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FicGURES WEEK 
7 17 
1947-49 =100 1947-49=100 |”? 
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l 140 
130;-— 130 
120) 120 
| 
Ly pi 4 dak dnd de si i di i 
0 195) 1952 1953 1954 1955 Ce Sow fe eee oo oe 
1946 Year Month Week § Latest 
Average Ago Ago Ago Week 
BUSINESS WEEK INDEX (chart). 2...) one) taza) a9 149.6 “148.5 
PRODUCTION 
Steel laget (thous. Of TOMS)... 2... cece eeceeeeeeeenereneeeeeseeeeees 1,281 2,307 2,452 12,466 2,454 
Aedomebles Gnd WEEMS... ccccccccccvsccccccccvecccesccceseesoceos 62,880 225,074 167,519 +175,678 169,576 
Engineering const. awards (Eng. News-Rec. 4-wk daily av. in thous.)......... $17,083 $60,377 $84,313 $75,090 $77,863 
Electric power (millions of kilowatt-hours). ........6eccecceceeereeeeres 4,238 9,697 11,134 10,918 10,894 
Crude oll and condensate (doily av., thous. of bbis.)..... 6.666 cece eee eeee 4,751 6,832 7,163 7,156 7,130 
Bituminous coal (daily av., thous. of Toms)... .... 6... cece ence wen enrenes 1,745 1,402 1,538 +1,653 1,675 
Paperboard (9ENE) oc ccccccccccdsvecccccevcoscsccccccveseeeeeccoece 167,269 263,794 285,966 285,493 281,098 
TRADE 
Carloadings: miscellaneous and I.c.l. (daily av., thous. of cors)...........++ 82 7) 72 72 74 
Carloadings: all others (daily av., thous. of COrS)..... 6.6... eeceeeeweeees 53 4) 43 46 50 
Department store sales (change from some wk of preceding year).......... +30% —13% —3% —15% +11% 
Business failures (Dun & Bradstreet, number)... .. 2.2.6.6. 6 0c eee eceeecuee 22 204 208 255 252 
PRICES 
Spot commodities, daily index (Moody's Dec. 31, 1931 = 100)...........4. 311.9 400.7 413.8 423.0 424.3 
industrial raw materials, daily index (BLS, 1947-49 = 100)............... ++73.2 92.7 99.2 100.3 99.4 
Foodstuffs, daily index (BLS, 1947-49 Seah oneckks ucutonecasepeeness tt75.4 86.5 78.2 81.0 82.1 
rn rr WEE. 6. cece ebbanee se eeee bh chenteconens 17.5¢ 18.5¢ 19.5¢ 19.5¢ 19.4¢ 
Piniehed stool, index (BLS, 1947-49 <= 100)... cccccccccccvcsscceccsecs +t76.4 144.8 157.1 157.1 157.1 
Scrap steel composite (iron Age, ton)............cccccceccvecccucceees $20.27 $35.67 $52.50 $55.50 $55.50 
Copper (electrolytic, delivered price, E & MJ, Ib.)... 6... ccc eee e eee ee eee 14.045¢ 36.000¢ 46.840¢ 46.355¢  46.230¢ 
Wheat (No, 2, hard and dark hard winter, Kansas City, bu.).............4+ $1.97 $2.49 $2.32 +$2.39 $2.32 
Cotton, daily price (middling, 14 designated markets, Ib.)..............06+ **30.56¢ 33.34¢ 35.55¢ 35.55¢ 35.3%¢ 
Se CT 6 gavuamivebes ceeheuhs dsencoseceeenretbecsdé $1.51 $2.00 $1.76 $1.74 $1.73 
FINANCE 
90 stocks, price index (Standard & Poor's)... .... 0... 0. ccccccccccceccs 135.7 303.1 385.8 380.5 376.9 
Medium grade corporate bond yield (Boo issues, Moody’s)................. 3.05% 3.49% 3.61% 3.69% 3.72% 
Prime commercial paper, 4 to 6 months, N. Y. City (prevailing rate)......... %-1% 1% -2% 3% 3% 3% % 
BANKING (Millions of Dollars) 
Demand deposits adjusted, reporting member bonks................ecece ++45,820 56,613 56,500 56,211 56,713 
Total foans and investments, reporting member banks.................6. tt71,916 84,864 86,489 85,447 85,487 
Commercial and agricultural loans, reporting member bonks.............. tt9,299 22,530 27,711 27,683 27,770 
U. S. gov't guaranteed obligations held, reporting member banks........... tt49,879 34,063 28,654 27,696 27,695 
Total federal reserve credit outstanding. ....... 2... 6.6.6 cc ccc eee eccuce 23,888 25,175 25,754 25,481 25,497 
MONTHLY FIGURES OF THE WEEK ane. = Mes, Month 
McGraw-Hill Indexes of New Orders (1950 = 100) 

New orders for machinery, Saas Crsteet Peaédevodet dousctane PR N.A. 110 151 141 
Construction & mining mochinery..................0.000005. DG & tna bates N.A. 147 159 190 
nes 6 nc 0 ect 4ebs 060000000060 cnee REE ERE, 5 N.A. 132 207 169 
ey I CME DA. on oc cnc doe tuneddevecsserséced Ss cones hak N.A, 151 184 132 

 cci sac peetetaksdeessvesnedrs ete See ¥ N.A, 135 213 223 
oo. ss cpneckbsue bois éeenwd OO SS N.A, 114 145 144 
nd Ln inc oo 00606 bcnsbecdsbdconces om Se ee ‘ N.A. 129 135 157 

New contracts for industrial building............. 2.0... 600 eceee Ds codwed ons N.A, 109 226 276 

Cost of living (U.S. Dept. of Labor BLS, 1947-49 = 100)............ iMaéece veces 83.4 114.3 114.6 114.7 

SD CN cccddsbaadGbobacececes cence: cenessocees February.......... $412 $850 $1,073 $1,049 
* Preliminary, week ended April 21, 1956 +? Estimate. @ Date for ‘Latest Week’ om each series om request, 
% Revised, © Ten designated markets, 


THE PICTURES—American Institute of Manegement—57 (rt.); Caterpillar News Service—178; Grant Compton—Cover, 30, 86, 87, 97 (bot), 


98, 133, 134, 135; General Electric Co 


175, 176, 180; Harris & Ewing—25 (it.); 1.N.P.—65 (top); Bob Isear—25 (rt.); Herb Kratovil—26, 


27, 186; Ed Nano—158, 159, 160, 161; Port of N. Y. Authority—97 (top); Mike Shea-—57 (/t.); Union Carbide & Carbon Corp.—23 (top 't.); 
U. P.—286-9; W. W.—23 (bot. It.), 65 (bot. 2); John Zimmerman—23 (bot. rt.) 
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Hose swallows coal 
that’s dug out of a river 


A typical example of B. F. Goodrich improvement in rubber 


ROM the bottom of a nearby river 
F comes the coal used in an eastern 
power plant. The coal, along with silt, 
sand and water, is dredged from the 
river, and pumped into this building 
where the coal is separated. 

But there was one trouble. A hose 
connected the pipe to the tanks you 
see in the picture. And the sharp, gritty 
particles were wearing right through 
the hose in only nine months. 

Then a B. F. Goodrich man heard 
about the trouble, and suggested 
a new B. F. Goodrich hose with a 
special lining made of the toughest 


wear-resisting rubber known. Another 
hose just like this has even swallowed 
10-pound chunks of iron ore without 
damage. So, in this power plant, after 
18-hour-a-day use for over a year, the 
B. F. Goodrich hose is still in such 
good shape that engineers expect it to 
last another three years 

B. F. Goodrich has made hundreds 


of improvements in dozens of kinds of 


hose to make them last longer, cost 
less. Most improvements, while mak- 
ing the hose stand more abuse, have 
also made it more flexible and easier to 
handle. B. F. Goodrich makes hose to 


carry almost anything —air, water, gas 
oline, steam, chemicals, and even dry 
materials such as flour or cement. Your 
B. F. Goodrich distributor is an expert 
at solving hose problems. Call him 
when you need help, or write B, F 
Goodrich Industrial Products Company, 
Dept. M-624, Akron 18, Ohio 


B.E. Goodrich 


INDUSTRIAL PRODUCTS 








From “ty Life with the Big Cats,”’ by Alfred Court, by permission 
of Simon end Schuster, Inc. © 1955. 





He kisses tigers too! How the 

world’s No, | animal trainer tames 
tigers made an exciting story in a 

recent issue of parang, the Sunday 
magazine. So exciting, it was read by 
seven out of ten readers. 

Making people stop, read and 

remember is nothing new for PARADE. 
Independent surveys show this is the best 
read magazine in America—bar none. 
To advertisers this means twice as many 
readers per dollar in PARADE as in the 
big weekday magazines. 

It all adds up: to open new markets, 
establish brand names and 

build sales all week long... 

PARADE has what it takes. 


Porade «+. The Sunday magazine section of more than 50 fine newspapers, covering some 2660 markets . .« « 
with more than fifteen million readers every week. 
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READERS REPORT 
The Troubled South 


Dear Sir: 

I was interested in the article 
Business in a Troubled South {BW 

Mar.24'56,p31|. 1 think — this 
article will leave the uninformed 
reader with an impression of an 
area where acute racial tensions 
now threaten to seriously slow the 
remarkable industrial development 
which it has enjoyed since the end 
of World War Il... . 

It is understandable that less 
favored sections would seek to 
slow the movement of industry to 
the south, but factual reporting 
must record that the problem of 
race relations is not confined to 
the South, nor is it nearly as seri- 
ous in the South as in certain other 
sections where the proportion of 
Negroes is high. .. . 

Actually, we have observed no 
slackening of interest on the part 
of industry in the establishment of 
new plants in the deep South 
Last year 132 large new industrial 
plants, representing an aggregate 
capital investment of nearly $300- 
million were established within this 
area. . . . Our list of industrial 
prospects actively interested in this 
area is presently more promising 
than it has ever been. 

Our industrial development peo- 
ple are in constant touch with in- 
custrialists over the country, A 
check with them reveals no in- 
stance where the racial question 
has adversely affected a decision 
as to plant establishment in the 
South. 





E. A. YATES 
CHAIRMAN OF THE BOARD 
THE SOUTHERN CO, 
NEW YORK, N, Y. 


Dear Sir: 

Upon reading the state- 
ment of Leonard Yaseen, President 
of Fantus Factory Locating Serv- 
ice (page 31) my curiosity was 
aroused as to the number of 
hours of work stoppage caused by 
racial discord in the South since 
the end of World War Il. I 
ichecked| the AP and UP through- 
out the Southeast and Southwest. 
The survey came up wih a work 
stoppage total of “zero” hours, 

Contrary to Part Ill of your 
article wherein you state that all 
signs point to a decline in the 
speed of industrial development, 
Mississippi (this community in- 
cluded) right now has the highest 
degree of inquiries and indus- 
trialists exploring our area that has 
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witco 
CHEMICALS 
AT WORK 


Bigger crops...tougher tires...clearer vinyls... 


LOOSENING IMBEDDED GRIME 


aqut k and efficient operation 
with Ultra’s Neopone LO Beads, a 
low-foaming detergent especially 
designed for tumbler or agitator 
type automatic washers, Ultra 
Chemical supplies a complete line 
of detergent liquids, flakes and bead 
from one source. Ultra Chemical 


Mh orka, Ine , Pate reon, N. J. 


CROP YIELDS ARE 
CONSTANTLY EXPANDING 


through better protection against 
insects and weeds...a result of 
increased efficiency in pesticide 
sprays formulated with EMULSOL 
emulsifiers. Emulsol Chemical Cor- 
poration, Chicago, Ill. 


WHAT A DIFFERENCE 
SOME PAINT MAKES. 


Improved suspension of pigments in 
paints is one of the many applica- 
tions of Witco Stearates. These 
metallic soaps have many properties 
which make them exceedingly useful 
in a wide variety of industries. They 
impart flatness to varnish and 
lacquer films, internal lubrication of 
plastic masses, heat and light sta- 
bilization of viny! compositions, and 
impart water repellency to fabrics, 
concrete, bricks, etc. 





through Witco’s accent on quality and service 


Witco chemicals are 

busy at work in many fields... 
helping to improve products, 
increase processing efficiency 
and provide solutions 

to production problems. 





Behind Witco’s service 
in industry are 36 years 
of steady growth... 

a story of constantly 
expanding research and 
production facilities. 


Witco produces a large 
number of quality 
chemicals for many 
industries, 


For additional information 
on these or other Witco products, 
write today. 





36 Years of Growth 


COME RAIN OR SHINE. 


Vinyls formulated with Witco 


STAYRITES® keep their color when 
INCREASED TEAR AND exposed to heat or light over ex- 


ABRASION RESISTANCE tended periods. Witco produces a 


in many of today’s top-quality auto- variety of STAYRITES for the proper 
mobile tires is achieved through the stabilization of Vinyl resins. 

use of specially developed WiTco- 

CONTINENTAL reinforcing carbon 

blacks. Continental Carbon Com- 

pany, New York, N. Y. 


WITCO CHEMICAL COMPANY 


122 EAST 42ND STREET. NEW YORK 17, N.Y. 


Chicago ¢ Akron « Boston « Atlanta « Houston « Los A nge lee « San Francisco « London and Mancheats w, England 


14 Manufacturing Plants — 5 Research and Service Laboratories 





CONVEVOR BELTING and MACHINERY + INDUSTRIAL HOSE + VIBRATING EQUIPMENT + DESIGN, MANUFACTURE, 








Inside story of a double life 


Things are not always what they 
. Take the 
Sinclair Petrolore, world’s largest 


seem on the outside. . 


cargo vessel. She’s the first com- 
bination tanker and self-unloading 
ore boat ever built. 


The story behind this double life 
is a unique system of ore hoppers 
and belt conveyors designed and 
built by Hewitt-Robins, world’s 
leader in the development of self- 
unloading boat mechanisms. As 
an ore boat, she automatically dis- 
charges her 53,000-ton cargo di- 
rectly to dockside at 4,500 TPH 


without special dock unloading 
equipment. Operated as a tanker, 
this dual-purpose ship carries 
386,000 barrels of oil in the hop- 
pers and surrounding hull areas. 


The self-unloading mechanism of 
the Petrolore is another example of 
how Hewitt-Robins Incorporated 
is serving industry through better 
bulk materials handling equip- 
ment and systems. Forinformation 
about Hewitt-Robins products 
and services, contact our nearest 
sales office, local distributor or 
write to Stamford, Connecticut. 


HEWITT-ROBINS 


ENGINEERING and ERECTION of BULK MATERIALS HANDLING SYSTEMS -''GLIDE-RIDE'' the NEW MOVING SIDEWALK 








You dont have to be a 


Ben Franklin to discover that/ 
MEL Ay 


The key to Altna Life's leadership in the field of group insurance is really very 
simple: each plan is tailored to fit the company and the individual need. 

Add to that the advantages of low net cost and Aitna’s outstanding record for 
prompt, fair handling of claims. It’s easy to see why so many companies turn to 
Aitma Life when they are considering a plan of group life, health and accident, 
hospitalization, or pensions for their employees. 

For a plan custom-designed to your needs ask your broker to contact an Aitna 
Life Group Representative. He may be reached by calling the nearest Aitna office. 

Or perhaps you'd like to fill out the coupon below. 


GROUP DIVISION 
ATNA LIFE INSURANCE COMPANY 
HARTFORD 15, CONNECTICUT 


Gentlemen: I have a few questions about modern group insurance plans. 
Please have a representative call 


Neme—_ - 
EEE eee ee 
City. oe 











occurred since the "52-’53 high. It 
is my personal feeling that interest 
is higher now than at that pe- 
ee 

It is my firm belief that the na- 
tional press, financial interests, and 
Northern industrialists who find 
that consumer demand for their 
products warrant production fa- 
cilities in this vast area, will im- 
prove their economics and the 
economics of this area through 
new job opportunity by going 
ahead with expansion plans 
throughout the Southeast and 
Southwest. ... 

Boyp RIDGWAY 

MANAGER 
CHAMBER OF COMMERCE 
GREENVILLE, MISS. 


Standard Oil (Cal.) In 


Dear Sir: 

Fie on you for leaving out of 
this year’s Billion-Dollar Club [BW 
—Apr.14°56,p154| Standard Oil 
Co, (Cal.) after previously faith- 
fully carrying it as a member for 
sO many years. 

WILLIAM H. BAKER 
FOREST HILLS, N. Y. 


* With assets totalling $1,856-mil- 
lion at the close of 1955, 136.4% 
larger than at the 1946 year end, 
Standard Oil (Cal.) rightfully ranks 
as the nation’s 16th non-financial 


enterprise. 


Magazine-like Report 


Dear Sir: 

I was interested to read of Mon- 
santo’s “Life-like” annual report 
[BW—Mar.17'56,p112—-An_  An- 
nual Report That Reads Like a 
Magazine]. It reminded me of our 
1952 experiment along the same 
lines. 

Our 1952 annual report brought 
many letters from those who appre- 
ciated what we were trying to do 
in making the company’s story in- 
teresting and understandable to the 
average stockholder. However, it 
is of interest that in that year’s an- 
nual report judgings (in which we 
have always done very well) we 
didn’t get even a consolation prize. 
The judges’ reason: Too Life- 
like. .. 

HowarpD SKIDMORE 
THE CHESAPEAKE & OHIO 
RAILWAY CO. 
CLEVELAND, OHIO 


Dear Sir: 

Monsanto Chemical Company's 
annual report that reads like a 
magazine is a tremendous idea. . . . 
We have followed a similar pattern 
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“Take it from a man on the inside... 


we have tighter executive control over manpower, materials and machines with Kardex Visible.” 





You, too, ean profit through the finer yet firmer executive 
control Kardex Visible gives. Kardex integrates and concen- 
trates related facts for quick reference... signals major 
items of information in convenient graph-like form. You can 
see... compare... analyze... execute... all in seconds! 

Why not apply Kardex Visible Control to your record- 
keeping problems . . . whether it be Personnel Control. . . 
Sales Control by man, territory and product... Inventory 
. Machine 


Maintenance and Scheduling... or others specific to your 


Control of finished goods or raw materials . 


business? For any of its cost-saving applications Kardex 
provides quick effective Visible Control, ‘‘locked-in’’ with 
exclusive Kardlok Forms and Signals. 


Get these 4 valuable booklets 
Maintenance Management 
X1383; Sales Control 
KD524; Inventory Control 
for Manufacturers 
KD406; Personne! Control 
at Union Bag & Paper 
Co.—-CR906. Write 
Remington Rand, 

Room 1405, 

315 Fourth Ave., 

New York 10. 


Remington. Fland 


DIVISION PERRY RAND CORPORATION 








SILICONE NEWS LETTER 


Silicones Are Effective Salesmen 


Dow Corning Silicones have helped many manufacturers add 
new sales appeal to their products or cut production costs. 
industrial buyers and end consumers alike have learned that 
silicones save time and money by increasing life and improving 
performance of products ranging from aircraft to shoes. Here 
are a few examples of competitive advantages gained through 
the use of silicones. Return coupon for additional information. 





Silicone RUBBER increases meter capacity 400%. By using 
coil insulation made of Silastic*, Dow Corning’s silicone 
rubber, Duncan Electric Mfg. Co. is able to offer 50-amp 
current and watt hour demand meters that can handle 
loads as high as 200 amps in units no larger than stand- 
ard meters. With this built-in provision for future 
expansion—average household power requirements are 
doubling every 8 to 10 years—Duncan enjoys the im- 
portant competitive advantages of extra capacity plus 
the all-weather reliability of Silastic insulation. No. 18 





Silicone PAINT cuts cost of putting beauty in treiler tubs. 
Porcelain enamel was expensive to apply, easily damaged 
in handling, and added 25 pounds to the weight of 
housetrailer bath tubs made by Sherer-Giilett. By using 
a silicone-based paint, this manufacturer is now able to 
offer a lighter, more durable tub with excellent resistance 
to alkali, acids, humidity and salt spray. Moreover, this 
finish can be applied in the S-G plant to permit a more 
integrated operation and to cut production costs. Ne. 19 





Silicone INSULATION saves $3000 on Tidelands motor. This 
open-type 300 hp “Sil-Clad” motor, built by Electric 
Machinery Mfg. Co., operates in the most severe Gulf 
weather Windings are insulated with Dow Corning’s 
silicone resins and a tape made with Silastic. Manufac- 
turer states this motor costs up to $3000 less; gives more 
reliable service, provides greater resistance to corrosion 
than Class A or B totally enclosed, fan cooled motors 
of the same rating. No. 20 





Silicone TREATMENT makes glass containers more durable. 
Faster bottling, less breakage, more attractive appear- 
ance-—these are competitive advantages enjoyed by 
packers using glass containers treated with a new Dow 
Corning silicone. This silicone surface treatment reduces 
most impacts to harmless glancing blows. Treated glass 
surfaces also have far greater resistance to scratching 
during filling, packing and shipping. Thus, products go 
to market looking better and returnable bottles retain 
their Original attractiveness much longer. No, 21 
. 


T. M. REG. UV. &. PAT rr 





Dow Corning Silicones Mean Business! 
MAIL THIS COUPON TODAY 


cecomocorrrr rr nnn enn 





Dow Corning Corporation, Dept. 2204, Midland, Michigan J 
Please send me more information on: 18 Oo 9 =) 20 0 2) 0 
[) “What's @ Silicone”, 32 page illustrated booklet 

() 1956 reference guide to Dow Corning silicone products 


| 

| 

! 

re DOW CORNING 
| | sakind ) 
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ATLANTA CHICAGO CLEVELAND DALLAS DETROIT LOS ANGELES NEW YORK WASHINGTON, G.C. 


CANADA GOW CORNING S1.1CONTS LTO. TORONTO GREAT BRITAIN: MIDLAND S1LICONES LTO. LONDON FRANCE %! GOBAIN. Pants 
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for our last two annual reports to 
member firms and the community. 
Our monthly LOUISVILLE maga- 
zine has carried the reports in spe- 
cial sections each December. 

At the end of the first five years 
of operation, in December, 1954 
we made our annual report a 
resume of the billion dollar growth 
of the Louisville area during those 
five years, concentrating on indus- 
trial development. Our 1955 re- 
port covered “facilities for growth” 

streets, superhighways, sewers 
and drainage, gas and electric 
power, water, flood protection, and 
bridges. 

While our annual reports had 
previously been received with ut- 
most calm, these two have aroused 
an astounding amount of com- 
ment... . 

HELEN G. HENRY 
DIRECTOR 
PUBLICATIONS DIV. 
LOUISVILLE CHAMBER OF 

COMMERCE 
LOUISVILLE, KY. 


Critical Health Age 


Dear Sir: 

I would like to raise one ques- 
tion on the article Critical Health 
Age: 30-40 [BW—Mar.3'56,p56]. 
The students have been very much 
interested in your stories on the 
health of executives. However, I 
am wondering if |you! did not 
overshoot the mark a little bit on 
this one. Some of the students’ re- 
actions were that if their health is 
going to give out before they're 40 
perhaps they had better not try to 
become executives. ; 

P. D. CONVERSE 
PROFESSOR OF MARKETING 
UNIV. OF ILLINOIS 
URBANA, ILL. 


Competition Within 


Dear Sir: 

The article entitled Competition 
Within the Family |[BW——Mar.24 
'56,p43| was particularly interest- 
ing to me because I had just com- 
pleted work on an N.A.C.A. re- 
search study dealing with this 
same topic. In the course of this 
study, it became evident that while 
a number of companies have ex- 
plored the subject and have 
adopted practices similar to those 
in force at General Electric, there 
is almost no published material de- 
scribing these practices. Conse- 
quently, your article helps to fill an 
important gap in modern manage- 
ment literature. 

In our N.A.C.A. project, we 
studied the intra-company sales 
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Look! No Hands! 


A steady stream of packages get strapped —and nobody’s there. These Signode 
machines do it by themselves. Not all plants are ready for such automation, 
but these machines are ready and are running in several plants. They are 
one of many Signode ways to make your product cost less to handle, store, 
ship and receive. For high strength at low cost, you can’t beat steel strapping 
to hold things together or in place. It will pay you to see your Signode 
representative. No obligation. Just write: 


SIGNODE STEEL STRAPPING CO. 


2607 N. Western Avenue, Chicago 47, Illinois 


Offices Coast to Coast. Foreign Subsidiaries and Distributors World-wide, 
In Canada: Canadian Steel Strapping Co., itd., Montreal * Toronto 








To add years to the life of your floor tiles MATICO research 
men spent years in the laboratory 

Ask any tile installer, he'll tell you how important factory- 
fresh tile is when it comes to saving time and money on 
installation. MATICO Tile is the tile that conquers time— 
it stays fresh longer because of MATICO's improved formu- 
lation developed through intensive research. 

This is but one example of MATICO’s constant efforts to 
maintain quality leadership in its field. If you are thinking 
about new floors—get all the facts on the fine MATICO 
Tile Floors listed below. For your nearest MATICO dealer 
look under “Floors” in your classified telephone directory 
Wherever you go it's MATICO—quality floors for America’s 
homes, businesses and institutions 


MASTIC TILE CORPORATION OF AMERICA 
Houston, Tex. + Joliet, Il, » Long Beach, Calif, » Newburgh, N. Y. 


Rubber Tile * Vinyl Tile * Asphalt Tile * Confeci * Aristofiex 
Parquetry * Maticork * Cork Tile * Plastic Wall Tile 





policies and procedures used by 40 
leading companies. The trend to- 
ward decentralized responsibility 
for profits was very evident among 
these companies. However, we 
also found that a variety of prob- 
lems must be met and solved if 
such a form of organization is to 
work satisfactorily. Among these 
problems are the inter-unit pricing 
of goods made primarily for use 
within the company (auto engines, 
for example). There must also be 
centrally administered  inter-unit 
trading policies to coordinate ac- 
tions of individual divisions in the 
interest of the company as a whole. 
These points and others are ex- 
plained and illustrated by examples 
of company practice in a report to 
be published shortly by N.A.C.A. 
W. B. McPARLAND 
SUPERVISOR OF RESEARCH 
NATIONAL ASSN. OF COST 
ACCOUNTANTS 
NEW YORK, N. Y. 


Hot Trailer Ships 


Dear Sir: 

I was very much interested in 
the article Will “Fishyback” Pep 
Up Coastal Shipping? [BW—Mar. 
24'56,p180|. It was an excellent 
summary of the status of the vari- 
ous companies interested in this 
type of operation. 

An interesting comment was 
made to me at the Maritime Com- 
mission just the other day. The 
man to whom I spoke said, “You 
know, trailer ships are the hottest 
thing we have these days.” ... 

Joun B. HULSE 
MANAGING DIRECTOR 
TRUCK-TRAILER MANUFACTURERS 
ASSN., INC, 
WASHINGTON, D. C. 


So Few Mechanics 


Dear Sir: 

Your analysis of the problem, 
cause, and cure of the auto me- 
chanic situation in So Few Me- 
chanics for the Job |BW—Feb.25 
*56,p75| was most revealing. 

We are pleased that many auto- 
mobile manufacturers, auto supply, 
fuel, and fuel supply companies 
have selected International Corres- 
pondence Schools as the instru- 
ment to develop and supplement 
iheir training programs. 

ICS has been aware of the auto 
mechanic problem since 1908 when 
our School of Mechanical Engineer- 
ing first introduced automobile 
courses into its curriculum. .. . 

Annually since then, thousands 
of students have enrolled in the 
School of Automobiles directly and 
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Send For This FREE Catalog! 


.. . 28-page illustrated booklet contains factual information on methods 
of fire detection, fire prevention, fire control and fire extinguishment. 











ENGINEERED 


SPECIAL HAZARD 


FIRE PROTECTION 


F 24 lp wf 
“lima alee 


® CORPORATION OF AMERICA 


Offices .in Principal Cities of North and South Ameri: 


wth, 


YOUNGSTOWN, OHIO 


a 




















Complete up to the minute 
data on: 


The Changing Scene 
Inventory of Fire Protection Equipment 
The Changing Dollar 
What Is Special Hazard Fire Protection? 
Origin of Special Hazard Fire Protection 
Application of Special Hazard Fire Protection 
Economics of Special Hazard Fire Protection 
Methods of Fire Detection 
Rate-of -Temperature-Rise Detection 
How Rate-of-Rise Systems Operate 
Advantages of Rate-of -Rise Fire Protection 
Flame or Flash Detection 
Smoke Detection 
Vapor Detection 
Methods of Fire Prevention, Control and 
Extinguishment 
“Automatic” FIRE-FOG Protection 
FIRE-FOG Engineering 
FIRE-FOG Extinguishment 
FIRE-FOG Control of Fire 
FIRE-FOG Protection to Equipment 
FIRE-FOG Prevention of Fire 
How “Automatic” FIRE-FOG Operates 
“Automatic” AIRFOAM Protection 
Economics of ‘Automatic’ AIRFOAM 
“Automatic” AIRFOAM Engineering 
Commonly Used AIRFOAM Devices 
Foam Water Sprinklers 
Foam Chambers 
Overhead Spray Deflectors 
Floor or Marine Type Nozzles 
Portable AIRFOAM Nozzles 
Portable AIRFOAM Systems 
“Automatic” CO, Systems 
High Pressure CO, Systems 
Low Pressure CO, Systems 
“Automatic” DRY CHEMICAL Systems 
Miscellaneous Special Hazard Systems 
Special Hazards Fire Control 
and Extinguishment Chart 
Special Hazard Installations 





“AUTOMATIC” SPRINKLER CORPORATION OF AMERICA 


Dept. 22 - Box 360 - Youngstown 1, Ohio 


Please furnish me with a copy of your Catalog 73 —‘Engineered SPECIAL HAZARD Fire Protection.” 


Name 
CLIP AND MAIL 

Title 

Company 

Address 


City 


CLIP AND MAIL 











Another reason why Hammermili Bond prints better, 
types better, looks better 


Rainbow in black and white helps 
Hammermill match colors exactly 


YY TIME you reorder white or one of 

the 12 Hammermill Bond colors, you 

get a match for the shade you first selected, 
maybe many months ago 

A sample of each new Hammermill 

color 1s put into a scientific instrument, the 

beam of light, 

broken into a spectrum, sorts out the sepa 


spectrophotometer. A 


rate hues that combine to create the new 
color. Then both the wave-length and 
amount of each hue are recorded in black 
and white on a graph to provide a 
permanent record 

Fresh samples are graphed periodically 
on the spectrophotometer, each new graph 
checked against the original. Most mills 
must rely on paper samples, which face 
in time. Hammermill records colors 
permane ntly 

We pioneered the use of this costly 
technique because it's the only way to be 
sure you get the shade of paper you expect, 
order after order. It's just one of the hun 
dreds of quality controls that make 


16 


Hammermill Bond (1) print better, (2) type 
better, (3) look better. Hammermill Paper 


Company, Erie, Pennsylvania La 
ott. 
Printers everywhere use Hammermill \""* 


papers Many di play this shield. ® 


~yet 


Ne ERM) 
* BOND seal no more 


and actvally less than many other watermarked papers 





additional thousands have studied 
auto courses in other ICS schools 
under the Selective Unit Plan which 
permits them to take only those 
subjects required to meet immedi- 
ate training needs. 

The efforts made by the auto- 
mobile and associated industries to 
solve recognized problems are 
laudatory and commendable. We 

have no doubt that the industry 
will keep pace with the increased 
demands made upon it 

WILLIAM J. WILLIAMS 
DIRECTOR 
SCHOOLS OF AUTOMOBILES AND 

SHOP PRACTICE 
INTERNATIONAL CORRESPONDENT 

SCHOOLS 
SCRANTON, PA. 


Expensive Patents 


Dear Sit 

After reading and reflecting on 
Reader Robbins’ letter |BW—Apr. 
7'56,p12| | am beginning to wonder 
if this is not closing the door for 
the independent inventor and 
smaller business. 

To me this is really a sorry 
state of affairs whai is to be- 
come of small business when it can 
not afford the costs of adequate 
patent research and protection? 

I constantly read about the 
new inventions and progress made 
abroad, about more engineers 
educated in Soviet Russia yearly. 
With all our colleges, libraries, and 
enormous wealth and production 
resources available our pace of in- 
ventive progress has been slowing 
down, partly due to inadequate in- 
centives and compensation during 
the past two decades. 

S. S. CRAUSE 
AVON, OHIO 


Firemen Unnecessary? 


Dear Sit 

In your first news article |BW— 
Mar.17°56,p178)| the carriers cite 
the unnecessary need of firemen. 
The union argues that “a fireman 
fills a safety role as a lookout and 
standby engineer-trainee able to 
help out in any emergency 
This aroused my curiosity. If they 
are sO necessary, then where were 
the firemen when the engineer 
blacked out on the recent Los 
Angeles Sante Fe wreck? And what 
about the other wreck in the East 
where one train plowed into an- 
other? What happened to the fire- 
men in any of these. Personally, 
I'd be tempted to feel that the car- 
riers might be right. 

R. PAULSON 

LA JOLLA, CALIP. 
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When shipments slowed down, Eddie used to run fast 
To escape from the boss’ volcano-like blast. 
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Whether you're sending or receiving, 
whether your shipment is big or small, 
no matter where you ship... it pays 
to specify Railway Express. You'll find 


it makes the big difference in speed, economy, 





and safe, sure delivery. It's the complete 


shipping service, free enterprise at its best. 





New, World Wide Service! 


Save money and time on import-export shipments! The 
most economical, fast service by air and surface trans- 
portation, for international shipping, is now available. 
See your Railway Express agent for further information. 

















Now their shipping is handled with speed and finesse 
‘Cause they call on dependableRAILWAY EXPRESS! 


NiILWa4N 
vy RL a 


Na 


Atte a 
nl ae 


e+. sate, swift, sure 


Railway Express will take your orders for Care 








“WE PROVED IT PAYS 
TO USE TEXACO!”’ 


THESE ARE THE WORDS of Mr. Robert Welch, General Foreman, Detroit 
Brass & Malleable Co., Wyandotte, Michigan. This company is one of 
the largest manufacturers of plumbing and drainage fittings in the 
midwest. They had been using Texaco Soluble Oil C in their automatic 


tapping machines for 15 years. Results were excellent 





but how about 


economy? To get the answer, Texaco was tested against 14 other brands. 

On the basis of the test, machines were changed over to a less expensive oil 

that seemed equal to Texaco. Here’s what happened—in the words of Mr. Welch: 

“After 30 days with the new oil, tool life was shorter than it had been with Texaco, 

and rusting was a serious problem. We went right back to Texaco, and are again getting 
longer tool life, better finish without a trace of rust, and more profitable production.” 


Detroit Brass & MALLEABLE Co. is just one of 
the many well-known firms which have achieved 
top results with Texaco. There are three good 
reasons for this wide acceptance: field-proven 
Texaco lubricants, developed with the aid of the 
finest research facilities available . . . field-experi- 
enced Texaco Lubrication Engineers to advise on 


their use .. . and fast, efficient service from over 


2,000 Texaco Distributing Plants in all 48 States. 
This combination can help bring production up 

. and costs down . . . in every major field of 
industry and transportation. One agreement of 
sale supplies all your plants wherever located. For 
details, call the Texaco Distributing Plant nearest 
you, or write The Texas Company, 135 East 42nd 
Street, New York 17, N. Y. 


INDUSTRIMMaL LUBRICANTS 
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Business is a little less exuberant. You can tell from all the questions 
being asked about third-quarter prospects (page 23). 


Perhaps the second quarter will be slightly below the first. And the 
third may be the year’s poorest (but don’t figure it that way if consumers 
get the windfall of an election-year tax cut). 


Any dip will be slight—and a late-year pickup is indicated. 


Sogginess in a few lines of business is enough to cause qualms. It’s no 
longer just autos and housing, but textiles, rubber, farm equipment, and 
certain appliances and home furnishings as well. And, while metals aren't 
hurt so far, they see supply overtaking demand 


Betterment for some of the laggards, as the year goes along, now 
seems almost certainly in the cards: 


* Home building is due for an upturn, maybe a really vigorous one 
¢ Autos’ big plans for late 1956 will be felt long before then 
* Home furnishings will snap back with housing, rubber with autos 


Remember that, bulwarking the economy through any short-range test, 
will be the high level of spending for new plant and equipment. You can't 
have much of a recession in the midst of a capital goods boom 

And count on this: Any slump will bring easier money in a hurry. 


Figures on home building should begin to show more than seasonal 
strength any day now unless tight mortgage money holds builders back 


Contracts for residential construction awarded recently have been point 
ing skyward, according to F. W. Dodge Corp. Their tabulation for March 
showed the biggest total for any month on record. 

The month’s gain over a year ago was 12%. Earlier months this year 
hadn’t been quite that robust, but the first quarter was up 8% 


Builders, naturally, sound out the mortgage lenders before they let con- 
struction contracts; usually they have commitments 

But, if any trouble should be developing, the Federal Home Loan Bank 
Board has moved to head it off. For the second time in recent months, it 
has relaxed its lending terms to savings-and-loan associations (page 25) 

Mortgage underwriting by the S&Ls, it might be noted, has been 
barely equaling 1955 levels so far this year due to tightness of funds 


Washington policy in easing mortgage money may run counter to the 
Federal Reserve's anti-inflation drive. And it will be criticised by some who 
fear inflation and then collapse in the housing field 


But it is a fact of life for 1956 business just the same. 


Auto output apparently won’t make a very encouraging showing for 
the remainder of the 1956-model year. 


April, like March, will run more than 25% below a year ago. And 
it’s questionable how much improvement May will show. Until retail sales 
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start making much larger dents in the stock of cars piled up in dealers’ 
hands, output will have to be held down in order to clear the decks for the 
1957 models. 


As though auto dealers didn’t have troubles enough trying to make 
money, it seems they are going to get even less out of time sales. 


C.LT. Financial Corp. this week revealed that it is reducing the margin 
granted dealers on auto-sales credit it underwrites. That’s to recover part 
of the higher cost to C.1.T. of the money the company has to borrow in 
extending credit to auto buyers. 


Rubber manufacturers are enjoying a good demand for replacement 
tires, due to the record number of cars on the road. But sales to the auto 
makers are dragging down the over-all production figures. 


U.S. Rubber Co. estimates industry output of auto casings this year 
at about 87-million, down from 97.7-million for 1955. 


Indications in the metal markets are that the peak of inventory accumu- 
lation is at hand—if, indeed, it isn’t behind us. 


Steelmen anticipate near-capacity operations right through the second 
quarter, but note that demand has slackened for a few products. The worst 
pinch is off sheets, for example. 


Nonferrous markets, now that the fever has gone out of London prices, 
have taken on a totally different tone. 


Lead and zine producers, meeting in St. Louis this week, were taking a 
long look at their metals’ competitive future. And worries were expressed 
about prices, once stockpiling reaches an end. 

American Smelting & Refining stockholders were told that copper sup- 
plies now are up to demand (and that, barring a strike, the 46¢ price may be 
expected to ease “sometime in the future”). 


Alcoa officials see aluminum supply catching demand “before too long” 
—and intend to go out after new markets when that happens. 


Revival of automotive demand doubtless will stiffen the markets for 
most metals by late summer. But the aluminum people are banking on more 
than just an upturn in demand for 1957 models. 


Alcoa's I, W. Wilson cites 34 lb. of aluminum per car this year, predicts 
40 lb. next year, sets his sights on “a 200 lb. potential.” 
— @ 
Operations in the machine tool industry are a pretty good guide to 
industry's appetite for new equipment. 


Orders valued at $95.4-million in March topped year-earlier levels by 
51% and were more than 10% higher than February's. And new business 
continued to outrun shipments. 


The level of orders in recent months has built backlogs until, even with 
the rising output rate, they exceed 842-months operations. 


That’s the highest ratio of backlogs to sales since early 1953. 


Contents copyrighted under the general copyright on the Apr. 28, 1956, issue—Business Week, 336 W. 42nd St., New York, N. Y. 





FOR AIRCRAFT 
Airtrame, cockpit, 
wing, tail, fuselage 
and other 
assemblies in 
aluminum and 
plastic 


FOR BUILDINGS 
Doors, entrances 

sash, trim, window 
walls, curtain walls, 


FOR APPLIANCES 
Shelving, baskets, 
trim and other 


facings, and other 
components. Canopies 


and louvers for 








products and 


components. daylight control, 





Kawneer’s knack for designing and for 
fabricating aluminum, developed over 50 years, has resulted ina 


solid reputation for precision, delivery and economy. 


Kawneer can do things for you with aluminum that few others can match. 


Accept nothing less than awneer 


FACTORIES AND WAREHOUSES 


Ont 


THE KAWNEER COMPANY CONSISTS OF A NATIONWIDE NETWORK OF STRATEGICALLY LOCATED SALES ENGINEERING OFFICES 


EXECUTIVE OFFICES —Niles, Mich FACTORIES — Berkeley, Cal. Cynthiana, Ky., Lexington, Ky, Niles, Mich. St. Charles, til, Toront 
WAREHOUSES — Atlanta, Ga., Brooklyn, N. Y., Cambridge, Mass., Chicago, | Dallas, Tex. t Angeles, Cal 

Bufta NY Cc nnat Dallas, Tex Kansas City, M Minneapolis, Mine Philadelphia, Pa. Reading, Pa 

Camby idge Mass. Cleveland, 0 Denver, Colo. Los Angeles, Ca New York, N.Y Pr Richmond. Va. * 


Memphis, Tenn. Oakland, Cal t ve attic. Wast 


enn, Ariz 
Cynthiana, Ky. Detroit, Mich. | 4, ( 


SALES ENGINEERING OFFICES 
Albany, N.Y 
ttland 


Jerkeley, La 


Atlanta Brooklyn, N.Y. Chicago, Ill 





ANC HER COMMERCIAL USE FOR FLUORINE 
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Morse G. Dial, president, Union Carbide & 
Carbon Corp.: “Our present feeling is defi- 
nitely that sales and earnings will show sub- 
stantial increases over the balance of the 
year,” 


R. S. Stevenson, president, Allis-Chalmers 
Mfg. Co.: “Certain adjustments in farm 
equipment manufacturing schedules indi 
cate that our volume established in the first 
period will not be matched in succeeding 1956 
quarters.” 


C. M. White, president, Republic Steel Corp.: 


“Should there be no strike, we may expect 
some drop in steel demand in the third 
quarter.” 


L. L. Colbert, president, Chrysler Corp.: “To 
increase our earnings, we are examining every 
item of cost in administrative as well as pro- 
duction units.” 








Corporations Eye Profits—Warily 


It's a generally pleasant springtime to 
be a corporation president. Most presi 
tell their stockholders that 
profitable business of 1955 con 
tinued the first quarter—the 
best first quarter m history. At the 
same time, looking ahead, they shudder 
faintl: 

¢ Increased operating costs. 
¢ Increased competition. 


dents can 
the 
through 


it omens of 


So they have to think, too, of how to 
break it gently to their stockholders 
Profits for the rest of 56 may not match 
up with the first-quarter record. ‘The 
quotations above contain hints of this 
uncasiness 
¢ Soft Spots—Ihe sampling of 
porate carnings reports on page 24 pin 
points some of the soft spots in a gen 
erally solid 


cor 


fir t-quarter performance 


You find them in autos, farm machinery 
ind farm chemicals, and among defense 
contractors, whos 
1 bit 
industries 


business has slowed 
You find them, too, in a 
that are 
under higher costs 
Passenger car output has 
back to allow dealers to get out from 
under an abnormally heavy 
That cut General Motor 


fe W 
ready squirming 


been cut 


inventory 
first quarter 


23 




















1956 Sales, Profits — First Look 


%o Gain 

From 

Sales First 
(in Quarter 

millions) 1955 

AUTOS AND TRUCKS 

$1,203.1 —15% 

General Motors — 1 

Mack Trucks +74 

White Motor +36 


CHEMICALS 
E. |. du Pont .. 
Hercules Powder 
Koppers 
Monsanto Chemical .... 
Union Carbide & Carbon 


CONSTRUCTION 
Armstrong Cork ... 
Johns-Manville . . 

Lehigh Portland Cement. . 
Penn-Dixie Cement ..... 


MACHINERY AND PARTS 
Allis-Chalmers 
Eaton Manufacturing 
General Electric ... 
Hewitt-Robins . .. eye 
Minneapolis-Honeywell  . 
National Supply . . 
Thompson Products ..... 


NONFERROUS METALS 
Aluminum Co, of America 
Bridgeport Brass 
Climax Molybdenum ... 
National Lead 
Revere Copper & Brass. . 
Reynolds Metals 
Vanadium Corp. of 

America 


PAPER AND CONTAINERS 
American Can 
Rayonier 
St. Regis 
Scott Paper ..... 


STEEL 
Allegheny Ludium . 
Crucible Steel ........ 
Jones & Laughlin 
Republic Steel 
U. S. Steel 


MISCELLANEOUS 

Gillette 

Liggett & Myers 

Schick 

Seiberling Rubber 

U. S. Rubber 

U. §. Tobacco 
E—Esti 


NA—Not Available 
*Ne Chenge 
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carnings by 9%, compared with the 
similar quarter of 1955, and Ford by 
28%. 

Chrysler's Pres. L. L. Colbert has 
spoken of a production cut of 36% 
(BW—April.21'56,p36), and insiders 
think carnings may show a 50% skid. 

The sales slump coincided with a 
rise in costs for most of the auto mak- 
ers. Ford, for example, is spending 
heavily for new facilities and for a new 
line of cars 

On the other hand, trucks fattened 
on the rise in spending for construction 
and for hauling. That helped some of 
the auto parts suppliers who also build 
components for trucks. Eaton Mfg. 
Co., for instance, kept its net 14% 
ahead of a year ago by its sales to mak- 
ers of heavy-duty trucks, aircraft, and 
non-automotive lines. 

Meanwhile, lower farm incomes 
meant trouble for farm equipment sup- 
pliers, and defense business is shrink- 
ing as a percentage of total sales. At 
GM, sales over-all were down only 1%, 
but defense business was only 4% of 
dollar volume compared with 9% a year 
earlier. General Electric Co.’s defense 
volume dropped to 20% of the total, 
but civilian business sent the total 14% 
above first-quarter 1955. 
¢ Cost Pinch—‘‘All in all, business is 
good,” says Chmn. H. E. Humphreys, 
Jr., of U.S. Rubber Co. Still, the com- 
pany’s net was off 9% from a year ago. 
“Wages and other production costs are 
higher,” says Humphreys. “Se are sell- 
ing, administrative, and general ex- 
penses 

Even companies whose sales and net 
carmings are both up can see the begin- 
nings of cost-nibbling. William P. 
Snvder, Jr., chairman of Crucible Steel 
Co., for example, says first-quarter sales 
were the best for any three months in 
the company’s history, but net earnings 
didn’t quite keep pace. That's because 
nickel scrap prices soared. 

Expansion, too, is biting into profits 
of some companies. Jones & Laughlin 
ran its net 41% higher than a year ago, 
but it felt the effect of stepping up its 
spending from $873,000 to $1.4-million 
for altering and relocating plant facili- 
ties. These costs are expected to con- 
tinue at an even higher rate for the 
rest of the vear. 

Development costs are plaguing 
others. Robert L. Milligan, president 
of Pure Oil Co., sees need for an in- 
crease in the price of crude oil. Pure 
Oil's costs of finding and producing oil 
have risen 20% since 1948, as the oil 
found per foot of drilling dropped from 
25 bbl. to 17 bbl. 

Moreover, the costs of more items 
that business buys are headed up than 
down. Harlow H. Curtice, president 
of General Motors, comments that a 
steel price increase must be reflected 
in prices of GM’s 1957 models 
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H UMPH REY The Treasury Secretary feels Fed acted 


too soon in tightening credit. 


MARTIN 


Fed's chairman says danger of inflation made 
the squeeze necessary. 


A New Feud Over Credit Policy 


lhe Federal Reserve's decision to step 
a little harder on the credit brakes (BW 

Apr.21°56,p23) has renewed an an 
cient policy split between William 
McC. Martin's Federal Reserve Board 
and Secy. George M. Humphrey’s Treas- 
ury Dept 

As Martin sees it, the danger of in 
flation dictates a definite squeeze on 
credit. Humphrey feels the Fed could 
well have waited a little longer before 
tightening up 

Last week Fed followed up its action 
of raising the discount rate by selling 
over $70-million in 91-day Treasury 
bills This reduced the amount of 
credit available to the banking system 

But at the time, the ‘Treasury 
took a step directly in the opposite 
direction And the Fed 
eral Home Loan Bank Board did the 
same, further indicating dissatisfaction 
with the Fed’s policy 
¢ Bond Purchase—The Treasury Dept 
was reported to have bought its own 
market for the 
account of government trust funds such 


Satnic 


to ease credit 


securitics in the open 


is the Government Life Insurance Fund 
ind the Federal Deposit 
Corp. The ‘Treasury did not 
the amount of bonds it purchased, but 


Insurance 
Mmnounce 
bond dealers termed the buying ‘sub 
tantial his 
ymount of credit in the banking system, 


served to increase th 


and, according to one dealer, “‘it 
the only thing that stopped the con- 
tinued decline in bond prices.” 

¢ Raising the Ceiling—On top of that, 
the Federal Home Loan Bank Board 


revealed that it had put through a new 


was 
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relaxation in the borrowing privileges 
accorded member saving and loan as- 
sociations. Under the 
all associations will be 


new 
able 
up to 10% of their saving deposits from 
the FHLB. Previously, the ceiling on 
member borrowing was 5% 

Water W. McAllister, chairman of 
the FHLB, denied that this lifting of 
the ceiling on borrowing was in con 
flict with over-all credit policy But 
he added that in his ‘there is 
now little danger of rampant inflation 
e Fed’s Fears—This view is not shared 
by the Federal Reserve Board, 
has tightened up precisely because it 
fears an outbreak of inflation. The Fed 
considered the relaxation on borrowing 


provision, 
to borrow 


view, 


which 


as directly contrary to its own policy 

The Treasury's action is not such a 
clear-cut example of finding fault with 
the Fed. But according to one Treasury 
official, there was a real dispute over the 
Fed's action. ‘Treasury Secy. Humphrey 
ind Arthur Burns, chairman of the 
Council of Economic Advisers 
both reluctant to see a tightening at 
this time They felt that the Fed 
should have waited until the econom 
outlook was clearer 

This is not the first that 
has been a dispute between the 
the Treasury, and the CKA 
the Fed has usually lagged behind the 
others Now 
hed 


were 


there 
bed 


However 


time 


in deciding on polic' 

as a Treasury official put it, “the 
taken the bit in its teeth and i 
dragging the rest of us along 

¢ Treasury's Explanation—Actually, the 
I'reasury denies that it 


has 


buving is am 


thing out of the ordinary, One official 
said: ““We decided to take advantage of 
the high interest rates that you can get 
on Treasury bonds 

But there is no doubt that 
the purchase of bonds benefited its trust 


whil 


funds, it was also a means of countering 
the Fed's move. And the ‘Treasury still 
has a big reserve of funds that could 
be used to prop up bond prices and 
help ease the drain on credit 

The Treasury has used this purcha 
ing power to counter Fed policy in the 
In March, 1951, for 
the Fed was asserting its 
pendence from Treasury influence, the 
trust funds made net purchases in the 
open market of almost $500-million in 
government bonds 

Money market expert 
buying on this scale crimp th 
led’s effectiveness, as least in the short 
But they expect that before ther 
definite breach bed 
ind ‘Treasury, both sides will attempt 


past example, 


when inde 


be lie Vv 


would 


that 


run 
is a between the 
to reach a compromise 

* Reappraisal Seen—Some observer 
think that the led has already decided 
igainst carrying its policy much further 
Thev believe that instead of 
on a uniform discount rate of 3 for 
the 12 regional Fed banks, the 
of governors will refrain from tampering 
with the present differential between th 
San Francisco and Minneapolis bank 

where the rate ind the 
10 other banks, where it is 23° In 
stead, the Fed is expected to hold off 
further moves until it sees whether it 
policy to date has been effective 


insisting 


board 


ilre ic 1s 





Chesapeake & Ohio Ry.’s still-in-development Railvan 
1 rolls by rail to truck pick-up point, is ready for step 





Where tractor hooks on. Operator starts motor that 
raises rail wheels, lowers highway wheels, and . 


Ihe whole rig is ready for the road. The Chessie has ee ad 


om 
more work to do on Railvan but sees great future. Bae “92 


Chessie Shows Stockholders One | 


General Motors with its Motorama Richmond, Va., for the annual box ¢ Road to Rail—Chicf among them 1 
tarted the current trend; now, even lunch, discussion of company affairs, the Chessi ilternative to pigg' 
railroads are taking time out once a ind, this vear for the first time, a dis back” rail-trucking operations—it Rail 
year to show off their latest develop play of the latest and brightest ideas to van, a hybrid made by mixing a high 
ment his week, at its shareholders come from its engineering research and way trailer with a railroad freight cat 
mnual meeting, the Chesapeake & development department On rails, it runs on sets of flanged 
Ohio Ry. plunged into the “Railorama Some 600 stockholders turned up. wheels. Press a button to start 
department of public relations It in You see some of the eve-catchers Ches pressed air motor ind sets of rubber 
vited its shareholders down to a quiet, — sie’s Pres. Tuohy provided for the show tired truck wheels drop into plac ind 
corner of its freight yards in’ in the pictures on these pages the flanged wheels rise a few inches 


1 com 


nu ed 
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Answer to Piggyback 


ind the Railvan i 
Its load capacity 1 

CAO 
Browne 


ready for the 
27.500 Ib 
director of research, K. A 
tarted work the Railvan 
in 1950. So far he has spent $250,000 
the project. He and his staff still 
work to do on the 26-ft long 
ft. 7-in. wide before it could 
be ready for production and use. Even 
then, Tuohy was quick to tell his stock 


road 


on 


on 


have 


ve hic ke 


BUSINESS WEEK © Apr. 28, 1956 


holder 
that th 


the Chess 
Railvan 1 
freight 
to 
But he 
could 


has not de 
to be its answe 
ompetition 


piges b i k 


doc yal \ 


ind 
ilternative freight 
crations 


crvict much 


prove to & 
economical than con 
CTVICE 

¢ Savings & Setbacks—Piggybach 
rations demand th of flat car 


th 


dl id 


eae get: Sea 


_ 


4 


ided 


I 


to 
it 


op 


that Railvan 
Hhioore 


’ ' 
entional pigg' back 


Op 
te 








AXLE tester that works with speed is 

this combination of midget auto- 
mobile and reflectoscope that hunts axle 
flaws—prime cause of freight wrecks. 


Tl "3 puller’s off-the-track 
strong hydraulic muscles speed re 


pair work, save the Chessie $2,000 a mile in 


tie-replacing costs. 


operation, 


carrv loaded 

cost about 
Ther 

f the 


ms cannot be 


truck trailer 
$8,000 each 
drawback: Be 
( oupling needed 
with 


tram 


madsthe 


one big 


ius 
Rail 
con 
Lhe 
to 
hort 
tandard 
ind a 
other 


type ot 
intermixed 
entional freight cars m a 
Che i¢ 
thi 
idapter car that 
freight car couples on one end 
coupler for the Railvans on th 
end 


¢ Fresh Gadgets 


does have a partial answer 


Browne ha 


developed i 


Cartic | 


luohyv had other de 
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opments besides the Railvan on hand 
unpress his stockholders 

¢ A machine that automatically re 

1il tics without interfering with 

fh m the rails of disturbing the 

idbed. The machine moves along at 

d f the track, needs only a 7-ft. 

pace at the trackside for its work. 

\n adz smoothes the top of the defec- 

tie; hydraulic arms grasp the tie, 

ull it from under the rails and insert 

new tie, while a compressor tamps 

the roadbed ballast back into place. 

C&Q says it saves $2,000 a mile in re- 

pair costs on heavily traveled single- 

track lines through using the machine. 

¢ A midget automobile that car- 

1 reflectoscope to check for flaws in 

the axles of all railroad cars that enter 

C&)’s vards 


Steel Gets Into Family 


Spat Over Price Rises 


The steel industry's concerted drive 

better earnings through higher prices 

ied into a family quarrel this week 

en Chmn. Ermest T. Weir of Na- 

nal Steel Corp. rebuked Chmn. Roger 
Blough of U.S. Steel ¢ orp 

pat arose when Blough told a 

dir meeting that Big 

mw contemplate any 

1S¢ Le than 24 

later Weir told his annual meet 

Were not ver happ about the 

tatement be idded ruc 


vouldn’'t thinl if raisihy pt { 


that neither National nor 
irbon steel producer ts likely 
prices without getting a lead for 
om U.S. Steel, which 
of the countr irbon 
lor six months the other 
produces have been long 
S. Steel to take that tep 
Stee| Co Pre Avery (¢ 
ed on Apr. 12 for a $12 to 
price mc@rmeus bhi week 
thought such a rise was 
1} 
case to offset high per 
ts is generally expected after a 
ettlement im June or July. Chief 
nm carher imerease is, of 
to finance the steel in 
ree pensive expansion 
S. Steel might be able to finance i 
wnsion vithout sin price but 
ndependent producers cannot do it 
it w ivs Wen 
he independents make 69 of the 
rity tecl and th must remain 
wrt of the mdustt for no newcorn 
in build steel capacity at current price 
id But the independents cannot 
ntam their place in the industry, he 
ns, unk they can raise their earn 


Russia’s Bulganin (signing) and Khrushchev had 
some rough moments in Britain this week. But 
their new foreign line seems here to stay—and to 
meet its new challenge 


U.S. Policy Shifts to 


U.S. foreign policy-committed for Western efforts to meet Soviet pres- 
i decade to fighting the cold war—is be sures in other parts of the world 
rmnning to go in new directions e Adlai Stevenson, for the Demo 
lop Administration leaders now have crats, urged more U.S. economic assist 
oncluded that the political evolution ince to underdeveloped countries. He 
» Russia—culminating in the denunci- suggested that this aid should be taken 
tion of Stalin—stems from deep inter out of the cold war arena by channeling 
nal cause ind will not be easily re it through the United Nations (pag 
ersed. ‘The change inside Russia has 30) 
produced Moscow's new foreign policy ¢ Shifting Tactics—You won't see con- 
of peaceful coexistence coupled with crete results from this bipartisan group 
ppt ive economi ind political imfil ng new poli ies until after the 
tration. These shifts confront the U.S election—the hardly develop during 
with a radically different set of chal the campaign. The Democrats intend 
cng ( illing for new re sponses to make rorcign policy 1 Major Cam 
Ihe signs of change in U.S. foreign  paign target, and this puts the Admin 
policy were clear this week istration under pressure to come up 
e Pres. Eisenhower, in one of hi vith new ideas of its own. But the 
ost important foreign policy state political fireworks over foreign poli \ 
ment illed for a ma ec and su will focu publi ittention on the prob 
tained effort to meet the aspirations of lems posed by the new Soviet strateg, 
underdeveloped countries for economu And alread ou can see common 
ndependence and _ progr conclusions running through the think 
e Secy. of State Dulles proposed ing of the leaders of both politi il 
expanding the dormant economic and _ parti These point the direction of 
politic il functions of NATO—both to changes to com The main on ire 
trengthen the foundations of the At e The big Communist threat now 
lantic Community, and to coordinate is more economic and political than 
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Check Reds 


military—at least for the time being. 

¢ ‘This is as great a threat to U.S. 
influence in the world as was direct 
And it’s a more 
calls for more flexi 


military pressure 
subtle threat that 
bility to answer 
¢ [The new Soviet tactic forces the 
U.S. to rely and 
political weapons and less upon mili 
than in the past. More 
substitution of 
the positive goals of economic progress 


more upon economic 
tary alliances 
specifically, it requires 
ind political freedom for the negative 
spur of fear of Soviet attack 

e« U.S 


tions vulnerabk 


economic assistance to na 
to Communism must 
if it is to enlist active political coopera 
tion—be greater extent 
through international organizations 
such as the U. N., NATO, the Colombo 
Plan Baghdad alli 
ance 

¢ Military, Too—This shift toward a 
policy of economic and political warfare 
doesn’t mean that military containment 
is to be abandoned, however. Steven 
son goes along with Eisenhower and 
Dulles in insisting upon maintaining 


routed to a 


organization, the 
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a military shield Communist 
aggression, 

U.S. leaders are not ignoring the 
continuing Soviet military buildup 
underlined again this week when Nikita 
Khrushchev, Russian Communist Party 
boss, boasted that Russia soon would 
be able to drop missiles with hydrogen 
warheads anywhere in the world 

¢Extent of Agreement—The new 
thing is the bipartisan agreement that 
containment of such mulitary threats 
must be backed up by big, new efforts 
to win the economic and _ political 
allegiance of uncommitted countries 

Bipartisan harmony ends _ there, 
though. The Democrats are blaming 
the “sterility” of Republican policy for 
the gravity of the new Soviet threat 
Eisenhower and Dulles lay the shift in 
Russian strategy in part to firm U.S 
led resistance to Communist expansion 

* Soviet Wedges—There’s no doubt 
that the two top Russian _ bosses, 
Khrushchev and Premier Nikolai Bul 
ganin, in Britain this week, energetic 
ally probed for new chinks in the 
Western armor (page 149). Their ob 
jectives were clear: (1) to further 
weaken Western unity with promises 
of peaceful trade and disarmament, (2) 
to broaden their foothold in the tense 
Middle East by offering to help keep 
the peace there in exchange for a direct 
voice in Big Power decisions in th 
area 
¢ Damage—Regardless of the outcome 
of the Russian leaders’ 
Britain, Moscow’s new strategy already 
has hurt the free world. The damage 
certainly will mount 

e The, new Soviet “peaceful co- 
existence” has sapped the strength of 
NATO 

¢ Neutralist sentiment is rising in 
lrance, and the French have felt fre« 
to send the bulk of their NATO forces 
to fight in North Africa 

¢ In Germany, political pressure 
is mounting for a deal with Moscow 
on German unification—even at the 
price of some kind of neutralization of 
the country. 

e Greece and Turkey ar 
over Cyprus 

¢ Iceland’s parliament has voted 
to oust U.S. troops from the NATO 
irbase there 

¢ In the Middle Fast 
offers of arms, economic assistance 
ind diplomatic support to the Arab 
nationalist headed by 
Egypt's Premier Nasser has heated the 
Arab-Israeli conflict to the boiling 
This threatens Western Eu 
rope’s vital oil supplies (BW—Apr.21 
'56,p160). Although Moscow 
seems to be backpedaling temporarily, 
it is clear that the Russians will con 
tinue to support Arab nationalism 

¢ In. Asia, Russian political 
blandishments promises of 


against 


mission to 


almost 


rowing 


Communist 


movement 


point 


now 


and eco 


nomic assistance are exert 
pull. 

¢ Danger—The long-term danger in all 
of this is that a weakened and divided 
West will be isolated 
both economically and politically, from 
the vast belt of people and 
stretching from the China Sea through 
the Asian and African land mass to the 
Atlantic 

This area then would b 

to Communist political and 
domination, If that happened, Western 
Europe’s strength would be drained 
away, and the U.S encircled 
in the Western Hemispher 

¢ Answers—Specific and comprehensiv« 
answers to this threat still have to be 
found by leaders of both political 
parties The proposals 
Eisenhower, Dulles, and 
this week are only signposts indicating 
thinking 
did indicate 


a strong 


progressive ly 


resourees 


inernp! 
cononml 


would 1 


made by 
Stevenson 


the general direction of poli 
Che President 
clearly that the current 
enough, that the 
searching actively for a new 
effective orientation. Hk 
specih 
appraisal of basic foreign aid policies 
* Beefing Up NATO—Dulles 
for broadening the economic and 
political base of NATO represents a 
real shift 
Dulles will discuss the prossibilities 
it the NATO council meeting in Paris 
next week. He already has had indica 
tions of enthusiastic from 
NATO allies. Indeed, hi 
stemmed directly from European and 
Canadian pressure in recent month 
But Dulles will take no blueprint 
to Paris. It is not clear at this stag 
even to U.S. officials just what NATO 
can do in these fields that isn’t already 
being done through other channels 
Actually, Dulles is counting heavil 
on the Europeans to come up with th 
bright ideas 
«What NATO Might Do—Speculs 
tion about the NATO could 
play runs along these lines 
¢ NATO might offer political and 
economic support for French efforts 
to find a satisfactory new relationship 
with France’s African territories 
¢ NATO might be able to put 
more drive behind joint economic de 
velopment of the backward 
i.urope—notably Southern Italy 
e The drive for 
nomic integration—and specifically joint 
exploitation of nuclear energy; 
get new impetus through NATO 
*NATO could 
for coordinating Western aid 
vestment efforts in Asia and the 
Fast 
¢ Some sort of NATO mandate 
for troubled Cyprus, to reconcile con 
flicting NATO interests there, isn’t 
ruled out 


however 
program isnt 
Administration | 
ind mor 
promised 
broad rr 


achion soon on 4a 


proposal 


support 
proposal 


new rok 


ireas of 


European e 
might 


become a forum 


and in 


Middl 


29 








Ecosoc: Next Move on Aid Brings 


Life has been pretty hapless for the 
United Nations through much of its 
10-year existence. Most of the time it 
has operated as a fancy debating society 
in the propaganda war between East 
ind West 

Because of all the U.S.’s administra- 
tive and political complexities, the U.S 
has never sought to operate its foreign 
economic policy through the U.N 
igencies. And since the cold war de 
veloped, the mere idea of attempting 
to run large economic aid programs 
through the U.N. has made no sense at 
all to American policymakers 

But now the U.N. is suddenly com 
ing back into the picture as a useful 
gency through which the U.S. might 
operate its foreign economic policy. 
Behind this swift change lies the sud 
den switch in Soviet policy toward 
economic and political penetration of 
the rest of the world—particularly the 
underdeveloped nations of Asia, the 
Middle East, and Africa 
¢ Traps for U.S.—The Soviet shift 
poses a serious dilemma for the U.S 
If we hew to the old policy of country- 
by-country aid deals, we could find 
ourselves bidding against the Russians 
all over the world. The pressure could 
lead to costly and dangerous economic 
programs aimed more at producing big 
industrial monuments to support U.S. 
or Soviet propaganda than at passing 
real economic benefits on to the under 
developed nations. But if we don’t bid 
against the Russians, we leave the field 
wide open for them to exploit 

That's why American policy is giving 
increasing attention to feeding more of 
our aid to the underdeveloped coun- 
tries through the U.N. 
¢ Popular Notion—This notion has 
struck many people simultaneously 
Secy. Dulles has called for a_ public 
group to consider whether it’s a good 
idea. The Committee for Economic 
Development, a  businessmen’s and 
economists’ group, has endorsed the 
idea. Adlai Stevenson backed it, when 
he spoke last week to the American 
Society of Newspaper Editors 

Abroad, too, the idea of a stepped-up 
program of aid through the U.N. to 
the underdeveloped countries is getting 
powerful support. And the notion does 
not exectly make the U.N. unhappy 


|. Funnel for Aid 


Che dawning realization that it may 
soon be able to do a bigger job of 
economic development has lifted the 
spirits of the U.N. agency that would 
supervise the job—the Economic and 
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It to Life 


Social Council (Ecosoc for short), 
which last week opened its 1956 ses 
sions in New York (picture) 

Ecosoc was established by the U.N 
charter, adopted in San Francisco in 
i945. Its particular aim was to “save 
succeeding generations from the scourge 
ot war’ and to do this the charter mem 
bers of the U.N. resolved among other 
things to “employ international ma 
chinery for the economic and social ad- 
vancement of all peoples 
consists of 1S members, 
elected six at a time for three-year terms 
each year by the U. N. General Assem 
bly. Its present members are Argentina, 
Brazil, Britain, Canada, China (Nation 
alist, of course), Czechoslovakia, Do 
minican Republic, Ecuador, Egypt, 
Indonesia, the Nether 
lands, Norway, Pakistan, the Soviet 
Union, the U.S., and Yugoslavia 
¢ Bureaucrats’ Nightmare—This coun- 
cil exercises jurisdiction—rang 
ing from fairiy direct to practically none 
at all—over a bureaucrat’s nightmare of 
other bodies that include 

¢ The U.N.’s Secretariat, particu 
larly the Economic & Social Affairs 
Dept. and the Technical Assistance Ad 
ministration 

¢ Three regional organizations 
the Economic Commission for Europe, 
the Economic Commission for Latin 
America, and the Economic Commis- 
sion for Asia and the Far East 

¢ A long list of so-called special 
ized agencies, including the Inter 
national Bank for Reconstruction & 
Development, the International Mone 
tary Fund, the World Health Organ 
ization, the World Meteorological Or 
ganization, the International Labor Or 
ganization, the Food & Agriculture Or 
ganization, and the U.N. Educational, 
Scientific & Cultural Organization 
¢ Some Strength—This formidable 
array of agencies is by no means a 
paper army. The International Bank, 
for instance, has already lent almost 
$24-billion to finance projects in 41 
territories. At 
first, these loans chiefly to pay 
for particular power or industrial 
projects; now they broadened 

Other U.N. agencies have done a 
host of other jobs: trained meteorolog 
ists in the Dominican Republic, built 
a higher teacher training institute in 
Bolivia ocational 
Haiti, fought tuberculosis in Panama, 
improved civil aviation in Afghanistan, 
designed a radio communications sys 
tem for Pakistan, helped set up con 
sumer Cooperatives in Burma, designed 
fishing boats in India 
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¢ Streamlining Job—A  skepti 
wonder whether the U. N 
its interests and limited 
many different ways, isn’t trittering its 
resources away. At last weck’s first 1956 
session of Ecosoc, its clected 
president, Ambassador Hans Christian 
Ingen of Norway warned that Ecosoc 
“is like a person with too 
terests, unable to pursue an 
of them with vigor.” He called for a 
major streamlining operation 


might 
by splitting 
tunds m= so 


new ly 


many in 
W ho 1s 


ll. Where U.S. Is Moving 
The U.S. delegation to the U.N 


certainly shudders onsiders 
the complexities of trying to run a 
vastly expanded U.S. aid program 
through the U.N. Nevertheless, the 
Soviet’s newest moves have U.S 
makers struggling to find 
of funneling more aid 

U.N. Nobody high in the 
tion has yet decided that 
to be done, but it’s a better 
chance that g 
program—for fiscal 1955—will be di 
igned to feed more funds through the 
U._N. 

This does not mean that the U.S 
will abandon control of its aid program 
in countries where feasible 
We still seek result 
from aid to some 
would be difficult 
sible, to get political results through 
a U.N. program. People with exper 
ence in giving U.S. aid overseas als 
point out these objections to too hea, 
reliance on the U.N. as an aid di 
tributor 

¢ Division and administration of 
aid under the U.N. would be 
slower than under bilateral 
Economic progress that must be rapid 
to stave oft ( 
places would be retarded 

e If the U.S. lost 
direction 


when it 


pol 
some mean 
through the 
Administra 
this ought 
than-even 
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next ycal forcign id 


control 
some political 
ountries, and it 


Ome tune impo 


much 
ireements 
WnmMunism 


ver the 
ind content of aid program 


( ontro!| 


many more uneconomic projects would 
be undertaken ould foster 
economic nationalism and protection 
ism. 

e Aid could become snarlee 
tional rivalries 

e Congress, which ha 


These 


onsistenth 
insisted on seeing a quid pro quo for 
U.S. aid and has been leery of giving 
the Administration. a blank check in 
idministering aid, would oppose a big 
U.N vould 
have 

These criticisms will 
out the possibilitysof a big, bold U.S 
move to channel more aid through th 
U.N. But they will not prevent 
movement in that direction. In present 
.cosoc, the U.S. del ga 


trying to 


program over whi hy 
even less control 


crtaini ince 


soln 


debates before 


tion 15 oid 


impression that America is not oush 


creating the 


interested in working morc through the 
U.N. The U.S. team, headed by Di 
John = ¢ Baker, president of the 
University of Ohio, will try to. stec: 
U.N. efforts toward that 
make econom«K 
¢ Private Capital, 


program 
SCTIM 


Too—Baker will 


stress the role of private investment 
either direct or through international 
igencies—in promoting growth of back 


ward economies. “One of the reasons 
my government has urged other coun 
tries to encourage direct private foreign 
investment,” says Baker, “is that such 
involves the 


technical 


investment  necessaril 
export of managerial and 
knowhow as well as capital.” 
Baker will stress the 
America’s own programs of aid, 
nd technical assistance to under 
developed countries. But he will affirm 
our intention to continue to support 
U.N. programs to help the poor na 
tions. He'll say we want to explor 
further new international co 
operation for economu development 
Some other countries might com 
plain that this U.S. position isnt sut 
“positive,” he under 
themsclves are 


value of 
loan 


also 


ireas for 


hicienth 
developed 
likely to feel this way 


countries 


lll. The Major Fear 


But in the back of U.S. representa- 

tives’ minds will be one big worr 
that the Soviet Union might be pre 
paring to launch a dramatic proposal 
for much greater economic aid through 
the U.N. This could catch u 
give the Russians a big propaganda 
maybe even change the whol 
balance of East-West power, So thi 
cts up another dilemma for U.S 
policymakers: If the Russians are 
to play it the U.N. way, wouldn't we 
be better off to beat them to the 
punch? 
«© New Prestige—Some U.S. official 
think this is too pessimistic a way ot 
viewing the problem. They see the 
U.N. as the best means for advancing 
U.S. interests in a period when ow 
ountry-to-country aid 
ning head-on into the 
Chey point out that U.N. Sees 
Dag Hammarskjold’s mission to the 
Middle Fast succeeded where effort: 
of any singl powel blo« 
cemed doomed to failure. This, the 
feel, demonstrates that the U.N. may 
be able to tackle problems that would 
be insoluble if they remained en 
meshed in East-West conflict 

The U.N.’s professional staff, which 
under Hammarskjold has begun to 
think of itself as a “third force’ be 
tween East and West, is more than 
ever confident that the U.N rok 
will get bigger. The byword at the 
U.N. today is “Let's start operating.’ 
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Surplus Could Open Way to Cut 


Hopes in Congress for a tax cut this 
year are on the mse again (chart). 

The vast majority of the lawmakers 
up for would like nothing 
better than to vote a tax reduction be- 
fore facing the voters in the November 
clection 

Their chances seemed all but dead 
until last week, when the Joint Com- 
mittee on the Economic Report turned 
in a cheering estimate of what receipts 
would be this fiscal year. The commit- 
tee said receipts probably would be 
$67.5-billion, a jump of almost $3-bil- 
the Admunistration’s official 

The committee thought 
spending would rise $1-billion, 
leaving a surplus of $2-billion. Repub- 
licans and Democrats alike announced 
they would propose reductions. 
¢ Too Early—This weck, the Adminis- 
tration raised a firm warning: It’s too 
carly to tell how big the surplus will be, 
or whether a tax reduction will be ad- 

But Pres. Eisenhower did not 
the door entircly—a fact noted 
with suspicion by Democratic policy- 
makers. They wonder whether the Ad- 
ministration will come up with a sud- 
recommendation for a tax reduc- 
tion late in the session. To forestall 
this, a growing number of Democrats 
are urging party leaders to push a slash 
of their own. 
¢ Improbable—Actually, the Adminis- 
tration has no intention of recommend- 


reclection 


hon over 


predictions 
also 


visable 


‘ lose 
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ing a tax cut this year unless the situa- 
tion changes drastically. One such 
change would be an unexpectedly large 
surplus—larger even than the $2-billion 
predicted by the Joint Committee staff. 
Another would be a softening of busi- 
ness between now and midsummer. 
White House and Treasury officials 
do not expect either of these develop- 
ments. ‘They think the chances favor 
a small surplus, and a continuation of 
the present mixed business picture. 
The surplus could be larger than now 
expected, and business could turn soft. 
Thus, they insist on waiting to see 
what the next 60 days will bring— 
which leaves Democrats nervously 
trying to read the future for them- 
selves. 
¢ Possible—The possibility of a big sur- 
plus is getting most of the attention 
among the tax cutters. An $8.4-billion 
surplus was the backdrop for the tax 
reduction voted by Republicans of the 
80th Congress back in 1948 (chart), 
and the GOP would like to see some- 
thing of that kind repeat itself. How- 
ever, nobody expects anything like as 
big a sum to play with. Many govern- 
ment experts privately think the $2-bil- 
lion prediction is a reasonable one. But 
Treasury Secy. George M. Humphrey 
still sticks to his estimate of only $200- 
million. He will not budge from that 
until the big Apr. 15 tax take is counted. 
This will take a couple of weeks more, 


and probably will be announced about 
May 20. 
¢ Educated Guessing—Meantime, the 
key tax writers in Congress are follow- 
ing the cue of Rep. Wilbur Mills of 
the House Ways & Means Committee. 
Mills has asked Colin Stam, staff di- 
rector of the Joint Committee on In- 
ternal Revenue, to make his own esti- 
mate of this year’s receipts. What Mills 
and other Democrats decide will de- 
pend largely on what Stam reports. 
In general, Mills and other key 
Democrats are still opposed to a reduc- 
tion on the basis of what they now 
know about receipts and the business 
situation. Pressure for a cut so far is 
coming from rank and file congressmen. 
Speaker Sam Rayburn is in the key 
role; if Rayburn calls for a cut, the 
Democrats will fall in line. 
e Pattern—It now seems likely that if 
the surplus is around $2-billion, Mills 
will continue to hold out against a re- 
duction, and that Rayburn will take his 
advice. But if the surplus winds up 
around $3-billion, demand for a reduc- 
tion could be overwhelming. 
¢ The Other Way—Another recent tax 
cut—the one taking effect Jan. 1, 1954 
—came in the midst of a business down- 
turn and is generally credited with help- 
ing the present boom get started. In 
case of a slide-off between now and 
July, the Administration might recom- 
mend some relief—and it’s practically 
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New Frontiers for Buried Treasure 


Far off Louisiana’s famed Gulf Coast, precious oil 
lies trapped beneath the deep, green waters. In this 
area Sinclair Oil & Gas Company, jointly with three 
other companies, has increased its lease holdings to 
more than 37,000 acres for offshore operations. 

Offshore prospecting and drilling is only one example 
of Sinclair's relentless search for new oil sources 
Last year the Company drilled a total of 617 net 
wells in the United States and Canada alone. In 
Venezuela, a Sinclair subsidiary increased its daily 
average net production by 22 per cent. In Italian 
Somaliland, the results of extensive seismic and sur 
face geological exploration were sufficiently encour 


aging to plan drilling this year in a concession Cover- 


ing 59 million acres, in which Sinclair has a 50 per 


cent interest. 


All this is part of the Company's aggressive efforts to 
expand production and reserves, In 1955, the net re 
sult was an all-time high record in average daily net 
production of crude oil and other liquid hydrocar- 
bons—155,861 barrels daily against 144,887 barrels 


daily in 1954, a 7.5 per cent gain. 


Sinclair continues to accelerate its progress in crude 
oil production, Over the last ten years, Sinclair's rate 
of gain in domestic crude production has been 


sharply higher than that of the oil industry generally, 


‘SINCLAIR 


_A Great Name in Oil 


SINCLAIR OIL CORPORATION 600 FIFTH AVENUE NEW YORK 20, N.Y. 








certain that Congress would vote a re- 
duction. 

On the surface, the official Washing- 
ton reading of the business’ picture 
stresses the danger of inflation, rather 
than the danger of a downturn (page 
25). This is reflected in the latest in- 
creases in the discount rate as approved 
by the Federal Reserve (BW—Apr.21 

6,p23). But behind the scenes is a 
lively debate over whether the Fed is 
correct; and the fact that the short-run 
business future is being read differently 
by different government experts is one 
of the chief reasons for the restlessness 
of congressmen. Both parties hope the 
ituation will be cleared up before they 
go home to start campaigning 
¢ Gun Shy—The restraint of the Demo 
crats thus far‘on taxes is one of the 
remarkable features of this clection 
vear. Even Administration leaders are 
impressed with the way Democrats have 
ivoided making taxes an election issue. 
One reason for this lies in a little 


noted fact of recent political history. 

There have been three separate re- 
ductions in taxes since the peak rates 
of World War Il. In each case, the 
party in power when the cuts went into 
effect nevertheless lost control of Con- 
gress in the next election: 

¢ In 1945, Democrats voted 
through a $6-billion cut and yet the 
Republicans won Congress in 1946. 

¢ In 1948, Republicans steered a 
$5-billion cut past two vetos by Tru- 
man in a dramatic running battle, then 
lost both Congress and the race for the 
White House in the same year. 

e In 1954, after the Eisenhower 
Administration allowed the biggest 
single tax cut in history to go into 
effect, voters gave Democrats control 
of Congress. 

lo see this happen three times hand- 
running has been a shock to political 
professionals. The next time they offer 
up a tax cut, they want to be sure of 
some mileage at the polls. 


AT&T Spends More Than Anybody 


Last week the nation got one more 
bit of evidence of the still rising boom 
the announcement by American Tele- 
pare & Telegraph Co, that Mother 
sell’s whole system would spend $2.1- 
billion in 1956 on capital expansion. 

That's the largest expenditure ever 
within a single year by a single com- 
pany (this year Jersey Standard, the 
runner uP. plans to spend $1.2-billion 
worldwide, General Motors will spend 
about $1-billion). And it’s also rather 
more than AT&T expected to have to 
spend a short time ago 

Ihe giant utility, the world’s largest 
non-financial corporation, would be in 
vesting substantial sums this year in any 
event, But over the past year demand 
for its service grew much more sharply 
than had been expected. Mother Bell, 
countrywide, picked up 1.5-million new 
customers, installed almost 3-million ad 
ditional In spite of having 
pent slightly over $1.6-billion, the pre 
vious capital investment record, in new 
nd expanded facilities last year, its 
capacity most of the 
time. And new business is still rising 
¢ Overload—Current outlay, the com 
pany expects, will just about catch it 
up to the vear’s demand and to elim 
inate the overload 

After that, expenditures may level 
off. But it’s a safe assumption—barring 
1 sharp drop in the national economy 
that AT&T will spend at least $1-bil 
lion a vear for the next decade 

Here's where the money will go this 
year 


yhones 


was OV erloade d 


e $225-million for new or en- 
larged buildings, in 1,700 of the 6,500 
communities the company serves 

e $600-million for new intercon- 
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nection facilities between communities 
and wide extension of direct long-dis- 
tance dialing. 

e $850-million for connections to 
individual customers and expansion of 
coaxial, microwave, and carner amplifi- 
cation systems. 

All this, of course, is just for the 
operating side. Expansion by Western 
Electric, the miteiadiesie arm, or ad- 
ditional funds for Bell Laboratories, the 
research side, are not included. 

« More to Come—Over the past 10 
years, the company has already put 
slightly over $12-billion into expansion 

but for several reasons the utility still 
sees no immediate end. 

For one thing, the still accelerating 
move to the suburbs is adding pressure 
for more and better facilities. 

Not only are more phones going in, 
but individual customers are using them 
more. Starting this year, youngsters are 
hitting their teens at a 4-million a year 
rate. And teeners are easily the most 
prolific users of domestic phones. 

The proportional breakdown of ex- 
penditures closely parellels last year’s, 
but the proportions won't necessarily 
remain the same over the coming 
decade. Direct long-distance dialing is 
being stepped up this year, will prop- 
ably slow down in a few years. Nor will 
coaxial cable necessarily be going in at 
the same rate. But every new phone re- 
quires a capital investment anywhere 
between $200 and $2,000, depending 
on area, and economists conservatively 
predict a need for at least 1-million new 
phones a year over the coming decade. 

That's hedged, of course, with the 
big if—if the economy stays at its cur- 
rent level. 


Broadside at GM 


Senate monopoly report 
fires hard words at company 
—but Washington looks for 
little action to result. 


The Senate Monopoly Subcommittee 
this week came out with its report on 
General Motors Corp.—the result of 
hearings under Sen. Joseph C. 
O’Mahoney (D-Wyo.) last winter 
(BW—Nov.12'55,p34; Dec.10°55,p25). 
Though it has some hard words about 
GM’s “dominance,” and several sug- 
gestions about what ought to be done, 
there’s little expectation in Washington 
that it will breed anything much in 
either legislation or antitrust action. 

The 118-page staff report, indeed, is 
billed not as a fighting document but 
as a “case study”—on Bigness and Con- 
centration of Economic Power. 
¢ Proposals—But though it’s no battle 
plan, the report does let loose a broad- 
side against GM’s size and economic 
strength. It argues that much of GM's 
activities are ‘‘sheltered’’—by its inte- 
grated character and dealer franchise 
system—from the test of the market. 
It concludes that now may be the time 
to consider limiting new GM expansion 
into other lines. 

Further, the report concludes: 

¢ That divestment of General 
Motors Acceptance Corp. would 
strengthen competition. 

e That the Justice Dept. should 
decide soon whether to sue to break 
GM's 80% share in bus manufacturing. 

¢ That GM's expansion in whole- 
sale auto parts distribution may exclude 
independent jobbers from access to the 
18,000 GM_ franchise dealers. 

e That auto dealers should be 
guaranteed by law the right to sue 
over any arbitrary cancellation or re- 
fusal to renew the dealer franchis« 
¢ Critical—The report is particularly 
critical of GM’s growth pattern in the 
bus and earthmoving machinery fields— 
rebuking Justice for approving the 1953 
acquisition of Euclid Road Machinery 
Co. GM's ability to give liberal financing 
terms through GMAC, the report 
argues, was of “inestimable advantage” 
in securing a favored position in bus 
and diesel locomotive markets 

Another potshot is directed at GM’s 
long-range price planning as not giving 
enough recognition to consumer interest 
in lower prices. The report calls an 
“extremely high level” of profits one 
of GM’s most striking characteristics. 
It raises the question of splitting off 
some of the car divisions but makes no 
specific demands; though it says GM's 
counter-arguments fail to show that 
Chevrolet, say, couldn’t go it alone. 
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Odor Control Is A Profit Builder! 


dirkem installation on central air conditioning system 
Air quality control is standard practice for many firms 


How you can add Quality Control 
to treatment of indoor air 


First there was indoor heating, next cooling, then humidity con 
trol. Now Airkem adds a fourth dimension—air quality control 
Airkem formulations introduced into the air conditioning system 
effectively control odor conditions often found in enclosed areas 
Airkem kills the odors of cigarettes, food, clothing — countless 
other that cause staleness and make indoor air less attractive 


Crowded conditions, poor air circulation and the tendency of 
odors to cling to surfaces, make the neutralizing of odors impor 
tant to business. Odors, even in small traces, create the impression 
of stale, tired air, Employee efficiency suffers, customers are less 
receptive When Airkem treatment is used, the air takes on a 
cleaner, fresher fee ling Pe ople are happier they become better 
workers, better customers 


The Airkem equipment shown above is for large areas with 
central air conditioning systems. It consists of a storage tank 


pump, vaporizer and timing mechanism. Other units are available 


_ for use with package air con 
ditioners; and there are self 


Odor Control is a Profit Builder for 
insuronce companies, motels, rest 
homes, hospitals, ore processors, 
and many other industries and 
institutions. 


contained units for use without air conditioning, Airkerm installa 
tions are used in large central and private office: department 
stores, hotels, restaurants and bars—in every location where air 


quality can affect efficiency or sales 


Airkem, Inc. is an international organization devoted exclusively 
to odor control. They are manufacturers of 1 complete line of 
initation produc ts incorporating odor control action. Industrial 
formulations include proc uct additives and « ompound to control 
itmosphe ric odors created in produc tion or waste disposal 


Mail in coupon for additional information or free survey 


AIRKEM, INC., 241 East 44th Street, New York 17, N. Y. 
Send me information on 

Air quality control Sanitation products 
Industrial applications Product additives 


Have Airkem Field Engineer call 
Name 
Company 
Address 


City mccain 








In Business 


Swiss Reports Hint AEC Gets Warm 


in Quest for Power From Hydrogen 


The Atomic Energy Commission may be closer than 
it admits to getting useful power from hydrogen via the 
Ii-bomb fusion reaction 

lor weeks, reports filtering out of Switzerland assert 
that the U.S. has demonstrated a successful process on 
a lab basis. The reports seem to start from officials of 
the Swiss atom program; some years ago, similar reports 
in Europe jumped the gun on the H-bomb itself, long 
before AEC would talk 

The catch to extracting power from hydrogen is that 
the atoms must be brought together at very high energies, 
and at the apparatus-destroying heats of atomic explo 
sions. Non-AEC scientists now guess that a lab fusion 
may have been achieved by using a cyclotron or other 
accelerator to secure the energy needed, and perhaps 
with intense magnetic fields to contain the reaction. If 
the guess is correct, the key problem of extracting the 
heat energy on a scale big enough to do any good remains 
to be solved 

. €. <4 


ODM Casts a Fishy Eye 
On U.S. Cash for Pipeline 


\n Office of Defense Mobilization staff report this 
week disapproved of government aid in financing an 
emergency oil pipeline from the Gulf Coast to Eastern 
ODM boss Arthur S. Flemming is expected 
to say the final “no” sometime after May 10 

larly in 1953, the National Security Council and 
other agencies opined that in wartime |-billion bbl. of 
crude would have to be piped each day from the Gulf 
area, to avoid the hazards of tanker operation 
leastern 


rehnenes 


lexas 
American Pipeline 
Corp. then asked the government to help them build 
new lines 

It is on these requests that ODM frowns. Its report 
says that existing facilities could in an emergency move 
two-thirds of the needed crude to the Ohio-Pittsburgh 
arca. The rest could be carried by the Big Inch pipeline, 
which the government can legally recapture from East 
erm Transmission 


Transmission Corp. and 


Gulf Oil’s Canadian Subsidiary 
Will Be Sold to Toronto Company 


Gulf Oil Corp. is getting ready to sell its wholly owned 
subsidiary, Canadian Gulf Oil Co., to British American 
Oil Co., Ltd. of Toronto—in exchange for absolute 
stock control of BA. For Gulf, the final O.K. is purely a 
management decision; BA stockholders will vote on it 
May 18. The price: §.3million restricted shares of BA, 
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on which no dividends can be paid. But the shares can 
be converted to dividend-paying stock after 10 years, or 
after BA has earned a total of $69-million in two con- 
secutive years. 

For Gulf, the deal means expanded markets via BA 
for its huge crude production in Venezuela and Kuwait 
(BW—Apr.14'56,p32). 

For British American, picking up Canadian Gulf will 
give it quadrupled reserves, and more than doubled pro- 
duction to feed its refineries. Canadian Gulf also has 
tremendous gas reserves in Alberta. 

And for the Canadian investor—often peevish over his 
inability to buy into U.S.-owned enterprises in Canada— 
it offers new vistas. In effect, by buying BA stock he will 
be able to participate in the whole Gulf venture north of 
the border. 

+ . 7 


Publisher Takes to the Air 
With 4 TV and 5 Radio Outlets 


Crowell-Collier Publishing Co., branching from the 
print shop into the ether, reports that it is dickering to 
buy the FCC limit of seven television and seven radio 
stations. 

Last week, the company went more than half the way. 
On Monday, it announced plans to buy Television Corp. 
of America, which owns a TV outlet and a radio station 
at Honolulu. At midweck, it followed up with plans for 
the $16-million purchase of Consolidated ‘Television & 
Radio Broadcasters, Inc. ‘This would give the publisher 
TV and radio outlets in Minneapolis, Indianapolis, and 
Grand Rapids, plus a radio station in Flint. 

Both deals are subject to approval by FCC and by 
directors of the companies. 


Business Briefs 


Ford Motor Co. went right to the top for its three 
man “dealer policy board.” The full-time job of keeping 
dealers happy goes to no less than Benson Ford, plus 
two major company executives. Eventually, the board 
may become a court of appeals for disenfranchisements 
of dealers. 


Jones & Laughlin Steel Corp. is thinking seriously of 
in “early entrance” into the entirely new field of stainless 
steel, says Pres. C. L. Austin 


The home team won the proxy battle between 
Sciberling Rubber Co. management and Richard Lamb, 
loledo industrialist (BW —Apr.21'56,p108). Stockhold 
ers this week gave management 11 seats on the expanded 
15-man board. Lamb's slate got the rest 


Economic indicators: The Commerce Dept. says busi- 
ness inventories hit $83.5-billion at the end of February, 
$6-billion above the 1955 months Gross national 
product in the first quartet reached an annual rate of 
$399-billion, says the Council of Econemic Advisers . . . 
and corporate working capital rose to $103.6-billion at 
the vearend, the SEC reports 
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How to set your clock for 
Daylabor Saving Time! 


Increased productivity, higher wages, fewer hours of work — this is the 


course of industrial history 
And right now history is in a hurry. 


The average rate of production per man-heur has accelerated by nearly 50 
percent in the past ten years, and is still climbing fast. The cost of being 
behind time with sub-efficiency equipment and heavy “down-time” on high-priced 


manpowe! has become today’s biggest overhead-ache 


To set the clock ahead for Daylabor Saving Time, you'll need the most advanced 
information available on the new science of machine tool replacement, and 


the latest efficiency data on new machine tool designs. 


No other machine tool builder in the world can equal Jones & Lamson’s experience 


in reducing costs with high-velocity metal turning and grinding equipment, 


It’s later than you think! 


the man who 
needs a new machine tool 


is already paying for it 


a 
iN 
C 4 JONES & LAMSON MACHINE CO + 503 CLINTON ST « SPRINGFIELD, VT. 
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He Helps Sell Your Products 
With TORRINGTON NEEDLE BEARINGS 


This Torrington Sales Engineer has 
been discussing a customer's prod- 
uct and how it can be made more 
alable through the unique advan- 
tages of Needle Bearings 

He has told the manufacturer 
about the features that can be added 
to his product through the use of 
lorrington Needle searings such 
as more compact design, space and 
weight savings, higher load capacity 


and less maintenance, 


These inherent characteristics of 
the Torrington Needle Bearing, plus 
the knowledge and skill of our engi- 
neering staff, have made the Needle 
Bearing “standard equipment” in 
thousands of products, often im- 
proving their salability. May we tell 
you how the Needle Bearing can 
help you? 

See our new Needle Bearing Cata- 
log in the 1956 Sweet's Product Design 
File—or write direct for a catalog. 


THE TORRINGTON COMPANY 


Anervemsany 


\ee ae? j 


(90%) 


Torrington, Conn. + South Bend 21, Ind. 


District Offices and Distributors in Principal Cities of U nited States and Canada 


TORRINGTON BEARINGS 


Needle + Spherical Roller + Tapered Roller « Cylindrical Roiler - Ball - Needle Rollers 


TORRINGTON 


NEEDLE BEARINGS 
Give you these benefits 


© low coefficient of starting and 


running friction 
full complement of rollers 


unequalled radial load 
capacity 


low unit cost 
long service life 
compactness and light weight 


runs directly on hardened 
shafts 


permits use of larger and 
stiffer shofts 
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Don’t let your tax-eut hopes get too high. The prospect that the budget 
surplus will be larger than expected has set Congress talking of election- 
year relief (page 32). But no action is assured. 


A cut of any consequence would be costly. Examples: The Democratic 
plan to concentrate relief in the lower brackets by boosting exemptions 
from $600 to $700 would cut receipts by an estimated $2.5-billion. A straight 
percentage cut of 10%, backed by some of the Republicans, would drop 
revenues about $3-billion. Either plan probably would bring a return to 
deficit financing, and neither party wants this. 


The White House will stand pat against a cut, for the time being, at 
least. Two developments—-neither of them expected—could bring on a 
change of position and an end-of-session lowering of income tax rates: (1) 
a sudden turndown in business, which would make a cut desirable as a 
stimulant to consumer spending; (2) a still bigger rise in revenues, which 
would provide enough surplus to cover both a tax cut and some reduction 
in the national debt. 


Companies with defense contracts may get a break when Congress 
extends the Renegotiation Act. This is the law under which so-called excess 
profits on military orders are recaptured by the government. Plan is to 
expand exemptions—put more defense business outside the law 


Here are some of the changes that will be pushed; (1) raise the starting 
level for renegotiation of defense business $500,000 to $1-million, (2) exempt 
contracts that have price redetermination or adjustment clauses, (3) exempt 
orders placed through competitive bidding. 


The backing for these proposals is expected to come from the Senate 
Small Business Committee, which is making a staff study of renegotiation 
effects on small contractors, and from the Joint Committee on Taxation, 
which will report next month on renegotiation policy. 


The political jockeying on the farm issue may end up with Eisenhower 
getting a soil bank along the lines of his recommendations. 


Democratic opposition is weakening. Reports coming in from Midwest- 
ern farm states indicate considerable grassroots support for the Administra- 
tion plan. Democratic strategists are afraid that refusal to go along on the 
program, including the plan for advance benefit payments, might backfire 


Agriculture Dept. is set to go on the soil bank just as soon as Con- 
gress acts. Detailed plans are all drawn up to offer farmers direct cash 
payments in return for acreage cuts. But it’s too late in the planting and 
growing season for the program to get really rolling this year. Growers of 
winter wheat, which is planted in the fall, will be the first major crop 
producers to feel the full benefits 


The Democrats aren’t ready to abandon the 90% fight. They talk of 
getting the soil bank through now, and then toward the end of the session, 
trying to ram through a whole new farm program. Under their plan, the 
Secretary of Agriculture would be authorized to set support levels at 
figures that would permit crops to move in regular trade channels. Then 
the government would pay the farmers the difference between the support 
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level and 90% of parity. It’s a kin to the old Brannan plan, which would 
have paid farmers the difference between market prices and a set per- 
centage of parity 


The pian probably can’t be put over. But its backers calculate that it 
will help the party’s farm appeal. 


Further rises in living costs are expected to show up in the months 
ahead. The Labor Dept.’s consumer price index, which has held just about 
level since December, inched up a bit in March, from 114.6 to 114.7. The 
department’s living-cost experts figure such things as the stronger trend 
in home appliances, seasonal advances in food prices, and the coming 
rise in steel prices will tend to tilt the index upward through fall. 


The antitrust blast at General Motors won’t bring new legislation. The 
Senate’s monopoly investigating committee criticized the big motor maker’s 
size and some of its practices, but it isn’t pressing for any action (page 34). 


A part of the staff report is being held back by the subcommittee, and 
there’s no certainty that it will ever be made public. Reportedly, the with- 
held section includes some proposals to clarify the antitrust laws—to remove 
overlapping Justice Dept. and Federal Trade Commission jurisdiction, for 
example. One explanation is that the subcommittee did not want to go on 
record in an election year with any proposals that might be interpreted as 
weakening the antitrust laws. 


Political competition for the Negro vote is mounting. Note this week’s 
House Judiciary Committee approval of Eisenhower’s civil rights proposals, 
including a commission to investigate violations. 

The Republican goal is to break the Democratic hold on Negro votes in 
industrial areas. The GOP is concentrating on getting influential Negroes, 
such as ministers and civic leaders, to switch their registration. They have 
been having some success with the argument that a Democratic-controlled 
Congress can’t pass legislation in which Negroes are interested, because of 
the hold of Southerners on major committees. 

As a result, Northern Democrats are beginning to push harder for such 
issues in committees where they can force action, even if the effect is to 
widen the rift between them and their Southern colleagues. 


Eisenhower's pull surprises even ardent backers. The President was 
supposed to run ahead in the Pennsylvania primary. But he got upwards of 
60% of the vote, to Stevenson’s 40%. In 1952, the Eisenhower-Stevenson 
split was about 54% to 46%. 


This raises GOP hopes of winning back control of Congress. Any time a 
President can win by a lopsided vote, he carries in senators and representa- 
tives. 

= @ 

Whether Southern Democrats will stand hitched or will bolt won’t be 
settled until after the party’s August convention. It will depend on the civil 
rights plank in the platform and on who’s nominated. Many Southern lead- 
ers are opposed to a third party under any conditions. They would rather 
see a repeat of 1952, when Eisenhower got a big Southern vote. They argue 
he is still strong, and they point to polls rating him ahead of such Demo- 
cratic candidates as Stevenson and Kefauver. 
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HILTON HOTELS LEAD THE WAY 


ot alee aa Tamm olaliitclaiamsial(claccliavaatsian! 


to entertain you 





as you dine 

in the famous rooms 
of Hilton Hotels 
electing outstanding 
performers is 

just one more 
example of 

the high standards 
you will find 


at evefy Hilton Hotel 


Conrad N. Hilton. President 
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DRYIN G 


Phe printing inks, industrial finishes and textile colors we upply to 


industry must match the speeds of modern mass production. In such 


cases they must dry quickly, uniformly, thoroughly, Efficient drying 


requires an intimate knowledge of solvent evaporation, of oxidation, 


ol polymerization of the nee t\ | balancing’ these factors 


according to the end use of the coati On drving as on all other : . 
Electric drying ovens 
a techmeal attack, research search tool l } 


' , all 
based, proven in many industries. If your product goes to market with manos pa 


a chemical coating, we offer the 


technical problem we bring to bear 


authority of specialized experience 


Interchemical 


EXECUTIVE OFFICES: 67 WEST 44th STREET, NEW YORK 36,N. Y 


lors « A & W* Carbon 
* Refractory Clays 
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Soap and Synthetic Detergents 


is per Perso 


Synthetics Are Way Out Front 


Synthetic detergents continued to 
gain over soap in 1955, the Dept. of 
Agriculture reports. Though per capita 
consumption of soap and synthetic de 
tergents combined has remained fairly 
stable over the years, the synthetics have 
continued to push deeper and deeper 


into the market previously held by soap 

Last year consumption of synthetics 
mounted to 15 Ib. per 
pared with 8 Ib. for soap. In 1946, 
Americans used only 2 lb. of synthetics 
per capita, while their consumption of 
soap was 20 Ib 


pe ron, Com 


Soybeans Planted 


Favorable Prices Are Behind Rise 





Land put in soybeans in 1956 will 
rise almost 11% over last year’s peak, 
the Dept. of Agriculture reports. The 
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ne rise in soybean prices since No 
yer is the major reason for the in- 
plantings 
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MAKE YOUR 
STAIRWAY DO 
DOUBLE DUTY 


PORTABLE 


VERSA-VEYOR 


Your stair well can now be an 
efficient link in your handling 
system with a Belt Versa-Veyor 
Won't interfere with stair use, Ver- 
satile as the name implies. Also 
loads, unloads trucks. So easily 
portable one man can set up, op- 
erate the Belt Versa-Veyor any- 
where. Belt speed of 50 F.P.M 
keeps bags or boxes flowing at 
rates up to 900 Ibs. per minute! 

Versa-Veyor easily moves as 
much as 200 Ibs. live weight up a 
35-degree incline. Undercarriage 
converts it to a handy, rugged con- 
veyor for many other uses. If you 
have a materials handling problem, 
find out how the right Belt con- 
veyor from a full line can speed 


handling, cut costs 
5 MODELS 


Series be 
heavy-duty 


S 
Bag ond Bex 


SS Versa-Veyor 
Pe z 


S12A, low-cost 
Bag ond Box 
Versa-Veyor 


Series 18, 
12 & te 
Table-Top 
Versa-Veyor 


Series F8, 
riz & Fis 
Fioor-To-Fioor 
Versa-Veyor 


rid 


Write for complete information on 
cost-cutting Belt conveyors 


THE BELT CORPORATION 


7302 Stahi Rd., Orient, Ohio 


Series 600 
Bulk Materials 
Hendy Handler 
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Weber shipment 
system 
can eliminate 
labels and 
stencilboards 


Modern addressing system 
cuts costs, speeds shipments 


The Weber “ship-to label frame" system 
is the most efficient method of addressin 
multiple container shipments. Time an 
cost studies made by present users indicate 
that this method is far faster and more 
economical than using labels or stencil- 
boards 


Customer's address is imprinted directly 
on carton within a “ship-to” label frame | 
that has been pre-printed on the cartons. 
Addressing is done quickly, easily and neat- 
ly with a small stencil attached to a hand 
duplicating device. The sharp, waterproof, 

f proof print is enthusiastically approved 
by carriers 


Stencil Integrates with Paperwork 
Weber stencils can be cut on typewriter, 
automatic tabulating equipment, Flexo- 
writer, Teletype machines and other modern 
office equipment as part of order-invoice 
writing procedure. Get full details on efh- 
cient Weber systems for addressing and 
marking your shipping containers. See cou- 
pon below 


Weber | 


Division of Weber Addressing Meathine Co 
Mount Prospect, iii 


CREATORS OF SYSTEMS AND EQUIPMENT 
FOR ADDRESSING AND MARKING 





MARKING 
SYSTEMS 
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H WEBER MARKING SYSTEMS, Dept. 15-0 

g Mount Prospect, ilinois 

8 Please send full information on your shipment 
s* idressing 
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pushed up by record crushing of soy- 
beans to obtain oil Ihe shortage of 
world supply of edible oils has created a 
strong export demand for soybean oil. 
Ixports of this oi] during the months 
of October through February totaled 
190-million Ib This compares with 
only 19-million lb. exported in the 


comparable period of the previous year 

Demand for edible oils, including soy- 
bean oil, is expected to remain high for 
a while longer. Mediterranean olive oil 
output in 1955-56 appears to be much 
smaller than it normally is. So countries 
in this area will keep on importing 
edible oils, in large quantities. 


VV Feya le Me @alle(-M Ol acelelllaiteys 


© Output from all areas adds up 
to a record-breaking total. 


® But North America's share of 
total is shrinking. 


A New World Record 


World oil production last year 
climbed to a new high of 788.5-million 
metric tons, a rise of 82-million over the 
1954 record. This was an increase of 
11.6%, reports the Statistical Office of 
the United Nations, which supplied the 
figures. 

Wells in the Communist bloc (East- 
ern Europe, U.S.S.R., and the China 
mainland) chalked up a 17% increase, 
the largest for any major area. This area 
produced 137.5-million metric tons of 
crude oi! in 1955. And itS share of the 
world total inched up to 10.8%, com- 
pared to 10.2% in 1954, and 8.3% in 
1950. 


The North American Continent still 
holds on to first place as the largest pro- 
ducing area. Its production was 369-mil- 
lion metric tons—up 28-million from 
1954. Though this was the second larg- 
est increase in its history, North Amer- 
ica’s share of world production con- 
tinued to slide. It accounted for 46.8% 
of last year’s total as against 48.3% in 
1954. As recently as 1951 the figure was 
53.3% and before World War II it was 
64%. 

The Middle East, on the other hand, 
increased its share of world output, mov- 
ing up from 19.5% in 1954 to 20.4% 
in 1955. 
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collector’s item... 


Long strips of soft steel, wound about a removable core, 
formed the Damascus-twist barrels of grandad’s old 
hammer-gun. And they were fine, so long as slow-burning 
black powder was used. But today’s sportsman needs a 
stronger, safer gun—of special steels. 


Now, gun barrels are made of special high-strength 
steel to withstand tremendous pressures ...special spring 
steel works the firing pin and ejectors...alloy steels are 
needed for other vital parts. 


Special Steels Lead the Way to New Products — Many of 
tomorrow’s products will depend upon the development 
of new, even finer special steels. And, at Crucible, con 
tinuing research in metals and production skills will help 
make them possible. Crucible Steel Company of America, 
The Oliver Building, Mellon Square, Pittsburgh 22, Pa 


E R U C | 8 LE first name in special purpose steels 


Crucible Steel Company of America 

















Locate in 


ennessee 








4 Large Cities 


(124,000 to 425,000) 


10 to 50,000 
2,500 to 10,000 
Under 2,500 


rh 
These are friendly, progressive 
towns with many natural advan- 
tages for industry, where the 
people will welcome you into 
their civic and social life. Most 
all have substantial reserves of 
labor (99.5% native-born) and 
many combine the advantages 


MANAGEMENT 


HOW TOGO BROKE .«.. 


As the year started, Mr. Jones of the ABC Co. was 
in fine shape. His company made widgets — just 
what the consumer wanted. He made them for 75¢ 
each, sold them for $1. He kept a 30-day supply in 
inventory, paid his bills promptly, and billed his 
customers 30-days net. Sales were right on target, 
with the sales manager predicting a steady increase. 
it felt like his lucky year, and it began this way: 





Jan. 1 Cash $1,000 Inventory $750 Receivables $1,000 


In January, he sold 1,000 widgets; shipped them at a cost of 
$750; collected his receivables — winding up with a tidy 


$250 profit and books like this: 


‘Feb. 1 Cash $1,250 Inventory $750 Receivables $1,000 


This month sales jumped, as predicted, to 1,500. With a corre- 
sponding step-up in production to maintain his 30-day inventory, 
he made 2,000 units at a cost of $1,500, All receivables from 
January sales were collected. Profit so far: $625. Now his 
books looked like this: | | i 
— - —a i a i a a 
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Thats Why Companies 


of small-town living with proxi- 


mity to one of our 4 large metro- 
politan centers. Last year, 138 
industries established new plants 
in Tennessee, a post-war record. 
For full information about our 
plant sites, towns and industrial 
advantages, write for this book- 
let. 


Wad Coupon 
FOR 28-PAGE 
INDUSTRIAL 
BOOKLET 


Tennessee Industrial & Agricultural Devel. Comm. 
B-! Cordell Hull Bidg., Nastrville, Tennessee 


Please send free “Basic Data” booklet 
Name 
Firm 


Address 


City & State = 
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Like Mr. Jones in the story above, a 
lot of companies—some of them giants 
of industry—are hollering for their 
bankers these days (BW-—Apr.21'56, 
p25) 

In the midst of soaring profits and 
sales, they are rediscovering a fact of 
business management that superficially 
looks like something of a_ paradox: 
Profits aren't the same thing as cash in 
the bank when it comes to paying your 
bills 

If it’s a paradox at first glance, it’s 
also, at second glance, somewhat obvi- 
ous. But in the long-extended period 
of easy money—low interest rates and 
readily available sources of credit—dat- 
ing back beyond World War II, man- 
agement has often been able to over- 
look it with impunity. 


|. The Prosperity Squeeze 


But now a whole series of events 
have ganged up to make businessmen 
acutely aware of the importance in man- 
agement planning of cash—and of look- 


ing ahead te make sure the cash will be 
around when it’s needed. 

¢ Perhaps more than ever before 
in the experience of many companies, 
cash requirements are at an all-time 
high. 

¢ Booming sales and production, 
heavy capital expenditures, and big tax 
bills on 1955's hefty profits are chiefly 
responsible. 

¢ The resulting record demand for 
corporate borrowings has helped push 
money rates for all but top-rated com- 
panies well above 4%. 

¢ What's more, this demand for 
money—coupled with the tight credit 
policies the Federal Reserve has adopted 
to restrain what some fear could turn 
into a runaway boom—has drained 
banks of lendable funds. Many mar- 
inal borrowers are getting a 
— the bankers when they ask for 
additional money to finance their pros- 
perity. 

For many firms, especially smaller 

ones, this experience—boom times, lack 
of available capital, the suddenly high 


“sorry” 
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WHILE MAKING A_PROFIT 


Mar: Cash $750 Inventory $1,125 Receivables $1,500 


March sales were even better: 2,000 units. Collections: On time. 
Production, to adhere to his inventory policy: 2,500 units. Operat- 


ing result for the month: $500 profit. Profit to date: $1,125. 


His books: 


Apr. 1 Cash $375 inventory $1,500 Receivables $2,000 


In April, sales jumped another 500 ynits to 2,500 — and Jones 
patted his sales manager on the back, His customers were pay- 
ing right on time. Production was pushed to 3,000 ynits, and 
the month's business netted him $625 for a 

$1750, He took off for Florida before he saw the accountant's 


report: 


May 1 Cash $125 Inventory $1,875. Receivables $2,500 


- May saw Jones’ company really hitting a stride — sales of 3,000 


widgets, production of 3,500, and a fiye-month profit of 
$2,500. 


But, suddenly, he got a phone call from his treasurer; 


him: 


“Come home! We need money!" His books had caught up with 


4 


June 1 Cash $000 Inventory $2,250 Receivables $3,0 


He came home — and rotlerect bot his banker: 


mney To 


| 


H 


Go for ei Forecasts 


cost of borrowing—is new. A Boston 
banker who specializes in financing 
smaller companies, said last week, 
“These companies have been riding 
along on the boom. Now they are 
learning that it takes cash—and we 
aren't in the positon to provide it. 
¢ Big Ones—A number of large cor 
porations, too them for the 
first had to go 
scurrying for outside funds in the past 
few weeks to pay their bills 

lake General Electric Co. as one 
example. ‘lo meet tax payments, it had 
$100-million from banks 
md then arrange for a $300-million de 
benture add to its working 
funds. It will probably need more short 
term borrowings “from time to time.” 
Part of the reason is anticipated sale: 
boosts, large capital outlays, and the big 
tax bite 

lide Water Associated Oil Co 
whose yearend report showed accounts 
receivable outweighed by accounts pay- 
able—had to cut back its proposed $100 
million debenture to $50-million 


some of 


time in vears—have 


to borrow 


issuc to 


msuc 
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get a five-year bank loan for the other 
$50-million. 

Companies also are finding that lines 
of bank credit which they considered 
well-established have begun to run out. 
In the past all that was needed was a 
phone call. Now, this easy 
cash has vanished 

What management in many com 
panies faces in this situation is a classic 
example of the prosperity squeeze 


access to 


ll. Neglected Tool 


That's one reason why cash planning 
or what is simply a forecast of how 
cash will flow in and out of your busi- 
ness—is once again being recognized by 
top policymakers as a vital management 
tool. Not only has management often 
ignored it in the past in its drive for 
improved practices, but even schools 
and textbooks have been lax in making 
its im clear 

Such ideas as profit-and-loss and re 
turn on investment, on the other hand 
ire widely through many 


sortance 


understood 


levels of organizations. Even a depart 
ment manager handling a single product 
will know what makes the ink black in 
the final entry at the foot of the operat 
ing statement—for profit-and-loss, of 
course, is the measure 
and even of part of his compensation 
¢ Contrasts—But when you deal with 
cash—something about which only a 
few people at a company’s top levels 
need concern themselves—profits are no 
longer the key. In fact, you can show 
quite small profits—even losses—and still 
be in a healthy cash position 

The airlines, for instance, though 
they showed remarkably low profits af 
ter the war, have only recently found 
themselves in need of external sources 
of cash (BW —Oct.8'55,p78). Because 
of a rapid return on capital investments, 
charged against operating income, the; 
could produce a good deal of their cash 
needs internally 

Conversely, as with General Motors 
during one of its greatest profit years, 
you can come up short of just 
when vour business demands it most 
GM sold $300-million in debentures in 
order to replenish its badiy depleted 
working capital funds 


The Cash Box 


Without outside financing, a 
pany’s cash essentially has to come from 
(1) sales, or (2) what's been tucked away 
in the sock from former years’ opera 
tions. Many companies, as in the text 
book case of Montgomery Ward & Co 
went into the period with 
oodles of cash and nowhere to put it 
If they've held onto it, they're now in 
a fine position for whatever comes 
along—but at the expense of a smaller 
return on capital through the years the 
money was held 

Vhere are other 
too—such things as dividends from in 
vestments in subsidiaries, sale of capital 
tax refunds in the of loss 
advances on defense contract work. In 
these boom days, though, it’s doubtful 
that a healthy outfit will have offsetting 
losses on ven to sell off 
assets. And subsidiaries may be just as 
short of cash as their parents 
¢ Cash Lag—You always have to come 
back to the sales dollar. But 
nately, businessmen find that the sale: 
dollar has an elusive way of not return 
ing to the till when they want it. That 
is what creates the drain on 
cash. In accounting terms, the lag is 
called accounts receivable can 
vary in their cycle of payments from 
days to years, depending on your busi 
ness. 

In a highly competitive business like 
appliances, for example, more and more 
companies extend credit by delaying 
collections from distributors or dealers 
until the seasonal retail peak 
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too many companies, 
experts say, have overlooked 
the dynamic character of 
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| TRUSCON LABORATORIES 
| 1700 Caniff, Dept. 8-18, Detroit 11, Michigan 


| Arrange field demonstration in my plant without obligation. 


iT 
ro Send technical date 647A 
wn 


ee ee ee ae ee ee 


MAINTENANCE 
costs! 








Zone State 


| 
| 
| 
! 
| 
a 


MOTT 
see Sian at aa 
ern Sap, 


as 
al 


ASSURE PROTECTION OF ALL 
SURFACES IN YOUR PLANT AREA! 
USE FIELD DEMONSTRATIONS! 


BUILD UP MAINTENANCE SAVINGS BY CONTROLLING CORROSION OF IRON AND 
STEEL AND MASONRY DETERIORATION WITH PROPER PAINT COATINGS! 


“On the Spot” demonstrations can 
insure selection of materials best 
suited to withstand the chemical or 
other destructive conditions that 
can prevail in various parts of 
your plant. 

With no obligation to you, 
Truscon Specialists will assist you 
in selecting coatings and methods 
of application, each with a record 


of economy proven by performance. 


Get proof under your exposure 


conditions by an actual field test. 

Truscon Laboratories, specialists 
in industrial and building mainte- 
nance, have been helping to solve 
waterproofing, floor and painting 
problems for nearly 50 years and 
are internationally famous in the 
field. Act now! Use the handy 
coupon above. Take advantage of 


this important service. 


TRUSCO 


industrial Maintenance 


Devoe & Raynolds 
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business...” 
STORY starts on p. 46 


it ties up cash, it’s often necessary to 
(1) assure future sales, and (2) main 
tain a reasonably level production cycle. 

Even when the dollars do come tin- 
kling in, management may find it has to 
plow them right back into the business 
to carry inventory—raw materials, work 
in process, or finished goods in stock 
and in the distribution pipeline. ‘This 
inventory buildup is contributing night 
now to the cash drain on business—in 
the rush to build up steel inventories, 
for instance 
¢ Balance—These two items—accounts 
receivable and inventory—are the heart 
of the cash problem 

Offsetting them are accounts pavable 

what you owe but don’t have to pay 
tomorrow—and such accrued costs as 
payroll and taxes 

It’s the balance and timing between 
these two scts of items, of course, that 
determines how full your till will be at 
any particular time 
¢ Trap—This leaves out of account the 
idea of depreciation—which has turned 
out to be a trap for some unwary busi- 
nessmen. They look at the heavy depr« 
ciation charges and regard them as a 
source of internal cash generation 

Actually, depreciation is merely a 
faucet by which a company can tap the 
flow of cash as it goes from sales down 
to net income. It enables a company to 
pay less taxes and dividends, since it 
reduces net. But unless there’s a cash 
flow to tap, it’s just another accounting 
item on paper. 


IV. Dynamics of Cash 


lo any highly seasonal business, 
there’s nothing strange about the drain- 
ing and refilling of a company’s cash 
balances. Such companies have come to 
understand and live with this. 

But it’s the contention of some fi- 
nancial experts that too many com 
panies, even big ones, have overlooked 
the dynamic character of business today. 
They depend too often on past expe 
rience to tell them what kind of work- 
ing capital—more specifically, cash 
they'll need, without providing against 
the rapid shifts that come in today’s 
fast-moving business 

When you look at figures on the 
books, you may be lulled into thinking 
there’s no shortage of money. Last 
Sept. 30, corporate tills of manufactur- 
ing companies contained cash or tem- 
porary investments of $28-billion—or 
15.5% of their total assets. Though 
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Auto-typist hits letter typing right on the button 


Push-button automatic typing is bringing automa- 
tion to the handling of office correspondence. Now 
typists push buttons instead of keys, and Auto-typist 
machines take over and do the typing. They do it in 
marvelous fashion, too—turning out letters at 2% 
times the speed of the fastest typist — neat, erasure- 
free, error-free letters that are as personal as your 
signature 

Well over half of general office correspondence is 
routine—or can be standardized. Sales letters, order 
acknowledgements, answers to inquiries, and col- 
lection letters are only a part of the correspondence 
that can be handled faster, easier, and more econom- 
ically by Auto-typist. One typist can turn out 100-125 
letters each day with an Auto-typist —3 to 4 times 
normal manual typing output 

How Auto-typist works —Precom- 
posed letters and paragraphs are 
perforated on a wide paper roll. This 
perforated roll operates the typewriter 
keys. As much as 250 lines of copy can 
be stored on one roll. Twenty to thirty 
complete letters can be prepared, or a 


series of paragraphs which can be combined to make 
up dozens of letters 

Salutations are manually typed. Then, by pushing 
the button or buttons that correspond to the let- 
ter or paragraphs desired, Auto-typist automatically 
picks out the letter wanted, or assembles the para- 
graphs in the order desired, and types each word as 
if it had been done by hand. Manual insertions of 
personal or variable data can be made in any part of 
the letter 

Present users include banks, manufacturers, in- 
surance companies, hotels, publishers, retailers, fund 
raisers. Applications range from general correspond- 
ence typing to specialized uses such as new account 
promotional letters. The complete story is yours for 
the asking. Just write us on your letterhead. 


Auto-TyPist 


AMERICAN AUTOMATIC TYPEWRITER CO., 2325 N. PULASKI RD., CHICAGO 39, ILL. © MANUFACTURERS OF AUTO-TYPIST, COPY-TYPIST AND CAGLE-TYPIST 








WRITES FOR MONTHS WITHOUT REFILLING 


For months on end, this popular Esterbrook Desk Pen Set needs 
no attention—no special care—no ink refill! And your writing 
glides on instantly and smoothly the moment point touches paper. 
Try one for 30 days—if it doesn’t completely measure up to 
expectations your dealer will gladly refund your money. 


_—_— => 


THE PEN THAT FILLS ITSELF 
Every time you return pen 
to socket, capillary action 
retiis it with @ full supply 
of ink. 


BASE HOLDS 40 TIMES MORE INK 
than ordinary § fountain 
pens. Needs no attention 
at all for months end 
months and months. 


rly: 


CHOOSE THE RIGHT POINT 
for the way you write—by 
number. More than 30 
point styles for your 
selection. 


® 
DESK PEN SETS BY 


CAMDEN 1, N. J. © 92 FLEET ST. EAST; TORONTO 
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a” 


... in the next few years, 
detailed cash forecasts will 
become standard .. .” 


STORY starts on p. 46 


this looks big, it represented only 37 
davs of sales. You can see what any 
sharp change in plans could do to the 
cash position. 

¢ No Rules of Thumb—Prof. Charles 
M. Williams, Harvard Business School's 
expert on financial institutions, says: 

“Everything that happens to a busi 
ness affects cash. In our kind of econ- 
omy, the complexities make rule of 
thumb or historical guesstimates unsatis- 
factory.” 

He meant, among other things, that 
companies can’t - just on past ex- 
perience when they're changing as 
rapidly as they do today—with those 
used to the capital goods business mov- 
ing into consumer products, and com 
panies diversifying into fields with far 
different cycles of cash payouts and re- 
ceivables. 

Companies, too, are more and more 
taking the long look—gearing plant and 
equipment outlays to predictions of 
volume five to 10 years away. But sub 
stantial short-term shifts in the mean- 
time can upset the best laid plans. 
¢ What It Takes—It’s a paradox of cash 
planning that you can do a good job 
if you're in a stable economy or business 

when you need it least. It’s in a fast- 
moving economy that predictions about 
what will happen to your cash become 
tougher—and that’s just when top man- 
agement needs to know most. 

That’s why cash planning in any 
shifting or expanding business requires 
a system of topnotch budgetary plan- 
ning and control behind it—a better job, 
in fact, than many budgets now pro- 
vide. Bad guesses on a sales, produc- 
tion, or even capital expenditure plan 
can be overcome by fast footwork. But 
for close cash planning, those same mis- 
takes can be costly. 

Today that’s especially true for com- 
panies that are suddenly finding them- 
selves short of money—with bankers get- 
ting tough about bailing them out. 

One banker, for instance, said he is 
looking “with an especially jaundiced 
eye” at companies who haven't main- 
tained satisfactory balances with his in- 
stitution. He is taking care of his regu- 
lar customers—those who keep high 
balances and have been in the market 
before—and asking others why they have 
held such small deposits with the bank. 


V. Cash Forecasting 


This insistence of bankers on forcing 
businesses to lay out some sort of sched- 
ule of payments what amounts to a 
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o TRIPROPYLENE for detergents 


Enjay Olefins assure better product performance 


Whether it’s Ethylene for plastics or Tripropylene for detergents, look to 
Enjay for a dependable supply of diversified, high quality raw materials. 
The extensive facilities of the Enjay Laboratory are also available to 
aid you in the use and application of all Enjay products. 
Write or call for full information. 
Enjay offers a diversified line of petrochemicals for industry: — 
OLEFINS (Ethylene, Propylene, Tripropylene, Isobutylene, Tetrapropy WEE OER, 23-28 
lene, Nonene); DIOLEFINS (Dicyclopentadiene, Isoprene, Butadiene); Pioneer in 


res cates : 
Petrochemicals 


and a varied line of LOWER ALCOHOLS, HIGHER OXO ALCOHOLS, AROMATICS, — tmrevss came: rosemess 
KETONES AND SOLVENTS. 
ENJAY COMPANY, INC., 15 WEST Sist STREET, NEW YORK 19, N.Y. Other Offices: Akron, Boston, Chicago, Tulsa 














MONEY-MAKING DISTRIBUTORSHIPS 
ARE NOW AVAILABLE... 


» +s.» With Fruehauf Trailer Company, Leader in 
America’s Fastest Growing Industry! 


As part of our program of expansion, we have openings 
available for a few alert, aggressive distributors who are 
really interested in making money! 


The right firms will be given plenty of sales help in 
selling the broadest line of quality products in the industry. 


We are prepared to offer an adequate floor plan plus 
all-important financing of your equipment sales. 


Write giving full details concerning your ability to handle 
facilities, financial statement, bank references etc., to: 


Mr. FRED S. NEUMANN 
Vice-President in Charge of Sales 


FRUEHAUF TRAILER COMPANY 


DETROIT 32, MICHIGAN 
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“RECORDLIFT brings important 


papers floor-to- floor — fast 


Yu18 modern automatic equipment 
for multi-floor buildings speeds in 
ter-floor movement of important pa- 
pers, mail and records allows lo 
cating closely related departments on 
different floors without disrupting or 
slowing their coordination 
System works on endless chain drive 
with carrying arms for record con- 
tainers ey and discharge openings 
for each floor are parallel 
If you'd like to —_ details on cur- 
rent RECORDLIFT installations, con 
tact STANDARD CONVEYOR 
COMPANY, General Office: North 
St. Paul 9, Minnesota. Sales and Ser- 
vice in Principal Cities. 
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For details, see the Stand- 
ard Engineer listed in the 
phone book or write for 
Bulletin $-150-00. Address 
Dept. £-4 


CONVEYORS 





a“ 


. . . the treasurer can 
quickly pay for his salary 
and then some. . .” 


STORY starts on p. 46 


cash flow shect—has been gathering 
speed, and the current money shortage 
is giving it another push 

Prot Williams thinks that in the 
next few vears detailed cash forecasts 
will become almost as standard a re- 
quirement for bank loans as profit-and- 
loss statements are now 
¢ Technique—The techniques of cash 
forecasting are nothing more than an 
extension of the normal budgetary fore 
casts almost any business has to make 
but they focus on the actual dollars com 
ing in and going out in particular time 
periods. On the income side, it’s not 
so important how much your sales are 
at any given time—but when you get 
paid for them and in what type of time 
cycle. The same goes for purchasing 

Chis brings new factors into your ac- 
counting. If you're paying your bills in 
30 days but have a 45-day time lag in 
receipts, there'll obviously be a 15-day 
period when cash is short. 

Just how you break down your in 
come and outgo of cash—by days, 
months, or quarters—depends on how 
fast a business you have. But the whole 
idea is to anticipate the cash drain far 
enough ahead to avoid “midnight” fi 
nancing—especially in a tight market. 
¢ Cases—Monsanto Chemical Co. has 
firm predictions on cash needs, tied to 
longer-range plans, for every month for 
two years ahead. 

Some companies are using mathe 
matical models based on a ‘“‘days-of 
sales” ratio system devised by Richard 
M. Rothschild & Co. In the Journal 
of Accountancy, Rothschild and Paul 
Kircher, a professor of accounting, tell 
how they analyze such working capital 
variables as terms offered by suppliers, 
terms offered to customers, average days 
of lead time for inventory—and come 
up with ratios for working capital needs 
in terms of daily sales. 
¢ Rejiggering—Such forecasts allow a 
company to try to rejigger items to re- 
duce the amount of cash needed. Or 
a distributor may try to get the manu 
facturer to bill him closer to the time 
he'll make the sale—as Ferd Motor Co 
did last week. Instead of billing dealers 
on date of shipment, Ford henceforth 
will make payments from dealers become 
due the day cars are scheduled to arrive 
at the dealers. This pulls two main 
ash items—receipt from customer sales, 
and payment to the factory—several days 
closer together, reducing the cash bal- 
ance needed by the dealer. 
¢ Push—There are other cases, too, 
where the push toward cash forecasting 
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SKF° Has Them All 


If you want to be sure you are putting the right bearing in the 
right place in your product, check with @csu” —the one bear- 
ing manufacturer selling all four major types of anti-friction 
bearings. From this single source, you quickly and easily get 
unbiased advice based on the broadest experience in the anti- 
friction field. S&F INDUSTRIES, INC., PHILADELPHIA 32, PA, 


7710 


Ball Bearings) Cylindrical Roller Bearings G0 
Spherical Roller Bearings 2] “Tyson Tapered Roller Bearings 2] 
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To see the faces tilt the page sideways, parallel to your line of vision 


Successful problem solving begins with an attempt to see the prob- 
lem from several points of view —if necessary to change the angle, to tilt, 
to distort, in order to achieve flexibility of perception. Successful prob- 
lem solving begins with your ability to place the problem in the right 
perspective 

Do you consider different aspects of your business and technical 
problems? Do you sometimes think that you have solved the problem 
only to find the symptoms reappearing in slightly altered form? 

rhe varied industrial and technical experience of Arthur D. Little, 
Inc., may help you place your business and technical problems in per- 
spective. We are not locked into any one company’s point of view. Most 
of the projects entrusted to us require more than specialized technical 
information or standard research techniques — they require an ability to 
define the problem, to see new solutions to them, and to place them 
against the background of the particular industrial or business situation 
in which they originated. 


*Write for our booklet on “Problem Solving — 
The Businessman’s Guide to Seeing Alternatives.” 


Arthur A Aittle Inc. 


Creative Technology Since 1886 


34 Memorial Drive, Cambridge 42, Mass. 
Offices and Laboratories 
Cambridge, Mass. * San Francisco 
New York City * Chicago 

Washington, D. C. « Los Angeles 


Product Research (consumer, industrial) + Product Improvement + Industrial Chemistry « Advanced 

Fauipment + Business Research + Metallurgy + Industrial Economics + Food and Flavor + Nuclear 

Science + Industrial Design + Process Engineering + Domestic and Overseas Area Development 

Biological Sciences + Operations Research + Mechanical Engineering + Investors Advisory Service 
Diversification Guidance + Applied Mathematics 
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“ ..a company with a well- 
planned system of pay- 
ments is a welcome bor- 


“7 


rower... 
STORY starts on p. 46 


has come from another source besides 
the banker. York Corp. has for some 
years provided its distributors with the 
necessary forms and helped them pre- 
pare cash forecast books. York wants 
two things out of the system. First, of 
course, is healthy distributors. Secondly, 
York has become something of a banker 
because of a system, now growing in the 
packaged air-conditioner field, of dat- 
ing bills ahead. As a result York wants 
to know how distributors will pay it for 
the goods. But, as York discovered, not 
all businessmen like the idea of such 
cash planning. It takes too much 
hguring 

Cash forecasting, however, provides 
some real payoffs that make the pencil 
sharpening worthwhile. 

In the first place, the treasurer who 
can reduce the need to borrow at to- 
day's 54% to 6% rates can quickly pay 
for his salary and then some. And if he 
can actually foretell just when his com- 
pany will need hard cash, he can invest 
temporary surpluses in highly liquid 
securities. That’s what smart money 
managers of big companies are doing 
now. Gulf Oil Corp. in the past few 
years has invested $300-million in vari- 
ous securities, earned $7-million. ‘To- 
day the 91-day commercial paper matr- 
ket is dominated by excess corporate 
cash—a sign that this is a time when 
idle cash can cost you money 

Corporate investment in commercial 
paper adds another twist to the prob 
lem of raising cash. Big, well-heeled 
companies, anticipating still higher in- 
terest rates, are not paying back their 
bank loans. Rather, they are hoarding 
the cash or investing it in short-term 
paper Thus, they are not deposit- 
ing cash in banks, and that adds to the 
shortage of lendable money available 
to other companies. 
¢ Welcome Mat—Another payoff for 
cash planning is at the bank. Bankers 
say a company with a well-planned sys 
tem of payouts is a welcome borrower. 
When banks are as choosy about their 
loans as today, this can mean the differ 
ence between credit and a shake of the 
head 

Harold Koontz and Cyril O’Donnell, 
authors of the newly published Prin 
ciples of Management (McGraw-Hill, 
page 664), put it this way 

“The truest kind of security for a 
loan is the ability of the borrower to 
repay promptly, an ability best shown 
by the probability that he will have 
cash with which to do so.” END 
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For Cheese Glasses 


For Plants 


Keyes Molded Pulp Packaging Shapes 


For Light Bulbs 














For Eggs 


Cut Costs, Save Space and Give Your 
Product Custom-Fitted Protection 


Pictured here are a few typical examples of 
packaging problems effectively handled by 
molded pulp, the modern packaging mate- 
rial which provides maximum protection 
at minimum cost. These illustrations show 
how the most delicate merchandise can 
be packaged with greater safety, shielded 


from shock and impact by custom de- 


Be Wise-Buy 


signed pulp shapes. In addition to savings 
from lack of damage in transit, packers 
usually find that molded pulp packing 
materials are less costly than ordinary 
packs, and save valuable storage and 
shipping space. The superiority of molded 
pulp is evidenced by the many major con- 
cerns already using this type of packaging. 


lf your product is fragile... 

Years of experience in the field of molded pulp, 
coupled with modern plants and manufacturing 
skills, are available at Keyes to design and produce 
a more efficient, more economical packing material 
for your product. Our Product Development Divi- 
sion will gladly show you how. Write: 


Product Development Division, Dept. 8-428 
KEYES FIBRE COMPANY 


WATERVILLE, MAINE 





ENTRENCHED as owner of Marquis- 
Who's Who, Wheeler Sammons, Jr., fends 
off a suit for a controlling interest by 


Who's Who at Who's Who 


1952, he 


CHALLENGER Jackson Martindell, presi- 
dent of American Institute for Manage- 
ment, who has a 4-year-old claim. 


It’s getting harder and harder to find Midwest, and so on. In 


out just who will be who at Who's 
Who in America, standard checklist of 
leading Americans in business and the 
art ind = sciences Marquis Who's 
Who, incorporated nonprofit founda 
tion that publishes the reference s« 
ries, is in the middle of an ownership 
tug-of-war 

The present owners, headed by 
Wheeler Sammons, Jr., have filed an 
answer to a suit brought by Jackson 
Martindell, head of the American In 
stitute for Management, a nonprofit 
research group that claims 15,000 mem 
bers. AIM specializes in evaluations of 
company managements, publishes an 
annual Manual of Excellent Companies, 
and recently published an “audit” of 
the Roman Catholic Church (BW 
Mar 3’56,p64) 

Martindell claims he’s entitled to buy 
control of Who’s Who under an agre« 
ment with Wheeler Sammons, Si: 
Sammons, Jr., who took over when hi 
father died last February, says the agree 
ment is no longer in effect 
¢ Line of Succession—The company 
was Originally known as A. N. Marquis 
Co., after its founder, who copyrighted 
the first Who’s Who in America in 
1899 and managed the firm until 1937 
Meanwhile, Wheeler Sammons, Sr., be 
came associated with Marquis in 1928 
He took over management and, even 
tually, ownership in partnership with 
his wife. 

Sammons expanded the line of pub 
lications also to include Who's Who 
in Commerce and Industry, the Direc 
tory of Medical Specialists, and such 
regional books as Who’s Who in the 
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with 425 
common stock and 
$425,000 in debentures, owned 20% 
by Sammons and 80% by Mrs. Sam 


incorporated the business, 


shares of $3 par 


mons 
¢ Martindell’s Claim—At the sam 
time, Martindell’s suit 
Sammons signed an agreement in which 
Martindell lent him $125,000 in return 
(1) for a 20-year mortgage on the 
company building and $125,000 of the 
Who's Who debentures and (2) for an 
option to buy 67% of the company’s 
debentures and common stock 10 years 
from the date of the loan or, in th 
of Sammons’ death, within six 

after an administrator for the 
estate was appointed 

Sammons, S1 
Mar. 5, the Lake 
was named as 
estate On the 


according to 


event 
month 


died in February. On 
Shore National Bank 
admimistrator for his 


same day, the Who's 


Who board authorized redemption of 


the $425.000 in 
been issued to Mr. and Mrs. Sammons 
I'he board sent a letter to Martindell 
to notify him that the redemption had 
been completed and to ask the return 
of the debentures 
paper he held 
l'o redeem the the board 
took $185,000 out of its working a 
count—$60,000 to repay Sammons’ ¢ 
tate and $125,000 to redeem the note 
to Martindell—and settled with Mr 
Sammons by a $240,000 demand note 
¢ Not Satisfied—On Mar Martin 
dell telegraphed the directors, follow 
ing up with a registered letter, to say 
he was exercising his right to buy 67% 
of the debenture 


debentures that had 


mortgage, and other 


debenture 


ind common stock; 





KELLY GIRLS can help you 
level off those peak loads 


Peak loads due to holidays, rush sea- 
sons, etc, vanish when you call in one 
or a dozen Kelly Girls to take over tem- 
porarily—a day, a week, a month, or 
longer. 

Kelly Girls specialize as typists, ste- 
nographers, filing clerks, switchboard 
operators, calculator operators, 
tionists, or general office help 

They work right in your office on ow 
payroll—you pay only for the hours they 
work. Each Kelly Girl is bonded, tested, 
and guaranteed 


recep- 


FREE VACATION SCHEDULES 


Attractive chart tells at a glance who is on 
vacation today, tomorrow in fact, all 
summer long! Call your nearest office 


Akron, ©. FR. 6-3512 
Baltimore, Md. MU. 5-3195 
Battie Creek, Mich WO.2-8486 


Los Angeles, Cal. Tucker 8860 
Loulevilie, Ky. Clay 5875 
New Orieans, La. CA. 715) 
OkiahomaCity Okla CE 2-8912 
Philadeiphia, Pa. AI 61922 
Pittebergh, Pa. EX. 1-3222 
Portiand, Ore. CA. 2-2332 
Rochester, H. ¥. Baker 1515 
Sacramento, Cal. Gi. 3-2860 
San Antonio, Tex. CA.7-1217 
jan Francisco, Cal. $0.1-0265 
Sas jove, Cai. CY. 7-5768 
Seattic, Wash. Sencea 5959 
St. Pasi, Minn. CA. 4.3994 
Syracuse, BH. Y. 53-2102 
Tacoma, Wash. Fuiten 2188 
Totede, ©. CH. 6-221) 

Toles, Okla. LU. 55-5830 


0 
Colw 6. CA. 1-7176 
Dalias, Tex. Randolph 3981 
Davenport, towa 6-1623 
Des Moines, towa 2-8254 
Detroit, Wich. WO. 35-9510 
Ft. Wayne, (nd. Eastbrook 5869 
Fort Worth, Tex. ED. 2-2535 
Grand Rapids, Mich GL.9-0324 
Houston, Tex. CA. 2-7785 
tn apetis, ind. ME. 5.4400 
Kalamazoe, Mich. 5-4247 
Kaneas City, Me. BA. 1-9229 Washington, 0.C. 81.35.5448 


RUSSELL KELLY 
OFFICE SERVICE 


Headquarters, Free Press Bidg., 
Detroit 26, Michigan 


WORLD'S LARGEST SERVICE SUPPLYING 
WHITE COLLAR GIRLS EXCLUSIVELY 
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has what it 
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’. . . four years ago, Who's 
Who and AIM rode out an- 
other storm... 

STORY starts on p. 57 


on Mar. 13, he filed suit in U.S. Dis- 
trict Court in Chicago to: 

e Establish an enforce his right 
to the debentures and stock. 

¢ Enjoin Who’s Who from trans- 
ferring any securities on its books. 

¢ Have a receiver appointed. 

¢ Recover $30,000 pe services al- 
legedly performed for Who’s Who by 
AIM. 

The court denied his plea for appoint- 
ment of a receiver, but it froze any 
transfer of stocks or debentures until 
the matter can be cleared up. 
¢ Deception?—Martindell alleges that 
the redemption of the debentures was 
a conspiracy and a sham and should 
be declared null and void. He says 
the debentures had not been redeemed 
in series as they should be, and under 
his agreement with Sammons, Sr., he 
still has a right to buy 67% of the 
stock, even if the debentures are con- 
sidered to have been properly redeemed. 

The Who’s Who management re- 
plies that the redemption was accom- 
plished legally on Mar. 5, before Mar- 
tindell had moved to exercise his option. 
A valid tender of funds for the deben- 
tures was made to him, the defendants 
say, and is still waiting for him in the 
bank. Sammons, Jr., says the agree- 
ment clearly gave Martindell a chance 
to ac — stock only on the basis of 
one share for each $1,000 debenture 
that he held. Since the debentures 
have been redeemed, he says, Martin- 
dell can’t get hold of any stock. 

Trial of the suit is scheduled tenta- 
tively for next fall. Meanwhile, busi- 
ness goes on as usual at Who’s Who. 
Sales of new directories are said to be 
at a record level, and print orders have 
been increased 
¢ AIM Tie-In—Four years ago, Who's 
Who and AIM rode out another storm. 
When Martindell lent Sammons the 
$125,000, their association was strength- 
ened by Sammons’ election to AIM’s 
board of directors. 

AIM sent out a brochure to prospec- 
tive members announcing its designa- 
tion as a nominating board to the list- 
ings committee of Who's Who 
editors. (Who’s Who's lawver says 
there has never been such a designa 
tion.) Soon Sammons began getting 
angry letters from readers who got the 
impression that membership in AIM 
could be a big help in getting listed 
in Who’s Who. Reportedly on his pro- 
test, AIM revised its brochure and sent 
letters of explanation to all those who 
had written to Sammons. eno 
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WORTHINGTON CLIMATE MAN demon 
strates how dust and dirt are trapped 
by air conditioning filter to keep your 
stock clean, save on redecorating costs 


CLIMATE ENGINEERS TO 


~ + at 
ad 


WORTHINGTON Climate Man with unique “see-it-yourself” 
demonstration shows you best way to stop summer slowdown 


You can’t pick up the business you lost 


but you can make 
sure it doesn’t happen again 

First step is a call to your Worthington 
CLIMATE MAN little 
it costs to take the slack out of summer 
business with Worthington air 


in last summer's heat 


He'll show you how 


condition 
ing. His visual demonstration features col- 
or shots of typical installations, plus actual 
samples of materials used in Worthington 
equipment. See for yourself how new 
FLEXI-COOL units hang from the ceiling to 
save valuable floor space where smart- 
looking packaged units can fit. 
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Before he's finished, the CLIMATE MAN 
will blueprint an installation for your store, 
showing the complete cost picture, He'll 
also show you figures on how much Worth- 
ington air conditioning has boosted sales 
for other folks 

Get the full picture-story by calling your 
Worthington CLIMATE MAN today. He's 
one man who can show you how to win 
new customers—and keep old ones—even 
in the hottest weather. Worthington Cor- 
poration, Air Conditioning and Refrigera 
tion Division, Section A.6,.52-W, Harrison 


New Jersey. A650 


Look for the seal of the 
Worthington Climate Man 


—_—_— 
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(~ 2 i sentinels now peer over 
Ww ('\\ the rim of the world! 





Today, our country’s defenders stand guard miles in the air 

with “eyes” that see through darkness, fog, and all kinds 
of weather in their constant vigilance against surprise 
attack. Navy and Air Force early warning planes, ever on 
guard, use radar control center and height finder radar built 
by Texas Instruments 


The defensive “eyes” of these Lockheed Super Constellations 
cannot “blink.” They must show a constant, clear radar 
image at long ranges. But this is only part of the problem 
The national defense dollar must be stretched. This calls for 
low first cost, low upkeep and on-time delivery. Because 
II-built equipment meets all these standards, Texas Instru- 
ments has long been a member of the national defense team 

designing and producing radar, sonar, and other systems 
for search, communications, navigation, fire control, and 
missile control 


For over a quarter century, Texas Instruments . .. one of the 
world’s largest geophysical contractors ... has also been mak- 
ing electronic and electromechanical devices and systems for 
geophysical exploration and instrumentation .. . and is now 
the leader in mass production of high temperature silicon 
transistors and germanium radio transistors. As a result of 
planned growth, TI now serves industrial and military cus- 
tomers from nation-wide sales offices. . . supplied by manu- 


facturing plants near the geographical center of the U. S. 


keep an cye on vw 


TEXAS INSTRUMENTS 


i Oo R P D 





Management 





Chemical Nuptials 


Merger with Cosden Pe- 
troleum will make W. R. Grace 


fifth largest chemical company 
in U.S. 


Last weck, executives of W. R. 
Grace & Co. and Cosden Petroleum 
Corp., Big Spring, Tex., agreed to a 
merger of the two companies. If share- 
holders approve the deal, sometime 
this summer, Cosden’s $50-million 
volume will make Grace—along with its 
other activities—the fifth largest chemi- 
cal company in the country (somewhere 
behind Olin Mathieson). It will also 
give Grace a new low-cost process for 
making styrene—an important raw ma- 
terial for plastics and synthetic rubber. 
¢ Gains for Both—The combination 
looks like a good thing for both sides. 
Cosden, described as a “hot little com- 
pany in need of capital,” has been 
shopping around, talking to quite a 
number of prospects. Marriage with 
Grace offered Cosden management a 
chance to tap a fat source of growth 
capital, and to continue to guide Cos- 
den's growth as a semi-independent op- 
eration. That's why it accepted the 
Grace offer to pick up Cosden’s 1,036,- 
322 outstanding shares, in preference 
to others 

Grace, which will give 1.025 of its 
shares for each one of Cosden’s, gets 
a growing concern with able manage- 
ment. It gets entry into the produc- 
tion, refining, and marketing of oil 
products, plus a going petrochemical 
business, and a source of supply for 
some chemicals it previously had to 
buy 

Grace has been working on the 
fringes of the petrochemical business 
through its ammonia plant, its Dewey 
& Almy Div.’s catalyst and resin busi- 
ness, and the new polyethelene plant 
it is building near Baton Rouge, La. 
Up to now this activity has been based 
on natural gas—which had to be 
bought. Through Cosden it can get an 
abundant supply of oil, and plenty of 
chemical talent to develop the profit 
able petrochemical side of the business 
e New Process—Besides all _ that, 
there’s Cosden’s newly developed sty 
rene process, which has the plastics in 
dustrv buzzing. It will be used at. a 
$3-million, 20-million-Ib.-per-vear plant 
now being built at Big Spring to pro- 
duce a less expensive styrene than now 
available (BW —Mar.31'56,p88) 

Stvrene is made by the dehvdrorena- 
tion of ethyl benzene. The new pro 
ess skips a costly and troublesome step 
by recovering ethyl benzene directly 
from petroleum stocks. END 
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GRANITE CITY STEEL ERECTS NEW BLAST 
FURNACE SHELL OFF-SITE—MINIMIZES 
LOST PRODUCTION TIME AS EXPANSION CONTINUES 


John Marshall 
President, reports on 
progress in Granite 
City Steel's third 
big-scale expansion 
in 7 years 


“A new enlarged blast furnace is being 
groomed for duty at Granite City Steel in 


a most unusual way. 


“Instead of first tearing down the old fur- 
nace and then erecting a new stack on the 
old foundation, we built the larger, 605-ton 
stack off-site on a platform 65 feet away 

and moved it into place over a trestle by 


means of steel rollers! 


“This seldom-used construction technique 
allowed us to hold the old furnace in op- 
eration months longer and keep our down 


time to a bare minimum. 


“But the bigger story is in the reason be 
hind the new blast furnace, The new fur- 
nace with double the pig iron capacity is 
part of an expansion program to raise ingot 
production another 30% —our third major 


expansion in recent years 


As Mid-America’s natural steel center, this 


continued expansion is our expression of 


faith in the industrial Midwest —and a In foreground, 171-ft. shell of new blast furnace under construction, off -site 
future that looks mighty good to us.” on platform. Old furnace being dismantled at right background. 
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And subsidiary: Grancd Steel Products Co. “* Granite City, Illinois 
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When should 


service awards be made 
to long-time employees? 


Depends on your company’s 





needs and industry trends 






With service awards becoming increasingly 





important as a means of rewarding (or retain- 
ing) loyal, experienced personnel, many ex- 
ecutives are asking such questions as “When 
in the proper time to make awards?" and 
“What ia the most suitable award?” 








To give the moat effective guidance on this 





subject, Hamilton Watch Company-—one of 





the oldest leaders in the field——has set up a 





complete program of assistance. Its service is 





perhaps the most helpful available because it 





in based on decades of close cooperation with 





companies of all sizes and types. Hamilton has 





workable suggestions for everyone 






Actually, there is no one “proper time” to 





consider an employee award program. Some- 





times companies are motivated to act during 





an anniversary celebration. Others set up 





awards because « labor contract is in the offing 






or when the time is opportune, tax-wise 





Basically, any time ie the right time because 





there is always a need for employee recogni 





tion in appreciation of years of service, sales 





accomplishments or safety records 





The trend recently has been toward shorten- 
ing the “waiting period.”’ This is particularly 
true in fields where scarcities exist. (Engineers, 






creative men, top saleamen and other special 





ints are constantly being lured away by com 





petitors or big-name leaders in other fields.) 





According to Hamilton's records, there is an 





increase in the number of firms awarding fine 





watches to employees for 10 or 20 years of 





service rather than on the former 25 or 30 





year basis 





Now you can get a step-by-step outline of 





available material, promotional help and pres 





entation techniques. Just request Booklet B-4 





today on your company letterhead. Write: 
Presentation Sales Division, Hamilton Watch 
Company, Lancaster, Pa. or clip this coupon. 









De pt. No. B 4 

Presentation Sales Division 
Hamivron Waren Company 
H ancaster, Pa. 







O Please mail me a copy of your booklet, 
“How to Get the Most from an 
Employee Award Program.” 





My primary interest isin award programs 
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In Management 


Tide Water Oil Pushes Expansion 
With Buying and Building Spiurge 


The two-year-old expansion and modernization program at Tide 
Water Associated Oil Co., is still racing along in high gear. 

Last week Tide Water bought Holt Oil Co., Fredericksburg, 
Md., which owns 200 service stations, and the Sagamore Oil & 
lire Co., Watertown, N. Y., which owns two. Last month it 
picked up the Lincoln Oil Co., Mt. Vernon, N. Y., with 26 service 
stations. And Tide Water says this isn’t all—it still has an eve out 
for other properties. 

Besides buying stations, Tide Water has been on a building 
spree. It completed 229 service stations in 1955, and will finish 
another 201 by the end of this year. Further down the chain, it 
plans to put a $130-million, 130,000-bbl.-per-day refinery near 
Wilmington, Del., on stream by next spring. It’s also expanding 
its tanker fleet and pushing oil exploration at home and abroad. 


Guaranty Trust Puts New Twist 
In Multicompany Pension Funds 


Since last January, when the Manufacturers Trust Co. of New 
York got the nod from the Treasury Dept. to pool numbers of 
tax exempt pension and profit sharing trust plans into one giant 
fund, such plans have been spreading (BW—Jan.21'56,p96). 

Now Guaranty Trust Co., also of New York, has come up with 
a new twist on this. 

Guaranty Trust has set up two funds, one in common stock, 
the second in bonds and other investments. This way companics 
can invest in cither or both funds in any ratio they want, tailoring 
their funds to suit their needs. “We've found a lot of interest 
and expect to see a lot of growth,” says a company spokesman, who 
points to these advantages for commingled funds 

¢ They are cheaper. They consolidate the overhead costs 
of operating a raft of small funds. 

¢ They open the way for small and not so small companies 
that couldn't carry a plan on their own hook to do so in conjunc 
tion with other outfits. 

* They represent large aggregations of capital—much of it 
previously untapped—and so are attractive to banks 

Up to now companies joining the plan couldn't pick and choose 
the particular ratio of stocks to bonds they wanted. Guaranty 
l'rust’s method gets around that difficulty. 


Brink’s Armor Holds Off Pittston 
—At Least Until ICC Can Rule 


Another Chicago company now fighting off control from New 
York is Brink's, Inc., the armored car service, which is being 
sought by Pittston Co., a New York holding company. 

Just now the fight’s at a standstill, with Pittston prevented by 
federal court action from acquiring Brink’s until the Interstate 
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Commerce Commission can make an 
antitrust review. And that’s likely to 
require 18 months or more. 

The fight began in February when 
Pittston, which owns U.S. Trucking 
Corp., a competitor of Brink’s, 
bought 44,500 of Brink’s 200,000 
shares, and offered to buy more. 

Brink's management, led by Pres. 
H. E. Reeves, countered with a stock 
buying offer of its own, and went to 
U.S. District Court in New York. 
So Brink’s annual meeting, already 
twice postponed, is off indefinitely 


Cordiner Would Tell World 
About U. S. Economy 


Pres. Ralph J. Cordiner of General 
Electric Co. last week keynoted the 
new McKinsey Foundation Lectures 
at Columbia’s Graduate School of 
Business Administration. The U.S., 
where large-scale economic enterprises 
have taken the form of the modern 
corporation, he said, is evolving a 
wholly new form of capitalism—a 
widespread people’s capitalism. He 
urged Americans to understand this 
unique experience themselves, and to 
communicate it to the rest of the 
world better than this has been done 
so far. 

l'o contribute to this understand 
ing, Cordiner in a series of three lec 
tures is taking GE as a case study of 
the problems, responsibilities, and 
impact of a big corporation on the 
economy 


Management Briefs 


Expansion via integration: Frue 
hauf Trailer Co. has picked up for 
an undisclosed sum Independent 
Metal Products Co., a supplier of 
tank shells for Fruehauf tank-trailers. 


American Cyanamid Co. has com 
pleted its acquisition of Formica Co. 
(BW —Feb.11°56,p54). This adds 1955 
sales of $36-million in plastic lami 
nates to Cyanamid’s $451-million in 
chemicals and plastics 


Trevor Gardner, recently resigned 
Assistant Secretary of the Air Force, 
has become chairman of the board 
of Hycon Mfg. Co., Pasadena, 
Calif., producer of electronics and 
missile equipment. 
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ORANGES TUMBLE off a stainless steel woven wire belt, made from 
wire supplied by Alloy Metal Wire Division, H. K. Porter Company, Inc. 


NON-FERROUS METALS ... AND STAINLESS STEELS 


Every industry, from aircraft to zipper, needs special metals to meet special 
conditions of fabrication and use. 

Of the 13 H. K. Porter Company, Inc. divisions, two are specialists in 
producing these non-ferrous metals: Riverside Metal in New Jersey and 
Alloy Metal Wire in Pennsylvania, also a specialist in stainless steels. 

As in all Porter divisions, service is the key word at these two divisions. 
To increase Riverside’s service, Porter has spent over $1'% million to ex- 
pand and modernize plant facilities. At Alloy, much new equipment has 
been installed, including a new 4-high mill, new rod polishing machines, 
new die finishing and new gas cracking equipment. 

As Porter divisions grow so does their service to industry. 


H. K. PORTER COMPANY, INC. 


ALCOA BUILDING, PITTSBURGH, PENNSYLVANIA 
Divisions of H. K. Porter Company, Inc. 


ALLOY METAL WIRE, PROSPECT PARK, PA. + CONNORS STEEL, BIRMINGHAM, ALA. + DELTA-STAR ELECTRIC, 

CHICAGO, ILL. + Henry DISSTON, PHILADELPHIA, PA. + ESECO, JOLIET, HL. + LACLEDE-CHRISTY, ST. LOUIS, MO 

LESCHEN WIRE ROPE, ST. LOUIS, MO. + McLAIN FIRE BRICK, PITTSBURGH, PA. + QUAKER PIONEER RUBBER, 

SAN FRANCISCO, CAL. + QUAKER RUBBER, PHILADELPHIA, PA. + RIVERSIDE METAL, RIVERSIDE, N. J. + VULCAN 
CRUCIOLE STEEL, ALIQUIPPA, PA. + W-S FITTINGS, ROSELLE, N. J. 
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Economics, not chance, should govern trade- 
ins of old typewriters 


If, after x years, yours cost too much to serv- 
ice and turn out bad-looking work, get rid of them. 
Get new Royal Standards. 


Your typists will do more work . . . easier and 
better. There'll be less time out for repairs and 
lower service costs, too. 


Salary, rent, light, heat, telephone, typewriter 
and supplies are all part of the “typing station”’ 
cost. Did you realize that one new Royal Standard 
represents leas than 1°, of this charge? 

“But how many years is x years?’ That’s a fair 
question which your local Royal Representative 
can answer for you. It varies from business to 
business, of course. Why not call him today? 
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standard 


electric « portable « Roytype® business supplies 


Royal Typewriter Company. Division of Royal McBee Corporation 
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Yugoslav dictator Tito has 
won his eight-year gamble, play- 
ing off Soviets and West to 
maintain his regime. As he 
moves back to Soviet fold, Rus- 
sia is sacrificing some of his old 
enemies in the Balkans (below) 
as offerings for the... 


— 
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Return of a Red Prodigal 
M 


Cinics 


sRSHALL. Trro (above) is polish 
ing off his old Communist en- 
the Balkans 
day he men who are disappearing 
from the hierarchy of Russia’s satellites 
Balkans sacrificial offerings 
made by Moscow to the Yugoslav di 
tator. That they are being lopped out 


below) in thes« 


in the arc 


FIRED for Tito’s sake is Bulgaria’s Premier 
Vulko Chervenkov, an old Tito enemy. 
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of the Balkan Communist parties is a 
ure sign that Tito is now back in the 
Soviet fold 

lito’s return to 
munism is a major 
polic ies of the Soviet post 
Stalin leadership.” The 
Kremlin leaders have paid dearly for 


Com 
the 


orthodox 
succe for 
Union’ 


“collective 


ON WAY OUT is Albania’s Premier Enver 
Hoxha. 


Albania will be Tito’s satellite 


But if they have removed 
litoism, then they must 
the price thes paid 
lor ‘litoism was one of 
the biggest cracks in the monolithic 
tructure of world Communism 

What it 
munist 
the 


lwuropean 


this success 
the threat of 
reckon that 
worth it 


have 


Wa 


boiled down to was Com 
lito « pitomized 
ot the ka 

wanted to 
build their own dictatorships modeled 
ifter Stalin Russia—but did 
not want to have themselves and then 
exploited for the Soviet’s ad 


nationalism 
leader 
countries 


Communist 
who 
rule in 
countries 
vantage 
With ‘Tito backing up the Kremlin 

trategy now, Moscow need no longer 
fear ‘lito’s attacks on its right to di 
tate to Communist parties throughout 
the world 

¢ Setback for West—Tito's 
the Communist fold is a 
etback for the West as it is a victor 
for Moscow. It means a shift in the 
balance of power in Southeast Europe 
the Eastern 
a crisis area for 


to 
much a mayor 


return 


ind new problems in 
Mediterranean, alread) 
the West 

lito, the most powerful single figure 
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A GROWING NAME 
IN CONTROLS 


Since 1946, when McQuay-Norris pioneered in the development 
of the soft-seat, spring-loaded valve, our growth in the field of 
electrically operated control devices has been consistent and grati- 
fying. MeQuay-Norris controls are now regularly specified by 
many of America’s leading manufacturers. If our expanded design 
and production facilities can serve you—whatever your field —we 
cordially invite your inquiry. 


SPRING-LOADED SOFT-SEAT ELECTRICAL IGNITION 
SOLENOID VALVES SYSTEMS 


. f 4) "% ~ 
ne) 


SOLENOID GAS STOVE VALVES 20 MM ELECTRIC TRIGGERS 
PRESSURE SWITCHES AND SOLENOIDS 


McQUAY-NORRIS MANUFACTURING COMPANY 
St. Lewis 10, Missouri 


46 YEARS IN THE MANUFACTURE OF PRECISION PRODUCTS 
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among the Communist leaders of East- 
ern Europe, has pushed his influence 
well beyond the borders of his own 
small, impoverished nation. ‘Today, 
Egypt’s Premier Gamal Abdel Nasser 
is apeing ‘Tito’s technique of shifting 
ground between East and West, and 
there’s evidence that ‘Tito may be help 
ing ship arms to Egypt. 

¢ Only Winner—Tito’s new stature 
makes him the only clear-cut victor in 
the cold war. His deft international 
politicking has won him what hé 
wanted from both sides—economic aid 
from the West and an end to Russian 
plans to take over in Yugoslavia 

But now his ground-shifting game 1s 
almost played out. Stalin’s death has 
given him the opportunity to move 
back firmly into the Soviet fold, work 
with Russia’s new rulers to preserve 
his own dictatorship, and throttle any 
real moves toward a more liberal 
regime for Yugoslavia. 
¢ $100-Million Question—This new 
turn of events poses a problem for 
Western policymakers: Should Wash- 
ington and London continue to aid 
Tito, still banking on early hopes that 
he might be a disruptive force in the 
Communist world? Or is further aid to 
lito’s government only throwing good 
money after bad? 

Washington will soon have to make 
the decision. A $100-million appropn 
ation for ‘Tito’s government is con 
tained in the foreign aid bill now before 
Congress. Current betting on Capitol 
Hill is that it will be knocked out 

Ihe irony of the present turn of 
events is that Yugoslavia, throughout 
all this intricate international politick 
ing, remains essentially what it has been 
since the end of World War Il: a 
poor, underdeveloped country, with a 
desperately low standard-of-living, an 
embittered population, and an inefh 
cient Communist clite 

The secret of Tito’s success does not 
lie with his strength among the Yugo 
slav people. If he had to face a fair 
clection tomorrow, he might be thrown 
out as quickly as his Communist cous 
ins in the nearby Russian satellites 
¢ Strategy—It was his strategy, his 
gambling sense, that did the trick. 
Tito gambled when Stalin threw him 
out of the Cominform in 1948. He 
banked on getting aid from the West, 
but he knew that too close an associa 
tion with the West could mean the end 
of his Communist dictatorship. What 
he hoped for was an eventual stale- 
mate between East and West that 
would give him enough time to wait out 
Moscow’s enmity, yet would not be 
enough to force him to throw in his 
lot completely with the West 
¢ Pay-Off—How well this bet paid off 
is told in some simple figures. Since 
Tito was expelled from the Cominform, 
the U.S. has extended him about 
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Industrial Leaders 
~ Choose CANTA CLARA 
COUNTY, California 

















A wise decision on the proper location in which to 
invest several million dollars requires expert judgment 
based on complete information. Container 





Corporation of America had both of these tools for 
site selection, and the result was Santa Clara County 


President Dixon made this comment: “... Our 
firm serves a great variety of industries which 
require packaging services. This meant it was 
soniaiial to locate our new plant at one of the 
important market centers of the West, Suc h 
a requirement, plus other favorable factors, led 


Mr. Wesley M. Dixon us directly to Santa Clara County.” 


Presvdent 





General Electric needed fac 














Santa Clara County's participation in the future of 
the Atomic Age is assured by General Electric's 
decision to establish headquarters here for its Atomix 
Power Equipment Department. According to 

Francis K. McCune, vice president and general 
manager of GE's Atomic Products Division 


Our choice of the San Jose area is based on 
our desire to consolidate work on the peaceful 
applications of atomic energy in a region which best 
answers our personnel and physical requirements 
Progress is my company’s byword. We feel that 

our decision to make San Jose the Administrative 
Headquarters for our commercial atomic opera- 


Mr. Francis K. McCune 
Vice Prendent & 
General Manager 
Avomie Products Deisson 


tions is & positive step in our progress id 


According to Thomas J. Watson, Jr., IBM president, 
the reason for selecting this area for the company's 
present expansion program is much the same as 


it was 13 years ago when the first plant was established 












“This reason,” Mr. Watson says, “is ‘livability’. 
In addition to finding in San Jose a plant 
location having an adequate labor supply and 
excellent highway, rail and air transportation 
facilities, we believe that our new 190-acre site is 
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New firms move in and existing industries ex- | 
pand. That’s the healthy growth pattern you | 
see in Santa Clara County. | 
| 

| 
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A community which attracts so many leaders in an area where adequate social, cultural, 


must have advantages which apply to your 
organization, too. Ask for the facts you need 
to make a decision 





educational and recreational factors are present 
for our employees. We feel that this is a 
splendid community —a home community —the 






Mr, Thomas J. Watson, ir 
Prendent 






kind of a place where our people will enjoy living.” 








ACCEPT THIS SERVICE 
Write for an individually prepared 
copy of “Your PROFIT PLAN for the 
Western Market.” 























We asked Dr. Louis N. Ridenour, research director 
of Lockheed's Missile Systems Division, why 
his company chose this area for its new plant sites, 


San Jose Chamber of Commerce 


Dept. 1, Sen Jose 13, Calif The eminent scientist said 


Our plans called for a site with plenty of 
room to expand. Another requirement was 
location in an important electronic-research 
development center. Frankly, no other 
area supplied these needs as well as the 296-acres 
we now have in Santa Clara County.” 


Missile Systems Division 


LOCKHEED AIRCRAFT CORPORATION 


SAN JOSE 


California 
There are equally logical reasons for your plant 
to locate in this remarkable industrial area. List your 
requirements and then match them with our facilities, 


Or Louis N. Ridenour 
Research Director 
M eve Systems Lrwision 
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Bigger Loads with 
Less Spillage provide 
More Productive capacity 





The roll-back bucket action of the new model HA ““PAYLOADER” 
is a big reason why this little tractor-shovel handles more material, 
faster and at less cost than heavier machines with larger engines. 
Another BIG reason is the exclusive built-in hydraulic shock ab- 
sorber that cushions the load during travel — reduces spillage and 


permits higher travel speeds. 


“PAYLOADER" superiority on bulk-material handling work is the 
result of 34 years of pioneering and leadership in tractor-shovel 
manufacture. ““PAYLOADER" is also the only complete, proven line 
of tractor-shovels — from l4cu. ft. to 2% cu. yd. capacity —a 


size for every purpose. There is a nearby Distributor ready to give 


you full information. 


PAYLOADER’ |,: 


THE FRANK G. HOUGH CO. LIBERTYVILLE, ILL. FA 


SUBSIDIARY INTERNATIONAL HARVESTER COMPANY 


Nome 
Title 
Company 
Street 
City 


State 
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$1.5-billion in economic and military 
aid. He has accumulated over $400- 
million in commercial debts with the 
West. This aid enabled Belgrade to 
thumb its nose at Stalin’s economic 
blockade. By joining the Balkan Pact 
with Greece and ‘Turkey, the U.S.’ two 
firm allies in the area, Tito assured him- 
self that Moscow wouldn't dare risk 
an outright attack on him 

Still, in 1953 it seemed that Tito 
might be losing the game. The West 
was putting on the screws for more 
democratic concessions to the Yugo- 
slav peopl There was pressure for 
Belgrade to join NATO 

Stalin’s death saved Tito’s skin at 
this moment. It came just as Tito was 
preparing to leave for London to yield 
to the West's demands. But he saw the 
fundamental changes Stalin’s death 
would produce in the Soviet empire 
¢ Prodigal’s Return—This summer, 
when Tito goes to Moscow, it will be 
far different from the departure of one 
Josip Broz, an obscure Comintern 
agent who left for the Balkans in 1939. 
Now he returns to enter the inner 
councils of the Communist world on an 
equal footing with Red China’s Mao 
I'se-Tung, the only other non-Russian 
to stand so high. For Tito, who has 
never lost the Communist faith despite 
his difficulties with the Kremlin, there 
could be no higher honor. 

His hosts at the Kremlin will draw 
a deep sigh of relief when he reaffirms 
his vows to “Communist international 
solidarity.” There is no question but 
that ““Titoist’” thought had strong un- 
derground support in the lower ranks 
of the East European Communist pat 
ties. The nationalist upheavals of 1953 
in Czechoslovakia and Eastern Ger 
many showed Moscow that such ten- 
dencies could find mass support 

It was humiliating for the Kremlin’s 
new bosses, Khrushchev and Bulganin 
to make their mission to Belgrade last 
year to beg Tito to come back to or- 
thodox Communism. But they put up 
with the humiliation because they al 
ready had good evidence that Tito was 
one of their own—knew his regime 
could tolerate no move toward Western 
democracy, and that any breakdown in 
Communist Europe would mean the 
end of his dic tatorship, too. The evi- 
dence for this was Tito’s treatment of 
one of his regime’s braintrusters, Milo 
van Djiias. When Yugoslavia was ex- 
pelled from the Cominform, Djilas 
recognized that Stalin’s imperialistic 
designs on Yugoslavia were only part 
of the general Communist pattern. H« 
called for Western-type democracy in 
Yugoslavia. Tito promptly tossed him 
out of the Yugoslav Communist Party. 

All during Tito’s absence from the 
Sovict fold, the Kremlin took measures 
to prevent Titoism’s spreading in East 
em Europe. The military commands 
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Why Moke Copyoats' Out of Valuable Porconnel? 
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Copytiex Does the Work of “Copy Cats’”’ Faster, 
Without Errors, and at Far Less Cost! 


Look in almost any department of your company, and you'll 
find clerical employees who are forced by paperwork to become 
“copy cats” —and your company is wasting hundreds to thousands of 
dollars each month because of it. Again and again, 
they copy original information from one form to another by hand. 
Their manual copying is slow, prone to errors, and costly. 
Modern Copyflex does the work of “copy cats”—faster, without errors 
and at far less cost. Basic information is written only once—copies 
or other forms utilizing repetitive information are mechanically 
reproduced from the original. Letter-size copies are produced at less 
than a penny each for materials. Copyflex one-writing systems 
speed and simplify purchasing, production, shipping, invoicing, 
idan accvunting, and a host of other operations. They free personnel for 
Desk top Model 100 Copyfiex copies originals 11 other important work, give you tighter control of operations, 
inches wide by any length. Makes up to 300 copies save thousands of dollars. 
of different letter-size originals per hour. Only 


$498.50. Other models available to copy originals 
up to 46 inches wide 


Copyflex machines are quiet, clean, odorless. They require only an 
electrical connection, can be operated by anyone. Mail coupon today. 


BRUNING Cherles Bruning Company, inc., Dept. 42-£ 
4700 Mentrose Ave., Chicage 41, Hlinois 
Please send me information on the Copyflex process and 
/ machines, 
Copies anything typed, written, 
printed, or me pe ordinary 0X Neme 2 7 Title 
translucent paper — in seconds. Company 


Specialists in Copying since 1897 Address 
City —_ County State 








CHARLES BRUNING COMPANY, INC, 4700 MONTROSE AVENUE, CHICAGO 41, ILL. 


in Canada: Charles Bruning Company (Canada) Ltd., 105 Church $t., Toronto 1b, Ontario me eR ee 





A high powered, free wheeling Tornado Industrial 
yacuum cleaner just left, pulling every drop of 


water off the floor, out of cracks and crevices, 
leaving the surface “bone dry” and spotiess. The 
powerful Tornado suction is foster, more efficient 

» and the floor is ready to rewax and polish. 

Ake oe fo conversion from wet to dry > 
pickup. Thousands of satisfied users are experi- 
encing Tornadé =.” results, so can you! 
Write for Bulletin 660 or an 
on-the-job Gemonstration now! aaa 
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of the satellites were brought more 
firmly under Soviet control through 
the organization of the Warsaw Pact 
And the Soviets further integrated the 
economics of the satellites imto the 
Soviet Five-Year Plan—partly by putting 
them to work for Communist China, 
and having Russia act as middleman. 
Only when its grip was bound tight 
on Eastern Europe did the Kremlin 
begin offering Tito a place in the or 
thodox Communist hierarchy again 
rhis was the price Russia paid to have 
him back 
¢ Yugoslavia received $100-million 
in gold, financial credits, and some gen 


,crous trade agreements 


¢ All the East European satellites 
were ordered to follow suit. Bulgaria 
and Hungary, for example, had to pay 
Yugoslavia World War II reparations 

e All Soviet troops were with 
drawn from Yugoslavia’s borders In 
Austria, the peace treaty with the West 
removed the militar pressure 

¢ Tito’s old enemies in Commu 
nist East Europe were either fired (as 
in the case of Bulgaria’s Premier Vulko 
Chervenkov), forced to make public re 
cantations of their ainti-Titoism (as 
Hungary’s Premier Matyas Rakosi did), 
or edged gradually toward dismissal (as 
is happening to Albania’s Premier 
Enver Hoxha 

e Anti-Titoism was branded as 
much a heresy in the Soviet-dominated 
world as Titoism was between 1948 
and 1955 

lito has, of course, replied in kind 
All agitation against Soviet “‘state 
capitalism” has been stopped in the 
Yugoslay pre the Soviet Unien ts 
once again a truly Socialist countr 
ven though Tito’s address to the 20th 
Congress of the Russian Communist 
Party was given by proxy, the Russians 
treated it with great respect. ‘Today, 
l'ito’s basic foreign policy jibes with 
the Sovicts’—in the U.N., on disarma 
ment, in opposition to the NATO and 
Baghdad Pacts, and on German reuni 
fication 
¢ Arms to Egypt—Other parts of the 
bargain are coming to light now. 
There's strong evidence that Commu 
nist Czechoslovakia’s arms shipments to 
Egypt, which have inflamed the whole 
Middle East, are moving through 
Yugoslav ports 
Ihe factor that seals the whole deal 

is this: Yugoslavia is te be brought into 
Russia's Warsaw Pact. To induce Tito 
to join in this grouping of Communist 
nations, Russia is prepared to offer him 
control over a Balkan federation. ‘This 
federation would return to him Com 
munist Albania, his satellite until 1948, 
and would push Bulgaria into linking 
itself with Yuseslevis When those 
shifts are made Tito will be Russia’s 
viceroy in the whole of Communist 
Southeast Europe. to 
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Heads above the crowd, Anaconda Aerial Cable makes a fast, neat, low-cost installation at oil refine ry. 


How to handle high voltage with a low overhead 


Anaconda Aerial Cable goes over crowded areas... 
gives highly reliable service at low cost. 


Pipes and other underground structures often make in- 
stallation of ducts or buried cable costly and difficult. 
The ideal answer: Anaconda Aerial Cable. 


See how easy it is to install—no ducts, crossarms or 
insulators are needed. Even if underground obstruc- 
tions are not a factor, this rugged neoprene-jacketed 


cable costs much less than buried systems 

Neoprene jacket resists weather and abrasion Spe- 
cial Anaconda Type AB butyl high-voltage insulation 
gives extra protection against ozone, heat, moisture 
and fumes. 

For the full story, call the Man from Anaconda or 
your nearest Anaconda distributor. For information on 
Aerial Cable write to: Anaconda Wire & Cable Com 
pany, 25 Broadway, New York 4, N. Y. 


o2e7 


. Conductors—copper or 
aluminum 


. Ozone-, moisture- and 
heat-resistant buty! insulation 


. Neoprene weather-resistant 
jacket 


4. Messenger 
. Binder Tape 
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For AERIAL CABLE 














FREE! 


"How to be 
sure your safe 


is a safe place 


FOR YOUR RECORDS” 





NEW 24-PAGE MOSLER 
BOOKLET TELLS YOU 


@ what makes some safes dangerous 


® how much protection to expect from 
a fireproof building 


®@ what records should get priority in 
a small safe 


@ what's needed to collect fully on 
fire insurance 


@ what special precautions to take 
with cash 


@ what to look for in buying a new safe 


and answers to dozens of other vital 
questions 


--FREE! Mail Coupon Now!-. 
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; Dpt. BW-54, 320 Fifth Avenue. New York 1, WLY. j 

' Please send me FREE booklet described above. I 
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Pool for Atomic Knowhow 





Twelve-nation committee drafts a statute for an agency 
that would act as an international clearinghouse for research 
into peacetime uses of nuclear energy. 


The International Atomic Energy 
Agency proposed by Pres. Eisenhower in 
December, 1953, has moved a long way 
toward reality: A 12-nation drafting 
committee, meeting in Washington for 
nearly two months, last week reached 
unanimous agreement on a draft statute 
for the agency. 

The Russians, who had been expected 
to throw in monkey wrenches, accepted 
the main lines of the Western proposals 
without quibbling beyond a nominal 
bid for inclusion of Red China. 

If Russia continues to cooperate, the 
agency could become a new door to 
peace through which East and West 
could exchange nuclear materials, tech- 
nical information, scientific knowledge, 
and atomic technicians. 
¢ Reactor Sales—And this new turn in 
international atomic cooperation has 
real meaning for U.S. equipment man- 
ufacturers. They welcome the new trend 
toward easing atomic information ex- 
changes. But they are somewhat fear- 
ful this may mean more red_ tape, 
further tying up sales made to foreign 
customers 

They may get aid from another 
quarter, however. Last week Dr. Wil- 
lard F. Libby, acting chairman of the 
Atomic Energy Commission, asked the 
House Foreign Affairs Committee to 
approve almost $6-million for a pro- 
gram to finance research reactors in 
foreign countries. The funds would be 
distributed as part of the U.S. Techni- 
cal Assistance scot 

As of April the U.S. has signed bi- 
lateral agreements with 29 foreign 
nations and discussions are under way 
with 15 more for such treaties. About 
25 of these are expected to be in the 
market for research reactors. The U.S. 
will put up about half the cost of each 
$700,000 reactor. Libby anticipates 
that about eight of these—or up to 
$2.8-million—will come out of the 
President's Special Fund for Asian Eco- 
nomic a amen And another 17 
will fall under the appropriation now 
being asked. 
¢ Functions—The proposed agency 
would have the following functions and 
powers: 

¢ It would act as a broker and 
eventually as a bank to supply fission- 
able materials to have-not nations. 

¢ It would recruit an international 
technical staff to evaluate and lend as- 
sistance to peaceful atomic projects 
around the world 

¢ It would act as an international 


clearinghouse for atomic information 
and technicians. 

¢ It would recruit an international 
corps of inspectors to police its projects 
against diversions of materials to mili- 
tary uses. 
¢ For O.K.—The draft statute now will 
be submitted for final approval to a con- 
ference of the 84 member nations of 
the United Nations and its specialized 
agencies to be held next September in 
New York. All of these countries are 
eligible for membership, but the agency 
would begin to function when 18 of 
them had ratified the statute. U.S. offi- 
cials hope that this goal may be reached 
by the summer of 1957. 

Hitches still could develop, of course. 
The Russians could shift into reverse 
either by insisting upon Red Chinese 
membership or raising new obstacles. 
The Indians still are fearful that the 
inspection and control powers of the 
agency might interfere with their own 
atomic development, and have reserved 
the right to raise objections on this 
point at the September conference. 
¢ Unsettled—Beyond that, the ticklish 
question of how much fissionable ma- 
terial each of the major producers will 
contribute still has to be worked out. 
The U.S. is prepared to make available 
to the agency a substantial portion of 
the 20,000 kilograms of materials that 
Eisenhower has offered to other nations, 
if other producing nations—and Russia 
in particular—also will ante up a fair 
share. 

The technical question of the terms 
on which materials would be made avail 
able also has to be ironed out. At this 
stage, the U.S. would prefer to lease 
materials that then would be returned 
here for reprocessing. Some of the re 
cipient nations, however, may hold out 
for outright purchase. 
¢ Setup—Officials of the 12-nation 
drafting committee, however, agree this 
week that these loose ends can be tied 
up, and that IAEA will be set up 
within the next 18 months substanti- 
ally as envisioned in the draft statute. 

If it comes into being, IAEA would 
have wide powers. In the initial phases, 
it would serve as a broker for procuring 
fissionable materials for have-not na- 
tions from the major producers. It is 
expected, however, that at an early date 
the agency would be building its own 
storage facilities and its own stocks of 
fissionable materials from contributions 
of the major producers. 

The international corps of mspectors 
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Fist test helps you to see why Scott Towels cut towel consumption 
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It’s this simple: If towel consumption is high 
in your washrooms, your towel costs are high. 
If consumption is low, your towel costs are 
down-to-earth. Don’t ever confuse initial pre 
per case wath economy. 

The Scott Towel has the qualities needed 


to keep consumption low—softness, stretch 


and high absorbency. One Scott Towel dries 


both hands quickly and comfortably. There’s 
no extra consumption, no extra washroom 


maintenance—cost is at a minimum. 








ONE 
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DRIES 


BOTH HANDS! 





Seott’s the brand of towel vour people buy 


for home more often than any other brand, 


(Jive vour local Scott representative or dis- 
tributor a call today. Let him show you how 
vou can determine the cost-reducing possibil- 


ities of Scott Towels in your washrooms, 


quality product oa 
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With DRAFT-A-MATIC... 
a complete work station 


in 32 square feet 


t) « Dratta Matic. 


BOOTH 319 « DESIGN ENGINEERING SHOW 
CONVENTION HALL, PHILADELPHIA, MAY 14 T0 17 


When a draftsman works at the revolu 
tionary new Draft a Matic desk he 
needs no other furniture. No separate 


tuboret, no file cabinet, no bookcase, 


no auxthary table 


Why’? Because they're all built into 
Dralt-a-Matic itself. To consult a refer 
ence, & man simply swivels around in 
his comfortable GF office chair, draws 
out the adjustable shelf of the Draft 
a Mati 


there he has a 


immediately behind him and 
mooth, resilient Velvo 
leum writing surface, with file drawer 


and bookcase below 


Cs 
——_ 
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Draft-a-Matic provides a complete work 
station in only 32 square feet. This sav- 
ing of one third in floor space permits 
12 draftsmen to work comfortably in 


the area usually required for nine 


Space-saving compactness is just one 
valuable feature of Draft-a-Matic 
Most revolutionary is the traveling 
plastic Flexi-Belt. This Flexi-Belt and 
Roto-Positioner bring the drawing to 
the draftsman, regardless of its size, so 
he works without stretching, or stand 
ing, or stooping. Such convenience and 


comfort enable a man to put in many 


MODE MAKER DESKS *® GOOOFORM ALUMINUM CHAIRS 


SUPER FILER MECHANIZED FILING EQUIPMENT @© GF ADJUSTABLE STEEL SHELVING 


GF metal business furniture is a GOOD investment 


12 draftsmen can work comfortably 


in the space previously required for 9 men 


more productive hours with far less 
fatigue than comes with the conven 


tional drafting board and stool 

See Draft-a-Matic in the local GF 
showroom. Find the address in your 
phone book. Or write for a folder, 
“Introducing the new Draft-a-Matic.” 
The General Fireproofing Company, 
Dept. B-63, Youngstown 1, Ohio 


© GF Co. 1956 


GENERAL 
FIREPROOFIN 


Foremost in Metal Business Furniture 





“...U.S. policy could dove- 
tail into the new organiza- 
tion...” 


STORY starts on p. 72 


would have the right to check on every- 
thing from simple audits of in-put and 
out-take of materials to extensive on 
the-spot investigations. 

Recipient countries would — have 
limited rights to bar inspectors of a 
given nationality from their territories 
Chis means Poland could refuse to ad 
mit an inspector from the U.S., o1 
Brazil could bar one from the U.S.S.R., 
but they would have to accept a replace 
ment from another country. And the 
right to bar inspectors would be limited 
much as in the case of peremptory chal 
lenges in jury selection. Since both the 
U.S. and Russia would be donor na 
tions, it is extremely unlikely that they 
ever would be called upon to submit to 
inspection 

Any diversion of materials to military 
uses would be reported to the Security 
Council for action as a threat to world 
peace. Beyond that, of course, the 
agency could cut off supplies of fission 
able materials to the offending nations 
¢ New Policies—The broad authority to 
be given to the IAEA represents a big 
change in U.S. policy—as well as in 
Russian policy. For a long time, many 
high Administration officials—in particu 
lar Adm. Lewis Strauss, chairman of the 
Atomic Energy Commission—were leery 
of giving an international agency (in 
which the Russians would be members) 
the primary role in international atomic 
development 

Eisenhower, however, kept pushing 
his officials to take the calculated risks 
involved. He is convinced that if East 
and West can be brought together in 
guiding the world economic revolution 
promised by the development of peace 
ful atomic energy, the basis for peace 
would be strengthened. The President 
also insisted that U.S. atomic suprem 
acy is a mighty diplomatic asset. But, 
he says, it is a wasting asset as other 
nations catch up with us; hence it has 
to be put to use for the good of all na 
tions in a hurry 
¢ Risks vs. Gains—Strauss himself ap 
parently was convinced by the success 
of last vear’s International Atomic Con 
ference at Geneva that the potential 
gains—both technical and_ political 
from atomic cooperation with the Rus 
sians outweigh the risks. It also looks 
as though present U.S. policy could 
dovetail into the new organization 

Existing U.S. bilateral agreements 
could be handed over to the agency for 
servicing and policing. That is, the 
agency would supply the materials, in 
formation, and technicians involved 
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When you STUDY COSTS 
it pays to take 
a plant-wide look at WEIGHING 
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A MODERN WEIGHING SYSTEM can make a big 


difference in cost control and profit in your plant! 


Are scales missing where needed? Are over-worked 
scales making bottle necks in your production? Are 
you losing material and time with scales misftted to 
their jobs? In this day of highly specialized machines 
and methods, your scales should add up to a Weighing 
System... the right scales in the right places sup- 
plying basic data for your accounting system. These 
records that originate at scales directly affect costs, 
inventories and customer billings. Weighing today is 
not a job for isolated scales—it's a vital part of your 
overall cost-control system, 


If you would like to look further into this in your 
plant, why not drop us a line today? No obligation, 
of course. Ask for Booklet 2036, Toledo Scale Com- 


pany, Toledo 1, Ohio. 
SEND ee 
TODAY 
TOLEDO ‘ 
®) [pnw oa 


HEADQUARTERS FOR SCALES 
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Thevsonds of Borber-Greene Aspholt Finishers ore raising the quality ond reducing the 
cout of roads ond streets oll over the world. Here two Barber-Greenes are operoting in 


tandem — for increased paving efficiency. 


— 
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Reducing the cost 
of better transportation 


Here's a familiar sight wherever as- 
phale pavement is laid. It’s a Barber- 
Greene Finisher, the unequaled way 
to pave anything from streets to high- 
ways to turnpikes . . . from airport 
runways to factory floors . . . from 
parking lots to tennis courts. 

No other paver, no other method, 
will pave as permanently, as speedily 
and as economically as the Barber- 


Greene. That's because this ingenious 
paving machine spreads the material 
evenly, compacts it to uniform density, 
and automatically levels, even over ir- 
regular bases. 

Rarely, in any field, has any product 
achieved the world-wide pre-emi- 
nence of the Barber-Greene Asphalt 
Finisher. For information without ob- 
ligation, write... 


rng 





Barber-Greene C 


AURORA, ILLINOIS, U.S.A. 56-80-F 


CONVEYORS...LOADERS...DITCHERS...ASPHALT PAVING EQUIPMENT 
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. «+ « @ governor general 
would be the executive head 
of the organization .. .” 
STORY starts on p. 72 


and its inspectors would guard against 
violations. 

But if a recipient country preferred 
for some reason to work directly with 
the U.S., say, rather than through the 
agency, it would be free to do so—if the 
U.S. wanted it that way. 
¢ Governors’ Jobs—The membership 
setup on the agency's Board of Gov- 
ernors—which would have the executive 
authority—is complicated. ‘There would 
be 23 member nations. Five of the 
members—the U.S., Russia, Britain, 
Canada, France—would be appointed 
because they are the most advanced in 
atomic production and knowhow. 

Another five would represent major 
geographical regions. There is tacit 
agreement among the 12 drafting 
powers that on the first board these 
countries would be Brazil for Latin 
America, India for South Asia, Japan 
for the Far East, Australia for South- 
east Asia and the Pacific, and the Union 
of South Africa for Africa and the 
Middle East 

I'wo members would represent raw 
materials producers. In this group it 
has been tacitly agreed that Belgium 
and Czechoslovakia will alternate every 
other year with Portugal and Poland to 
keep an East-West balance. 

Another seat would go to a country 
that was technically advanced but was 
not a producer of raw materials or fis- 
sionable materials. Sweden probably 
will be the first to hold this seat with 
Switzerland, Norway, Holland, and 
Italy as future candidates. Ten other 
members would be elected annually by 
a general conference of all the member 
countries, to which the board would 
make annual reports. 

The board would appoint a governor 
general who would be the executive 
head of the organization, would recruit 
and run the staff, and carry out projects. 
¢ Protection—Decisions of the board 
would be taken by simple majority vote 
except for budgetary decisions, which 
would require a two-thirds majority. 
The political and economic distribution 
of the board is such that the interests 
of the Western powers and the inter- 
ests of the producing powers in prac- 
tice probably would be protected. But 
beyond that, the Big Five atomic 
powers—the U.S., the U.SS.R., Britain, 
France, and Canada—have what 
amounts to a veto in that they are not 
obligated to contribute fissionable ma- 
terials and could refuse to do so if the 
agency sought to override their basic 
national interests. ENO 


BUSINESS WEEK © Apr. 28, 1956 






hem 




















Magnifying glass reveals clusters of tiny color dots comprising faceplate 
of TV picture tube at Sylvania’s Seneca Falls, N.Y., plant. 


A million color dots 
can’t be wrong 


ss 
‘Te more than a third of a million 
tiny holes, each .01 inch in diameter, 
far smaller than the point of a needle. 
Place them in perfect alignment with 
an equal number of clusters of red, 
blue, and green phosphor dots—and 
you have the basis for one of the elec- 
tronics industry’s most promising de- 
velopments: color television 


Such is the precision required in a 
Sylvania color picture tube—the heart 
of a TV set. This strong attention to 
product quality is reflected in our posi- 
tion as one of the top two producers of 
TV picture tubes. Nearly 13,000,000 


MW SYLVANIA } 


black-and-white tubes have been pro 
duced for Sylvania sets, other leading 
brands, and the replacement market 
And now color tubes are in commer 
cial production. 

Sylvania’s nearly 2,000 scientists 
and engineers and many thousands of 
technicians, are constantly pioneering 
in new fields. In 44 plants and 16 lab 
oratories, in 41 communities through 
out the country, they are developing 
new techniques and finding better 
ways of doing more things for more 
people—in television, lighting, radio, 
electronics, atomic energy 


Sylvania Electric Products inc., 1740 Broadway, New York 19, N.Y., 
Sylvania Electric (Canada) Ltd., University Tower Building, St. Catherine Street, Montreal, P. Q.; 
Sylvania International Corporation, 14 Bahnhofstrasse, Coire, Switzerland 


LIGHTING + ELECTRONICS « 


TELEVISION « 


RADIO © ATOMIC ENERGY 


Inserting the aperture mask within the TV 
color tube face panel. Holes are approxi 
O01 inch in diameter, are placed 
in an equilateral array, .028 inch apart. 


mately 


te 


a 


To achieve alignment, the red, blue and 
green dots of phosphor are “photographed” 
onto the faceplate through a mask, Micro- 
scopic inspection follows each step. 


Pr 


Here a Sylvania technician uses ultra 
violet light and a powerful microscope to 
inspect the finished color TV screen 








: More for India 
NOW... AMI RICAN brings you the U.S. may have to ante 


VACUUM line without an alibi* up $75-million a year on a 
long-term basis to help country 
with its new Five-Year Plan. 


U.S. Ambassador John Sherman 
Cooper was en route back to Washing 
ton from New Delhi this week to urge 
further aid to India in Congressional 
hearings on Pres. Eisenhower's foreign 
aid legislation. Cooper reportedly will 
plump for a long-term commitment of 
$75-million a year to India to help the 
nation through its second Five-Year 
Plan, which begins this spring (BW 
Apr.7'56,p119 The ambassador r 
turns to the U.S. less than two months 
after his trip home in February. Onc 
reason: to prepare the ground for the 
entie fiui a> aie visit of Prime Minister Jawaharlal 
wy Rf ae Nehru to Washington—now scheduled 


less steel. Wheels: cas- for early July 
ter or dolly 





Cooper's return coincides with a new, 
more realistic note being struck by 
Indian government officials in connec 
tion with the plan. Indian Finance 
* Minister C. D. Deshmukh now «a 

every model knowledges that the huge deficit financ- 


ing that the plan contemplates may 
does everything | 


cause inflation. He admitted this weck 
from floors to rugs to off-floor jobs that aid in American surplus food com 
wet or dry pick-up on large or small areas 








modities would be needed on “‘a liberal 
basis” —apparently purchases of surplus 
These amazing all-new American Vacs are com- commodities with local currencies 
pletely engineered the product of an old ¢ Inflationary Threat—Deshmukh said 
established firm and so advanced in features } t ld be 
for all-job performance they can be sold to you that these imports would be necessary 
without an alibi! 14 basic models . . . 3, 9, 12, to meet the inflationary threat. He also 
and 55 gallon admitted, that the proportions of the 
Yes, any one of these versatile Vacs will do inflationary threat are not clear. ““The 
dozens of cleaning jobs beyond their first call of 
duty to keep your floors and carpeted areas f i] ting.” | 
' ; . ' y « 
sanitary-clean' You can remove dust and dirt MOTS CONTUSES im §° ing, 7m aed 
from Venetian blinds, draperies, radiators, etc., Deshmukh confirmed that total for 
far more quickly and efficiently with an Ameri cign assistance during the plan period 
can Vac instead of manual methods. Or, if you 
have a special dust problem due to manufactur- : 
co o { 
ing Operations ,.. one of these Vacs with clean- igainst a target of $1.69-billion With 
ing tools may be just what you need. Also, for idditional defense expenditures now 
that “too rainy day” or if a water pipe in the works, Deshmukh hinted that 
should leak the wet pick-up feature of any 
American Vac is instantly ready. Savings can be in thoush? of . 
effected every day by doing extra cleaning jobs ave tO wages OF SX laine 
with an American Vac! than five year 


more advice I get {from experts], the 
mav amount to only $840-million as 


the whole concept of the plan might 


Training help. We show your personnel how to ¢ Government Measures—Until now, 
use these Vacs for best professional results on Indian government officials have made 
any job. There is a nation-wide network of light of criticisms that the size of the 
warehouses for additional equipment and serv- 
icing. Write for free demonstration, without plan might lead to inflation. But 1 
obligation. cent price increases may have changed 
. their minds 

Food prices at the end of February 
were up 24% over June, 1955; indus- 
trial raw materials are 19.7% higher 
The government has moved in on this 


situation by ordering (1) a ban on the 


leg 
performance proved maintenance export of pulse~a legume that is a diet 


3 AY 2 RICAN staple; (2) increased export taxes on 
machines... yn yale vegetable oils; and (3) an investigation 
' of the whole commodities market 
These moves are intended to head off 
551 Se. St. Clelr $t., Toledo 3, Ohic any food crisis. END 


world-wide sales and service 
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case history in Crane's files 


“we had it 
right up to here” 


“Flow control was our trouble!... 
leaky valves on storage tanks and proc- 
ess lines were costing too much in re- 
pairs, replacements and forced down- 
time losses. 
“Our products are chemical special- 
ties—liquid waxes and soaps, pine oil, 
coal tar disinfectants, etc.—all known 
as hard to handle fluids. The valves we 
had looked good and their average use 
was only 3 to 12 times daily. But they 
leaked in as short a time as 2 months, 
“We were forced to transfer stocks 
from tank to tank while 3 men struggled 
with valve repairs. We were fed up!... 
a positive remedy was needed fast. 
“And we got it in Crane Clamp Gate Valves. That’s almost 3 years ago 
and these valves are still O. K.—show no leakage or wear. Routine care is 
all they get, and one man now handles all our piping maintenance,” 


+ * + 
The way Crane builds them, Clamp Gate Valves are a most useful design 
for industrial piping services. They've got the same kind of quality per- 


formance and maintenance saving features that Crane puts into valves and 
fittings for all your piping needs. 


CRANE vaives @ FITTINGS 


PIPE © KITCHENS © PLUMBING © HEATING 


Since 1855—Crane Co., General Offices: Chicago 5, Ill. Branches and Wholesalers Serving All Areas 








new in MECHANIZATION 


This chain conveyor made tunneling for a storm sewer a lot easier for every- 


* = a. ae 
Hungry digesters in pulp mills produce 
finer paper when wood is torn or shredded 
into small fibers—not ground or pulverized. 
Here a Jeffrey vibrating feeder transfers 


one concerned. No rails to lay. No cars to load and empty, or haul back and chips from the Jeffrey wood hog, at an 
forth. The Jeffrey chain conveyor drags the clay away as fast as the men _ orderly and uniform rate, for screening. Over- 
shovel it into the pan. And that’s at floor level, so there’s less heavy lifting. size chips are returned to a Jeffrey shredder 


Thus mechanization relieves labor of another tiring task. 
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How we holler when a sudden storm causes streets to flood momen- 
tarily. But how complacently we accept the everyday efficiency of our 
water and sewage plants, engineered that way by scientific study and 
planning which anticipate the growth of our cities and towns. Jeffrey 
sanitation engineers mechanize these plants with equipment like these 
Jeffrey sludge collectors. 





. z 
We can help you with modern, efficient equip- ga 


Sanitation * Mining... and with a contract 
engineering-manufacturing service for your 
products. Jeffrey guarantees your enthusiasm! 











to be reduced to digester size. 


75% saving in handling: Steel ingots at this plant 
used to be loaded on flat cars at the open hearths 
and hauled a roundabout mile to the rolling mill. 
Handling costs were high, delays were frequent, and 
valuable space had to be allowed for storage. Today 
these ingots travel on a Jeffrey tray conveyor—up 
20 feet, across a 168-foot span, then down again. 
Transfer time, 11/4 minutes. Savings estimated at 75% 


ment for Materials Handling « Chain Applica- \ 
tions * Materials Reduction « Processing ¢ pa 


Founded in 1877 
THE JEFFREY MANUFACTURING COMPANY «¢ COLUMBUS 16, OHIO 





In Business Abroad 


House of Rothschild Adds a Wing, 


Opens a Branch Bank in Canada 


The House of Rothschild, European bankers since the 
18th Century, opened a “branch bank” in Toronto last 
week. Its purpose: to invest “in any country in the 
world.” 

The new company, called Five Arrows Securities Co. 
Ltd. (from the five arrows on the Rothschild coat-of-arms 
representing the family’s five original banking houses) 
has the backing of de Rothschild Freres, Paris, and N. 
M. Rothschild & Sons, London, together with two top 
drawer Dutch and Belgian banks. It has a reasonably 
small paid-in capital of $8-million to get operations 
started. 

The exact purpose behind the company is baffling 
Wall Streeters. Several observers speculate that Five 
Arrows is a vehicle for investing in U.S. securities under 
the umbrella of Canada’s favorable tax laws. Other ob- 
servers say that by setting up shop on this side of the 
Atlantic, the Rothschilds can jump on new investment 
opportunities more quickly. 

One financier involved in Five Arrows says “There 
are no set policies, no definite plans, and our company 
has the latitude—and even maybe the inclination—not 
to invest in stocks on the exchanges.” 

Rothschild money is not new to the New World. In 
the past five years, the family has invested indirectly 
and unobstrusively—in Canadian development. For in 
stance, the Rothschilds have a stake in British New- 
foundland Corp., Ltd., a syndicate of 21 British banking 
and industrial firms that is exploring Newfoundland’s 
timber and mineral resources (BW—Oct.17'53,p1 36). 

Rothschild’s move to the Western Hemisphere is part 
of a trend—Wall Streeters note—for many European 
(particularly British) banks to shift their portfolios, bit 
by bit, to U.S. and Canadian investments. Meanwhile, 
they're establishing branch offices here. 


Argentina Seeks Membership 
In World Bank—and U.S. Loan 


Argentina's Minister of Finance Alizon Garcia an- 
nounced this week that his country will apply for mem- 
bership in the World Bank and the International 
Monetary Fund. Alizon hopes membership in the Bank 
will be a kind of character reference for an Argentine 
delegation that is coming to the U.S. The delegation, 
headed by Carlos Coll Benegas, a vice-president of the 
Banco de la Nacion, arnves in Washington in a few 
days to start looking for the $1.2-billion the Argentines 
say they need in foreign loans to get back on their feet 

Neither the Bank nor the Fund are likely to look 
too approvingly on what the Argentines can report. ‘The 
country’s inflation is still marching upward—loans by 
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commercial banks increased by more than 70-billion 
pesos in the six months the present junta government 
has been ruling, currency and deposits rose by almost 
80-billion. These trends match anything that happened 
during the last half-year of Peron’s rule, 


Chrysler Corp. of Canada 
Goes After Export Market 


Chrysler Corp. of Canada is setting its sights on the 
export market for the first time since 1939. Already it 
has copped $1.5-million worth of orders in the Com- 
monwealth: in New Zealand, Hong Kong, Jamaica, 
British Guiana, Singapore. 

Spurring Chrysler's move is the success of its com 
petitors (principally Ford and GM) in the export field. 
Last year their overseas sales—mostly to South Afneca, 
New Zealand, and Australia—were $13.2-million or 
$5.54million better than in 1954. And their export of 
$20.2-million of components (half of them to Australia) 
was up $4.9-million from 1954. 


Business Abroad Briefs 


Now Communist Poland wants Canadian barley. 
With around 13-million bu. of wheat on order (BW 
Mar.24'56,p74), Poland is reported ready to barter 50 
million Ib. of cement for |-million bu. of feed barley 


Foster Wheeler Corp. and Vereinigte Kesselwerke 
AG are joining hands for exchange of information on 
the production of atomic reactor equipment, W's 
British affiliate concluded a similar agreement last 
month with several British companies. 


Petroleum byproducts: Esso Petroleum Co, is build- 
ing a $25-million plant at its Fawley refinery to proces: 
oil gases for use in British plastics The first buty! 
rubber plant overseas will be built in France by 
Societe du Caoutchouc Butyl—a corporation formed by 
10 French companies—under license from Esso Re 
search & Engineering, inventor of the synthetic material 


“Thrift” service for transatlantic air travel, with fares 
about 25% below current “tourist” service, reported), 
will have the backing of U.S.-flag airlines at the May 


meeting of the International Air ‘Transport Association 


Japan has vetoed a U.S. offer for three-way trade 
under which the U.S., using yen from sales of surplus 
farm products, would buy Japanese hardgoods, then 
give these to Southeast Asian countries. Japan's objec 
tions: half the surpluses would be transported in U.S 
ships, U.S. demand for early yen payments, and possible 
injury to Japan’s regular trade with the Asian countries 


More good news from Chile: While boosting its par 
ticipation in nitrate industry profits, the government 
has placated producers by removing “discriminatory 
foreign exchange rates. Another new law, for joint 
U.S.-Chilean exploration of uranium, will permit AEC 
geologists to poke around in Chile's 
northern provinces 


uranium-rich 
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merican motoring has entered 
a new era of convenience and effi- 
ciency with the adoption of push-button 
gear shifting, in which the newly-developed 
precision type Tru-Lay PUSH-PULL Control trans- 
fers the push-button movements into the transmission. 
This revolutionary device has a push-button gear 

selector on the instrument panel which responds to the 
touch of a finger, and moves the transmission cable for 
desired driving positions. 

Adaptable for many purposes 

Industrial America has discovered 
an efficient new tool in Tru-Lay 
PUSH-PULL remote controls. Basi- 
cally, they are flexible steel cables in 
flexible steel tubes. Because of their 
flexibility, they afford a simple, 
economical replacement for mechan- 
ical linkages —and have proved ideal 
for countless applications in hun- 
dreds of industries. They have given 





Tru-Lay PSA 


HI 


assists pusht-B 


YUSTRY’S 
MOST TALKED-OF 


portation, construction, industry and agriculture. 


Why Tru-Lay PUSH-PULLS are best 

Tru-Lay PUSH-PULL remote controls are precision 
products in their manufacture and operation. Accuracy 
is inherent in their design. Dependability is certain, even 
in such severe operating conditions as jet-hot or sub- 
zero temperatures, wet or abrasive environment. Long 
life is a matter of record —these simple, positive-action 
controls just don’t wear out in normal service! In 
every respect, Tru-Lay PUSH-PULLS are typical of the 
better values which characterize all ACCO products. 


Data File available 
If you manufacture machines, components or 
equipment where remote controls are in- 
volved—and if you would like to experi- 
ence the many benefits which Tru- 
Lay PUSH-PULLS have brought to 
other manufacturers—ask for a 
copy of our informative 
PUSH-PULL DATA FILE, 
sent on request — 
without obligation. 





These sketches show the advantages of 
TRU-LAY PUSH-PULLS over MECHANICAL LINKAGES 


more efficient design, simplified 
assembly and better appearance— 
together with important savings — to 
many products in the fields of trans- 


Complex. Many parts. 
Many points of wear. In- 
creasing backlash. Loss 
of accuracy. Rottles. 


part. Lifetima service. 
Lifetime accuracy. Low 


Simple. One moving | 
overall cost. Noiseless 





ACCO BETTER VALUES 
—KEY T0 
BETTER BUSINESS 


You get better values when 
you buy acco products. 
This helps you to give bet- 
ter values when you sell to PENNSYLVAN 


your customers! The PENNSYLVANIA line—famous for 
performance since 1877-—includes effi- 
e cient power mowers and easy-running, 


: smooth-cutting hand mowers. 
AMERICAN CHAIN DIVISION 


Weed Tire Chains + Welded and Weidiess Chair 
Acco Registered Sling Chains 
AMERICAN CABLE DIVISION 
Tru-Lay Preformed Wire Rope 
Acco Registered Wire Rope Stings « Tru-Loc Assemblies 
AUTOMOTIVE and AIRCRAFT DIVISION 
Aircraft Cable, Controls, Fittings 
Tru-Stop Brakes for trucks and buses 
ACCO CASTING DIVISION 
Electric Steet and Malieable Iron Castings 
ALLISON DIVISION 
Rubber and Resinoid Bonded Abrasive Wheels 
CAMPBELL MACHINE DIVISION 
Wet Abrasive Cutting Machines + Nibbling Machines 
‘ : ; ALLISON ABRASIVE WHEELS 
FORD CHAIN BLOCK DIVISION Handl id f sh ' 
Chain Blocks + Electric Hoists, Trolleys FANGS © Wiss FANGS CF Ghapes Gn 
materials, including solids up to 12’. 
“The best way to cut many materials... 
the only way to cut some.” 


HAZARD WIRE ROPE DIVISION 
Lay-Set Preformed Wire Rope 
Acco Registered Wire Rope Slings + Tru-Loc Assemblies 
HELICOID GAGE DIVISION 
Pressure, Vacuum or Compound Gages 
MANLEY DIVISION 
Automotive Equipment for garages and service stations 
OWEN SILENT SPRING DIVISION 
Owen Springs and Units for mattresses and furniture 
PAGE STEEL and WIRE DIVISION 
Welding Wire, Shaped Wire, Manufacturers’ Wire 
Chain Link Fence 
PENNSYLVANIA LAWN MOWER DIV. 
Power and Hand Lawn Mowers 
R-P&C VALVE DIVISION ACCO SLING CHAINS 
Bronze, Iron & Cast Steel Valves + Steel Fittings Now made with acco'’s new Shaped 
WILSON MECHANICAL INSTRUMENT Section Master Link and Accoloy X 
DIVISION Weld 125 Chain, these industrial slings 
Rockwell’ Hardness Testers are safer, more efficient than ever! 
WRIGHT HOIST DIVISION 
Wright Chain Hoists, Electric Hosts, Cranes 
THE BRISTOL COMPANY 
Automatic Control, Recording and Telemetering 
Instruments, Aircraft Controls, Socket Screws 
THE MARYLAND BOLT and NUT CO. 
Bolts and Nuts + Lag Screws and Forgings 





IN CANADA: DOMINION CHAIN COMPANY, LIMITED 
THE BRISTOL COMPANY OF CANADA LIMITED 


IN ENGLAND: BRITISH WIRE PRODUCTS, LIMITED 
THE PARSONS CHAIN COMPANY, LIMITED 


For information on any Acco product address Market Development Department, BRISTOL'S” SOCKET SCREWS 
American Chain & Cable Company, Inc., 929 Connecticut Avenue, ..are precision mede, and have 


Bridgeport, Connecticut tremendous strength, They help you get 
better design, faster production, greater 
holding power. Sizes down to No. 0, 


AECO American Chain & Cable Company, Inc. 





SALES OFFICES IN: Atlanta, Bridgeport, Conn., Boston, Chicago, Denver, Detroit, 
) Exeter, Pa., Houston, Los Angeles, Monessen, Pa., New York, Philadelphia, Pittsburgh, 
Portiond, Ore., Reading, Pa., San Francisco, Wichita, Kans., Wilkes-Barre, Pa., York, Pa. 




















































SHOW SPACE in New York's new 


New York's 


That's one of the things 
the new Coliseum is, 
and the city is hoping 
it will mean a boom 
in trade shows. But it 
also has spurred a drive 
for redeveloping New 
York’s rundown West 


Side. 


Once New Yorkers get an idea imto 
ther head it pretty hard to get :t 
out About 10 year: ago Madison 
Square Garden's boss, Gen John Reed 
kK patrick, decided the city needed an 
xlier indoor sports stadium. ‘The pub 








lic welcomed plans for a big coliseum 
Then, th port wena fell through 
but the city didn’t let the coliseum di 
It open this weekend—not as a port 
palace but as the latest thing in ex 
hibition halls. New York hopes it will 
give the citv a long lead in the proht ible 
business of exhibiting and convening 

Ihe big structure is designed to 
house as many as four shows at onc« 
it is also three buildings in one—an air 
conditioned trade show palace i two 
level garage, and a 20-story office build 
ing. And it represents the first stage in 
the planned redevelopment of over 50 
cres of New York's deteriorating West 
Side (pictures, page 97 











New York City owns the Coliscum 
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Coliseum is big enough to accommodate four shows at one time. 


This is the main level. 


Bid for Expositions 


but the l riborough Bridge & Tunnel 
Authority, an independent public bene 
fit corporation, has the right of occu 
pancy, management, and income collec 


tion 


|. Show Palace 


The trade show part of the Coliseum 
more than 300,000 sq ft. of 
exposition space divided into four levels 


contain 
md arranged so that one show can 


occupy the complete structure, or as 


many as four shows can be 
the four different floors simultancously 


The lobb 


divided s 


running. on 


ind ticket booths also can be 
exhibit 
into another without pay 


customers for one 
cannot stra\ 
ing 

¢ Year-Round Comfort—Another un 
of the hall is the fact all 


ur-conditioned. Pre 


usual feature 
public pace | 
viously the exposition business in New 
York va 
months, the 
for plodding around trade show 

Now, with most of the city’s hotels, 
theaters, and night clubs air 
ind—sithe 


more; 


onfined to about eight 


other four being too hot 


conditioned 
( oliseum ilso cooled pro 


hop to turn trade shows into 
ir-around busin So far six major 
hows have been booked into the big 
hall th 
\ big expense 


of setting them up and tearing 
m down. Beside paving for the la 


ummer 
for expositions is the 
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bor, exhibitors have to hire the hall 
for a certam number of days betore 
and after the show 

Ihe Coliseum has been designed with 
Not only will setting up 
hould 
be far quicker than in comparable older 
buildings Trucks 
trailer combinations will be able to 
drive 
of exhibition 
capable of lifting a tractor-trailer com 
bination will carry exhibits up to th 
third and fourth floor. Four other el 
vator ilso serve the four 


this in mind 
and tearmg down be easier, it 


including tractor 
invwhere on the first two floor 


space \ giant elevator 


floors. each 
capable of lifting “‘larger than normal 
truck loads With these aids, official 
of the Coliseum Exhibition Corp. esti 
mate the cost of setting up a how will 
be cut by as much as 50% 

¢ Rents—Of the four levels, the second 
main floor. It pull 
down the biggest rent. Based on a two 
weck star the econd floor ¢ 
rented for $23,000, the first for $18 
000, the third $14,000, and the fourth 
$10,000. The second floor with a ceil 
ing height of 20 ft. for the bulk of the 
hall, is also the base for a well 150 ft 
quare that rises 60 ft. to the 
reof. Here exhibitors won't bump their 
heads 


OT TASC 


is considered the 


il be 


building 


when they set up model home 
vacht mast 

The giant building open Saturday 
with three shows—the National Photo 
graphic Show on the first floor, the In 


Tn Se 


entrances when more than one show is held. 


lobby for separate 


> 


RAMP enables trucks to drive anywhere 
on first two floors, making it 
easy to bring in and cart away displays. 
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ternational Automobile Show on the 

Trusteed-Type second, and the Fifth International 
another modern Philatelic Exhibition on the third and 

fourth floors. After these, at least 23 


Ga Group Insurance more shows will parade through the un- 

roup ornamented halls of the Coliseum dur- 
Plan from ing the remainder of the year. 

insurance New York Life! | Il. How It All Began 


All this, however, is a far cry from the 
original idea conceived sometime after 
the war by Kilpatrick, who was running 
New York’s Madison Square Garden. 
It was his contention that the city 
needed two indoor sports stadiums. 
Whenever the Garden was taken over 
for weeks at a time by a circus, rodeo, 
or ice show, boxing, basketball, and 
hockey fans had almost no place to go. 
A huge, privately built coliseum that 
could be used for sports events or con- 
ventions, he reasoned, would solve the 
problem 

Unfortunately, he figured without 
television 
¢ Idea That Wouldn’t Die—But once 
the idea for the big hall had been 
formulated and publicized, it never 
died. In fact, until the recent publicity 
about the Coliseum’s opening, numbers 
of New Yorkers were totally unaware 
that the place has no permanent seats 
and no arena 

rom the beginning it was decided 
that if a sports and convention building 
were to be bigger than the 14,200 seat 
Madison Square Garden, it would need 
more than one city block. That meant 
someone was needed who could gain 
the city’s permission to either bridge 
or cut off a street. The person brought 
Gives trustees the necessary instrument in was Robert Moses, City Construc 

tion Coordinator, chairman of the Com- 
to provide health and welfare benefits! mittee on Slum Clearance, chairman 
of the Triborough Bridge & Tunnel 
Authoritv, and member of the City 
Planning Commission 
¢ Second Thoughts—While economic 
studies of the project were being made, 
more frequently are calling upon New line of Group Insurance. The experi- it became apparent that the sports 
York Life to write the policy ence of the company is offered to arena originally planned would be 


After collective bargaining, when Group annuities for pension benefits 
Group Insurance is specified in the may also be included 
Union contract, trustees more and New York Life writes a complete 


Carefully planned group coverages representatives of Management and unprofitable. But meanwhile a develop 
include life insurance and benefits for Labor in selecting benefits and de- ment occurred that put a new burst 
loss of income during temporary ill- signing Trusteed-Type plans which of energy behind the Coliseum. After 
the war, when office space was scarce 
in New York, the city’s old trade show 
building, the Grand Central Palace, 
was leased to the Internal Revenue 
Service. That left the nation’s biggest 
city with no place for trade shows 
except armories. And the largest and 


NEW YORK LIFE otherwise most suitable of these was 


three quarters of an hour away in the 


INSURANCE COMPANY ” Bronx 
A MUTUAL COMPANY sylie FOUNDED IN 1845 lll. The Switch Over 


ness or disability and medical care will meet the needs of all concerned. 
expenses for Union members and Ask your New York Life agent or 
their dependent wives and children. your broker for details, 


When you think of Group Insurance . . . think of New York Life 


After he became certain the Coli- 


scum would not be a sports arena, 
5!| Madison Avenue, New York 10, N.Y, Kilpatrick dropped out of the picture 


(in Canada: 320 Bay Street, Toronto, Ontario) and Moses took over leadership. It was 
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Your blueprint 
tells only half 
the story... 








ib shi 


... tell us 

your performance 
requirements and 
Formica will save 

you money! . 


There’s never any compromise with grade selection at Formica, With 52 
standard grades, and a competent research staff to develop special new 
ones — you won't ever have to settle for “something just as good” — or 
something more expensive than necessary. 


Formica fabricating engineers study your blueprints, sure. But they'll also 
delve into where and how you'll be using your fabricated part. Then, with 
a thorough understanding of your requirements, they'll select the one grade 
that’s best and most economical for you. 


And the design modifications recommended by Formica fabricating engi- 
neers will further help to produce a better part, frequently at big savings. 
This fabricating service is part of Formica-4, designed to give you the best 
grade at lowest cost for your application. Call your Formica district office 
or send us your blueprints and your performance requirements, Formica 


, Corporation, 4660 Spring Grove Ave., Cincinnati 32, Ohio. 
ORM ICA ri -iaes 


1st choice in laminated plastics 


APPLICATION ENGINEERING * RESEARCH © FABRICATING © CUSTOMER STOCK SERVICE 








he who originated the idea of obtaining 
federal and city subsidy through the 
litle I slum clearance part of the 
National Housing Act. 

¢ Title I—Under Title I, a municipality 
acquires by condemnation substandard 
property that it resells at a markdown 
price to private developers. The city 
pays one third the price difference, the 
federal government shells out the other 
two thirds. The law also requires that 
the land condemned must be used 
“predominantly” for residential pur- 
pose 

By finding a plot big enough so the 
Coliseum would take up less than half, 
and by tving the exhibition hall in 
with a private housing development, 
Moses was able to qualify the project 
for Title I. Then, with the decks 
temporarily cleared, (demolition of 
some of the old buildings on the 
housing site was later delayed by a 
court challenge of Moses’ use of ‘Title 
1) two blocks facing Columbus Circle 
and the southwest corner of Central 
Park were condemned. A syndicate of 
builders picked up the westerly half, 
and Moses’ Triborough Bridge & Tun- 
nel Authority acquired the casterly por- 
tion nearest the park. 

The city paid $3,163,000 as its part 
of the markdown on land and buildings 
and the federal government kicked in 
$6,326,000 Ihe city acquired the 
properties at a cost of $11.7-million 
and sold them for $2.2-million. 

Che Triborough Authority wound up 
building the Coliseum because, accord- 
ing to spokesmen for the authority, no 
private group wanted to do the job, 
fearing it would be too great a financial 
risk 

lhe same officials emphasize that the 
Coliseum, which will be operated with 


out subsidy, competes with comparable 
@ Ohio Valley rock sait is the basic material buildings in other cities that receive 


for much of the chemical industry in the either direct municipal support or aid 
AMERICAN RUHR. Reserves of roundly 600 from retailers, hotels, or chambers of 
billion tons could supply the nation’s needs pg eee: he Proj | 
, é : e Winene ' iis 
for thousands of years. Too, vast natural NG: SS Sen: ee Se 


bri 4 ; . sal pay for the present structure, costing 
ine reserve » range ' has 
rine reserves widen the range oO! Ssaits ovet $35-million. the l'riborough 


SPECIAL STUDY available for modern chemical production. Authority underwent a refinancing in 


Look where o site ; ; ; 1952. For a five-year period ending 
is production-right"’ Get the facts on production-right plant next vear the suthoritv irranged to 


ON REQUEST FROM ‘te , ares ee Bs 
B&O RAILROAD sites in this bountiful B&O area. See sites at halt payments into a general fund for 


BALTIMORE |, MD. your desk—airviews, and 3-dimensional debt service on its bonds. During this 

color. Ask our man! time all tolls from bridges and tunnels 
plus other income has been used to 
pay construction costs. Next year when 
the building is on a money making 
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PITTSBURGH 22 COurt 1-6220 CHICAGO 7 WAbosh 2-2211 go back into the Authority's general 
fund for bond amortization 


At about the time the architects 
were translating early renderings into 
working drawings, further Triborough 


studies revealed trouble was in the 
Baltimore & Ohio Railroad | 44, 


If the building were to become 


; . wting in the foreseeable 
Constantly doing things —better! self-supporting 
ve future more income was needed than 
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Just out—new, smaller sizes 
in Class 2 Gyrol Fluid Drives! 


Type VS, Class 2 Gyrol Fluid Drive for 1- to 800-hp applications. 


Typical Applications: 
PUMPS, AGITATORS, MIXERS 


CONVEYORS, CABLE & 
ROPE MACHINERY 


FANS AND BLOWERS 
CENTRIFUGAL COMPRESSORS 
PAPER AND PRINTING MACHINERY 


TEXTILE MACHINERY 


American Blower 
products serve industry 


@ Air Conditioning, Heating, 
Ventilating Equipment 
Mechanical Draft Equipment 
Industrial Fans and Blowers 
Centrifugal Compressors 
Gyrol Fluid Drives 


Dust Collectors 


Refrigerating Machines 


With the addition of new sizes 
in the lower horsepower range, 
you now have a complete line 
of Type VS, Class 2 Gyrol 
Fluid Drives from which to 
select — 1 hp to 800 hp, speeds 
to 3600 rpm! 


These compact, self-contained 
units offer unlimited application 
possibilities, because of their 
important benefits: adjustable, 
stepless speec control; revers- 
ible while in motion; 5 to 1 
speed range; no-load starting; 
complete shock absorption; 
remote, manual, or automatic 
control; quiet operation. 


For full information on the 
complete Type VS, Class 2 
Gyrol Fluid Drive line, contact 
our nearest branch office. There 
is one in every principal city. 


Simple design, flexible operation 


f 


Runner Vortex of Oil Impeller 


Gyrol Fluid Drive provides a 
simplicity of design and a 
flexibility of operation no 
other method of power trans- 
mission offers—plus an in- 
herent safety factor. Operates 
on hydro - kinetic principle, 
using vortex of oil to transmit 
power from driving to driven 
machinery. Power is trans- 
mitted smoothly, evenly, effi- 
ciently, without shock, 


AMERICAN BLOWER CORPORATION, DETROIT 32, MICHIGAN 
CANADIAN SIROCCO COMPANY, LTD., WINDSOR, ONTARIO 


Division of Ammmucan - Standard 


AMERICAN 
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If your company is planning to supplement its working capital, 
investigate COMMERCIAL CREpIT. Our method is fast. 
Normally, cash is available within three to five days 
after first contact. The amount may range from 
$25,000 to millions. The period of use is completely 
flexible, may vary from a few months to years. There 
are no preliminary costs and the one reasonable 
charge is tax deductible. 


During the past year, companies from coast to coast used more 
than 600 million dollars of our funds to supplement 
their working capital. For complete information on 
how your company can use COMMERCIAL CREDIT’s 
method to its advantage, get in touch with one of 
these COMMERCIAL CREDIT CORPORATION offices: 


200 West Baltimore Street, BALTIMORE 3 
222 West Adams Street, Cuicaco 6 

722 South Spring Street, Los ANGELEs 14 
100 East 42nd Street, New Yor« 17 

112 Pine Street, San FRANCISCO 6 


Gossshest-yucsted| 
Credit 


A service available through subsidiaries of Commercial 
Credit Company, capital and surplus over $190,000,000 





the hali would be able to supply. It 
is a goal of the authority to separate 
the Coliseum from the other activities 
as soon as possible so motorists won't 
be supporting it every time they us¢ 
a Triborough bridge or tunnel. 
¢ Income Producer—The solution to 
this problem was the office building 
This structure, known as the Colisew 
lower, has 20 stories, but it’s reall 
26 floors high. As finally worked out by 
the architects, it sits on stilts, that go 
through a part of the exhibition hall 
and down into the garage 

Che garage, incidentally, was required 
by the enabling act that made the 
Coliseum possible 
¢ Construction—While the final plans 
were still coming off the drawing 
boards, the joint contractors went to 
work in April, 1954. Actual builders 
of the structure have been Walsh Con 
struction Co., George A. Fuller Co., 
and Slattery Contracting Co. ‘The 
speedy job, taking just over two years, 
was marred by an accident when tem 
porary bracing collapsed under unset 
concrete. This delayed construction by 
ibout two months 


IV. Running the Show 


The financial arrangements of the ex 
position hall are fairly simple: A new 
company, the Coliseum Exhibition 
Corp., has leased the hall from the Tri 
borough Authority for 10 years with an 
option for another 10. Under the terms 
of the lease the exhibition corporation 
will pay Triborough a minimum of 
$300,000 plus a graduated percentage 
of gross income 

l'riborough retains possession of the 
office building, though it has turned 
actual renting and running of the build 
ing over to an agent 

Coliseum Tower was only 40% 
rented when it opened several weeks 
ago. But Triborough is confident cur 
rent negotiations will result in the 
building soon being fully tenanted 
¢ Housing Delay—The only part of the 
plot on which no construction has taken 
place so far is the part set aside for 
housing—the part that made the whole 
thing possible. At first, court action 
slowed the development. Then, when 
the site was cleared last fall, a tight 
mortgage market brought financing n¢ 
gotiations to a virtual halt. This winter 
both Moses—speaking in his slum clear 
ance capacity—and the Federal Housing 
& Home Finance Agency, which put up 
two thirds of the price differential, told 
the syndicate of builders to get con 
struction under way in 90 days or step 
aside for a new developer. 

Announcement that mortgage finan 
ing had been arranged was made two 
weeks ago and construction is scheduled 
to begin next week. 

The Columbus Circle project appears 
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Right down the forest production line... 


HANDLE THE IMPORTANT JOBS 


These modern Paul Bunyans of the tall timber must It pays to remember... nothing can handle the 
be extra-rugged and dependable to important jobs, the Mack-sized jobs, like a Mack. 
why Mack truck are so 


tand up to such 


demanding iob That’ 
widely used in the deep wood . ha iling out huge 


louds with unfaltering ease. 


¢ \y 
The most profitable worker on highways or at con y ’ 
truction site in oil fields or on city streets, each 
\ is made to the world’s most exacting produc ” -Mack 
1 to do its own 
and to keep on doing it at the FIRST NAME FOR TRUCKS 


ob iperlati | well 
BUSES + FIRE APPARATUS 


lowest cost per rmoite 


tion line standard Keach is engineeres 


r Mack Here finished lumber for new homes is being delivered 


lumber taker hig 
by a Mack gasoline-powered platform truck. 


From the sawmill, roug 
and labricating mills, 


diesel tractor-trallers lo planing 
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Maybe you can’t see the connection between paper and hand- 
some chrome plating—but it’s there. Like so many things, 
both products begin with chemistry—and alkalies are indis- 


pe nsable to both. 


Allied Chemical’s Solvay Process Division is a leading pro- 
ducer of alkalies—like caustic soda and soda ash used in 
papermaking. Another Allied Division, Mutual Chemical, uses 
soda ash in the making of chromium chemicals, such as 


chromic acid for plating. 


HERE'S HOW THEY'RE Because Allied’s seven divisions are foremost producers of 


chemicals, there are scores of cases where two or more divi- 
A i L-D sions team up to contribute to a finished product or to serve 

a particular industry. 

Allied Chemical altogether turns out more than 3,000 products. 


Seen or unseen, they're helping everyone who makes, grows 


or uses things that is, you, 


DIVISIONS 
Barrett General Chemical 
Mutual Chemical National Aniline 
Nitrogen Semet-Solvay 
Solvay Process + International 


CHEMICAL 


Allied to serve you better 
h Chemical Progress 


6) BROADWAY. NEW YORK 6. N.Y 








LINCOLN SQUARE, a project still under study, would bring new housing, 


a cultural center to New 


York's West Side. 


“ ..A far more dramatic project, Lincoln Square, is now 


in the works .. .” 


to be safely on the rails now. The two 
blocks containing the hall, tower, and 
housing were recently called the “most 
dramatic ‘Title I development in_ the 
country” by Joseph P. McMurray, New 
York Stat 


Housing Commissioner 


V. Continuing Redevelopment 


Now in the works, though, is a far 
more dramatic one, also under the guid 
ince of Moses and proceeding along 
the general plan fermulated for the 
Coliseum. Called Lincoln Square, the 
project takes its name from the area im 
mediately to the northwest of Columbus 
Circle where Broadway Co- 
lumbus Avenuc 

Lincoln Square is 
study and negotiation stages 


Crosse: 


still in its carly 
But, the 
most recent announcements have cd 
scribed it as containing some 50 acres, 
which are to be condemned 
litle I. It is estimated 
to cost more than $160-million of 
which at least $125-million will be 
private investment 

¢ Preliminary Planning—Preliminary 
plans were drawn up last April by 
Moses’ Slum Clearance Committec 


Following approval by the city’s Board 


most of 
and resold under 
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COLISEUM starts on p. 86 


of Estimate, the HHA authorized a 
$300,000 loan in May with which plan 
ners were to make detailed studies 
md sketches. ‘Talks also began with 
prospective of housing, busi 


mor; 


SPODSOTS 
ness, and cultural projects 

his week, these plans were nearing 
completion. While 
is yet been signed, tentative 
tals have with the 
greed to take por 


no contracts have 
commit 
been mad various 
ponsors who have 
tions of the plot 
The next tep will probably be to 
end the plans to the Board of Esti 
mate This group will then send 
them on to various city departments 
including the Planning 
where Moses is a 
pected that public hearings will be held 
it this stage during which time, tenant 
groups and property owners will attack 
the plan, fearing it will cause reloca 
tion difficulties or financial loss 
¢ Approval Needed—Should the Board 
of Estimate approve the plan, and, in 
effect, agree to pay its share of the dif 
ferential condemnation 
and resale price, the project will then 
go to HHFA for more study. If that 
body approves the plan and the two 
thirds it will have to pay, back 


again 


Commission 
member It is ex 


between cost 


comes 
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SLUMS now cover a large part of 50 


acre area, 









FLAME IN MORE ADVANCED STAGE 


** 68686666 6& 6& & @& @ * 


FLAME THROUGHOUT MOST OF FIELD OF ViEwW 
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BURNED GAS THROUGHOUT FIELD OF ViEW 
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EXPOSE. ..of an engine's deepest secrets 


@ There never has been an engineer 
smart enough to figure out on paper 
exactly what happens when—to air, 
fuel and gases—in the inferno of an 
engine's cylinder, If we could only 
see what happens, reasoned Cooper- 
Bessemer engineers, this would 
surely lead to improved engine 
design and higher-than-ever effi- 
ciencies. 

And that’s exactly what took place. 
With the collaboration of Battelle 
Memorial Institute, they looked 
through the eyes of an ultra high 


ENGINES, GAG. CIESGEL GAS-OIESEL * COMPRESSORS, RECIPROCATING. 


cooper- 
bessemer 


MOUNT VERNON. OHIO « GROVE CITY. PENNA 


98 


speed Isotran camera, into the heart 
of big Cooper-Bessemer engines and 
took motion pictures at the incred- 
ible rate of 20,000.to 50,000 frames 
per second! Never before had such 
a feat been accomplished on a large 
bore engine. 


This kind of research is one of the 
reasons for Cooper-Bessemer’s lead- 
ership in big engine and compressor 
design. If you are in the market, be 
sure to find out about the new things 
being done by one of America’s 
oldest engine builders. 





CENTRIFUGAL 








OLD THEATER used as TV studio would 
be torn down to make way for a new opera 
house, a museum, a library, a music hall. 


the plan to the city and condemnation 
proceedings can begin. 

A long period can then be expected 
to occur while thousands of tenants are 
relocated to other parts of the city. 

If all these hurdles can be leaped, 
Lincoln Square promises to contain a 
big, new private housing development 
of approximately 4,100 dwelling units, 
which will be complemented by a shop 
ping center. 
¢ Cultural Center—A group headed by 
John D. Rockefeller III and including 
officials from the New York Philhar 
monic Symphony Society, the Metro 
politan Opera, the New York City 
Center Ballet, the Brooklyn Academy 
of Arts and Sciences, and Wallace K 
Harrison, architect for the U.N., is 
currently making extensive studies for 
a new cultural center. This might con 
tain a new opera house, a new conccrt 
hall, a museum, library, and possibly an 
education center for students of musi 
ballet, and painting. 

Roger Stevens, real estate operator 
and theatrical producer is also studying 
the possibility of putting up several 
new theaters in the area. 
¢ College Campus—And Fordham Uni 
versity has already completed drawings 
and raised $2.8-million toward a new 
campus at the southern end of the de 
velopment 

The college has a main campus in 
the Bronx but four graduate schools 
are still scattered throughout Manhat 
tan. The development would enabk 
these to be brought together. 

The Lincoln Square project is not 
directly tied in with the Coliseum, of 
course. Still, the Slum Clearance Com 
mittee thinks of the two as a continuing 
redevelopment of the area. And the 
use of Title I for such a development 
was first tested by the Coliseum. tno 
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ENGINEERING. Permutit engineers work with your staff 
or your consulting engineers to design all or any part of 


your water conditioning system. 


( Advertisement) 


EQUIPMENT. Permutit supplies complete equipment, 
Critical parts such as valves, chemical feeders and controls 


are designed and made by Permutit. 


How Permutit Solves a Water Problem 


U. S. industry is faced with using lower 
grade water. Results: possible boiler 
scale, turbine deposits, corrosion of 
pumps and piping . . . also stains, blis- 
ters and other problems in plating, rins- 
ing, dyeing and chemical processing. 
© For expert answers, more and more 
management men and their consultants 
are buying the complete service offered 
by leading water-conditioning firms. 
Here’s how Permutit (rhymes with 
“compute it”), a pioneer and largest in 
the field, tackles a water problem: 


WATER ANALYSIS. Permutit’s mod- 
ern water-analysis laboratory tests over 
1200 samples a month! 


@ Water analysis, study of the prob 
lem and past experience provide data 
on possible methods of treatment. The 
process offering the best balance of 
initial and operating cost vs desired 
quality of treated water is selected. 

© Complete proposal by Permutit en- 
gineers covers type, size and capacity 
of equipment, price, any special engi- 
neering services and performance 
guarantees, 

® Manufacturing — After the proposal 
is accepted, Permutit designs the entire 


ION EXCHANGE RESINS. Permutit 
makes its own ion exchange resins, 
natural and synthetic zeolites. 


project, schedules assembly and ship- 
ping. Critical parts, ion exchange resins, 
control panels are all made in Permutit 
plants. (No other U. S. firm makes all 
these components. ) 

© Test runs — Where required, Per- 
mutit checks the installation, super- 
vises start-up and initial operation, 
trains permanent operating personnel, 
© For further information look up the 
Permutit office in your city or write to 
The Permutit Company, Dept. BW-4, 
3830 West 42nd St., New York 36, N. Y, 


AUTOMATIC CONTROLS to ensure 
to results are designed, assem- 
bled, wired and tested by Permutit. 








Petroleum laboratory on wheels 


Field specialists from the new Aquaness Department of Atlas 


make on-the-spot chemical tests of crude oil... recommend 


chemical treatments to aid petroleum production and refining. 


In Houston, in the middle of the oil fields and refineries, 


you'll find the headquarters of a new family of Atlas chemicals. 


These materials have an important hand in petroleum 


production, from the well to the refinery. Some are used in 


drilling fluids . . . others help restore oil flow after water 


damage . . . others protect equipment from corrosion . . . 


still others ‘“‘break’’ water and oil emulsions. 


Putting chemicals to work in profitable and often 
unusual ways is an Atlas specialty . . . not only in the 
petroleum industry, but in many others. In products as 
diversified as bread, plastics, cosmetics and beer, Atlas 
chemicals add new values in purity, performance 

and keeping qualities. We'd welcome the chance to talk 
over ways that our emulsifiers, conditioning agents and 
activated carbons can go to work for you. Atlas Powder 
Company, Wilmington 99, Delaware. 


and 


\ ge 


This Aquaness seal is your 
assurance of products 
which meet specifications. 


TLAS 


POWDER COMPANY 


SORBITOL, POLYESTER RESINS 
EMULSIFIERS, DETERGENTS 
EXPLOSIVES, ACTIVATED CARBONS 

















2500 Foot Level 


Water Rules a Cotton Kingdom 


Ihe high Texas tablelands shown in 
the map are mostly a flourishing cotton 


empire The region has other riches 
too—but it’s notably short on water 
Generally, anywhere 
of the 100th meridian 
bourbon is a drink, oil is a profitable 
hobby, but water is what everybodys 


really wants of. Nowhere is that 


west 
that 


l'exas 
they ay 


more 
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Equipment Manufacturing storage racks that 
stack, cut time and handling 
costs, protect workers and stock, and 


wile 
oot 


speed inventory. 
E.M.1. racks are made of strong, welded 
tubular steel and are adjustable 
to fit any space or unit load. Special 
racks designed to your 
specifications. Field engineering 
service on any installation. 
Before you decide on a new warehouse, 
additional storage space or the 
purchase of stacking equipment 
write for our new catalog, 
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“  . . with beth cities 
and counties scrambling for 
water there has been some 
collective action .. .” 
LUBBOCK storts on p. 101 


line. Lubbock, with 71,747 inhabitants 
in the 1950 census, has crossed the 
120,000 mark and hasn't stopped grow- 
ing. But shrinking water supplies have 
sent city officials as far as 70 miles look- 
ing for underground wells. 

¢ Crop Insurance—Even as the thirsty 
suburbs push into their cotton fields, 
the farmers themselves have been step- 
ping up their use of water. Irrigation is 
one of the surest forms of crop insur- 
ance. But before World War II, cotton 
prices didn’t justify the cost of drilling 
irrigation wells. In the early 1940s, as 
prices picked up, drilling boomed too. 
The few thousand wells operating in 
1940 had multiplied to an estimated 
32,000 early this year, with more than 
half the gain in the past five years. 

Even with the more recent slippage 
in cotton prices, there have been about 
9,000 drilling permits issued since early 
1953. Crop restrictions have pressured 
the increase. Whenever the Agriculture 
Dept. orders a cutback in acreage, the 
farmer promptly tosses out his poorest 
acres, and sows the better land to cot- 
ton and grain sorghum. And he steps 
up the yield by drilling new wells or 
using the old ones more intensively. 
¢ Heip for Cities-With both cities and 
farms scrambling for water, there has 
been some collective action. Most of 
the cities in the area got together to 
vote a $75-million bond issue for a 
water retention dam across the Cana- 
dian River of Texas. There is even talk 
of damming some of the finger-like 
canyons that cut into the edge of the 
3,000-ft.-high tableland. All the water 
from the dams would go to the cities; 
the farmers ask nothing better than to 
make their neighbors independent of 
underground sources. 

For their part, the cities realize that 
their farmer-customers are dependent 
on the underground water. Lubbock 
found this out when it started running 
pipelines toward city-owned under- 
ground water in 50,000 acres of Bailey 
County land 
¢ Whose Water?—The Bailey County 
farmers were outraged. Lubbock had 
picked up the land quietly, to keep the 
price from being bid up. The deal 
didn’t become public knowledge until 
the pipelines were started. 

At first, the farmers thought of seck- 
ing an injunction. But Lubbock had a 
clear title to the land, and with it full 
rights to the subsurface water. Land- 
owners had been given rights to under- 
ground water by a 1949 act of the Texas 
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For greater safety get Bendix” power brakes 
.. easiest way to stop any car! 


The more crowded our streets and 
roads become, the more vital your 
need to be able to stop quickly and 
smoothly and Bendix power brakes 
really do the job! 


Just as our power steering makes 
parking and turning so much easier, 
Bendix power brakes simplify stop- 
ping. Bendix Aviation Corporation 
is the pioneer and leader in power 
braking for cars and trucks, pro- 
ducing millions of units since 1939. 
That’s why most car manufacturers 
offering power brakes select Bendix. 

Even though you aren’t planning 
on a new car, you still can get Bendix 
power brakes installed on your pres- 


ent car at car dealers’, independent 
garages and super service stations. 
It’s about a two-hour job. 


Stopping cars, trucks, tractors, 
airplanes and bicycles with specially 
developed braking systems has long 
been a major Bendix accomplish- 
ment and so has our ability to 
anticipate changing requirements. 
New Bendix Cerametalix* friction 
material, for example, was developed 
when something new was needed to 
stop jet aircraft. It is now being 
successfully adapted to heavy-duty 
industrial and automotive clutch 
and brake applications. 


In addition, Bendix builds over a 


thousand other systems and prod- 
ucts for scores of basic industries and 
industrial sciences. For a compre 
hensive story we invite you to write 
for the brochure “Bendix and Your 
Business”’. 


ENGINEERS: America’s most diverse 
creative engineering and manufac 
turing firm has much to offer all 
types of abilities. Write for the 
brochure “Bendix and Your Future’’. 


"PEG. U.S. PAT, OFF 


Condi 


AVIATION CORPORATION 
FISHER BLDG, DETROIT 2, MICHIGAN 





Lackawanna Piggyback... 


GROWS 


AND 


GROW 


AND 


GROW 


The Lackawanna, together with fourteen connecting 
railroads, provides a piggyback service to more than 
500 stations including 25 major city areas throughout 
the country. 


The frequent additions of new areas are the result of 
an increasing demand by shippers for this new, fast, 
smooth riding, door-to-door service. The most recent 
addition is the Scranton area. 


Ask your Lackawanna representative to explain the 
agivantages of shipping via Lackawanna Piggyback for 
trailer-loads or LCL. 


Lackawanna Railroad 


SHORTEST RAIL ROUTE BETWEEN NEW YORK, BUFFALO AND THE WEST 


104 Regions 





“ .. the farmers didn’t want 
to muddy the legal waters 
around the law they loved 
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legislature—passed with the warm sup- 
port of the West Texas farmers. The 
Bailey County farmers didn’t want to 
muddy the legal waters around the law 
they loved, so they dropped the idea of 
court action. Instead, they memorial- 
ized the governor to help mobilize pub 
lic opinion against the pipelines. Ac- 
tually, the outcome is still uncertain 
with pumping not even scheduled until 
later this year. Still, the incident points 
to a situation that could become more 
troublesome as more users compete for 
limited water. 

¢ Industry Snubbed—Some leaders in 
the southern part of the High Plains 
around Lubbock have even cold-shoul 
dered industries that used a lot of water. 
The leaders argue that farmers should 
continue to get the lion’s share of avail 
able water. In the Panhandle, around 
Amarillo, industry gets more encourage- 
ment. For one thing, the water table 
there is usually so far below the surface 
that farmers can’t afford pumping. 

Up to now, cities and industry to- 
yether use less than 10% of the water 
in the High Plains area as a whole 
And for years to come, farmers will re- 
main the core of the water problem. 

It was back in the 1920s that the 
High Plains changed from ranching to 
farming, mostly on a dry land basis 
Only in the past 15 years have farmers 
built a new cotton kingdom, based on 
fertile soil, irrigation, and mechaniza 
tion. In wet years, less than 20% of 
farm income depends on irrigation, but 
in dry years the figure jumps to at least 
35% 
¢ Tale of Two Kingdoms—The new cot 
ton kingdom in Texas parallels in man: 
ways the old one in the South before 
the Civil War. Both kingdoms wer 
built on fertile soils, not yet depleted 
by years of cropping. Both were profit 
able enough to sustain a lavish manner 
of living. Thus last year there were 50 
farmers in Lubbock County who paid 
federal taxes on incomes of more than 
$100,000 

There is one huge difference between 
the two cotton kingdoms. In the old 
South, it depended on the hand labor 
of slaves. The Texas realm is a product 
of the machine age, tended largely by 
tractors and mechanical strippers. Mexi 
can contract labor, transported hundreds 
of miles by truck, bus, and plane, does 
most of what hand work is needed 
¢ Depletion Allowance—There’s an 
other difference. It was slavery that 
cast a shadow over even the brightest 
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MEN* 


Fully clothed, 
1 inch heels 


HEIGHT 
Small Frame 
Medium Frame 


Large Frame 
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WOMEN* 


Fully clothed, 
2 inch heels 


HEIGHT 

Small Frame 
Mediszm Frame 
Large Frame 
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112-12 


i<V 


s1" 
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hd 


10-118 114-1 


17-127 121-13 


119-129 


If you are one of the many millions of Americans who've 
gained unneeded pounds, consider these facts: 

1. At ages 20 and over, men and women who are con- 
siderably overweight have a mortality rate about 50 per- 
cent higher than their “trim” contemporaries. 

2. High blood pressure occurs more than twice as often 
in overweight people as in thinner people. 

3. Studies show that 85 percent of adult diabetics were 
overweight at the onset of their disease. 


So, it’s evident that excessive poundage burdens more 
than your two feet. In fact, overweight can impair the 
function of many vital organs and hence is associated with 
many life-shortening conditions. 

On the other hand, if you reduce . . . and keep your 
weight down . . . you should increase your chances for long 
life and good health. You will certainly look and feel bet- 
ter... and have greater stamina, too, 

Yet, some quick-reducing diets may be almost as bad 
for your health as the constant stress of overweight. All 
diets, therefore, should be avoided, unless prescribed by 
your doctor. 


145-156 


weight lately ? 


5's" | 5'9" | S'10" 
136-147 


sn" 
148-159 


6' 
152-164 


om | 62" | 63" 


140-151 157-169 | 163-175 | 168-180 


144-155 


‘ 


167 
] ‘ 


149. 16 164 }157-168 |161-173 |}66-178 }171-184 1176-189 


3-166 }157-170 | 161-175 |165-180 1169-185 |174-190 1179-196 |184.202 


5' 2" §' 3" 5' 4" 5' 5" 5' 6" 5' 7" 5' 8" 5' 9" 5' 10" 5' ne 
11 ‘ ‘ 116 ' 


f 
hd 


| 
; 


119-1 


28 1123-1 6-136 |129-139 [133-143 [136-147 [139-150 


140 1134-144 1137-147 [141-151 [145-155 [148-158 
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142-154 1145-158 | 149-162 |152-166 1155-169 


So, when you plan to reduce, start with a visit to your 
doctor, He will determine your desirable weight . . . and, 
most important, he will give you a sound, balanced, varied 
diet that everyone needs whether reducing or not. 

If you are overweight and want to reduce surely and 
safely, these “do's and don't’s” may help you: 

Do say “no” to all high-calorie foods . . . rich desserts, 
gravies, sauces and social-hour tidbits. 

Do exercise moderately to keep in trim and help burn 
up unneeded calories. 

Don’t use “reducing drugs’ except on your doctor's 
recommendation. 

Don't give a second thought to second helpings . . . 
matter how tempting they may be. 


no 


Don’t expect immediate good news from the scales. One 
or two pounds a week is a safe, sensible rate of weight loss, 

Metropolitan's booklet Overweight and Underweight 
gives a number of helpful low-calorie menus, lists calorie 
values of 200 foods and offers other suggestions which may 
help you shorten your beltline and lengthen your lifeline. 
Mail the coupon below for your free copy. 


% Desirable weights for men and women of ages 25 and over based on numerous 


Medico-Actuarial studies of hundreds of thousands of men and women. 





Metropolitan Life Insurance Co. 

1 Madison Ave., New York 10, N. Y. 
Please send me a copy of your booklet 

Overweight and Underweight. 556-8 
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Changing the Face of the World 


with CONTINENTAL RED SEAL POWER 


MOBILITY PLUS 
VERSATILITY 


. 
WARNER & SWASEY 
MULTI-PURPOSE 
GRADALL 
WITH CONTINENTAL 
RED SEAL POWER 
IN TRUCK AND IN 
UPPERSTRUCTURE 











Wherever you go these days, you see men at work re-shaping the 
landscape with the aid of modern construction machines. And no 
matter what the specific job—clearing land, ditching for irrigation, 
grading for railroads and highways, laying pavement or wrecking 
buildings— you'll note a pronounced swing, of late, to equipment 
with Continental power. The adoption of dependable Red Seals—gas- 
oline or Cushioned Power Diesel—by more and more builders of 
construction and industrial equipment, reflects a spreading recognition, 
on the part of machine users, of this basic fact: There’s a vast dif- 
ference, in performance, dependability, economy and upkeep cost, 
between the ordinary engine and the Continental 

Red Seal that's engineered and built for the job. 


. 
SERVICE FACILITIES AND RED SEAL PARTS AVAILABLE EVERYWHERE 


AT ee a ee 


i: €¢ 8.) 2 fee 
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. “if the water runs out, 
we can cut off the frills and 
still meet anybody's grow- 
ing costs’ .. .” 

LUBBOCK starts on p. 101 


days of the old kingdom; in Texas, it's 
sinking water tables that cloud the fu- 
ture. Farmers are beginning to realize 
that some day the water will be ex 
hausted. This realization provided the 
basis for a brief being submitted to the 
Internal Revenue Service. The farmers 
want IRS to treat their underground 
water as a depletable resource for in- 
come tax purposes, just like oil or other 
wasting assets. If they get their way, it 
will be the first time that a product 
that is not directly sold has been de- 
clared depletable in the eyes of the tax 
gatherer 

¢ Regulation—Other steps are being 
taken. Under Texas law, any area desig- 
nated by the State Board of Water 
Engineers can, by majority vote of its 
people, set up a body to regulate well 
drilling and the use of water. So the 
High Plains Underground Water Con 
servation District No. | has been set up 
rhe district is self-supporting, since it 
has the power to tax; it has no legal 
ties to the federal or state government 
No new wells can be drilled without its 
permission, and it can determine the 
spacing of wells. The first case testing 
the legality of this power is now on its 
way through the courts. 

The district seeks to promote the 
proper use of underground water. Its 
officials hope they can prolong the use 
ful life of the underground waters, per 
haps indefinitely, and especially if a 
cheap method of extracting the salt 
from sea water can be found in time to 
recharge the underground reservoirs 
¢ How Long?—Despite all efforts, the 
water table could sink so low that it no 
longer would pay to pump. The area’s 
meager rainfall can give little or no re 
charge. None of the rivers carries 
enough water to help much. There’s 
little chance of diverting enough water 
from other sections of the country. So, 
unless sea water extraction comes 
through, irrigation farming on the High 
Plains can hardly last indefinitely. Said 
one observer, “These people are Cadil 
lac farmers with a Ford in their future.” 

The people themselves aren’t too 
much disturbed. They point out that 
cropping began in the area in the 1920s, 
when irrigation wells were practically 
unheard of. One farmer summed it up 
“We are in farming—wet or dry. We 
had a pretty good thing going here 
when all we had was dry lands. If the 
water runs out, we can cut off the 
frills and still meet anybody's growing 
costs.” END 
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Fuet Gas Company of Bay City, Michigan, warehouses building. Both poles and splashboards are 
expensive appliances in this clear-span 26’ x 80’ pole for longer life with clean PENTA preservative treatment, 


A NEW WAREHOUSE AT HALF USUAL COSTS 


POLES make it possible . «+ PENTA makes it practical 


Sturdy, handsome pole buildings cut PENTA treated wood is almost odorless, is 
warehouse costs up to half and can clean and easy to handle. The railroads 
save money as office and display space and utilities, among others, have used 
too, These pole huilding compare favor VENTA protec ted pole for year 


abl with double cost. conve ntional con 


Plans («: pole buildings of all sizes and 


struction on trength, appearance and 
Pt t ju are widel ivailable ~ 18 supply 


durability .. . and build much faster : 
of *pentrachlorophenol-treated- materials 


Average cost of industrial pole buildings Your engineers and contractor will want 
including roofing and siding, is only about to see PUT IT ON POLES our new 
$1.50 a square foot Poles are set directly l6-m.m., sound, color film. For a print, 
into the ground to form foundation and for sound ideas about where your 
Exterior view shows fine appearance of Fuel Gas studding, rafter and roof support. Treat business can profitably put pole build 
building and easy access ra storage and display. ment with effective PENTA* preservative ings to work, please return coupon to 
is by far the best way to protect pole rHE DOW CHEMICAL COMPANY, Midland, 


soundness against rot and termites. Michigan. 


THE DOW CHEMICAL COMPANY 
Dept. PE 972), Midiand, Michigan 


LC] Send me information on low-cost, PENTA- 
treated pole buildings for this use on ] | 
) Send me a booking card for PUT iT [] Send me the nome of my neorest y Ou CaN ¢ epe mM on 


ON POLES” (running time 16 min.) PENTA-treated pole supplier DOK ( HEMIC . 4] S 
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Presenting 
THE WORLD’S ONLY 
* MICRO COPY CAMERA 
* MICROFILM READER 


(fully autofocus) and 


* PHOTO ENLARGER 


Play safe 
records j nts 
DURST 35MM Mi 
finest photo equipment 
today need for r 
Micr film reading and f 
biack and white enlargemer 
Complete with co cassette ~ ft 
15MM film caps py lights, and 
5OMM F405 omponon Lens 


$583.00 


F.0.B. San Frar 1 New York 


WRITE FOR COMPLETE 
DETAILS AND LITERATURE 


HANIMEX + INC. 


505 MARKET ST. SAN FRANCISCO S 


The 


CONSOLETT 
Stand 


AN OFFICE BEAUTY 
THAT WORKS EVERYWHERE 


Smooth, enclosed design complements 
the appearance of any office .. . pro 
vides comfort and privacy for its user 
Assures rigid stability for all office 
machines. Rolls easily and safely on 


retractable casters 


Send for prices and description 


STOLPER STEEL PRODUCTS CORP. 


320 Pilgrim Road 
Menomonee Falls, Wisconsin 
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Dixie Wages Drag Their Feet 


In the South, the new federal $1-an-hour minimum 
wage got off to a slow start. One reason: Many businessmen 
apparently are not complying with the law. 


Dixie's which has been 
recling from one blow after another in 
recent years, got another wallop Mar. 
1, when the federal minimum wage of 
Sl an hour went into effect 

wage level, of course, affects 
businessmen and workers all over the 
country. But it had a particular impact 
on the Southern states, where an esti 
mated 28% of the labor force was get- 
than $1 an hour. It was as 
umed that workers in covered industries 
would 


ccononmy, 


| he new 


ting less 


get bigger pay envelopes, and 
that wage would be raised all 
‘long the line to maintain differentials 
between jobs 

¢ Time Lag—susiness week reporters 
in the South last week found that these 
developments are slow in coming. One 
reason is that many businessmen appar 
ently are not complying with the law 
The Wage & Hour office in Atlanta, 


Ga., reports that complaints of viola 


tructures 


tions from employees all over the state 
have doubled in number since the first 
f March. Investigation so far reveals 
that in about 75 of the 
omplaints are justified 
ven in those industric 


cases the 


s and individ 
ual businesses wage 
has been put into effect, BUSINESS WEEK 


where the new 


found that few employers have yet ad 
justed the pay of higher ranking em 
ployees to maintain differentials—and 
the regional office of the Bureau of La 
bor Statisti ivs it will be at least a 
year before these adjustments are com 
ple ted 

A typical case is that of a South Caro 
lina garment manufacturer. His piece 
work rates prior to Mar. | were set to 
iverage $1 an hour—which was higher 
than such unskilled workers as janitors 
ind swce pe rs 

Now the 
werage $1.15, which the manufacturer 
doesn’t think is enough of a differential 
to maintain proper incentive “Tt will 
have to go up sooner or later,” he savs, 
“but I can’t stand any further pavroll 
costs now.” 
¢ Delay—It is from such increases to 
maintain differentials that the biggest 
shift in the Southern economy will 
eventually come. But most observers 
say it’s just too early to tell what the 
over-all effect will be 

That means that communities that 
expected a flood of new money in cir- 
culation as a result of the wage change 
are going to have to wait a while. But 
in some special areas of business, the 
law has had immediate effects 


piece workers are set to 


¢ Hard Hit—Some industries and many 
small marginal businesses are going to 
be hard hit. This is particularly true of 
Southern lumber mills, which depend 
to a large extent on unskilled manual 
labor. As late as last year, more than 
80% of the region’s pine mills workers 
were making less than $1 an hour, For 
sawmill operators—faced with a declin 
ing market for their products and in 
competition from Western 
lumber—the new wage minimum is just 
one more blow. ‘Textile mills, gar 
ment manufacturers, and some clements 
of the wholesale trade are in the same 
box 

Some are even giving up. A small 
manufacturer of flavoring extracts, hair 
oils, and cosmetics in Alabama says he 
will liquidate his business by the end of 
the vear. “I just can’t pay more money 
and meet competition,” he says 
¢ Measures—Other employers are try 
ing to stave off the 
wavs. One way is to discharge employees 

than the new minimum if 
doesn’t think they are worth 


creasing 


squeeze in several 


making | 
the be 
more 

In Charleston, a wood products man 
let a half-dozen long-time 75¢ em- 
plovees go because he didn’t think they 
could make $1 an hour for the business. 

“We're tightening down on some 
marginal people,”’ a North Carolina gar- 
ment manufacturer says, “letting them 
go sooner than we might have other 
wise 

Other companies have eliminated 
overtime or otherwise cut dewn their 
work week to hold payroll costs in line 
It's cheaper to put on more workers 
at $1 an hour than to pay those we 
have $1.50 overtime, considering the 
increased production,” the head of a 
chemical company in Birmingham says. 

Where employers have shortened 
their work week without increasing the 
number of employees, they of course 
have to grapple with the problem of 
maintaining production. Increased au 
tomation is not likely to provide the an 
swer. Larger manufacturers in the South 
have generally kept pace with the trend 
toward more mechanization, and smaller 
businesses either lack the capital and/or 
the scale of operations suitable to au 
tomation 
¢ Conforming—Generally speaking, 
however, business in the South is trying 
to adjust to the new minimum in less 
drastic ways. Some employers are insist- 
ing on better and more consistent per- 
formance from employees, and are 


BUSINESS WEEK © Apr. 28, 1956 








Corning research in glass means better products, better business— for you 





A four hundred million dollar industry spins on glass wheels 


Godet wheels, they're called. That's 
one of them, at the left in the big pic- 
ture. That’s a whole battery of them in 
action in the small picture, endlessly 
spinning fresh rayon filament, hot from 
its acid bath, on its way to thread. 

Glass, they're made of a sturdy 
glass specially designed by Corning. 
For only glass can hold a dimension- 
ally unchanging, permanently smooth, 
unpitted surface against the corrosive 
drag of this hot, acid-soaked filament. 

Glass godet wheels are an example 
of Corning research, engineering, and 
production combining to improve the 
manufacturing process and the product 
of a great industry. 


No longer is glass a simple, fragile 
material of limited utility. Among the 
thousands of glass formulas Corning 
research has developed you'll find cor 
rosion resistant glasses that are lighter 
than aluminum or heavier than con 
crete, white as snow or black as coal 
thin as tissue or thick as a wall, sensi 
tive or indifferent to temperatures 

Now, glass can be fragile or strong 


to match your need, a conductor of 


electricity or an insulator, a selective 


transmitter or absorber of infrared 
radiation. 

How can glass improve. some prod 
uct of yours, or some process? We'd 


welcome a chance to help you find out, 


Informative booklet, “Glass and You,” 
tells the basic story of glass as a mod 
ern design and construction material. 
Write for a copy. 


Pyrex brand glass godet wheels pulling rayon 
threads out of hot acid bath in a rayon proc- 
essing plant. 


Coenixg meant rescarch in Gadd CORNING GLASS WORKS, CORNING 2, NEW YORK 
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AIR Parcel Post 


cures shipping woes 


FAST-ACTING 

Air Parcel Post speeds your 
shipments, prevents annoying 
bortlenecks that can lose 
customers. Brings payments, 
reorders back faster. 


Rx FOR ECONOMY 

You save $1.65 compared to 
the next cheapest fast way, 
when you send a two-pound 
package from Seattle to San 
Diego by Air Parcel Post. 
Air Parcel Post can go Insured 


or Registered; C.0.D. and 
Special Delivery. 


Air Parcel Pout and Air Mail, . + 
services of the U.S. Post Office 
. » « fown by the Scheduled Airlines 


SAVE TIME, SAVE MONEY, USE... 


AIR Parcel Post 
and AIR Mail 
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tightening up on employment standards. 
Prospective employees are being more 
ne screened, although—as could 
have been expected—the difference in 
caliber between a 90¢ employee and a 
$1 employee is difficult to detect. 
Many companies simply raised their 
lowest wage rate to $1, and let it go at 
that—trusting to cut costs elsewhere or 
simply to absorb the boost. So far, 


there have been no price rises that can 
be attributed directly to the dollar floor, 
nor will Southern businessmen admit 
that any are in prospect. According to 
one observer, the majority of businesses 
in healthy competitive situation in the 
South have long been paying even their 
lowliest employees at least $1 an hour, 
usually more. The new minimum law 
hits those least able to stand the pain. 


No Takers for Capital Transit 


Washington’s bus and street car company is slated to 
shut down next August. Congress finds no one eager to take 


over, and time is running out. 


Washington, D. C., is back in the 
middle of a transit problem. 

Last summer, as commuters bucked 
the heat and share-a-ride car pools for 
52 days while grass grew in strikebound 
street car and bus routes, mention of 
Louis E. Wolfson and Capital ‘Transit 
Co. brought side-of-the-mouth snarls. 

Now, commuters and Congress are 
beginning to look to Wolfson and Capi 
tal Transit to keep them from walking 
next Aug. 14—a date legislated last sum- 
mer by Congress to end Capital Tran- 
sit’s franchise 
¢ No Takers—After months of trying to 
get private move in and 
ct up a new company to handle Wash- 
ington’s public transit, the District of 
Columbia Public Utilities Commission 
had to go back to Congress empty- 
handed this spring and ask for help 
hive or six private investment groups 
had dickered with the PUC on transit 
plans, but none shaped up as sound 
cnough to get the official O.K. 

Congress can’t agree, either, on a so- 


investors to 


lution to the transit problem. Many 
lawmakers are beginning to sav they 
were misled last summer when they 


were told that it would be an easv mat- 
ter to get private money to set up a 
new transit company. They're wonder- 
ing if perhaps they acted hastily in the 
cnd-of-session summer heat 
¢ Ways Out—The House of Represen- 
tatives’ Interstate & Foreign Commerce 
Committee now wants to give the fran- 
chise back to Wolfson, and to offer tax 
cuts and other concessions to assure 
Capital Transit of a 64% rate of return 
of its investment—estimated at more 
than $20-million 

However, the Senate District Com- 
mittee is proposing to create a public 
transit authority and to keep shopping 
for private investors. Under the Senate 
plan, a Washington Metropoiitan Tran- 
sit Authority would be set up for a 
three-year period. A $20-million federal 
loan would be used to start the opera- 
tion, to be repaid if a private buver is 
found. If private money isn't found to 


take over the transportation system 
within the three-year period, bonds 
would be sold to the public to finance 
the deal 

¢ Time Running Out—Whichever way 
Congress decides, action must come be 
fore long. If the Senate plan is adopted, 
it will be running tight on time to get 
into operation by Aug. 14. And if the 
House plan to restore Wolfson’s fran- 
chise gets an O.K., the company must 
be told soon. Capital Transit is getting 
set to shut down operations in August. 
¢ Summer Heat—Washington’s trans- 
“ogee problems reached a peak in 
ast summer's strike from July 1 to Aug. 
22. Capital Transit wanted to hike 
fares to meet wage demands, but the 
PUC would not approve a fare boost. 
Congress ended the strike only by can 
celing the company’s franchise; fare in- 
creases were granted for the final year’s 
operation. 

Washington and its transit system 
have had a stormy time ever since Wolf 
son took over the company in 1949. At 
that time, Capital was reported to be 
fat and prosperous, with more than 
$8-million in cash and government se 
curities 

Since then, Wolfson has been criti 
cized for taking big dividend payments 
and granting high salaries to officers 
Critics savy he parlayed an original in 
vestment of about $2-million into 
roughly $8-million over a little more 
than six years of operation. Before 
1949, the highest annual dividend paid 
on Capital Transit stock was $2; in 
1950, it was boosted to $3; in 1951, to 
$4; in 1952, an extra dividend of $10 a 
share was paid, plus a regular dividend 
of $5.60—all based on the number of 
shares outstanding before a 4-to-1 split 
in 1951 

Meantime, Wolfson was running into 
a scarcer market of riders. Even though 
Capital Transit got fare increases from 
13¢ to 20¢ during 1948 to 1955, rev 
enues dropped. Then the long strike 
created the chaos that prompted Con- 
gressional intervention. ENO 
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There’s a Rich New Harvest on the Prairie 


The pleasant city of Tuscola, Illinois 
has always been a good place to live. 
For 91 years it grew slowly, serving 
mainly as a trade center for the 
farmers of its surrounding corn- 
fields. By 1950, Tuscola’s residents 
numbered under 3,000. 

But Tuscola has always possessed 
certain basic elements needed for 
industrial growth: a strategic loca- 
tion with relation to industrial and 
agricultural markets, railroads, and 
highways. 

In 1951, National Distillers Prod- 
ucts Corporation and Panhandle 
Eastern Pipeline Company began a 
more than fifty million dollar joint 
venture at Tuscola: the installation 
of a huge petrochemical complex 
National Petro-Chemicals, operated 


o- 
¢ 


nN 


and managed by National Distillers 
through its U. S. Industrial Chemi 
cals Co. Division. Since that time 
other related industries have been 
attracted to the Tuscola area and 
the “Petro” and U.S.1. plants have 
been expanded. 

In five short years, the town’s popu 
lation has grown a third, its homes 
have multiplied by 50 per cent, its 
revenue from taxes almost doubled 
Tuscola’s stores and shops have in 
creased in number, too, as have its 
Today a 
million dollar high school is taking 


service businesses new 
shape. Soon an eighty thousand dol 
lar Community Center will serve 


Tuscola’s residents. 


on 


y 
y 


% 
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While Tuscola retains its fundamen- 
tal qualities for good living, typical 
added 


many new tangible and intangible 


American enterprise has 


living benefits made it a busier, 
more prosperous community with 


even greater growth prospects 


Today, National Petro and U.S.1. 
produce and sell millions of pounds 
of industrial chemicals at Tuscola 
every yeal industrial ethyl aleo- 
hol, ethyl ether ethyl 
Petrothene” polyethylene 
fied petroleum gas 


chloride, 
lique 
i 
sulfuric acid, 
ammonia and other fertilizer chemi- 
cals—all serving the nation’s indus- 


trial and agricultural needs. 


National Distillers Products Corporation 


NEW YORK 16, N.Y. 








In Washington 


Bradley’s Tapering Off Program 
Would Lop Off Veteran’s Benefits 


A Presidential commission has come up with recom 
mendations that would make sweeping changes in spe 
cial government benefits now enjoyed by millions of 
ex-Gls 

On housing, the commission—headed by Gen. Omar 
Bradley—recommended that Veterans Administration 
loans and guarantees that helped build 390,000 homes 
last year be extended for another two years. Up to now, 
isenhower has favored letting the VA program end by 
July, 1957. The commission suggests tapering off nous 
ing benefits thereafter 

On pensions, the group recommended that ex-Gls not 
be permitted to get full Social Security and full GI pen 
ions at the same time. The veteran's non-service-con 
nected pension program should fill gaps in the general 
social security program without duplicating it, as hap 
pens now in many cases 

There are now 22-million ex-Gls, the commission 
With their families and those of the 3-mil 
lion now in service, they already represent 49%, of the 
population 

Chances are against any legislation this year—except 
perhaps on housing benefits. ‘The Democrats are inclined 
to extend the GI housing benefits for veterans, despite 
Pres. Kisenhower’s stand against this. 


points out 


Electric Industry Tries to Buck 


Utilities Holding Company Act 


lectric power utilities are making a big pitch in Con- 
gress for relief from some of the stringent regulations 
imposed by the Holding Company Act of 1935 

This week, some leading utility spokesmen told a 
Senate Commerce Subcommittee that, due to tremen 
dous cost problems, there is only one way to guarantee 
fast development of atomic plants for generation of elec 
tric power. The way: Amend the act so as to allow sev- 
eral utility companies jointly to finance and operate a 
subsidiary generating company. 

Pending legislation—proposed by John O. Pastore 
(1)-R.1.)—would guarantee utilities and industrial con- 
cerns in joint atomic power projects that the Securities 
& Exchange Commission would not classify them as 
holding companies 

Moreover, the Pastore bill would permit neighboring 
utilities to own and operate a conventional power gen 
crating company without having to register as a holding 
company 

Under existing law, SEC can make and has made 
exemptions for joint atomic development. However, 
SEC might go along with exemption for solely research 
activities 


112 Government 


Joining SEC Chmn. J. Sinclair Armstrong, public 
power advocates in and out of Congress have zeroed in 
with claims that the bill would emasculate the act. But 
both the Federal Power Commission and the Atomic 
Energy Commission favor the broader approach taken 
by Pastore. 

The Congressional fate of the bill is uncertain. The 
Democratic leadership in the Senate is chary about giving 
legislative aid to the electric utility industry, especially 
in an election year when power issues are big in the 
Midwest and Far West. However, there is substantial 
backing for the Pastore bill from elements eager to get 
on with development of industrial atomics. 


Business Pleads Its Case 


For an Excise Tax Cut 


A House Ways & Means Subcommittee this week 
approved an excise tax reduction bill that would involve 
a net loss to the Treasury of about only $2-million a year 

but the bill is being pressed strenuously by business. 

Full committee action is expected within the next 
week, to be followed by fairly prompt consideration by 
the House. In mid-March, the subcommittee had an- 
nounced 70 technical adjustments, and this week added 
these recommendations: 

Liquor and tobacco: Adoption of a comprehensive but 
technical code revision worked out by the Internal Reve 
nue Service and the industries. Also, liquor companies 
would be allowed to mix four-vear-old whiskies with 
older whiskies to delay paying federal tax due when 
withdrawn from bond or at the end of eight years. 

Admissions: The subcommittee suggested that the full 
committee consider reducing admissions tax to help an 
ailing theater industry. The subcommittee previously 
reported a similar suggestion on the 20% tax on cabarets 
and night clubs and race track admissions. 

Polishers: Floor polishers and waxers should be ex 
empted from the appliance tax. 

Air taxis: Should be exempted from the 10% tax on 
transportation. 

Clocks: Drop a previously recommended 10% manu 
facturers’ tax. 

. ww = 


Airlines Face Probe 


On Passenger Fare Rates 


The domestic airline industry, enjoying an unparal 
leled boom in traffic and revenues, is worried by the 
prospect of a government probe of its passenger fares. 

The Civil Aeronautics Board hasn't said it will launch 
a general fare investigation, but pressure for a review has 
been building up in Congress. Chances are good that 
CAB will decide to look into the situation. 

Congressional pressure comes from Rep. Emanuel 
Celler’s House Judiciary Subcommittee on Monopoly, 
and from the House Appropriations Subcommittee, 
which handles CAB’s budget. Both groups criticize 
CAB for never having conducted an overall investiga- 
tion of passenger fares and set up a policy for these fares. 
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These new Burroughs Calculators are made to be seen and not heard! 
They’re as silent as they’re sleek, yet their beauty is far from skin deep, 
They are amazingly accurate, efficient, economical and easy to operate! Pr pereseetiny 
There’s a Burroughs for every need in the new Series C. Phone 
our nearest branch office. Burroughs Corporation, Detroit 32, Michigan 
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not combine 


In a large mixing tank, new procedures fot 
precise control of ions permit rubber par- 
ticles to form an even coat on paper fibers 
producing impregnated paper products with 
a multitude of new industrial applications. 
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How a new method of “ion control” 


is opening up amazing 


industrial uses for paper 


For years it was believed that a material made of 
rubber-coated pape! fibers would have almost un- 
limited possibilities—as a base for artificial leathers 
as a filtering medium, for use in low-cost gaskets 
and in many other industrial applications. 

To make such a material, and make it inexpen 
sively, Armstrong research workers felt that the in- 
dividual fibers had to be coated with large amounts 
of rubber while they were suspended in a liquid 

in the watery pulp stage of paper manufa 
ture. But they also knew that suspended paper 
fibers and rubber normally wouldn't combine uni- 
formly in the right proportions 


fact, the 19th Century writings of a German physi 


The reason for this situation was well known 


cist named Helmholtz describe the phenomenon 
that occurs when particles of any material are Sus 
pended in water. Double layers of tiny electric 


charges called ions form protec tive envelopes 
around the partic les and keep them apart 

A few years ago, a group of Armstrong resear¢ h 
chemists set out to make practi al use of the Helm- 
holtz Double After 


year-long maze of experiments, they hit upon a 


Lavers working through a 


process which prec isely controlled the lavers of 
ions. With it, rubber could be made to coat paper 
fibers evenly and thoroughly and in amounts as 
large as 100 per cent of the fiber weight 

Most important this new process was adaptable 
to mass production with virtually no sacrifice of 
laboratory accuracy. Completely uniform com 
positrons could be made combining rubber and 
Saturated 


papers with wider and more interesting industrial 


fiber in almost any useful proportion 


applic ations thus became possible 
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fine ly yvround cork 


A low-cost gasket material of unusual dependability i 
the many ipplic itions of the new Armstrong 
material, called Accopacs 
It is resilient 


proce 
ilso contains 
and impervious to most 
as 800 


dimensionally stable 
bolting 
Act 


tutomotive 


common fluids, even at pressures as low 


poun Is per sqthire ie h 


opine al 


ready is widely used in 
iircralt device 
other 


industrial produc ts 


equipment ippli 


inet ind many CODSUDICT and 
information about Acco- 
pac, write for the 24-page manual 
Armstrong Gasket Materials.” It's 
free to industrial users, Write Arm 
strong Cork Co., Industrial Division, 
8204 Indian Rd., Lancaster, Penna 
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(Armstrong INDUSTRIAL PRODUCTS 
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To get ahead with your work... 


Put some of your gear behind you 


A need you share with others who must do 
much swiftly and well—a need for method 
ind order—is inspiration for the “Y and I 
othee Credenza 

\ Credenza can hold your telephone 
dictating equipment, books, reports, and 
other tools you want within reach, but out 
of the way 

With your desk clear of clutter and dis 
traction you'll find your work flows more 
freely—writing 


planning, meeting with 


visitors, conferring with associates. 

And, you have a more handsome office! 
Psychologists tell us this is important. You 
are happier, work better, in a neat, or 
ganized office 

There are countless combinations of 
Credenzas, all are desk high . available 
in 3 soft decorator colors. One ts just right 
for your tastes and your office needs. The 

Y and E” representative in your city will 


be glad to help with your selection. 


In its 75th year... 


"Y and E" looks to the future 


YAWMAN»? FRBE MFG.(O. 1006 Jay Street, Rochester 3, N.Y. 


A time-honored name, a quality line, dependable dealers everywhere 








How many of 
these items are 
on your desk? 


telephone 
dictaphone 
letter tray 
calendar 
appointment pad 
books 

picture of wife 
and kids 

ash tray 

cigarette lighter 
pen and stand 
water jug and glass 
St ipler 


list finder 
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The Range of Nongovernmental Bond Yields Since World War | 


Percent Yield (Standard & Poor's Corp. High-Grode Corporate ond Municipal Bond Yield Indexes) 
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coe tae And even those 
produced by the 
current ‘‘money pinch’’ 
don't appear too 
onerous. 

















eee (2) The levels they sank 
to in the New Deal ‘Easy 


Money” days seem 
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Borrowing: Costly But No Pea 


If you're feeling an urgent need to 
borrow money, the chart above 
has harsh news for you. For it shows 
that the cost of borrowing, both cor 
porate and municipal, is the highest 
since the end of World War Ii, with 
the single exception of the money 
squeeze that came soon after Pres 


Eisenhower took ofhce (BW—Apr.11 


SOTHIC 


'53,p52) 

The costs will be high no matter 
how you do the borrowing, be it by 
short-term notes to the bank, or by 
the sale of commercial paper, or by the 
sale of long-term debt obligations either 
to the public or direct to the lender 
Nor does it matter who you are; rates 
are up alike for the U.S. ‘Treasury, for 
cities, and towns, for corpora 
tions, both large and small 

What's more, plenty of money market 
experts predict that borrowing costs 
will be climbing still higher for a while, 
before they start to level off, much less 
to drift lower. 

« New [Issues—Unpalatable as the 
chart figures are to corporate and munic 


states, 
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1933 1938 1943 


ipal fiscal people, they are not so untasty 
as the full dict of the money market 
The chart based on the 
yields of groups of bonds that are al 


higures ar 


ready outstanding and well seasoned 


Of course, such prime securitics do 
move up and down with the ebb and 
of the market, but their normal 
swing is much than the 
pendulum of new-bond costs. In th 
past couple of weeks, new issue borrow 


ing costs have mounted to as 


flow 


more sedate 


much a 
highes 


(BW 


50 basis points, or 4 of 17% 
than the matching yield indexe 
Apr.21'56,p23) 

‘The wise man does not sniff 
puny looking 4 of 1% It 
only $5 a vear on a $1,000 bond, but 
it’s a lot of money if you'r 
$25-million issue, with 25,000 of those 


it that 


may be 
selling ‘ 


harmless looking $5 going out in interest 
payments every year for 25 or 30 year: 
¢ The Wails Are Loud—Pathetic moans 
are rising from the borrowers, and 
some Wall Street quarters, about these 
borrowing costs. Many fingers point 
with sorrow to such examples as South 


19486 1953 1956 


JSINESS WEEK 


which last 
a borrowing cost of 


ern Calhfornia bdison Co.,, 
week had to pa 
2% on a $30-million offering of long 
\ similar piece of finan 
in August, 1954 
And you're told that the company got 
$520,000 less from the 
this time, and had to agree to pay an 
idditional $186,000 in interest 
Kentucky Utilities Co. 1 

favorite horrible example, Underwnters 
recently had little success trying to dis 
pose of $15-million in new 33% bonds 
it 101.45% of par. Yet only three years 
igo the able to 
cll similar mortgage with a 
32% coupon at a shade 103 

¢ Perhaps Too Loud—All these facts 
ire true as far as they go, but they have 
the serious fault of leaving the umpres 
sion that the new borrowing costs wer 
the highest ever experienced by either 
company This just isn’t so. Thus, 
in the famous moneys squeeze of 1929, 
the underwriters handling some finance 
ing for Kentucky Utilities had to offer 
its bonds on 5.06% 


term bond 


ing had cost only 37% 


underwriters 


mother 


same company was 
bonds 


over 


basis to insure 
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NEW CHERRY “700” 


Aircraft Rivet 


Gives More Effective Fastening 


A new, more effective fastener for 
the aircraft industry has been de- 
veloped and is now being pro- 
duced at the Cherry Rivet plant 
in Santa Ana, California. Desig- 
nated the Cherry ‘‘700,”’ the new 
rivet provides a wide grip range, 
positive hole fill, high clinch, uni- 
form stem retention and permits 
100% positive inspection. 

The ‘*700” rivet is versatile and 
in many cases one length of each 
diameter will cover all thicknesses 
of material. Also, the sheet hole 
size is not critical as with other 
rivets since the design provides 
positive hole fill even in oversize 
holes. The stem always adjusts to 
fill the hole which affords high 
stem retention independent of 
hole size. 

The manner in which the “700” 
rivet is set provides high clinch 
by drawing the sheets together 


tightly and uniformly. When the 
“700” rivet is set, the stem shoul- 
der protrudes above the rivet 
head and gives visual indication 
that the blind upset is properly 
formed, the sheet hole is filled and 
the rivet is properly set. 

This latest fastener advance- 
ment is a typical example of how 
the Cherry Division has paced the 
industry with new and improved 
fasteners and the tools and acces- 
sories for applying them—all of 
which are designed, developed 
and produced in the Santa Ana 
plant. 

This plant is devoted exclu- 
sively to the manufacture of prod- 
ucts for the aircraft industry. 

For information, write for the 
new Cherry ‘‘700’’ bulletin to 
Townsend Company, Cherry 
Rivet Division, P.O. Box 2157- A, 
Santa Ana, California. 


CHERRY RIVET DIVISION 
ETON INN TS 


"Townsend Company 
9 EBTAMUHED 1816 + NEW BROMTONE PA 


tn Canada: Pormenter & Bulloch Manufacturing C 
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“  . . today’s rates are far 

below some of the earlier 

‘squeeze’ highs . . .” 
STORY starts on p. 117 


their sale. In the same period, Southern 
California Edison had to make an offer- 
ing on a 5.14% basis. 

All of which simply means that de- 
spite all the wailing today’s rates are 
not sensationally high Indeed, they're 
far below some of the earlier “squeeze” 
highs that have been recorded in the 
new issues market. 

The strength of the present wailing 
is largely due to the short memory, or 
short borrowing experience, of so many 
of today’s active borrowers. All too 
many of the newer-comers use for a 
yardstick the record low rates brought 
on by the New Deal-Fair Deal policy 
of easy money. Any rate looks high 
when compared with the 1946 peak of 
the cheap-money period, which pro- 
duced cases like these: 

¢ Standard & Poor's yield index 
for government bonds reached the rec- 
ord low of 2.08%. 

¢ Wall Street underwriters had 
no qualms about offering to the public 
$81.6-million in new 45-year 24% 
Union Pacific bonds at 102.19% of 
par, a price that offered investors a 
yield of only 2.43%. Nor did they 
boggle at pricing $4.4-million Madison 
Gas & Electric Co. 30-year 24s at 
1024, or a yield basis of about 2.39%. 
¢ Then Look Further—These compari- 
sons lose their steam if you turn back 
the calendar a lot further, and look 
at some of the rates chalked up in the 
famous money squeezes that came be- 
fore the easy-money era. 

Look at these 1929 figures. Then, 
the underwriters had to offer a long- 
term issue of Atchison, Topeka & Santa 
Fe at a 4.50% yield basis, Chesapeake 
& Ohio at 4.74%, Southern Pacific 
at 4.85%. Among utilities, Bell Tele- 

hone of Canada had to go to 5%, 
‘lorida Power Corp. to 5.87%, Carolina 
Power & Light to 5.07%, El Paso 
Natural Gas (on 10-year obligations) 
to 6.75%, Wisconsin Natural Gas to 
4.95%, and Baltimore Gas & Electric 
to 4.75%. 

In the early 1920s, borrowing costs 
had been higher. Southern Bell Tele- 
phone bonds had to be offered on a 
5.75% basis, Baltimore Gas & Electric 
at around 5.50%, and Detroit Edison 
on a better-than-7.1% basis, on an issue 
of 64% bonds priced at 88% of par. 
Issues of Louisville & Nashville RR, 
Bell Telephone of Pennsylvania, and 
Illinois Bell had to be priced to yield 
between 5.10% and 5.23%. And such 
leading companies as Ohio Edison, 
Youngstown Sheet & Tube, Anaconda 
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HOW THE SOUTHERN COMPANY HELPS TO 
PROVIDE A HUNDRED MILLION DOLLARS 
A YEAR FOR SOUTHERN GROWTH 


The Expanding South Has A 
Big Appetite for Electric Power 


ELECTRIC POWER EXPANSION—SOUTHERN SYSTEM 
NUMBER OF CUSTOMERS 





... The Driving Force Behind | 


| 732,668 





Its New Industrial Might 1955 


1,318,553 UP 80% 





D: RING the past eight years demands for electri- 
EJ city in the four-state area served by The Southern 


ELECTRIC SALES-K ilowatt -Hours 





Company System have more than doubled. It takes 


1947 


| 6,960,689,000 





many things to satisfy these huge requirements: steel 
and concrete for power plants and dams, great turbo- 


1955 


generators, transmission lines to take the power where 


14,813,650,000 UP 113% 





it’s needed—and money. The system operating com- 


SOUTHERN SYSTEM CAPITALIZATION 





panies in Alabama, Georgia, Florida and Mississippi 


1947 


will spend more than a billion dollars in the decade 


|$389,213,000 





1952 through 1961 on new power facilities, 1955 


The Southern Company helps to finance the con- 


struction programs of its operating companies, and at 


5807,896,000 UP 108% 





the same time strengthens their capital structures. 


SYSTEM EQUITY CAPITAL 





Southern does this by selling shares of its common 


1947 


] $87,808,000—23% ot capitaization 





stock to the public and investing the proceeds, together 
with retained earnings, in the operating companies, 1955 


thus, a. the security analyst puts it, “building up their 
equities.” 


5260,783,000— 3 2% of capitalization 





During the past eight years, for example, when the system carried 
out a $607 million construction program, $178 million of this amount 
was made available by The Southern Company. Southern increased its 
investment in Alabama Power Company by $77 million, Georgia Power 
Company by $76 million, in Gulf Power Company by $12 million, and 
in Mississippi Power Company by $13 million. Southern’s additional 
investment in these companies helped to build power plants and lines 
and substations—but it did more than that. By raising the equity portion 
of their capital structures it created a more favorable market for their 
bonds and preferred stocks. 

Today the total capitalization of the Southern System is in excess 
of $800 million, more than double that at the beginning of operations in 
the fall of 1947. And while the capital structure has expanded, it has 
become stronger, for an important feature of its growth has been the 
rise in equity from 23% at the end of 1947 to 32% at the end of 1955. 

The construction needs of the system operating companies are 
estimated at nearly three-quarters of a billion dollars for the 1956-1961 
period. The Southern Company will continue its important part in 
financing electrical expansion so essential to the further growth of the 


South. 


aeeemianntd 


Shaded section designates area served by the 
four investor-owned electric power companies 
in The Southern Company system 


THE SOUTHERN COMPANY 


ATLANTA: BIRMINCHAM 


Gulf Power Company 
Pensacola, Florida 


Alabama Power Company 
Birmingham, Alabama 


Georgia Power Company Mississippi Power Company 


Atlanta, Georgia Gulfport, Mississippi 








ORIVE 


PROBLEM? 


RELIANCE 


STARCHING YOUR 
SHIRT BEFORE IT’S MADE 


Cotton thread gets a hot starch bracer to strengthen its 
fibers for weaving. This operation, performed on a slasher, 
consists of unrolling threads by the thousands, running them 
through a starch tank, drying on large dryer drums and re- 
winding them. 


By using several motors instead of a cumbersome gear- 
train, Reliance Multi-motor V*S Drives have increased 
slasher production 25°). Many different sizes of thread can be 
run on one slasher now with the wide speed range offered by 
Reliance Drives. Delicate automatic speed and tension con- 
trol breaks fewer threads during the slashing operation pro- 
viding better quality finished cloth. 


This is another example of how the greater flexibility of 
Reliance V*S Drives is increasing the productivity of industry. 
What is your drive problem? Dt 


Write for bulletin 2311 today. 


RELIANCE -tennnwe-co—o 


DEPT. 345A, CLEVELAND 10, OHIO + CANADIAN DIVISION: WELLAND, ONTARIO 
Sales Offices and Distributors in Principal Cities 
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Co., and Pure Oil all found themselves 
with new bond issues in the range of 
6.05 to 6.60 
e At the Bank, Too—Over the span 
of years, bank borrowings have followed 
the same pattern. It's true that the 
loan rates have gone up substantially of 
late, but the cost seems “unreasonable 
only in relation to the abnormally low 
charges of the past few decades— rate 
often so low that many a bank officer 
talking off the record, calls them vu 
tually token payments 

Right now the prime rate—that 
charged by banks to borrowers of top 
credit standing—stands at 33%, the 
highest for many years. But that is 
le impressive when you remember 
that between 1919 and 1930 there wa 
only one rather short period when 
the rate fell below 33% 
¢ When Peace Comes—Both of the 
World Wars were followed by tremem 
dou ives of corporate borrowing, both 
through uriti ind bank loans In 
the i * World War I thi plu 

harp recession in various fields—re 
ulted. by mid-1920. in the bank harg 

7 


ing prim k up to : for short 


term loan ompared with the 54 
rate prevailing at the start of 1919. Even 
government issu despite their then 
mpt status—had been pushed s 
that S&P index showed them 
iclding an average 5 
In time, that money market calmed 
ind interest rates edged lower 
middle of the 1920s, the prim 
o 34° But it didn't 
there lo By 1928 it was up 
54 ind in gaudy 1929 it reached 
varing broker loans brought 
in extra squeeze on lendable fund 
When the 1929 bubble burst, credit 
came plentiful again, but there wer 
few taker By 1933 the prime rat 
had plummeted to a record low of 
14% It staved there for a long time 
too, and didn’t really begin the upw ird 
march until 1947 
¢ Tales of Delay—Some Wall Streeter 
ind some of the municipal bond crowd 
claim that recent money market events 
have temporarily delayed some finan 
ing plans. But no prominent borrowers 
have vet appeared among the delayer 
) far a in be learned 
Of course, if money continues tight 
thi ituation in change But for 
no th ituation seems to be that 
there is plenty of monev available for 
iny good credit risk who is willing to 
pay the realistic—but by no mean 
rd—rates that are being demanded 
Underwriters currently hold rather 
hefty amounts of unsold remnants of 
irious recent hort’ financing deals 
But no serious congestion is vet notice 
bl And Streeters see little danger of 
mn rious indigestion developing ovel 
the near term provided underwriter 
follow realistic pricing tacti END 
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Her fingertips imagine the taste 


The lady doesn’t trust her eyes alone. 


The user of corrugated boxes is in much 
the same position. Aside from visual design, 
it’s hard to tell one manufacturer’s box from 
another simply by looking at it or fingering it. 


Put the boxes out of sight and you may 
be able to see many differences. To many of 
the country’s most important box users, 
these intangibles are more important than 
any other factor in the choice of a supplier. 
Service , . . dependability . . . structural and 


visual ingenuity . . . in a nutshell, “Are they 


good people to do business with?” 

Experienced buyers of corrugated boxes 
are placing an increasing share of their 
orders with Union. The implication, we 
think, is a fair one. 


UNION CORRUGATED 
SHIPPING CONTAINERS 


Union Bag &4 Paper Corporation 
Weotworth Buliding, New York 7, N. Y. 








in Montreal — The 


LAURENTIEN HOTEL 


Montreal's newest, most mod- 
ern hotel. All bright, cheerful 
outside rooms. Parking for 
200 cars. Conveniently located 
overlooking Dominion Square 
Whether you come on business, 
pleasure, or in a convention 
party you'll enjoy the very 
beat of everything. No room 
charge for children under 14 
For reservations, call the 
Sheraton Hotel nearest you. 


SHERATON 
“ions HOTELS 


Coast to Coast in the U. 5. A. and in Canads 








NOW MAKE COPIES 
OF ANYTHING 
—ANYWHERE 














Merrill Lynch, Pierce, Fenner & Beane: 


Millions of Dollars 
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° Total Income 
Hits Record Peaks... (. Secs Cieeaiions 
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Employees Profit 
60 Sharing, Bonuses 
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Operating Expenses 
{including interest 
on capital) 
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Latest year figures for 12 mos. ended Feb. 29, 1956 
Data: Merrill Lynch, Pierce, Fenner & Beane. 








Banner Year for the Herd 


The new, improved Contoura*-Constat* 


can now be used under any lighting con- 
ditions to make on-the-spot, photo-exact 


lor the nation’s biggest brokerage 
house, 1955 was a happy time. Merrill 
Lynch, Pierce, Fenner & Beane, known 
variously as We the People and The 


its Operation is eye-opening, especially 
in a business where many small firms 
rather than a few giants, are the rulc 

¢ Big Money—In the 12 months ended 


copies of anything that’s printed, written 
or drawn 


Goes where you go, sets up on table 
or desk. Easy, inexpensive to operate. 
Guaranteed. Write today for full details. 


*T. M. Reg. U. 8. Pat. OF 


F. G. LUDWIG, INC. 


840 Coulter Street, Old Saybrook, Conn 


122 Finance 


with the securities markets, particularly 
the stock market. Since the bull mar 
ket kept up a pretty fair head of steam even after figuring in estimated taxes, 
through the year, ML’s success isn’t charitable contributions, employees’ 
too surprising. But the magnitude of profit-sharing plans and bonuses, there 





Thundering Herd, ran up another skem ~~ Feb. 29, 1956 ML took m nearly $82 
of new records in practically every phase 
of its operations (chart) 17 


million from its operations, a gain of 
from the previous year. Operating 
Most of ML’s activities are connected expenses, including interest on capital, 
zoomed even more, going up 29% to 


slightly more than $57-milhon. But 
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IN NORTHERN CALIFORNIA’S ea | 


RICH TIMBER LAND... 
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G-E Locomotive Saves $20,000 
A Year Working Timber Tracts 
For The McCloud River Lbr. Co. 


In the heavily forested Shasta and Siskiyou counties of northern California, The McCloud 
River Lumber Co. harvests 110,000,000 board feet of western fir and pine annually 
Helping haul the giant logs is a 70-ton General Electric locomotive. Since installation, it 
has reduced McCloud’s haulage costs $20,000 a year, more than 20% gross annual return 
on investment. At the same time, this G-E diesel-electric doubles their haulage capacity 
Mr. R. A. Murphy, General Manager of The McCloud River Lumber Co., says, “Our only 
regret is that conditions did not permit us to buy our G-E diesel-electric five years ago.” 
WHAT ARE YOUR HAULAGE REQUIREMENTS? From the wide range of General Electric 
industrial locomotives—-diesel-eiectric and straight-electric, for both surface and under 
ground haulage —there’s one fitted to your needs 

For a survey of your haulage requirements, without cost or obligation, contact your G-E 
Apparatus Sales Engineer. Locomotive and Car Equipment Department, General Electric 
Company, Erie, Pa. . 


Progress /s Our Most /mportant Product 


GENERAL @@ ELECTRIC 


















THE GHEE CAPACITIES 





Precision Mechanics, Optical Devices, Ceramics 


Electrical Equipment and Components 
Electronics 
Hydraulics, Liquids Processing, Heat Exchange 


2333 Reems: 
O55 ers 


Television; Studio, Theatre, institutional, Business, industrial 
instruments, Servos, Controls; Hydraulic, Pneumatic, Magnetic, Electronic 


Aircratt and Missile Guidance, Control, Simulation 


Automatic Computers and Components 
Radar, Microwave, Ultrasonics 





Motion Picture and Audio Equipment 


a 


Nuclear Power Components and Controls 
Systems Engineering: Aeronautical, Navai, industrial 
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a} 
: 1 Kearfott Company, tnc.; Little Falls, New Jersey 
14 International Projector Corporation; Bloomfield, New Jersey 11 =Bludworth Marine; New York 
1V General Precision Laboratory incorporated; Pleasantville, New York Vv The Griscom-Russell Company; Massilion, Ohio 
Vi Link Aviation, inc ; Binghamton, New York Vil Shand and jurs Co.; Berkeley, California Vill The Hertner Electric Company; Clevelana 
1K The Strong Electric Corporation, Toledo, Ohio X Precision Technology, inc.; Livermore, California i J. E. McAuley Mfg. Co.; Chicago 
Ail) Askania Regulator Company; Chicago Kilt =Ampro Corporation; Chicago 
IV. Librascope, incorporated; Giendale, California 


@ Manutacturing @@ Manutacturing and product development @B@ Manufacturing product development and research 
UBS Pilot manutacturing product development and research 
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More than a year ago, one of the operating companies of General Precision 
Equipment Corporation—after nearly 8 years of joint development work with the 
Air Force—placed in scheduled production the most advanced air navigation 


! system known to exist. Called AN/APN-66, the system is based on “Doppler effect,” 
zi a known natural phenomenon, but one which others said could never be applied 


to aviation engineering. Its successful development brought to culmination still 
another notable aviation engineering “first” by a GPE Company. 

AN/APN-66 and related systems adapted for specific purposes compute 
air position with unprecedented accuracy and speed. They work independently 
of any ground-based reference, optical or electronic; are the only operational 
systems that are global. They provide a vitally needed element in the defensive- 
offensive power our country must have to speak softly, yet negotiate from strength. 

For months now, these systems have been functioning as brain and nerve 
center in a substantial number of the Air Force’s newest craft. In millions of miles 
of operational flight they have demonstrated their engineering genius. When put to 
civilian use, they will guide air liners to the remote corners of the globe with equal 
accuracy. Then, never again need a plane get lost anywhere...in any weather. 


While the GPE Company primarily responsible for this AN/APN equipment 





is General Precision Laboratory, the systems are typical products of GPE Coordi- 
nated Precision Technology. Four other GPE Companies—Askania, International 
Projector, Kearfott and Librascope—participated with GPL in providing the cor- 
ponents that made them possible. All now manufacture portions of the equipment. 

As the chart on the opposite page shows, all of the producing companies in 
the GPE Group work in highly advanced fields. GPE Coordinated Precision Tech- 
nology, a basic GPE operating policy, gives each GPE company access to the skills 
and facilities of the others and coordinates those which are relevant. This coordina- 
tion has played an important part in amplifying the capabilities of all GPE com- 
j panies, enabling them to solve highly advanced technological problems with vision. 
Frequently, as with these AN/APN systems, frontiers of science are pushed back 
on the way. 


: 
é 
’ 


The GPE Producing Companies serve more than a dozen major industries. 
A brochure, “Serving Industry through Coordinated Precision Technology,” de- 
scribes their fields in some detail. It may well suggest products or facilities appli- 


cable to problems your company is facing. For a copy or other information, write: 


General Precision Hquipment Corporation. 
92 Gold Street, New York 38, New York 








Industrial Uses Widened 
by New Features of GPL ii-TV® 


Many additional industries are benefited, many established 
industrial applications made easier, by new closed-circuit equip- 
ment which has been added to the GPL ii-TV* System. 

Have you a task that can be simplified by the instantaneous 
transmission of visual data? Like monitoring an assembly line or a 
remote machine? Controlling a complicated or dangerous process? 
Surveillance? Sales training? Stockholder relations? GPL ii-TV can 
help you solve these and hundreds of other business and industrial 
“seeing” problems. 

} The new GPL ii-7TV equipment incorporates the same skilled 
design, the same top quality material and construction, for which 
all GPL television equipment is noted. When you use GPL ii-TV you 
are assured of outstanding picture quality, ease of operation and 
minimum upkeep. Moderate initial cost is often quickly offset by 
savings the equipment makes for you. 


*The industrial-inetitutional TV System manufactured by General Precision Laboratory. 


Basic ii-TV Camera—smalier than a football, 
weighs only 5 Ibs. Shaped to fit into tight 
places. No special lighting needed; sensitive 
Vidicon tube picks up quality pictures at low 
light levels. Plugs into any AC wall outlet. 

GPL ii-TV Camera mounted for remote-con- 
trol, indoor use. Changes in direction — 
horizontal and vertical—adjustment of lens 
opening and focus can all be made from 
remote location. Full 360° camera viewing, 
90” tilt 

GPL ji-TV Camera for remote-control, outdoor 
use. Weatherproof and explosion proof 
housings; full 360° camera viewing, 90” tilt. 

+ GPL ii-TV Control Unit. 264 |bs. including case. 

! Easily carried by one person. Wall or rack- 
mounted for permanent installation. Can be 

| located remote from camera 

| GPL ii-TV Switching Unit. Provides push-button 

selection for viewing the reports of four cam- 

eras, using only one camera control unit, 

With sequencing equipment, automatic re- 

mote surveillance of an entire production 

line or every step in control of a process is 
possible 

_- GPL Monitors or ordinary home TV receivers can 
be used. Circuit can include any number of 
receivers. Coaxial lines, easy to install, pro- 
vide unlimited closed-circuit distribution. 

GPL TV Projector. Multiplies the usefulness of a 
closed-circuit TV system by throwing bright, 
clear, movie-size pictures on a wall screen. 
Enables several hundred people to watch 
together. 







Find out how GPL ii-7'V’s built-in superior features can help you. Write: 


GENERAL PRECISION LABORATORY 


INCORPORATED 
PLEAGANTVILLE. NEW YORK 





A GUBGIDIARY OF GENERAL PRECIGION EQUIPMENT CORPORATION 


126 Finance 








was still $4,555,898 left to be divvied 
up among ML’s 107 partners. 

This is the second best take on rec- 
ord, exceeded only by the $4,861,190 
for the year ended Dec. 31, 1954—at 
least as far as the official annual reports 
are concerned. But, if you look at a 
small-print footnote in ML’s latest re- 
port, you see that the 14-month period 
from Jan. 1, 1955 to Feb. 29, 1956 was 
the best ever for ML’s partners. 
¢ Shift of Base—Merrill Lynch switched 
its fiscal year from a calendar year to 
an end-of-February year. This cuts $2, 
561,000--net for January and February, 
1955—out of the figures for net after all 
charges and expenses. Adding this sum 
to the net for the 12 months, you'd 
have a 14-month net of $7,115,898 for 
the Herd. 

Merrill Lynch switched its fiscal 
years because it can now pay year-ahead 
taxes on the basis of the previous year’s 
actual figures, instead of having to esti 
mate on the basis of an incomplete cal 
endar vear But the switch almost 
“loses” a two-month net that is nearly 
57% as big as the total net for the next 
12 months 

On the strength of its fine incom 
showing, ML pumped up its total assets 
bv 12.5%, to a record total of $514. 
240,000, and capital funds went up $6 
million, to $36-million. In the last 
10 vears, Merrill Lynch's assets have 
just about tripled, capital funds have 
moved up 24 times 
¢ Millions of Deals—Merrill Lynch's 
“vital statistics” are always a source of 
interest—and envv—to Wall Streeters 
In their 116 nationwide offices, and 
over their 88,000 miles of private wires, 
the firm handled 2,469,000 separate 
securities transactions in 1955, on which 
the average commission totaled $26.29 

Its round-lot customers (those buying 
or selling in 100-share blocks) bought 
$3.4-billion last year, and sold $3-billion 
worth. 

ML’s odd-lot customers, those deal 
ing in less than 100-share blocks, paid 
a higher average per-share price than 
round-lot buvers did for stock, as you 
might expect. The average odd-lot price 
was $50.37 per share, compared with 
$35.46 a share by round lots. ML’s 
total of all round-lot business on the 
New York Stock Exchange shrank 
slightly to an even 10%, compared with 
10.2% the previous year. But its share 
of all odd-lot business on the Big Board 
rose from 17.8% in 1954 to 18.7% last 
year. 

Merrill Lynch is also an important 
factor in the underwriting business 
Either solely or jointly, it managed 42 
offerings totaling $310-million. This 
doesn’t include the $660-million Ford 
Motor Co. common stock offering, 
which ML handled as one of seven 
syndicate managers last January 
¢ Promotion Changes—One item that 
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Life insurance— Accident and Sickness — Hospitalization 


Retirement Plans FOR INDIVIDUALS AND EMPLOYEE GROUPS 


MOONY TODAY MEANS MONEY TOMORROW! 
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How would you handle these castings? 


In 5 seconds, 25 tons of castings are on the move. One man loads, delivers, 
unloads . . . moves them in a plant, in a yard, or over a highway. The 
principle ef continuous material movement gives this one man the ability of 
a crew... the CLark-Ross* Carrier the capacity of a fleet. And you'll 
find the Carrier works just as well for any product. Write for full details. 


CLARK *CLARK-RKOSS Is a Trademark of Clark Equipment Company 


3 ROSS CARRIER DIVISION CLARK EQUIPMENT COMPANY 
EQUIPMENT Battle Creek 42, Michigan 








Acquisition of the business of 


BENADA ALUMINUM PRODUCTS CO. 


By Textron Anferican, Inc. was negotiated for the sellers by 


I. EBersTApDT & Co. SHILLINGLAW, BOLGER & Co. 
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didn't show up in Merrill Lynch’s re- 
port was the quict demise of one of its 
more florid ideas. Over the past 15 
years, ML has spent $15-million in ad- 
vertising and promotion ($720,000 last 
year). It has pushed ahead with bold, 
imaginative schemes that have often 
flabbergasted some of its more staid 
Wall Street brethren. Most of these 
were pitched at the small investor. 

ML was leading sponsor of the 
Monthly Investment Plan, sponsored 
last summer's How to Invest Show, 
and recently opened an office in Grand 
Central ‘Terminal (BW—Mar.10°56, 
52 

Last February, though, one promo- 
tional venture quietly folded up. That 
was the stockmobile—three  specially- 
fitted buses that were dispatched to out- 
lying areas of Boston, Chicago, and 
New York to interest suburbanites in 
investment (BW —May15'54,p46). After 
more than a year of using the buses in 
those three areas, Merrill Lynch dis 
patched them to branches all over the 
country, each branch having a bus for 
one to six weeks 

The buses, however, didn’t do so 
well transcontinentally. Special equip 
ment such as two-way telephone and air 
conditioning began breaking down, and 
repair bills mounted. ML finally de 
cided to drop the project, and the buses 
were given away in February—one go 
ing to a New Orleans Roman Catholi 
school, one to the University of South 
ern California, and the the third to a 
Chicago boys’ school 

Although the idea has been scrapped, 
the firm says: “We got our monev’s 
worth out of the buses—they operated 
in the black in their three original 
locations, and the promotional value 
of their nationwide tours is sure to pay 
off omeday ‘i 


Rails’ Rate Rise 
Blights Piggyback 


Piggvback—movement of truck trail 
ers on rail flatcars—has suddenly becom« 
a victim of the railroads’ own successful 
campaign to get higher freight rates 
The 6% freight rate increase that went 
into effect on Mar. 7 has resulted in 
widespread shifts of loads onto the 
highways and off the flatcars, according 
to Railway Age 

Piggyback managers are particular); 
disturbed because the service was just 
beginning to catch on. Now months 
of work in luring shippers to piggyback 
have been undone because shippers are 
taking advantage of truck rates that arc 
lower than rail rates in some areas 

Perhaps the most distressing develop- 
ment is that in some areas where truck- 
ers have already raised their rates to 
conform with rail rates, shippers have 
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PERFORMANCE VERIFIED / toy exciel tess 


Even before a Powell Corrosion Resistant 
Valve is made, it must pass the acid test. For 
quality control begins with the very materials 
which go into Powell Valves. 

Constant laboratory control is one of the 
many ways we make certain that Powell 
Corrosion Resistant Valves will give depend- 
able flow control. Another is the final step of 
manufacture: every Powell Valve is subjected to 
an actual line test. 


To keep pace with the rapidly expanding 


chemical and process industries, Powell has de- 
signed many new types of Corrosion Resistant 
Valves. The variety of pure metals and special 
alloys in which they are available has grown to 
such an extent that today there is a Powell Cor- 
rosion Resistant Valve to control the flow of 
almost every known, corrosive fluid. 

Consult your Powell Valve distributor. If 
none is near you, we'll be pleased to tell you 
about our COMPLETE quality line which has 
PERFORMANCE VERIFIED. 


The Wm. Powell Company, Cincinnati 22, Ohio « « « 110th YEAR 


FIG. 3065 SS (Sectional) 
300-Pound Bolted Cap 
Alloy Steel Horizontal 
Lift Check Valve 


FIG. 1503 SS (Sectional) 
150-Pound Alloy Steel Gate Valve. 


FIG. 1233 A (Sectional)—integral 
Bonnet Angle Valve For Pressures 
of 1500 and 2500 W.S.P 
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BRONZE, IRON, STEEL AND CORROSION RESISTANT VALVES. 
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continued to use trucks rather than rail 
Some roads’ piggyback tr ifiic has fallen 
as much as 40% since the higher rail 
rates became eftective However, the 
New York, New Haven & Hartford and 
the Pennsylvania RR, two of the big 
gest piggybacker reported that volume 
was off only slighth And in the Chi 
cago area, where truck rates were hiked 
right after the rail increase, piggyback 


traffic has held up 





FINANCE BRIEFS 





Ford Motor Co.’s first quarter earning 
didn’t quite measure up to Wall Street 
expectation Streeters had expected 
some slack-off from last vear, but not 
the 28% decline that showed up thi 
week Net of $73.7-million for the 
three months compares with a $102.5 
million first quarter last yea Sak 
were off from $1.4-billion to $1 
billion 
e 


Just about two years after he helped 
Robert R. Young to gain controi of th 
New York Central RR in a bitte: 
proxy fight, Clint W. Murchison, Texa 
millionaire, has bowed out of the Cen 
tral’s board Murchison, with fellow 
lexan Sid W. Richardson, bought 800 
O00 share f Central to boost Young 
to victor Ile now holds only a frac 
tion of that: most of the rest ha 
been bought back by Young’s Alleghany 
Corp., headed by Allan P. Kirby, long 
time Young friend and fellow Central 
director 
. 


Recapitalization lic ihead for Curt 
Publishing Co. if the Treasury Dept 
ind stockholders go along. Pre Robert 
E. MacNeal would like to shift some 
of the company’s capital structure into 
debt securities from preferred stock 
The ompany has been buying up 
ome of the preferred, but would like 
to refinance into debt, so that interest 
costs would be tax-deductibk 
° 


Interest on time deposits has been hiked 
by New York’s two biggest commercial 
banks, First National City and Cha 

Manhattan As of Mav 1, the two 
banks will pay 24 on deposits up t 
25,000. The banks had been paving 
2% on deposits up to $10,000, 1° 

on deposits over that. The move reflect 
both the increasing competition for 
deposits from savings banks in the New 
York area and the urge to lure mor 
deposits back to New York from out 
lying town New York has been 
steadily losing its position in terms of 
percent of all deposits (BW—Apr.21'56 
pl 3 The move also indicates a 
fecling that higher interest rates will 
tick for sometime 
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For hire in the Upper Midwest |= 
An army of highly skilled clerical help 


THIS PAYROLL-MACHINE OPERATOR (she 
turns out 175 checks an hour, and ask your office man- 
ager if that isn’t fast) is typical of the Upper Midwest's 
army of high-producing office personnel. 

Her superior education (one year of college-level busi- 
ness courses) is typical, too. So is her low absentee 
record, four days a year, as compared to the U.S. aver- 
age of 13 days. And her strong credit rating reflects the 
stability so pronounced in these people. 

The Upper Midwest offers a vast source of such office 
talent .. . constantly increased by the graduates of 133 
state universities and colleges and 13 business schools, 
teaching the newest business techniques. 

In fact, the high caliber of this area’s clerical help is 


an important factor in the decisions of major corpora 
tions to set up offices here--including the Prudential 
Life Insurance Company’s new $8,000,000 Regiona! 
Office in Minneapolis. 

And this area’s matchless recreational facilities help 
keep our workers healthy . . . alert for their work. More 
than 19,000 lakes for year-round fishing. Vast hunting 
areas for deer, pheasants, ducks. More than 470 golf 
courses. Plenty of space for gardening and outdoor 
entertaining. 

If you’re looking for a new business location, you 
should know more about the skills of Upper Midwest 
people. Write our Area Development Department. All 
correspondence is kept confidential. 


Upper Midwest people know how...and prove it! 


NORTHERN STATES POWER aS COMPANY, Minneapolis 2, Minnesota 








Which porcelain-on-aluminum tile is prefired? 





THE TILE AT THE LEFT HAS BEEN PREFIRED . . 


. the one at the right Alodized with Alodine and 


enameled without prefiring. Although the prefiring operation has been eliminated, there is no loss of 
quality in the finished product. This is another first for Vikon, which introduced porcelain-on-aluminum tile. 


Vikon Tile Corporation applies 
Alodine® coating to eliminate 
prefire cycle—makes substantial 
saving without sacrificing the 
fine quality or the permanency of 
its porcelain-on-aluminum tile. 


In the 6-stage Alodizing process 
developed by ACP for Vikon, the 
‘S aluminum half hard coil stock is 
cleaned, treated with Alodine 1200, 
and dried. Residues and contami- 
nants are completely removed to 
provide a perfect base for the por- 
celain finish. And no expensive pre- 
fire operation is required to main- 
tain the uniformly fine quality of the 
finish. Not only did ACP provide 


the method for preparing the alumi- 
num strip for finishing, but it solved 
the problem of preventing contami- 
nation of the tile during the stamp- 
ing operation. 

Tests of finished tile have shown 
that there is no spalling and no frac- 
turing of the porcelain. Color match- 
ing is no problem, and rejects due 
to contamination are extremely low. 

Still another advantage of this 
newly developed process for the 
manufacture of porcelain-on-alumi- 
num tile is offered by ACP. Its Serv- 
ice Department will make periodic 
inspection of the process in opera- 
tion and of the equipment. And its 


Quality Control Laboratories will 


run tests of finished coupons. Both 
are free of charge — added services 
that keep the Alodizing process 
working effectively. 


THIS 6-STAGE ALODIZING MACHINE cleans, 
treats and dries the 3S aluminum strip. Resi- 
dues and contaminants are completely removed 
so as to provide a perfect base for the finish. 


Write us for Bulletin 1241A. It gives complete information about Alodizing with Alodine 


AMERICAN CHEMICAL PAINT COMPANY, Ambler 37, Pa. 
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Old Style Selling For Fa 
New Carriage Trade 





Some top stores downgrade for mass mar- 
kets. Hammacher, Schlemmer’s president, 
John Gerald (below), pins his faith to car- 
ricge trade. Return of the dwarfs (cover), 
the old trademark, symbolizes his belief. 


Customer muses over fancy candelabra. To 
be “real Hammacher, Schlemmer,”’ an item 
must be useful — and above all distinctive. 


HE NAME Hammacher, Schlemmer & 
T Co. has held a special magic for sev- 
eral generations of customers. ‘To a small 
ish, top-ancome group in recent decades 
it has been the quietly elegant first resort 
for the extra-special in gifts and home 
furnishings. Its customers expected 
and got the last word im quality and 
ervice, and willingly paid for it 

lo John Gerald (cover and picture, 
left), new president and owner, this is 
the way retailing should be. Gerald, who 
had had his own interior decorating firm, 
brought with him a name he had built 
up as head of B. Altman & Co.'s interior 
decorating department. A man who loves 
retailing, he ardently advocates the old 
Hammacher, Schlemmer formula of top 
quality merchandise, and luxury service 

Quality was basic to the formula a 
hundred years ago, when Hammacher, 
Schlemmer meant hardware. In the days 
when there were no hardware stores, 
founder William Schlemmer filled a gap 
by selling the best, much of it at whok 

ile. When his son, William I. Schlem 
mer, moved uptown to New York's 57th 
Street in the 1920s and added luxury gift 
and household items, he polished up the 
formula for a pampered clientel 

In 1953, the last Schlemmer owner, 
widow of the founder's son, sold out to 
a group of investors. For a while it looked 
as though the old formula might go 
down the drain. The carriage trade had 
changed. A new, better-heeled middle 
market was moving in. The new Ham 
macher, Schlemmer management, like 
ome other old-line retailers, tried down 
grading and price selling to shore up 
ales, Last April, it sold to Gerald 

Gerald, too, hopes to cash in on the 
new money — and keep his old custom 
ers happy as well. But his strategy is to 
go back to the traditions that gave the 

tore its magic in the first place 





\ perfectionist Gerald stops in new linen 


department to straighten out a display bed 


- . 








He started interior decorating department — 


and always comes by to help close a deal. 


‘ - 


’ 


] 
- 
—_ 


Pres. Gerald (above) has hand in picking products for catalog — an important selling tool. 


He discusses with one of store’s carpenters a 


new bar being built for a customer's home. 


With supplier, Mrs. Curtis Harrison, ~“ With crack salesman, Dominic Tam 
he works out details of a new item. pone, he talks over key sales policy. 





HAMMACHER, SCHLEMMER is 
still a carriage-trade store. But 
even the carriage trade lives 
differently today. Pres. Gerald 
takes a direct hand in everyday 
store operation to adapt it to 
new times and new markets. 


Story starts on p. 133 


NE OF the first things John Gerald 
O did when he became Hammacher 
Schlemmer’s president, was to put the 
dwarts to work again Lhes« mall 
creature cove emblem of Ham 
mach Schlemmer carl heyday 
had been in exile for 30 years. Gerald 
who remembered them from his own 
boyhood, dusted them off and lovingh 
restated them in a post of honor in 
the store’s windows and its advertisi 

Phi ing] 
ibout Gerald ipproach to hi 


¢ gesture tells a great 


venture. He has made many changes in 
the oid store. Some have been imple 
physical alterations to modernize the 
layout. His most important chang 
though, have not been innovations but 
eversions to the ¢ mcepts on which the 
Schlemmers had built 
¢ Details Add Up- Item by item, the 
changes don’t loom very large—a_ liv 
cried doorman to let customers in, ‘“‘our 
Mr. Skinner’ just inside the door to 
greet every customer; the addition of a 
ervice department, or the expansion 
of an old on But they add 
real atmo pher Once more Ham 
nacher, Schlemmer wears the unmi 
takable air of the carriage trade 

It is perhap not quite the air of ex 
travagance that the old Hammacher 
Schlemmer had. Today's rich live diffe: 
nt live it once more strenuous and 
nore casual—from the ones their grand 
fathers lived. In making changes. Ge 
ld has k p thi harph in focu 
Besid crald, like every other 


ki that the movement He chats with customer. This part of job he enjoys because I love meeting peopk 


ealth im th Dy i 1 "CN Shop B\N (dct 
toward thi niddk down from the t | usi pe ilt hye » 
up trom the bottom fhu i rl yao ,oo0dman BVA \ 
trad tol ha il i int Bendel, In 
tential: the newcomer rospel ( ‘ cw middle-priced 
whi vould ha i ! i & Co. last fall announ 
hop i quart i , i ) hauling its m han 
ild wants hi hare ha ( n poles ind advertising it ile 
This, too ills for me di | th iT tin BW —Oct ) 

in merchandising Such shifts don t corn 

¢ Ways to Do It—Man ( i ( liffan mad sendecl 

hare Hammacher Sch nv t through management 

lem. All prestige retailers h wast Couple of yeas 

change Most of them ( ica me nother old-timer, h 


vay or mother to cop ‘ i] thre ghost Whether or not the 


of income and the new living ’ ucceed m thew eftorts, it plain that 


With buyer Hugh Kremer, housewares and W. & J. Sloane has mad ire they have had to face a vital problem 
foods, Gerald looks over new merchandise bid for the middle-income mari tl a Keep What You Have—CGerald 
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Miniature screws aid standardization of small devices 
Tiny close-tolerance UNBRAKO screws available in standard sizes 


New economies in the design of space- 
saving miniature equipment are pos- 
sible with these UNBRAKO miniature 
socket head cap screws. Manufactured 
to timepiece precision, available locally, 
they save the costly necessity of de 
signing special screws to fasten tiny 
parts in compact units, They're ideal 
for use in typewriters, calculators and 
computers, servomechanisms, electric 
and electronic equipment—and in 
countless other small, intricate devices 
where maximum reduction in bulk 
and weight is required with no sacri- 
fice im strength of individual com- 
ponents or assemblies 

Fingers grip the knurled heads on 
these tiny screws positively for easy 
handling and fast assembly. Uniform 
hex sockets assure maximum wrench- 
ing torque. Controlled fillets under 
the heads prevent shearing of the 
heads. Threads are fully formed for 
maximum strength and exact fit. Ex- 
tremely accurate head diameters per- 
mit their use in countersunk holes, 
saving weight by reducing the length 
of the screw required and making flush 
designs possible, 

These standard UNBRAKO miniature 
screws are available at your author 
ized industrial distributor's. See him 
today. Or write us for Bulletin 2055 
and samples. Unbrako Socket Screw 
Division, STANDARD Pressep Street 
Co., Jenkintown 57, Pa. 


Standard Unsraxo miniature socket head 
cap screws ore available in sizes # 0, #1, #2 
and # 3, in heat treated alloy steel or stainless 
steel, at your authorized industrial distributor's. 
Standard lengths range from Y% to Y% in. 


Standard screws are threaded to the 
head. Special materials and lengths 
are available. One “High -Titan” 
Unsrako hex key comes with each 
package of 100 screws. 





HEAT-TREATED 
ALLOY STEEL 


Class 3 Fit Standard 


Diameter Threads per Inch 


NC Length NC 
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Recommended Installation 
Torque in Inch-Pounds Weight per 1000 
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in Pounds 
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lution sounds refreshingly simple. If 
you have the carriage trade, keep it. 
' “In this day of gimmicks, something- 
for-nothing mechandising,” he holds, 
“there is still a good market among 
those who want to buy quality with 
confidence.” Not only are the prestige 
customers worth holding in their own 
right—they also provide the glamor that 
will help draw the new money in 
Setting up such targets involves some 
shifts from Hammacher, Schlemmer’s 
recent past. This store, too, has known 
the stress of changing times—and chang- 
ing managements. 
¢ Change of Hands—By the time Wil- 
liam Schlemmer’s widow sold out in 
1952 to David Berdon & Co., which 
buys and sells companies, the first flush 
of postwar selling was over. Sales were 
slipping. Maybe, suggests a veteran 
Hammacher, Schlemmer official, the 
new management was more frightened 
than it needed to be. At any rate, it 
took to such merchandising devices as 
advertising the $3.98 special, trade-ins, 
bargain-day selling. When Gerald 
bought it, it was a house divided against 
its traditions, and was losing money. 
Gerald can cite businesslike reasons 
for his strategy for reversing the down- 
trend. But it is obvious to an observer 
that, in calling up the old merchandis- 
ing graces, he is doing what comes na- 
turally. The marriage of Hammacher, 
Schlemmer, carriage trade shop par ex- 
cellence, and John Gerald, retailer, in- 
terior decorator, merchandising con- 
sultant, was more than a marriage of 
convenience. It was a marriage of love. 


|. From the Past 


If William F. Schlemmer could re- 
turn to his store today, he would doubt- 
less recognize and approve much of 
what he saw. Hammacher, Schlemmer 
is a smallish store; its volume ran 
around $3-million last year. It draws a 
faithful clientele from New York so- 
ciety and upper-crust customers the 
country over. Crowned and uncrowned 
heads of Europe, big theatrical people 
are its devotees. A flourishing catalog 
and mail order business comes in from 
well-heeled families the world over 
¢ Genesis—Of course, Hammacher, 
Schlemmer wasn’t always like this. Wil- 
liam Schlemmer, the founder, fresh 
from Germany, started to work in his 
uncle’s little hardware shop in New 
York’s Bowery in 1853 at the age of 12. 
He developed the store into a top-notch 
supplier for both industry and consum- 
ers. In 1859, he persuaded Alfred Ham- 
macher to invest in the concern. 

Hammacher, Schlemmer became a 
name to conjure with in hardware. It’s 
mammoth catalog was the Bible of the 
industry; it covered everything from 
nuts and bolts to piano parts 
e Exodus—His son succeeded him in 
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1916 


younger 


Unlike his father, William the 
dishked hardware. He 
the store to its present uptown site in 
relegated the hardware to the 
basement out into a 
retail gifts 
housewares 
Shoppers looking for the exotic can 
till find it at Hammacher, Schlem 
mer: a gold-leafed eagle weather vanc 
priced at $245; a Lucite coat rack for 
$99; duck presses; a Wok shrimp fryer 
We're the New York 
that Gerald 
here but nowadar 
it is the elegant, decorative kind 
As in Schlemmer’s day, Gerald 
take in goods made for 


§ own 


moved 


blossome d 
( osthy 


ind 


merchant of ind 


only store in 
carries a Wok savs 
hardware too 
ind 
hi 1ide 
the store 


Oli 


pride 
label 


brand merchandise 


though it carrie 
Wastebaskets 
embroidered especially for Hammachet 
Schlemmer (at $55), little hand-hooked 
rugs at $100, hand-woven blankets from 
the Shetland Islands—items like thes« 
ire the store pecial jor 

Schlemmer 
product he 
martini 
tand 


invented some of the 
old; he masterminded the 

mixer and the wooden valet 
Gerald and his staff take 


delight in devising items of their own 


too 


or in improving on the manufactures 
samples 

¢ Stress on Service—If the 
pells carriage trade, the service says it 


clearly Women 


’ Gerald believes 


merchandise 


even mor yearn for 


ervice I want ever 
woman who comes into the store 
if she spends only a dollar, to feel that 
there’s nothing we won't do for her.” 

So Gerald to the 


departments new 


even 


has added 
Besides the interior 
decorating department, he has expanded 
the carpenter's shop so that his staff 
do cabinet 


service 


can work in a customer's 


home. He has restored the repair shop 
that had been allowed to lapse. Cus 
tomers can bring anything to it, no 
matter they bought it. Som 

1 favorite knife with a broken 
handle, or a metal that is 
minus its globe 

¢ The Little Niceties—Small graces all 
through the to tell the cus 
tomer he is important. Besides the door 
man and the official greeter, Gerald has 
floaters, who have no 
But Gerald says, “I! want 
inv salesclerk to go anywhere a cu 

asks her to 

In the old davs, Hammacher, Schlem 
i fetish of getting anvthing 
whether the 
Domink 


whe r¢ 
times it’s 
meridian 


store ann 


established six 
fixed station 


tomer 
made 


mcr 


customer wanted, store 


carried it or not lampon¢ 


tar salesman recently made 
recalls the maharayah who trust 
ingly ordered a horse from Hammacher 
Schlemmer—and got it—and the wealth 
Brazilian who sent a mail order for an 


cliff 


1} VICC-presi 
dent 


clevator to get his guests from hi 
house to the beach 
Ihe y¢ back ivain 


pone is on the job. W hen the 


ind | ith 
Duch 


day ire 
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airlines — with 
routes leaping to all parts of 
the United States 
the Caribbean 


America and Mexico 


Twenty-one 


to Europe, 
South 


are now 


Islands, 


serving Florida 
Every major community in 
Florida has commercial airline 
There 124 
civil airports. During the first 
1955, Interna 
tional Airport at Miami, alone, 
handled 1,685,132 
66,956,600 

This airport gives em 
ployment to more than 17,000 


people 


service are active 


six months of 


passengers 
and pounds of 


aro 
cargo 


Florida's other transportation 
and distribution facilities—her 


rail, steamship, motor freight 
and bus services, are equally 
excellent and most advantage 
ous to industry 

Add to this happy 


tion, Florida's 


combina 
unexcelled 


Florida’s 


21 Airlines Virtually 


Cover the World 


wate 


mate 


Strat 


continental 


man 
trod 


costs 
lable 


serious consideration for 


r resources, gentle cli 


favorable tax structure, 


Situation for inter 


epi 
marketing, ample 
powe! pool and low con 
tion and maintenance 
There 


picture 


you have a re 
that 


deserves 


new 


plants, plant relocation, branch 


ollices 


Inf 


water 


an 


health 


taxe 


a 
da 

the 
are 


it 


ing 


\ ailable 


and warehouses 


FLORIDA FACT KIT 
Now Available 


ormation about 
market 
irce powell 
d culture 


research, 
natural re 
education 
climate and 
transportation 
government § are 
Complete, up-to 
te, handy. Write today for 
» Florida Fact Kit — ad 
Industrial Commis 
n, 3502-3 Caldwell Build 
Tallahassee, Florida 


labor 
and 


FLORIDA 


The 


Sunshine State 
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COOL CAR COMFORT INCREASES 
YOUR BUSINESS EFFICIENCY 


WITH DETROIT CONTROLS YOU GET ALL THE 
BENEFITS OF CAR AIR CONDITIONING 


You've probably never heard of Detroit Controls’ By-Pass Valve—but if 
there is one on the air conditioner in your car you always have uniform 
cooling. You can vary the car temperature to suit the individual, or adjust 
to varying climates and weather conditions, by merely setting a dashboard 
control knob to the cooling comfort you desire. This valve also prevents 
over-cooling when you drive at high speeds. Another control, a Detroit ex- 
pansion valve, acts as an automatic “efficiency getter” by assuring proper 
flow of the cooling fluid. 


These two controls make car air conditioners operate ideally. Other Detroit 
controls have been standard in the refrigeration industry for many years. 


Duo-Classic” air conditioning thermostat. With it you control both 
heating and cooling with only one switch. See your air conditioning 
contractor or write for Bulletin 266. 


Here is another comfort control for home or office—the Detroit 


Tyni-Switch precision snap switches make your life more comfortable and otf tile 
your work easier in hundreds of ways. They turn on clock-radios, start and i, 
stop furnace blowers, and ore key elements in automatic refrigerator 1} yp 





defrosters, dictating machines, computers, burglar alarms, and nearly \ epee? 
everything automatic. 

YOU LIVE BETTER WiTH DETROIT CONTROLS 
DETROIT CONTROLS J Representatives in Principal Giles gp 
CORPORATION A AND ENGINEERING SPECIALTIES ( 

6900 Trumbull Ave, Detroit 8, Mich , LTD.. Montreal, 1 to, Winnipeg = 


Division of Amsnuan-Standard 


AUTOMATIC CONTROLS for 
REFRIGERATION © AIR CONDITIONING + DOMESTIC HEATING + AVIATION + TRANSPORTATION + WOME APPLIANCES + INDUSTRIAL USES 
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of Windsor wanted a pasteurizer, Tam- 
pone ordered it for her. The Duke 
wanted a greenhouse; Tampone got it. 

In the mail order department, the 
same personal touch prevails. “Our Miss 
Susan Clay” handles this correspond- 
ence, She, too, is kept hopping with 
special requests: a Lucite cane, for ex 
imple, for a woman who thought 
wooden ones didn’t go with evening 
clothes 
¢ Personal Attention—Watching Ger- 
ald roam through his store is a good way 
to understand his idea of service. He 
gives the air of being a pleasantly solici- 
tous host in his own home. If the 
doorman is ill, Gerald unobtrusively 
steps up to let a customer in. He stops 
a woman in the aisle to ask if he can 
help. “I wouldn’t ask any employee to 
do anything I wouldn't do myself,” he 
says—and proves it by straightening up 
a mussed-up display bed (picture, page 
134) 

In still another important 
Gerald is harking back to the old 
ways of retailing. He knows his store 
“I know every piece of merchandise 
we carry, and | usually know its price,” 
he says. Twice a week he inspects the 
merchandise as it comes to the receiv 
ing room. He wanders around the floors 
periodic ally 

“If a problem comes up with a cus 
tomer, I want a salesgirl to say, “You 
should meet our Mr. Gerald,’ and I'll 
come right down,” he says 
¢ Big Small Decisions—If an important 
new item or line is to come in, Gerald 
looks it over~and is quite likely to 
have some thoughts on how to improve 
it. A glass shrimp-dip dish had proved 
popular—but all too breakable in ship 
ping. Why not the same dish in Lucite? 
Gerald asks. A manufacturer has a tele 
phone stand to sell. Gerald approves 
but it should have room for two phone 
books, not on 

He sits in on the final choice of ar 
ticles to be featured in the catalog 
which accounts for a sizable share of 
sales, though Gerald isn’t saying just 
how much. He has a hand in all final 
decisions in the interior decorating de- 
partment. He spotchecks all complaints 
that come in; when they are serious, he 
takes pains to answer them himself—and 
to see that wrongs are righted 


respec t 


ll. Something New 


Gerald knows that the past hasn’t 
all the answers. The most obvious 
change was the physical shakeup he 
gave the store’s layout and decor. H« 
made over the stodgy first floor, redeco 
rated it, broke up the zigid German ar 
rangement of counters. He added linen 
and antique furniture to the 
lines 
¢ For Easier Living—To accommodate 
his old customers’ changed living pat- 


store’s 
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to market...to market 


... I high density form with original qualities retained 


Concentration of heat-sensitive liquid materials concentrated exposed to low temperature or to an 
notably food products, certain chemicals and pharma 
ceuticals heretofore, was chiefly a problem of holding 


of original product qualities. Too high temperature, or 


extremely short contact at higher temperatures. Densities 

ire increased over 8BO' in some instances, doubled 

production speeded up and original product qualities 

are retained 

the flavor, or color or some other property of the product Here is another example of Blaw-Knox engineering 
To solve this problem Blaw-Knox engineers of the achievements to help improve products, increase pro 

Buflovak Equipment Division developed the revolutionary ductivity, | 


lower costs, save time. The list below is indie- 
single-pass ROTO-VAK Concentrator. The material being ative of the broad scope of Blaw-Knox activities 


multiple passes through an evaporator, often destroyed 


tum, BLAW-KNOX COMPANY 
° 1201 Blaw-Knox Building, 300 Sixth Avenue, Pittsburgh 22, Pa. 
BLAW-KNOX ACTIVITIES Engineering, Design and Construction of Process Plants Process Lquipment 


(rating Rolls and Rolling Mill Equipment Clamshell Buckets 


Sprinkler Systems Transmission and Antenna Tewers 


Castings 
Pre-fabricated Piping Automatic 


Construction Equipment ... Armor and Armor Castings 











MERCURY “Trackless Train” 
is mes! system 

of horizontal movement 

of materials. 







(2) At destination, 
trailer-train is unloaded 
and — 


(1) Mercury “Yak” loads 
trailer-train powered 
by Mercury “Tug.” 


TONNAGE TRAVELS FOR LESS 






with the MERCURY Fork Truck 
“TRACKLESS TRAIN” 


If you are moving materials 200 feet or more 
... do it faster and at lower cost with the 
MERCURY Fork Truck “Trackless Train” sys- 
tem. Savings as high as 25% are not unusual. 
Let a MERCURY Sales Engineer demonstrate 
how you can profit with this efficient system. 


(3) Palletized loads 
are stacked to ceiling 
neight. 
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(O8e (HUCES (HAC TORS (eanees 4146 South Halsted Street + Chicago 9, Illinois 


NEED A NEW PRODUCT? 


or new features for an old one? 





What are you doing about your 
products to meet competition in 
1957? Our versatile team of scien- 
tists and engineers often can 
bring a new approach and effec- 


tively supplement your own de- 





velopment work. Or we can take 


your ideas from scratch and sug- A surgeon came to Rand with 
' ‘ the serious problem of immo 
gest a program. We've worked bile patients’ bedsores. Result 
a > . Bad the Alternating Pressure 
sUucce safully bon sbbaamhy fie lds ap- Point Pad, now in use in hun- 
pliance, automotive, medical, dreds of hospitals, bringing 
‘ relief to thousands of bed- 

metals, textiles and others. ridden patients. 


There are definite advantages in having an outside consultant 
on your research and development problems. Would you like to 
discuss this subject with us, without obligation, of course ? 


RAND DEVELOPMENT 
CORPORATION 
P.O. BOX 3855 . CLEVELAND 10, OHIO . Phone Ulster 1-6300 


RAND DEVELOPMENT CORPORATION «+ P.O. Box 3855 +« Cleveland 10, O. 


Please send information about your product development services. 


Name Company 


Address City & State 
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terns, Gerald puts heavy stress on goods 
that make for “easy living.” Gone are 
the cooks, he says, so we sell a lot of 
cookbooks, He wants products that are 
not only distinctive but useful: a waste 
basket with a disposable lining, a lug 
gage bag that fits over a suitcase handle. 

This is real Hammacher, Schlem 
mer,” he'll say—perhaps of a German 
knife that is screw driver, can opener, 
fish scaler, and flashlight all m one 
“We don’t want to be nifty-gifty,”” he 
explains 

To mak lear the need for the 
changes, he tells of a wealthy woman 
who came in recently to buy a tray. 
Did she want silver? No, thank you, 
she wanted: something she didn’t have 
to polish. Hammacher, Schlemmer had 
it: a tray of stainless steel. It is sig 
nificant, too, that the “‘never-out list” 
which the store must keep stocked) 
includes such humble items as dish 
mops, furniture polish, paper napkins 
e Matter of Taste—What works for 
the clients of long standing will appeat 
to the new market, too, Gerald is con 
vinced. He has “unbounded faith in 
the average homemaker and her taste,” 
regardless of her income bracket. Mian 
ufacturers and retailers tend to under 
rate her, give her inferior quality and 
styling, he feels 

Ihe new money often has less assur 
mee than the old carriage trade. That's 
where services such as the interior deco 
rating department can help—and where 
the prestige of the store’s name gives 
conhdence 

Pricing, in fact, is not a paramount 
matter in Gerald’s book, “I don’t want 
just the best coffee maker for $50,” 
he savs. “I also want a coffee maker 
for the woman who pays $3.50. But it 
must be the best possible at that price.” 


iil. Old Problems 


In a sense, Gerald is walking the 
same tightrope that other carriage trad 
merchants are walking. There is alwavs 
the risk that a bid for the new market 
will offend the old. There’s no doubt 
that the run-of-the-mill Hammacher, 
Schlemmer customer is special 

Tampone tells of the woman who 
called to order an item by phone. Hk 


told her the store was going to have a 


sale the next dav Thank vou for tell 

ing mK he said. “I'll stay away.’ 
With that kind of thinking among 

customers, it is casy to sce why Gerald 


quickly dropped the bargain-sale kind 
of promotion when he moved in. “‘T will 
not run an ad that savs, ‘Hurry, run, 
rush, get our special with a free attach 
ment,” he says 

¢ Prices and People—Since its custom 
ers don't cry for bargain sales, the stor 
doesn't have to mark down so many 
items during the year. That improves 
its average margin for overhead and 
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profit. But it also means that the price 
and the merchandise must be nght in 
the first pl Cc 

(his is one reason that new merchan 
dise gets such a careful going-over 
Such an operation, too, puts a premium 
on new ideas, exclusive new product 

By far the biggest headache, though 
is one that Gerald shares with other 
retailers: to get employees to give the 
caliber of service he wants. For man 
Hammacher, Schlemmer veterans, this 
comes as naturally as breathing. But 
newcomers to retailing haven't lived 
through the hard-sell days. Because he 
expects more of his help, Gerald pays 
better than average wages. Most of his 
ile clerk iwerage OVCI $50 a week 
in many stores their pay starts at $35 
Despite all this, the problem persist 


IV. Old Loves 


If Gerald succeeds in his new venture 
it scems likely that his own enthusiasm 
will be a major factor. Gardening and 
fishing are his hobbies, but “my work 
is my pleasure,” he says 

He was born and educated in South 
Carolina. His first jobs were interior 
decorating work for family fmends 
Three year tudy in Europe brought 
him an acquaintance with famous 
homes in Europe; five years in Canada 
gave him decorating jobs ther 
¢ Breaking In—His first retailing ex 
perience was with W. & J. Sloane. In 
1936, he moved to B. Altman, built up 
the interior decorating department 
there. After 12 vears, he branched off 
ind, as John Gerald Associates, did 
both interior decorating and merchan 
dising consulting—for such clients a 
James Lees & Sons Co.. Kittinger hur 
niture Co., and Waite Carpet Co 

With Katharine Kinnane, one of h 

sociates, he was consultant to the 
Planning Board of Henry Ford Museum 
md Greenfield Village of Dearborn, 
Mich 

Hammacher, Schlemmer appealed to 
him because he had loved the store a 
l bo ind he had i “healthy Tr pect 
for its name and clientele. It was just 
the nght size mall enough for the 
personal operation he enjoys, big enough 
to have real buying power. With a 
group of imvestors—and a_ substantial 
um of his own money—he took over 
¢ Out of the Red—The high cost of 
the first vear cut into proht in 1955 
But the company was in the black in 
December, and by next fall “we'll be 

ling,”’ “Gerald savs 

Once the New York store gets its feet 
firmly under it, Gerald plans other 
Hlammacher, Schlemmers. He feels he 
could handle perhaps a $5-million op 
cration in his present shop without lo 
ing its flavor. After that, the West 
Coast, Chicago, maybe Dallas and Kan 
sas City are possibilities. eo 
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for the new 


DALLAS STATLER HILTON 


These two Joy WG-9 compressors provide a con 
tinuous supply of compressed air to operate laundry 
and air conditioning control systems of Dallas 
new Statler Hilton Hotel 


provide the compressed air for the fabulous new 


Statler Hilton Hotel in Dallas. The heavy duty, continuously-operating WG-9's 
furnish a dependable air supply to operate the laundry equipment and the air 
conditioning control system 


The Joy WG-9 Compressor was designed for use either as the main air supply 
in a small plant or as an auxiliary air source for larger plants. It is built to 
deliver a moderate (up to 881 CFM) quantity of compressed air continuously 
The WG-9 is an ideal choice wherever space is at a premium. Its vertical con- 
struction requires but a small floor area and only a simple foundation, 


Write TODAY for details on this heavy duty compressor with the “big com- 
pressor” design features to Joy Manufacturing Company, Oliver Building, Pitts- 
burgh 22, Pa. 1n Canada: Joy Manufacturing Company (Canada) Limited, Galt, Ont 


wow 


Write for FREE Bulletin 92-56 


as JO 


For Air and Gas Compressors, Oxygen 

and Witrogen Generators, Vocuum 

Pumps and Boosters, Conveyors, Fans, 

Electrical Connectors, Hydraulic Fit- 
6102-02 ‘tings ond Hose Assemblies 
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Makes any truck 
a dump truck 


Fits any standard fork or platform 


lift truck .. . attached or detached in 
3 seconds . . . for fast, efficient handling 
of hot or cold, wet or dry bulky ma- 
terials. This modern materials handling 
equipment cuts hand unloading costs at 
least 560° . pays for itself before you 
know it. Built like a battleship. Extra 
heavy gauge metal. . . continuous seam 
welded . to stand years of toughest 
usage. Sizes from ‘4 to 2 cubic yards, 
Thousands of these time and money 
savers now in use by the biggest names 
in industry. Let us show you how they 
can help you 


ROURA 
----Se/f Dumping---—-- 


HOPPER 


! 
| 
| 
WANT DETAILS? Clip this coupon to your | 
letterhead and mail to | 

ROURA IRON WORKS, INC. | 
1407 Woodland Ave., Detroit 11, Michigan } 
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clues . 
the classified etuvtine of the world of 
business management. for information write 


clues,” Business Week 











142. Marketing 








TV's Troubles Get Airing 


Broadcasters beam at their Chicago convention, but 
their grins don’t mask video operators’ interesting and pressing 


array of problems. 


On the surface, it was all high spirits 
in Chicago last week at the 34th annual 
convention of the National Assn. of 
Radio & TV Broadcasters. A record 
2,500 members turned up, their beam 
ing faces reflecting the over-all pros- 
perity of their industry, which reaped 
$1.5-billion last year 

But underrieath the high spirits was 
their awareness that their business faces 
an unprecedented array of problems. 
There's the crescendo of attacks from 
outside. critics. There are the Congres- 
sional investigations of broadcasting 
that are now in progress and pending. 
I'here are the threats of closer govern- 
ment regulation And there are the 
mounting, disruptive pressures inside 
the industry itself 

For its convention agenda, the indus- 
try presented a united front. Speaker 
ifter speaker got up to answer charges 
about “bait” advertising and poor pro- 
grams, to warn of the dangers of govern- 
ment regulation, and to stress the need 
for fresh emphasis on industry respon- 
sibility and public service 
¢ Skeletons in Closet—The industry's 
own controversial family problems were 
gingerly handled. The two most critical 
issues facing T'V—network-station rela 
tions and channel allocations—were only 
sketchily dealt with. The convention 
didn’t come to grips with the problem 
of the economic plight of Ultra High 
Frequency TV stations because, as one 
NARTB staff member put it, “It’s not 
the right time to talk about that.” 

Beneath the surface, all these prob 
lems are worrving the broadcasters. The 
networks are frankly disturbed — by 
charges that some of their practices 
are monopolistic and they are busy ce 
menting relations with their afhliates 
Before the convention got under way, 
169 Columbia Broadcasting System af 
filiates met in closed session and unani 
mously passed a resolution supporting 
the network conception of broadcasting 
Next dav, American Broadcasting Co 
ifiliates took similar action. Both 
groups are planning to send representa 
tives to testify before the coming Sen 
ite Commerce Committee hearings on 
network operations 
¢ Answering an Independent—Their 
action was, clearly, in part a response 
to the dramatic testimony that Rich 
ard A. Moore, president of KKTV, Los 
Angeles, recently gave to the Commerce 
Committee. In one of the most thor 
ough-going critiques of network prac 
tices to date, Moore proposed that the 


lederal Communications Commission 
abolish option-time and “must buy” 
arrangements, which, he said are in vio 
lation of antitrust laws. 

(Option time, simply, is the nine 
hours in the broadcast day that the 
network may require its affiliates to de 
vote to network programs; “must buy” 
stations are the selected group of afhil- 
iates on which an advertiser must buy 
time if he wishes to advertise at all 
over the network.) 

Ihree wecks after Moore’s appear- 
ance, the committee mailed out a 
lengthy questionnaire to all network 
affiliates, asking searching questions 
about their business dealings with the 
networks. This was a clear attempt to 
determine the degree of control net- 
works exercise over their afhliates. 

And when the convention came 
around last week, Robert E. Kintner, 
president of ABC, was ready with a 
defense of network practices. He voiced 
the familiar network argument: that the 
ills of the industry stem from the sta- 
tion allocation problem 
¢ Question of Space—Like many other 
observers, he believes that the cure of 
most of T'V’s problems lies in the pres- 
ent shortage of TV stations—a shortage 
caused chiefly by the failure of UHF, 
with its 70 available channels, to de- 
velop along with VHF, which has only 
12 available channels. Kintner asserted 
that the charge of monopoly, when ap- 
plied to markets that have only one or 
two stations, has “real meaning.” (It 
is generally believed that the growth of 
his own ABC has been hindered by 
the station shortage.) He criticized 
FCC and Congress for the lack of sta 
tions, called the shortage “an arti 
ficial, government-created _ scarcity,” 
and blamed it on “government imac 
tion.” He believes FCC should give 
“full competition” at least to the coun- 
trv’s 100 top markets 

FCC Chmn. George C. McCon- 
naughey outlined to the convention his 
views on the shortage of TV stations. 
He threw out once and for all the pos- 
sibility of putting all stations on the 
UHF band, an idea few seriously 
thought would be adopted. His an 
swer consists of finding a way—which 
he left unspecified—to keep the 100-odd 
UHF stations now in operation going 
until the technical problems of the 
UHF band are licked. To do this, Mc- 
Connaughey wants the broadcasting in- 
dustry itself to set up a private research 
foundation to rush through a “crash 
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GENERAL 


MOTOR 


Both bearings get cool air in 
new DELCO Electric Motors! 


Better cooling increases bearing life and reduces 
maintenance on heavy-duty TEFC units 


Two fans, each strategically located near one of the bearings, give these large 
totally-enclosed, fan-cooled Delco Electric motors a more effective cooling system. 
The bearings get the coolest air first. Then, the entire motor is evenly cooled as 
the air moves rapidly through special tunnels built in the wall of the main frame. 
This remarkable new system assures quiet air flow, increased bearing life and less 
need for maintenance. It’s another example of how Delco Products engineering 
leads the way in solving your motor problems to provide more value, more 
consistently good performance on every application. Contact your nearby 
Delco Products distributor or sales office now for all your motor requirements, 


DELCO ZZuz MOTORS 


oar'om ome 


DELCO PRODUCTS, DIVISION OF GENERAL MOTORS, DAYTON, OHIO 


FProvect best by Feyformance / 








HERE'S HOW IT WORKS! 


Keb 


Cool air enters at both 
ends, cools bearings, tun- 
nels across entire motor. 


‘yr ; 

lapered fans turn cool air 
inward, scrub heat off vital 
bearing sites. 


Quiet air movement is 
controlled by large tunnels 
in motor frame 

















— it’s that new Credit Manager of yours!” 


The Credit Manager gets a bouquet 


“Bill, TU only take a minute!” The Sales 
Manager sounded even more urgent than 


usual 


Sure thing, Jack, come in and sit down.’ 
The Treasurer took off his glasses and regarded 
hes visitor across the desk What's your worry 


this morning?” he asked 


“Worried? Who says I'm worried? I'm 


happy! Look and the Sales Manager 
emphasized the word with a forefinger stabbed 
it the desk top, it's that new Credit 
Manager of yours! Well, he's not so new, any 
more, but you know what | mean: he's no 
old timer! 


Now, Jack, if you're going to hold that 
igainst him the Treasurer began, but hi 
wentle owe had never been a match for the 
other's rush of word 

Hold tt against him”? Bill, /'m not holding 


anything agaist that fellow! / came to prams 


Caesar, not to bury him-—-or whatever the man 


said. You know! Bill and the Sales Man 
ager owe took on a note of anguish at 
having been so misunderstood, / think he's 


done a terrific job! Above and beyond the 


call of duty, or however the saying goes! Why 


Bill and his vowe dropped the note of 
mguish to take on a confidential tone do 
ou know how much of our sales increase we 


owe to him? 


The Treasurer put his glasses back on and 
literally stared at the other. In his utter 
imazement, he was incapable of answering 
the other's rhetorical question. But there was 


no need. The Sales Manager swept right on 


Only a few days ago, he came to me and 
told me we weren't selling Apex Corporation 
hard enough! imagine! The Sales Manager 
grinned fondly at his own recollection Your 
Credit Manager telling me we're not selling an 
account hard enough! | nearly threw him out 
of my office, but darned if he didn't prove it 
to me! And this morning the Sales Manager 
stabbed the desk top again, we sold Apex 
our biggest order!” 


“Congratulations!” the Treasurer's tone of 
voice was mild 
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“Thanks!” said the Sales Manager. He got 
up briskly. “Well, | just wanted you to know 
the best thing this company has done in years 
was to make the Credit Manager's job more 
important and bring in a really good man to 
fill it. Since he persuaded us to insure our 
accounts receivable with American Credit 
Indemnity, we've penetrated areas we hadn't 
touched before! The Sales Manager became 
enthusiastic all over again. “Why, we've been 
able to project our Sales plans a full year 


ahead!” he cried. “And—since a few days 
ago-—we've begun selling our established 
accounts harder than ever! Well—see you 
later! 


The Treasurer took his glasses off again and 
smiled I'll tell the young man what you've 
said 

No need!” the other said from the door 
way I'm taking him to lunch and telling him 
myself!’ And he was gone as urgently as he 


had come 


Permitting more realistic 
market areas for optimum penetration is only 
one of 12 major benefits of American Credit 


Insurance 


For your copy of a free booklet, “A Preface 
to Profits write American Credit Insurance, 
Department 42, First National Bank Building, 


Baltimore 2, Maryland 


appraisals of 





American 
Credit 
Indemnity 


COMPANY OF NEW YORK 














program” of intensive study on the 


problems. 
¢ Goal for a Plan—The FCC is un- 
questionably on the spot, and will con 
centrate on finding a way to relieve the 
station shortage. A source close to FCC 
said privately at Chicago that the com- 
mission expects to come up with a new 
channel allocation plan by June 1. It 
will try to prevent more UHF stations 
from going out of business and probably 
will direct its efforts to giving the top 
100 markets three or more stations, all 
of them either VHF or UHF 
Action like this will meet some of the 
demands of the UHF station operators 
The Committee for Competitive TV, 
representing at present 43 UHF sta 
tions, met just before the convention, 
and its Pres. John G. Johnson, of Win 
ston-Salem, N. C.., said it seeks only to 
have FCC examine all evidence and 
make a decision by June. Publicly, it 
isn’t promoting any special plan. But 
it has been hard at work in Washington 
lining up congressmen on its side. This 
work has already borne fruit in two re 
cent resolutions, signed by four senators 
and 28 representatives, urging the FCC 
to act quickly on an allocation plan 
And the CCT will lead off testimony at 
Rep. Emanuel Celler’s (D-N. Y.) anti 
trust subcommittee investigation of the 
FCC late this month 
Chmn. McConnaughey told the con 
vention that these Congressional in 
vestigations reflected “dissatisfaction 
among certain segments of the industry, 
rather than among people in general.” 
¢ Growing Power—One of the biggest 
of these “certain segments” is made 
up of TV film syndicators. As sup 
pliers of program material, competing 
with networks, svndicators resent net 
work control over broadcast time. This 
vear, for the first time, they had a place 
on the convention program. Michael 
Sillerman, executive vice-president of 
lelevision Pictures of America, pointed 
out that last vear over 50% of all TV 
programing was on film 
¢ Public’s Views—Broadcasters took 
stock of what Harold FE. Fellows, 
NARTB president and board chairman 
called in his annual report, “the mount 
ing tide of criticism that seems to have 
attained the proportions of a great wave 
weeping over the industry.” The wave 
started rolling last March when Lowell 
B. Mason, a member of the Federal 
l'rade Commission, attacked TV's “par 
lor hucksterism.” He hinted at possi 
ble government regulation. More rum 
bles of dissatisfaction followed 
Broadcasters admitted the justice of 
some of the criticism. But they insisted 
it applies to only a minute part of their 
industry. They will try to avoid possibk 
regulation by regulating 
themselves through the TV code and 
by making the public and Congress 
more aware of their efforts. tno 


government 
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For a hundred years . . . for hundreds of 
people . . . we have developed and produced 
custom-made specialty papers to do 

special jobs. 


Perhaps you, too, could use paper in place 


of other material . . . to make your products 


W E Cc R E AT Ee better, for less! 


We create .. . in our research and development 


A N D laboratories . . . specialty papers to meet 


most any requirement of wet or dry strength, 





lateral or longitudinal strength, absorbency, 
NM A K ion porosity, or any combination of these factors. 


And we make . . . on modern machinery, 
and with rigid quality control . . . any 
quantity needed of these specialty papers. 
We offer you our research facilities. Perhaps 
we can help you make your product better, 
for less . . . with a custom-made paper! 


Call or write us, any time. 


DEXSTAR 


Cc. H. DEXTER & SONS, INC. 
SPECIALTY PAPERS 


Windsor Locks 4, Connecticut 


in tea bags 

in oil filters 

in hair wave kits 

in electrolytic capacitors 


in vacuum cleaners 





in air conditioners 


SPECIALTY PAPERS FOR INDUSTRY 


in hi-temp electrical insulation + « « Made from natural, synthetic, and giass tibers 


in disposable diapers 
in wallboard tape 

in hospital face masks 
in coolant filters 

in sachets 

in duplicating stencils 
in coffee filters 

in flat silver wrapping 
in edible oil filters 

in cheese processing 
in dry-cleaning tags 
in lens tissues 

in chamois-like wipers 
in yarn dying covers 


in plastic laminations 
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Price Cutters Get a Third of Market 
Survey on Appliance Buying Shows 


liow much of the ajpliance business do discount 
houses—and discount selling—account for? Selling Re 
search, Inc., New York consulting firm, has some an 
swers. It asked some 1,500 housewives, who in the last 
two years had bought fbout 7,200 appliances in 55 
cities, where they got their appliances and whether they 
paid list price or not. If the women told the truth, they 
bought an even third of the appliances at discount, from 
all sources. 

This confirms—if confirmation is needed—that dis 
count selling is big busingss. Actually, the figures prob 
ibly understate the price\cutters’ strength. The survey 
did not include New Yadrk or Chicago, both big dis 
count center \lso, the results were-tabulated by num 
ber of purchases rather thaln dollar volume. It’s the big 
ticket items that have strongest discount appeal 

his comes out in the survey. Discount buving showed 
up most strongly on such jtems as air conditioners, dish 
washers, floor polishers, electric ranges, refrigerators, and 
the like; in these goods, it accounted for anywhere from 
02, of the total such items purchased But 
there are some puzzling exceptions. In TV sets, only 
29", were bought at cut! prices; in washing machines, 
only 31% 


to 53”; 


Among all sources, appliance stores rated tops; they 
accounted for 38°,, of all purchases, whether at discount 
or list. Department storés ran second, with 30°; dis 
count houses, at 13°), were a poor third 


Business Gets Another Yardstick 


To Measure the Upcoming Market 


Marketing men and economists now have to cope 
with two surveys of consumer buying intentions rather 
than iust the one they have been familiar with—the series 
produced by the Survey Research Center of the Univer 
sity of Michigan 

This week Look magazine released a survey of buying 
intentions made for it by Alfred Politz Research, Inc. 
Ihe survey, based on a probability sampling of 4,772 
households in February, includes: data on financial ex 
pectations over the next 12 months; buving intentions 
regarding houses, cars, and major appliances, together 
with recent purchases of these goods; travel intentions 

he Look-Politz survey, called Survey of U. S. Mar 
kets, 1956, finds that 10.1°% of households plan to buy 
cars within the next 12 months and that 30.3% plan 
home improvements Projected to the national market, 
this means that 4.5-million U.S. households plan to buy 
+9 million cars, 8.7-million major appliances. 
And 14.7-million plan home improvements 

In general, the Politz survey shows an even more opti- 


houses, 
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mistic picture than did the last Michigan survey, made 
in January and February, for the Federal Reserve Board 
(BW —Mar.17'56,p32). The FRB survey, for example, 
showed 8.2°, of 2,800 buying units planning car pur- 
chases against Politz’s 10.1°, and 22.6% planning home 
improvements against Politz’s 30.3%. Several factors 
help to explain these discrepancies 

¢ The Politz survey was taken at a later period, 
when consumer confidence may have turned up. 

¢ The Politz survey asked about intentions over 
the next 12 months while FRB confined itself to the re 
mainder of the year. 

¢ The way the questions were asked differed here 
and there. For instance, FRB included home improve- 
ments of $50 or more, while Politz set no dollar value. 

Look intends putting its survey on “a regular basis.” 


Company Seeks Public Financing 
To Develop New Shopping Centers 


Shopping centers continued to burgeon—but they hit 
some snags, too. American Shopping Centers, Inc., a 
brand-new concern whose purpose is to buy up and 
develop shopping centers, is seeking a solution through 
public financing. President of the concern is Donald 
H. Shanedling, Minneapolis real estate man. 

Next month the new company will acquire the assets 
of 13 shopping centers already in operation, which 
Shanedling developed. Most of them are in Minnesota, 
Wisconsin, and Illinois, though they go as far afield as 
Florida. It plans to build four more centers this year, 
five in 1957 

l'o finance the project, Shanedling and his associates 
are putting in $6-million of their own. Another $6-mil 
lion will come from public sale of debentures and com 
mon stock, to be sold through Carl M. Loeb, Rhoades 
& Co. Shanedling will retain control, with some 42% 
of total shares 


Marketing Briefs 


The Oregon “fair trade” law has been ruled uncon 
stitutional by the state's supreme court. Nonsigners of 
resale price maintenance contracts do not have to sell 
at prices set by manufacturers, the court ruled in uphold 
ing a circuit court verdict against General Electric last 
vear. ‘The grounds: Fair trade is (1) in violation of the 
due process provisions of federal and state constitutions, 
and (2) is an unlawful delegation of legislative power. 


Falstaff Brewing Corp. has bought another brewery, 
its second acquisition in the last few months. Its newest 
purchase is Harry Mitchell Brewing Co. in El Paso. 
Falstaff now has an annual capacity of 4.6-million bbl 


Hawaiian Pineapple Co. plans to enter the market 
this year with a full line of canned fruits and vegetables, 
supplementing its “Dole” brand pineapple products 
Ihe decision to diversify was taken to end the firm's 
dependence on only one product 
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This is one way of explaining 


a totally new concept in trailer design 


Probably no other container more ing Customer Individualized Desis select from a wide range of standard 
neatly ommodates its contents tha CID brings to highway carriers t! OMpPo ee y types of run 
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Ansul's new Moisture Control System is shown at upper right undergoing laboratory testing 


The color change taking place in the 
window pi tured at the left signals the 
end of thousands of dollars in repair 
costs for owners of refrigeration and 
air conditioning equipment 

The color in the Dry-Eye fitting, a 
part of Ansul’s new Moisture Control 
System, is actually telling the viewer 
that moisture has entered the system 
and if not removed will show up in 
repair bills in the months to come 
Now, any employee working near your 
refrigeration or air conditioning equip 
ment can spot moisture before it causes 
trouble. A glance at the Dry-Eye 
window tells instantly if professional 
service is needed to correct a moisture 


condition 


New Ansul “Dry-Eye” Cuts Repair Costs for 
Owners of Refrigeration and Air Conditioning 


Your refrigeration service depart- 
ment or your service contractor can 
obtain the new Ansul Moisture Con- 
trol System with the Dry-Eye from 
your local Refrigeration Wholesaler. 

Ansul is a company staffed to solve 
problems of this kind— problems that 
are chemical and mechanical in nature. 
At Ansul you will find the chemist and 
the mechanical engineer working side 
by side on a common problem, each 
bringing to bear his own special talent 
to arrive ata single practi al solution, 

NSUL CHEMICAL COMPANY, Mari- 
nette,Wis. Ansul, pioneer manufacturer 
of Fire Equipment, Refrigerants and 
Mechanical Refrigeration Products, 


Industrial and Fine Organic Chemicals. 
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The U.S. is reshaping its world strategy in answer to the new Com- 
munist program expounded at the 20th Congress of the Communist Party 
of the U.S.S.R. in Moscow last February. 


That’s the import of the speeches of Pres. Eisenhower last week and 
Secy. Dulles’ policy statements this week (page 30). 


This shift is the result of a series of searching studies by Washington’s 
Soviet experts since the party congress. This is the consensus among State 
Dept., Pentagon, and Central Intelligence Agency planners: 


¢ Stalin’s successors are pursuing the same objective of world power as 
the former Russian dictator—but with different tactics. 


* The new Soviet threat is grave. If it is not effectively countered, it 
could lead to control by Moscow over all South Asia and, eventually, Western 
Europe. 


U.S. policymakers are ready to do anything in our economic and 
political power to counteract the new Russian moves. 


But it obviously will take time to shape a new strategy in concrete 
terms. It took about a year to translate Secy. of State Marshall’s Harvard 
speech in 1947 into the Marshall Plan. 


The lag this time won't be shorter, because Washington feels it can only 
take the initiative in a broad general way. 


Dulles has called for an expansion of NATO’s unused economic and 
political foundations. But that broadening will have to be a collective effort 
of the whole Atlantic Community of nations. 


The first moves in this joint effort are likely to come at next week’s 
meeting of the NATO Council in Paris. It will give Dulles a chance to sound 
out European thought. Several West European statesmen—ltaly’s Pres 
Gronchi, France’s Premier Mollet, Belgium’s Spaak—and Canada’s Minister 
of External Affairs Pearson have already gone on record as favoring just 
this kind of change in NATO. 


While these discussions set in motion new thinking in Atlantic Com- 
munity problems, Washington will be elaborating a recent shift in emphasis 
in Asian policy. Its main theme: (1) support of absolute sovereignty of 
South Asian nations; and (2) a corollary, economic aid without strings. 


Washington will get a chance soon to formulate new approaches to 
the whole Afro-Asian bloc of uncommitted nations where the Russians 
have recently had such propaganda successes. In mid-May Pres. Soekarno 
of Indonesia is expected to arrive for a state visit to Washington. He will 
be followed in July by Prime Minister Nehru of India. 


Washington is encouraged by reactions in London to the visit of 
Soviet Communist boss Khrushchev and Premier Bulganin. The Russian 
visitors have not repeated the successes they had in South Asia. When they 
left London after a 10-day stay. 


Khrushchev and Bulganin did not succeed in budging Britain one 
inch away from the Anglo-American alliance. Prime Minister Eden refused 
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the Russians any concessions on shipment of strategic goods to the Seviet 
bloc—despite tempting offers of Russian trade and hints of gold credits. 


Eden’s firmness was prompted by the Kremlin leaders’ refusal to give 
on the issues that the West considers most vital: guarantees of European 
security and German reunifieation. 


But the Russians did do a lot of talking: 


Discussions on disarmament shifted back and forth. Khrushchev had a 
long talk with Pres. Eisenhower's special adviser on disarmament, Harold 
Stassen. But this seems to have been merely a diplomatic maneuver by 
Khrushchev to offset the effects of his earlier public denunciation of Eisen- 
hower’s “open-skies” proposal. No real break in the present disarmament 
deadlock seems likely. 


On the Middle East, the Russians hinted at a possible deal: If London 
would abandon the anti-Russian aspects of the Baghdad Pact, Moscow 
would be ready to talk business about British interests in the Arab world. 
The Foreign Office considers any such reversal of London's policy unthink- 
able. On the other hand, the Russians flatly refused to buy a British proposal 
for an arms embargo by both East and West against all the Middle East 
nations. 


Out of all this haggling, the British believe they have learned some 
fundamentals about present Soviet policy 


* The Khrushchev-Bulganin basic position hasn't changed since the 
Geneva conference last summer. But some softening might develop in 
further “summit-type” meetings. The Russians would like to continue this 
sort of diplomacy. That’s what Khrushchev meant when he hinted he would 
like to come to Washington 


* The Russians still seem to want Western capital goods badly, despite 
Khrushchev’s boasts about Soviet technological developments, including 
intercontinental missiles 

* The Soviet leaders are aware that they pushed the Middle East crisis 


too far. But they want the tension in the area to continue, short of a full- 
scale war. 


. 
In the Middle East itself this week, Moscow was losing ground. The 


Kremlin's announcement that it will cooperate in the U.N. to prevent an 
Israeli-Arab war is being taken by Arab nationalists as a double-cross. 


At the same time, the U.S.-backed mission of U.N. Secy, Gen 
Hammarskjold has succeeded in extending the new Egyptian-Israeli cease- 
fire to Syria, Lebanon, and Jordan 


But there is little hope that a long-term settlement is in the cards. 

Nasser considers last week’s adherence of the U.S. to the economic and 
the anti-subversion committees of the Baghdad Pact as Washington’s entry 
into the alliance “by the back door.” 


Still, the U.S. is hoping to cash in on the Arabs’ new disenchantment 
with the Russians. Washington has told Nasser it will try to persuade 
Britain to freeze the Baghdad Pact, not to press for the entry of more 
Arab countries. That might soften Nasser’s anti-Western diplomacy. 
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shortest time 


between points...is by BELL helicopter 


WHEN Radio Materials Corporation of Chicago, manu- 
facturers of electronic components, added a new plant 135 
miles away in Attica, Ind., it solved an expansion problem 
but ran into a transportation problem. 

Executives shuttling between the two facilities were losing 
valuable working hours enroute. Road travel meant a three 
or four hour trip and even when using the company’s fixed 
wing airplane, the two hours by auto between plants and 
airports couldn't be overcome. 
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But Board Chairman Joseph F, Riley met the situation by add 
ing to his trathc deparement one of Bell Aircratt’s new three 
place executive helicopters —the Model 47H BELLAIRUS. 


Now Riley and his executives make the trip: by helicopter 
from the roof or parking lot of one plant to the other — 
in 90 minutes or less. At a minimum, this will save an esti- 
mated 1000 expensive management hours a year. Equally 
important is that the helicopter service operates at the dic- 


tates of business — not the weather 


RMC's RILEV SAYS ‘We are finding chat just the possibility of 
a helicopter trip is creating an unexpected sales appeal to potential and 
existing customers, So you might say the Bell helicopter is a valuable addi- 
tion to our sales force in addition to serving as a vital 


administrative tool,” 


Radio Materials ¢ orporation’s experience with the time and money sav 
ing features of Bell helicopters is typical. These helicopters provide safe 
and quick transportation at low initial and maintenance cost, They are 
the most widely used helicopters in the world 
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INSTRUMENTATION PERMITS USE OF BYPRODUCT 
FUEL, PAYS FOR ITSELF IN SLIGHTLY OVER ONE YEAR. 


Application of a Honeywell control system to open hearth 
furnaces enabled the Alan Wood Steel Company, Con 
shohocken, Pa.,to save almost the initial cost in the first 
year of the system’s operation. The control system mixes 
byproduct coke oven gas with base fuel —oil or tar —auto 
matically using as much of the gas as is available, and 
proportioning the proper amount of base fuel to provide 
required total Btu input. In addition, the control system 
assures most efficient combustion by regulating fuel-air 
ratio. Operation is completely automati > we 
vides a continuous and totalized record of fuel flow. So 
successful was the first installation that Alan Wood 
installed additional Honeywell control systems for its 
other open hearth furnaces 


reduce check 
maintenance 
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by high fuel costs? 


Instrumentation can give you more Btu’s per fuel dol- 
lar...permit economical utilization of byproduct fuels 


F YOU are using instrumentation solely as a means of automatic 
temperature control, you may be overlooking a practical oppor- 
tunity to slash your fuel bills substantially. 


Instrumentation, today, can give you more heat per fuel dollar . 
the ability to shift from one base fuel to another as favorable price 
situations arise . . . and the opportunity to utilize byproduct fuels as 
a means of reducing outside fuel purchases. 


Such results are yours on a sound basis because actual savings on fuel 
bills can pay for instrumentation in a single year. 


Today you can reasonably expect the unexpected benefit . . . when 
versatile instrumentation works for you. New and improved methods 
of controlling, recording and measuring all types of industrial oper 
ations bring you unsuspected ways to reduce costs . . . improve present 
products .. . get new ones into the marketplace. 


There may well be advantages for your company, too, in the ability 
of instruments to speed research . . . free costly manpower for more 
productive effort . .. provide extremely accurate cost accounting data. 


Hard to believe, you say. Honeywell—largest maker of controls in 
the world—can show you how to get such results . by applying 
modern instrumentation to your present operations and by making 
certain that instruments are properly integrated in new plant plan 
ning. Right now, we’re ready to go to work for you. 


MINNEAPOLIS-HONEYWELL REGULATOR Co., IJndustrial Division, 
Wayne and Windrim Avenues, Philadelphia 44, Pa.—in Canada, 
Toronto 17, Ontario. 
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New uses for instrumentation are 
developing so fast that applications 
unheard of today may be in profit- 
able operation tomorrow. Here, for 
example, are some typical products 
of Honeywell progress in instrumen- 
tation for diversified fields. 


Controls for atomic reactors 


“Packaged”’ control systems for the 
various types of atomic reactors be- 
ing designed for research and indus- 
trial use are now available from 
Honeywell. These systems embody 
simplified designs that reflect long 
experience gained by Honeywell in 
years of classified work for the Gov- 
ernment. The Honeywell staff of 
nucleonics engineers is thoroughly 
qualified in both the experimental 
and production phases of atomic 
energy. 


Air pollution control 
... with a plus pay-off 


Instrument application to solve a 
specific problem can frequently lead 
to additional benefits. Example: a 
recent Honeywell installation of co- 
ordinated controls on an enamelling 
oven. First, a system was worked 
out to end air pollution by oven 
gases. Integration of another con 
trol system permitted recovery of 
formerly wasted fuel value of the 
oven gases. This system cut fuel 
bills 80°). And a third control sys 
tem, recommended by Honeywell 
engineers to keep ovens at peak safe 
output, increased production 400%, 


New application of moisture 
‘sensing’ for cotton mills 


To maintain finished product uni 
formity and quality, cotton mill 
picker machine operators must know 
moisture content accurately and con 
tinuously. Honeywell engineers have 
now found a way to apply the elec 
tronic Moist-O-Graph, widely. used 
in the industry for control of percent 
regain on slashers, to provide auto 
matic recording of moisture in cotton 
lap. This new application helps re- 
duce waste and boost efficiency . . 

thus cut costs. 



















behind the name 


experienced 
engineering 


§ foundrymen know, it takes 
experience— sound, resourceful 
engineering —to develop new machines 
and methods for lower-cost production. 








Working closely with the industry 
for 50 years, Osborn offers a full 
line of experience-engineered foundry 
equipment 

To improve your methods and profit 
picture, get all the facts on Osborn semi- 
automatic or fully automated equipment. 
Write The Osborn Manufacturing 
Company, Dept. AA-8, 5401 Hamilton 
Avenue, Cleveland 14, Ohio. 


Two other 
important 
reasons why 
you should 
specify 
OSBORN 









QUALITY MANUFACTURE — Osborn cra/timen are expermncad SOUND APPLICATIONS — Oshorn's unsurpassed experience in 
in manufacturing foundry machines that assure dependable both short run and mass-production applications provides 
performance day after day the right machine for every job 


Zo 
LOSBOR®S Leader in automation for the foundry 


CORE BLOWERS 












MOLDING MACHINES 





INDUSTRIAL BRUSHES 
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Preview of Labor's Election Role 


@ Labor lets political rivals help it pick issues that 
will be pressed during the coming campaign. 


@ Unionists will harp on “big business” influence in 


the Administration, press for Taft-Hartley repeal. 


@ Layoffs in the auto industry may put UAW in 
center of labor’s political drive. 


task for 


leaders in the 


\ major 
union 


pro-Democratic 
coming election 
campaign is drawing up a list of issues 
that their will rally behind 
hey must succeed in raising counter 
issues to the Administration’s 
of high wages and empleyment 

This week organized labor launched 
its 1956 political efforts with that task 
in mind, The scene was a United Auto 
Workers rally m Washington. ‘Th 
union invited three leading Demo 
crats including two Presidential aspi 
rants, and a couple of conservative 
Republican senators to address an 
assembly of 3,000 delegates. 

Under a billing of a typical “town 
meeting,” Democratic Senators Estes 
Kefauver of Tennessee and Hubert 
Humphrey of Minnesota debated with 
Republican Senators William Knowl 
ind of California and Carl Curtis of 
Nebraska. The two pairs of senators 
ire about as far apart in labor philo 
sophy as imaginable, and it came a 
no surprise that they disagreed sharply 
on repeal of Taft-Hartley, ‘right to 
work” laws, taxes, and just about every 
other subject discussed 

The next Adlai Stevenson 
Kefauver’s rival for the Democratic 
Presidential nomination, took the ros 
trum and further emphasized the dif 
ference in thinking by Democrats and 
Republicans in regard to labor 
¢ Preview—When the conference was 
over, the public had a good preview 
of the s union officials will hammer 
iway at when they hit the 
trail in the months ahead 

Just how far they can ride on thes 
issues until Election 
Day. It’s debatable whether labor can 
make too much political capital out of 
Knowland 
of conflicting 
taken by other 


members 


record 


day, 


issuc 
campaign 


won't be known 


the conservative views of 
ind Curtis in the face 
ind more liberal stand: 
Republicans 

¢ Polite Atmosphere—But the mecting 
Probably 
no union group had ever been advised 
© flatly by a politician that he favored 
the Taft-Hartley Act and state control 
over union Knowland himself 
noted that in his 11 vears as a senator 


itself was something unusual 


security 
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he had before been invited to 
uch a gathering and that the only 
time he heard from UAW was when 
the union announced its endorsement 
of his opponent. What must have 
surprising to the Republican senators, 
as well as the delegates, was the 
natured attitude on both sides 

The convention didn’t get off to a 
completely friendly start. When Curtis 
opened his remarks with a crack that 
he hadn’t seen much of traveling can 
didate Kefauver in the Senate, the dele 
gates let loose with boos and catcalls 
But UAW conference chairman, Leo 
nard Woodcock, cut the outburst short 
by reminding the delegates to respect 
opinions “you don’t like.” 

After that, the only displays 
cheering and applause for remarks made 
by Stevenson, Humphrey, and Kefauver 
Ihe reception recewed by the Repub 
licans was noticeably 
¢ Republican 
Curtis 


neve! 


been 


good 


were 


less enthusiastic 
Stand—Knowland and 
effort to assuage the 
stated = then 
and sO ial 


made no 
Both 
Opim1ons on labor 
without 
members 


delegates own 
welfare 
that 


might be closer 


legislation 
other party 
to labor's viewpoint 

But they 
tion record on such 
employment, tax 


pointing out 


Administra 
matters as 


stood on the 
wage 
And 
both senators made a point of remind 
ing the of the 
the voting booth 
¢ Issues Raised by 
three Democrat 
that Reuther and 
will press 
They are not new, but the 
on Republican policy ar 


foreign policy 


juto worker privact ot 
Democrats— I hiv 
outlined the issue 
other 
n their politi i] program 
attack 
going to be 


union leader 


harper from now on 
Vhes« will be thre big 
labor officials will harp on 
e¢ “Big business” 
Administration 
¢ Repeal of Taft-Hartley 
e Rev imping of National 
Relations Board’s member hip 
Labor also will play up the trouble: 
of the farmers and thei 
est with labor, the 
automation 


that 


influence in the 


| Do! 


mutual inter 
need for control of 
through new jobs and a 


shorter work week 


Ihe principal promise held out to 
both Democratic Presidential 
ispirants is a place for organized labor 
Democratic Administration, St 
with this 
Who from organized labor speaks at 


labor by 


venson won cheers remark 


this cabinet meeting now? ‘There have 
been sitting at this cabinet table three 
men from one corporation—and no on 
from the 16-million membership of the 
APL-CIO, 
¢ Side Contest— Ili 
the UAW conference was between 
Democrats and Republicans, But the 
reception given to Kefauver and Steven 
son also generated interest. A recording 
of the applause accorded the two men 
by the delegates probably would result 
in a standoff. And certainly there 
little difference in the political pro 
grams for labor advanced by the two 
candidates 

There im Opportunity for 
a display of the reperted acrimonies 
between Kefauver and Humphrey that 
developed after the Tennessee senator's 
successful primary in Humphrey's own 
state, in which Kefauver attacked Min 
nesota political bosses. But no harsh 
words ensued when Humphrey noted 
that Kefauver had absent from 
the Senate except for final votes and 
when Kefauver lightly described Hum 
phrey’s free-swinging attack on the 
GOP as “delightful.” 

Ihe conference was a 
how 


open contest at 


Was 


also was 


been 


Democratic 
and Democrats weren't playing 
up divisions in their own rank 

¢ Auto Lavoffs—This sally 
tics by the auto workers 
than just a 


into poli 
may be 
preview of the 
ipproach to be 
labor. The union remain in the 
center of the political fireworks right 
up until Election Day as it challenges 
the Administration on the issu 
ployment 

At present, the auto union « 
that 110,000 of its members are unem 
ployed is a result of a cutback im auto 
Further lavofts are 
inticipated this summer when retooling 
models get And 
officials foresee a recurrence of 
that pres 1954 
when unemployment ros close to 
00,000 just before the elections 

Probably a direct result of the 1954 
ituation was the defeat that vear of 
Michigan’s Republican Sen. Ferguson 
ind the election of UAW supported 
Pat McNamara, a Democrat. In that 
contest, the auto layoff primarily wer 
i State issuc. But if the same situation 
UAW will be out to 
suc of it. eno 


mor 
campaign 
made by organized 


of em 


timates 


production iuto 


for new under wat 
UAW 


the ituation iled in 


occurs this time, 


make a national i 
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How to have a Big Family 
...and be happy, too 


We're talking about a “family” of pumps for a process plant. 


It's Dean Brothers Series 10 standard centrifugal pumps. 
The eleven members of this family can do almost anything in 
the way of moving liquids: They can pump as little as 10 gallons 
a minute or as many as 700. Total dynamic head can be any- 
thing from 25 feet up to 400. The temperature of the liquid can 
be as low as 250° F. below zero or as high as 850° above. Work- 
ing pressures range from a 30-inch vacuum to 400 Ibs. per sq. 
in., gauge 


But the thing that makes these pumps one big happy family 
will make you happy, too. They're all built from the same parts 
with the exception of the Casing, Impeller and Suction Nozzle. 
And for pumping temperatures above 350° F., the cradle hous- 
ing is integrally water-jacketed. Otherwise, these pumps are all 
alike. One shaft fits all pumps. Likewise one shaft sleeve and 
one set of packing or one mechanical seal. The bearings are the 
same and so are all other parts throughout the entire family. 


When you get all this—plus mechanical reliability usually 
found only in costly, individually-engineered pumps—who 
wouldn't be happy with a family of Dean Brothers standard cen- 
trifugal process pumps? Why don’t you get all the facts about 
these truly remarkable pumps ?* Send for Circular No. 184C, 


*Series 10, Series 20 and Series 30—to 7,000 gallons per minute capacity, 
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HOW PUMPS, “FAMILY STYLE,” PAY OFF 


~\ 
> e 
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Initial cost is lower than if each pump was an “individualist.” 
Factory assembly from parts in stock assures prompt delivery. 
Spare parts inventory is small—less investment . . . less stor- 
age space . . . less time to handle and keep track of 

Maintenance time is reduced. Once a man learns his way around 


one pump, it's the same for all the rest. In emergencies, this can mean 
less downtime. 


| EOS A ES 


DEAN BROTHERS PUMPS /NC. 


INDIANAPOLIS 7, INDIANA 
Centrifugal and Reciprocating Pumps + Since 1869 
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Tighter Reins... 


...on employee welfare 
funds get boost from New 
York’s new law, but federal 
control may be less strong. 


State control over employee welfare 
funds has moved a long step forward 
now that New York has enacted a law 
regulating the operations of the funds 
New York is only the second state to 
enact such legislation, but its law is 
significant in this almost untouched 
field because by common estimate more 
welfare funds flourish in New York 
than in any other state. 

I'he pioneer in the field was the state 
of Washington. Last year, it required 
the trustees of welfare funds to file de 
tails of the funds with its commissioner 
of insurance. Its law set no rules or 
standards for the conduct of the funds, 
and it didn’t cover welfare funds sub 
ject to inspection by bank examiners 
But in legislative terms it was a begin 
ning of what is obviously going to be 
an extensive and long-term undertaking 
covering by statute a relatively new in- 
stitution that was created by collective 
bargaining. 

Now, after three years of investiga 
tion, political controversy, and mount 
ing demands for action, New York has 
followed Washington's lead with a regu- 
latory law 
¢ Republicans’ Scheme—The New York 
law goes much farther than Washing- 
ton’s. But it doesn’t go nearly far 
enough for Gov. Harriman and the 
Democrats in Albany. They sought a 
broader law, but to get any legislation 
at all this year, they had to accept a 
Republican bill that will: 

¢ Require registration of every col- 
lectively bargained, jointly administered 
employee welfare fund in the state. 
Union-operated funds created by collec- 
tive bargaining will also be covered. The 
form of registration and the informa- 
tion that the fund trustees must give to 
the state will be prescribed by either 
the State Insurance Dept. or the State 
Banking Dept. The Insurance Dept. 
will ride herd on welfare funds that 
provide benefits through insurance; the 
Banking Dept. on those that are self 
insured or assume their own risk and 
keep their money in a bank. 

¢ Require fund trustees to file an- 
nual reports on their fund’s financial 
condition with the proper department. 
Again, cach department will decide 
what form these reports must take. And 
if the departments wish, they can have 
fund trustees send reports to covered 
employers and employees. 

¢ Tighten controls over fee-split- 
ting, kick-backs, and other corrupt prac- 
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tices by making trustees subject to h 
duciary law, thus placing various obliga 
tions of a trust position on them 

¢ Provide for examination and 
iudit of welfare funds whenever the 
department superintendent wishes, but 
it least once every five vears 

¢ Permit the State Supreme Court 
to enjoin violations of the law, and the 
ittorney general to sue for recovery of 
iny illegal fund depletions that the de 
partment superintendent may find 

A penalty of up to $2,500 fine or 
removal of any trustee from the board 
or both, may be imposed by the depart 
ment superintendent 
¢ Democrats’ Aims—Though the 
broader legislation that Harriman 
sought failed to get past the Republican 
legislature, it does indicate the line that 
New York Democrats will press in the 
future. This line aims at 

e Regulating all welfare funds, in 
luding employer-operated plans 

e Putting restrictions on the 
amount of the employer's securities 
that any fund may hold 

¢ Establishing a 16-man advisory 
committee to help administer the law 

¢ Exempting self-insuring welfare 
funds from the requirement that they 
be licensed as insurance companies 
(BW —Oct.8'55,p129) 
¢ Federal Moves—Whatever advances 
the states may be making in control of 
welfare fund operations, proposals for 
methods of federal control appear to 
be lagging. Speculation is mounting 
that the bill reported out of the Senate 
labor subcommittee, headed by Sen 
Paul H. Douglas (D-Il1.), will not go 
0 far as either the New York Demo 
crats’ aims or provisions of the Republi 
can-sponsored New York law (BW 
Apr.21°56,p43) 

Differences still exist inside the com 
mittee over the question of regulating 
emplover-operated funds. Douglas and 

majority of the committee want all 
tvpes of funds covered; so does AFL 
CIO. Sen. Gordon Allott (R-Colo.). 
1 member of the Senate group, backs 
strong management opposition to dis 
closure of the details of employer-op 
erated funds 

Employers feel that once they've 
guaranteed benefits, it’s their business 
how they provide them. Labor, and 
the Douglas majority, maintain that 
employees have a right to know how 
fund costs stack up against benefits 
provided 

Some experts predict that once these 
disagreements are resolved, the Doug 
las committee will draft a bill requir 
ing registration and some form of dis 
closure of welfare fund operation 
hese experts assume the bill will spe 
ifically provide that states may go as 
far beyond the federal measure as they 
feel necessary in setting up welfar 
fund controls. eno 
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Perfect radio reception... 


G.E.’s new all transistor 

portable is always well received, 
because its package ‘‘sends’' so well. 
Looks good, too. For package 
protection and eye appeal, 

take your problems to H&D. 


Yi, oS 


(i HINDE & DAUCH 


/ » Subsidiary of West Virginia Pulp and Paper Company 


AUTHORITY ON PACKAGING * SANDUSKY, OHIO 
13 FACTORIES * 42 SALES OFFICES 
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WHEREVER 
you SAY 
iN THE 


Let NATIONAL VAN LINES 


make your move worry- 
free and economical ! 


Whether you're moving yourself, or 
,fe€ a company executive responsible 
moving transferred personnel 
National can save you money and time 
National pre-plans every move. Careful 
packing by bonded packers; direct service 
to destination aboard one hygienically 
clean, dustproof, rainproof van; unpack 
ing and furniture set-up exactly as the 
tomer wishes — all these are National 
ervice features that add up to econom 
ical, worry-free moving! 
Call your local agent — listed under "Moving" 
in the Yellow Pages of your phone book 


TD SINCE 929 


America's Fastest Growing Nationwide Moving Company 


Demonstration Panels 


a multiple-page bulletin board 


pages in a giant book” ; 

nes the display area of an « 

TYPICAL USES: conference 
and advertising meetings, retail displays, con 
entions lobby ribi Woining classes et 
HOWN ABOVE o nit with ten 24° «= 48° steel 
io ponels. AVAILABLE 
yf jels; wide range 

. o 


al 
MULTIPLEX DISPLAY FIXTURE CO. | 
938-948 Werth 10th St. St. Lowls 1, Missouri | 


lease send literature » Presentation Panels | 


Labor's Stormy Petre 
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| Has Star-Studded Fete 


At $100-a-plate dinner for Teamsters’ con- 
troversial Jimmy Hoffa, Dave Beck (left) 
calls him a “credit to labor.” 


HE State of Israel was more than a_ relatively minor figure in the union 
p jane million dollars richer this hierarchy. His official rank is no highe: 
week as it received a check from De than ninth vice-president of — the 
troit to finance a bovs’ home near’ Brotherhood of Teamsters and chair 
Jerusalem to be named Beth Hoffa man of its Central States Conference 
[hough Israel may be accustomed to But what's on paper is misleading 
receiving contributions from many His ruthless drive to expand his do 
ources, this particular gift nevertheless main, his willingness to make deals 
truck some people as curious with unsavory elements that control 
It represents proceeds from the affair both large and small areas of union 
pictured on these pages—a $100-a-plate jurisdiction, his support for known 
testimonial dinner for James R gangsters and racketeers make him the 
Jimmy’) Hoffa, easily the most con tormy petrel of the AFL-CIO, and the 
troversial figure in the U.S. labor move greatest present threat to its new-found HOFFA is honored with plaque by neigh- 
ment unity borhood boys’ club he sponsors, Dinner 
¢ Crisis-Builder—On paper, Hoffa is a Hoffa’s insistence on an alliance be proceeds went to boys’ home in Israel. 


well-wishers included Ford’s John Bugas, ranks were represented by local leaders, 
INDUSTRY others from auto manufacturers. TEAMSTERS and aides such as attorney Solly Robins. 





came in droves; Walter F. Mullady, for 


dignitaries included Bishop Bernard J. Sheil, 
CHURCH Roman Catholic Auxiliary Bishop of Chicago EMPLOYERS mer association head, praised Hoffa 
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UAW ‘TABLE at Hoffa dinner included 
V.-P. R. T. Gosser, but not Walter Reuther. 


leamsters and the dis 
credited International Longshoremen’s 
Assn.—which the AFL expelled for cor 
ruption—draws a decisive line that AFT 

CIO must cross or back away from at 
its spec ial executive council meeting on 
Mav |. ‘To sanction that alliance would 
make a mockery of AFL-CIO’s authority 
over its affiliates; to demand that the 
leamsters drop it or be expelled would 
invite a clash between the federation 


tween the 


“WOLVERINE TUBE IS TAILORED 


TO OUR PRODUCTION LINE" and one of its biggest and strongest 


units 
¢ Friends—and Otherwise—It was while 
this crisis was building up that the 


“One mark of an efficient supplier is the way their Hoffa testimonial dinner was planned, 


products and services fit in with your own production 
flow. Wolverine has been a natural for us. By counting 
on Wolverine and their Spun End Process} for our fab- 
ricated tubular parts, we've reduced the number of our 
own operations and picked up floor space we badly 


Notable among its sponsors was Al J 
Hayes, president of the International 
Assn. of Machinists and head of AFI 
C1O’s Ethical Practices Committee 
the organ established to root out cor 
ruption for the federation 


needed. Woiverine packages the parts so that we cut 
down on material handling and get better efficiency 
on our production line. Their quality control program is 
really thorough we've yet to find a Wolverine 
tubular part that doesn't meet our specifications. They've 
certainly lived up to their commitments to us.” 

Living up to its business commitments is a basic 
Wolverine policy. Wolverine's new book “Tubeman- 
ship" explains this policy thoroughly. Write for your 
copy today. 


Wolverine Tube, 1433 Central Avenue, Detroit 9, 
Michigan. Plants in Detroit, Michigan and Decatur, Ala. 


1A PATENTED PROCESS RE. 22465 


Oivislons oF 
CALUMET @ HECLA INE 





ALUMET OlVISION 


WOLVERINE TUBE 


NS nee Division of Catumet 4&4 Hecia, tne. ae é “ 
» EQUIPMENT CO.. LTO ROY FRUEHAUF (center), trailer com 
REST INDUSTINES Sryisran pany head, found customers among guests 


}OMAN LUN OER 





ity-Controtied Tubing and Extruded Aluminum Shapes 
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FOR SALE 
OR LEASE 


68,270 sq. ft. reinforced 
concrete buliding with 
approx.1t acre of vacant 
paved tand adjoining — 
in the heart of 
Hollywood, Calif. 


One of the most durably con 
structed buildings in Southern 
California. Spacious interior, ex 
cellent offices, ideal for a TV 
radio and motion picture center 
Suitable for light manufacturing 
(M-2), storage and distribution 
Can be readily converted to an 
all-office building 

Half of the 2.05 acre site is 
vacant (paved), for plant expan 
sion or new building construction 
Hollywood Freeway, nearby, leads 
to all sections of greater Los 
Angeles. An ideal syndicate invest 
ment. Ask for illustrated brochure 
and map showing industrial dis 
tricts in the Los Angeles metropol 
itan area. Cooperation to brokers 


An Exclusive Offering of 


Le Roy D. Owen Company 


INDUSTRIAL PROPERTIES 


Le Roy D. Owen, President 
Member, Society of industrial Realtors 
. 
§21 S. Hope St., Los Angeles 17, Calif 
Telephone MAdison 5-1307 











CASH AVAILABLE 


Small or large sums quickly available for 


expansion, inventory build-up, additional 
plant and equipment, new ventures, work 
ing capital and other business needs. Un- 
usual financing arrangements give you in 
creased profit, capital gain potential, other 
special tax advantages. For full details on 
where and how to get this financing from 
15 major sources and on using it profitably 
see HOW TO RAISE CASH, a 126-page 
research study by well-known Chicago fin 
ancier, Arthur H. Richland. This study 
may be obtained for 10 days’ free examina 
tion, and if you decide two keep it the cost 
is $12.50. Write to Institute for Business 
Planning, Inc., Dept. IBH-32, at 2 West 
14th Street, New York 11, N. Y., for your 
free-trial copy 





ZUUAVAU EDV ATUGTADTAT AEE ETUDE 


ATTENTION: 
WEST COAST COMPANIES 


A publicly owned East Coast monu- 
fecturer of rotating electrical equip- 
ment would like to acquire or merge 
with a West Coast company making 
electro-mechanical or related products 
Our orgonization has top engineering 
talent, productive field sales force, and 
quality products—and is seeking to 
strengthen its position in the growing 
Far West. Write: 


UUTUUUUUTUOETEAEE ELA 


BO 1489 Business Week 
330 W. 42 St., New York 36, N.Y 


SHUUVUALUANNELUEDV ADT ALU EDU UED UEDA ADAAET UEDA EDU EEU AOU AOD NEUE EDT EDEN 


TUE CELLO ORLCo CLL 


SHUUUEHUT AHH 


BUSINESS WEEK © Apr. 28, 1956 





There were other prominent labor 
officials among the sponsors: the ‘Team 
sters’ president, Dave Beck; the Steel 
workers’ David J. McDonald; 
Cross of the Bakery Workers; 
Zander of the State, 
Municipal Employees 

But some names were 
notably absent from the list: George 
Meany and William Schnitzler, 
dent and secretary-treasurer respectively 
of the AFL-CIO, and Walter Reuther, 
Detroit's best-known labor figure 
¢ Busy Spotlight—Last week, the din 
ner came off, in Detroit's State bau 
Coliseum, drawing 2,650 guests. ‘The 
Machinists’ Haves, for one, couldn’t 
make it in person. But his absence 
and the absence of a number of other 
distinguished sponsors, was hardly 1 
marked There were plenty of 
well-known figures to hold the 
light 

Among prominent em 
ployers in the trucking industry; John 
Bugas, vice pre ident of Ford Motor 
Co., and Don Ahrens, a General Motors 
vice-president; and Roy Fruehauf, presi 
dent of Fruchauf Trailer Co. Bernard ] 
Sheil, Roman Catholic Auxiliary Bishop 
of Chicago, offered the invocation 
Nathan Feinsinger, University of Wis 
consin law professor and former head 
of the Wage Stabilization Board 
is master of ceremonies 
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County, and 
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upon 
spot 


them were 
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It turned out to be quite an « 
As one of the 
marked, “Thev’' re 
Jimmy's powerful enemies 
me he in 
ful friends’ 
to it 


voninyg 
departing guests re 
talking about 
Seem to 
turn out a few 
when hi put 
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‘powel 


hi mind 


ICE TRIBUTE topped big night for one 


time grocery stock clerk now a labor power 








HOW 


many 
vehicles 
abroad? 


after 


currently 


Our researchers four 
months’ work. . are 
tabulations of 


completing car, 


truck, and bus registrations in 


156 countries 


The results of this world motor 
census will be incorporated in our 
Global Automotive Mar 


ket Survey in which we 


annual 
trace all 
U. S. automative exports to coun 
try of destination ... and tabu 


late foreign production and sale 


This 


manufacturer 


urvey, designed to help 


and exporter 


evaluate their overseas markets, 


will be ready for distribution in 


approximately four to six week 


To reserve a free copy, write: 


Russell F. Anderson, Publisher, 
THE AMERICAN AUTOMOBILE and 
EL AUTOMOVIL AMERICANO 
McGraw-Hill Building, 

330 West 42nd Street 
New York 36,N.Y 
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*Thanks to automatic 


loading, unloading and 
cycling of Baker Plasti- 
Matic compression mold- 
ing machines. 


BAKER 


AUTOMATION 


BAKER BROTHERS, INC. 


1006 POST STREET © TOLEDO, OHIO 





“We Strongly Recommend 
KLIXON Motor Protectors”"— 
States Motor Rebuilder 


DUNCAN, ORLA.: Mr. Charles Hendrickson 
o of Dea an Electric Company, knows the value 

 Klixon Inherent Motor Protectors 
recommends them to his customers. Here's 
what he has to say 

In our repair work we strongly recommend 
the use of Klixon Motor Protectors to our cus 
tomers. Ia fact, most of our « ustomers request 
they be installed to guard against motor bura- 
outs 


The KLIXON Protector, illustrated, is built 
into the motor by the motor manufacturer. In 
such equipment as + 2 oi! burners, 
washing machines, etc. they keep motors 
working by preventing 
burnouts, If you would like 
increased customer-prefer- 
ence, reduced service calls 
and minimized repairs and 
replacements, it will pay 
you well to ask for equip- 
ment with KLIXON 


tectors 


pore FOR THE NEW aTMe 





INFORMATIVE BOOKLET 
Manual Reset Tony of THE SPENCER DISC 
METALS & CONTROLS CORP. 
LIxoO SPENCER THERMOSTAT DIV. 
2610 Forest Street 
Altlebore, 
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Unions at the High Court 





Supreme Court backs labor on employee stock purchase 
plans and the right to picket; it agrees to consider union spon- 
sorship of broadcasts endorsing political candidates. 


The U.S. Supreme Court this week 
cleared its docket of several major labor 
cases and agreed to accept another—an 
impertant test of a umon’s right to 
sponsor radio or television broadcasts 
that endorse political candidates. 

In the cases decided, favorably for 
labor, the high court: 

¢ Reafhirmed the duty of an em- 
ployer to bargain with a union over 
terms of a company employee stock 
purchase plan. This action came in a 
brief order, with no opinion, refusing 
to review a lower court decision in the 
Richfield Oil Corp. case (BW—Nov. 
19°55, p166). 

¢ Ruled that state courts cannot 
ban peaceful picketing to obtain unien 
recognition from a company in inter- 
state commerce on the grounds that 
the union has failed to file financial 
data and non-Communist affidavits re- 
quired under the ‘Taft-Hartley Act. 

¢ Again refused to tamper with 
the Labor Dept.’s practice of setting 
minimum wages under the Walsh- 
Healey Act on an industrywide basis 
for companies with government con- 
tracts. 
¢ Stock Purchase Plan—Of the decided 
cases, the one involving the stock pur- 
chase plan is far and away the most im 
portant. It holds, in effect, that em- 
plovee stock plans are subject to col- 
lective bargaining. Management has 
watched with considerable concern the 
union court battle to win such a final 
ruling. The. question now is: How 
quickly and how widely will unions try 
to capitalize on the decision? 

Che Richfield Oil case turned on a 
stock purchase plan offered to em- 
plovees in 1953. Richfield’s local of the 
Oil Workers International Union (now 
the Oil, Chemical & Atomic Workers) 
challenged the company’s unilateral of- 
fer and asked to be allowed to bargain 
on its terms. Richfield refused. The 
union filed unfair labor practice 
charges with the National Labor Re 
lations Board, and won an NLRB rul- 
ing that Richfield must bargain on the 
stock plan, it being in the board’s view 
part of wages and conditions of em- 
ployment. Richfield went to court, sup- 
ported by the National Assn. of Manu 
facturers, the U.S. Chamber of Com- 
merce, and the American Retail Fed- 
eration. Richfield argued that the 
NLRB order interfered with its rights 
under the Taft-Hartley Act and its ex- 
clusive right to control of management. 
¢ Decision—The company lost its ap- 


peal to the Circuit Court of Appeals in 
Washington last January, in a 2-to-l 
decision: The lower court held that 
there was no evidence that the union 
wanted to propose bargaining on “‘legi- 
timate rights” of management but only 
on specific parts of the stock plan. 

The Supreme Court agreed this 
week that the issue involved is impor- 
tant—because it will have a bearing on 
the increasing number of stock plans 
being adopted by companies—but said 
that it found the Circuit Court of Ap- 
peals decision to be legally correct. 

The high court decision closes the 
Richfield Oil case, but further tests 
can be expected as other cases are 
brought “in the public interest” and 
on different sets of facts. Foreseeing 
this, Commerce Secy. Sinclair Weeks 
urged the Supreme Court to clear up 
the legal question of union bargaining 
on stock plans. The court rejected 
Weeks’ petition. 
¢ On Picketing—The Supreme Court 
picketing decision, a 7-to-1 ruling, up- 
set a Louisiana state court order that 
barred picketing by the United Mine 
Workers’ District 50 at an Alexandria 
sawmill 

District 50 set up a local and claimed 
to represent a majority of workers at an 
Arkansas Oak Flooring Co. mill. The 
company refused to recognize the local 
because UMW officers hadn’t signed 
non-Communist oaths required under 
Taft-Hartley as a condition of recogni 
tion by NLRB. When District 50 be 
gan picketing, the company petitioned 
for—and got—a state court order ban- 
ning it as illegal 

The Supreme Court order held that 
if a union represents a majority of em- 
plovees, the employer must recognize 
the union—even if NLRB doesn’t. 
Moreover, it held that a union that 
hasn’t complied with T-H can’t resort 
to the labor board but it can take 
“other lawful action” to enforce its rep- 
resentation claims. 
¢ Endorsements—The Supreme Court 
agreed to hear government charges that 
the United Auto Workers violated, in 
1954, a T-H bar against “expenditures” 
by a labor organization in behalf of 
candidates for federal office. A federal 
court in Michigan dismissed an indict- 
ment against UAW last February, 
holding that UAW’s use of dues to 
sponsor television and radio broadcasts 
on which candidates were endorsed did 
not constitute a violation of T-H (BW 
—Feb.11'56,p148). eno 
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LABOR BRIEFS 





The United Steelworkers wage policy 
committee and executive board will 
meet in Pittsburgh May 14-16, to for 
malize “substantial” demands on the 
basic steel industry (B\W—Mar.17'56, 
p176). Contract talks will begin shortly 
ifterward 

7 


The cost-of-living index rose slightly 
in mid-March (for the first time since 
November) to 114.7% of 1947-49 costs; 
the February figure was 114.6% (BW 
Mar.31'56,p164). Electrical manufac 
turing wages under c-of-] contracts, with 
adjustments pegged to the March in 
dex, weren’t changed; at 114.7%, the 
cost level was the same as in December, 
last adjustment date 

+ 


nonstrikers in the 
In the 
latest case, the Alabama Supreme Court 
ruled that $10,000 punitive damages 
isn’t an excessive award for a nonstriker 
who was prevented by mass pickets 
from working during a five-week-long 


strike 


Damage suits by 
South are worrying the unions 


Who's Smarter: Foremen 
or Union Stewards? 


Do unions do a better job than em 
ployers in selecting people for leader 
hip? John A. Patton, of the Chicago 
management engineering firm that bear 
his name, is inclined to believe they 
do 

Last week he 
States Industrial 
loxi, Miss., on a survey he had mad 


reported to the Gulf 
Conference in Bi 


mong more than 200 foremen and 
union stewards in 35 compani Ihe 
results showed 

On vocabulary, union teward 
traded 70, foremen 40; 
On mathematical skills, 
foremen 55 

On practical judgment, stewards 7! 
foremen 35 

And on the k 
ibly more 
in the 
large majority of wage 
that th 


' { 


tewards 60 


tangible, but prob 
picture ot ( ich 


individual employee's 


important 
mind, a 
earners believe 
much more than the 
interest 


teward 
reman, has the employe 
it heart 

Patton onclusion is that all the 
velfare induce 
ment in the world won't make the real 
break-through in the 
productivity 

What required, he believe i 
making sure that the worker thinks the 
ind it 


beneht and incentive 


ceiling on em 


plovec 


ompan upervision believe in 


him—at the very least, as much as the 


union steward. tno 
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Shop oils always “on tap” 
at General Electric 


Contrast the cleanliness and con 
venience of this Graco system with 
the drippy spigots, space-consuming 
horizontal drums and messy house 
keeping of other, old-fashioned ways 
of handling shop oils 

If your company uses oils, thinners 
solvents, or other light fluids received 
in original drums, chances are the 
Fast-Flo pump method of transfer 


Light-weight, fast-acting 
Graco Fast-Flo Pumps 
mount directly into oil drums 


Three of these “oil bars’’ serve the 
large motor and generator department 
of General Electric Company 

Dispensing is safe and clean, with 
air-operated, ‘‘direct-from-drum’ 
Fast-Flo Pumps. Mounted directly ring, dispensing or applying can save 
into bung openings of original oil you money and time. To check. write 
drums, they supply the oils to beer- for your copy of the Fast-Flo Idea 
type valves, where draw off 1S quick Book Other (;raco pumps handle 
and splashless. As Fast-Flo Pumps sealers, adhesives, coatings, mastics 
operate only when the dispensing and similar heavy compounds. Write 
valve is open, control is simple for catalog 452 


eG toducts are id and serviced through authorized distributors in all 


{ si } and Canadian trading areas and 64 foreign ountnie Your 


nearby Gta distributor can give you helpful per 


anpowwd 
“DIRECT-FROM-DRUM” PUMPS 


Copyright 1956, Gray Company, Inc 









46 GRACO SQUARE, MINNEAPOLIS 13, Mir 


GRAY COMPANY, INC. 


FACTORY BRANCHES: NEW YORK « PHILADELPHIA « DETROIT « CHICAGO « ATLANTA « SAN FRANCISCO 


Engir eers and Manufacturers of ait powered paint circulatin terr dt 

pa wey @ sys sand heavy 
GRaco... y 
matetial pume dium pumps, lubricating and automotive service equipment 
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~ Cleaner air at 44 the cost 


—REPORTS METROPOLITAN RESTAURANT 


ECARDLESS OF COST, a restaurant is one place where 
R a steady flow of clean, fresh air is a must. Until 
two years ago, this New York restaurant used conven- 
tional throwaway filters in its air-conditioning system. 
But, because they quickly became clogged with dirt, 
frequent changes were necessary and costs were high. 
Then they installed PLiotron—the first truly wash- 
able electrostatic panel-type air cleaner. 


Now, after two full air-conditioning seasons, not only do 
they get a stronger flow of cleaner air, but annual filter 
costs have already been cut by 66%. And the original set 
of PLiorron Air Cleaners is still going strong. 


PLIOTRON removes up to five times as many fine dirt 


PLIOTRON 


Air Cleaner 





particles as ordinary filters. It is depth loading rather 
than surface loading —its entire depth filters the air for 
longer, more efficient service between cleanings. And it 
lasts indefinitely. When dirty, a quick bath restores 
PLIoTRON to full efficiency. 


PLioTRON is available in standard panels to fit any air 
distribution system using ordinary filters and a new 
heavy-duty construction for extreme service conditions, 
It is also available in new half-inch thick panels for 
use in window air conditioners. For details on how 
you can get cleaner air at less cost, see your PLIOTRON 
distributor or write: 


Goodyear, PO. Rox 288, Akron, Ohio 


Piictron - T.M. The Goodyear Tire & Rubber Company, Akron, Ohio 


» GOODFYEAR 


THE GREATEST NAME IN RUBBER 





THE MARKETS 


Wall St. Talks... 


. « « about 





stock-split 


strategy . . . public sales of 
Wyandotte shares . . . borrow- 
ings to buy metals. 


Why AT&T isn’t splitting its stock: 
When a split is announced, says Pres. 
Cleo F. Craig, the stock generally goes 
up in a market flurry, but unless the 
dividend is substantially increased soon, 
it’s likely to drop below its original 
price. “Your board,”’ says Craig, ‘‘is not 
going to take any action . . . merely to 
push our stock up and down in the 
market.” 


Advice with an escape clause: “This 
is a good time to own stocks—but not 
necessarily the time to buy them.” 
I'hat’s what many Streeters are telling 
their clients and friends. 


Another closely held company is 
opening the door a crack to public 
ownership. | Wyandotte Chemicals 
Corp., leading producer of alkali and 
heavy chemicals will soon sell a big 
block of treasury stock to the public. 


The huge contraseasonal expansion in 
New York City bank loans can be laid 
at the door of metal and metal prod- 
ucts companies that have been hurry- 
ing to build up inventory of materials. 
Over-all, commercial and industrial 
loans have risen $382-million since Jan 
1; loans to the metals industry alone 
have risen $44]-million. Steel users 
are obviously hedging against the possi 
bility of a steel strike this summer and 
the near-certainty of a steel price rise 


(BW—Apr.14’56,p26). 


Preferred stocks have accounted for 
many of the growing number of “new 
1956 lows” chalked up lately on the 
Big Board. On ‘Tuesday, for example, 
when 91 new lows were set preferreds 
accounted for 36, or 40% of the lows. 
The reason, of course, is the recent 
sharp tightening of money rates. 


Most favored stocks in Big Board 
monthly investment purchases: Gen- 
eral Electric, General Motors, Radio 
Corp., Dow Chemical, Standard Oil 
(N. J.), American Tel. & Tel., Sperry 
Rand, Tri-Continental Corp., du Pont, 
Union Carbide & Carbon. 


Kennecott Copper will show 1956 
earnings of $17 to $18 a share, some 
Streeters are betting, compared with 
1955 earnings of $11.61. 
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But the Industrials Lag 


The stock market's “consolidation” 
has turned into 4 minor retreat. ‘This 
week, Standard & Poor's index of 50 
industrial stocks was selling around 4% 
off its record high, which it hit in the 
first week of this month. That put it 
back where it stood in the second week 
of March. 

As the chart above shows, the hap 
piest news for Wall Street's bulls has 
come from the rails. It has been the 
one big group that has looked strong 
over the past three and a half weeks 
during which time the industrials have 
slumped off. S&P’s index of 20 rail 
stocks hit 112.4 early this week—a new 
bull market high for the 1949-1956 
market, and the highest mark for the 
index since Oct. 4, 1930. By midweek, 
some profit-taking had showed up and 
the rail index moved lower, but it was 
still holding up better than the indus 
trials 
¢ Dull Industrialsm—Among the indus 
trials, generally good carnings state 
ments (page 23) have done nothing to 
spark any further ascent by the market 
The problem continues to be on the 
buying side—prospective bidders for 
equities are sitting on their hands, so 
that sell orders have been opening up 
wide gaps in prices of individual issues 

Volume hasn't strengthened—which, 


on a downward slanting average, makes 
bulls happy—but this week there have 
continued to be many more issues de 
clining than advancing. On ‘Tuesday, 
for instance, in the worst price break 
since two weeks ago and one of the 
year's sharpest, 700 issues, some 60% 
of all traded, were off on the day 

One big problem obviously has been 
that plenty of traders and investors 
have been taking profits lately. ‘This 
shows up in the weakness in groups and 
individual issues that were market lead- 
ers just a few weeks ago. Aircrafts, cop 
pers, chemicals, and stecls have all been 
hit. Even the oils have seen some sharp 
shooting as some issues have touched 
new highs, then stuck there 
¢ Motor Group—One group that has 
had no steam for some time is the 
motors, but it looks as if the worst may 
be vet Inventories are still 
near their highs, production has been 
cut back again, and production esti 
mates for the second and third quarters 
don't measure up to many Streeters’ 
expectations 

Ford rebounded a bit after striking 
a new low early this week, but it is stil] 
some $8 below its offering price of last, 
January. At midweck, Chrysler was sell 
ing at its year’s low, as were Studebaker 
Packard and American Motors. General 


to come 
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Motors wasn’t far from its low, and re- _ issue, the New Haven, is actually below 
ports of production cutbacks in its its February low. 

middle-priced auto lines were depressing © Cheering Words—There’s been 
GM further. plenty of good news to revive interest 
¢ Selective Rails—Like the industrials, im the rails after a long period in which 
the strength in the rail index is more they did nothing. Last month’s 6% 
apparent than real. Take the 45 issues freight increase and renewed demands 
listed below. About half of these have for a further hike have been a big fac- 
made their bull market highs this year, tor. Earnings look at least as good as 
and have performed better than the last year. Some estimates already place 

average. Another 20 issues made their Class I road carnings at $1-billion for 

highs last year, and three made their the first time in history. Last year, 
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industry needs power 
and Greater Philadelphia has an abundant supply 


Greater Philadelphia is marching ahead with giant . than seven to more than eleven billion higow itt 
trides. New industries locate here...established plant ours annually! Add to plenty of electric power 
pand. One reason for this growth is the availability any other advantages of this area—its magnificent 
ertainty, and abundance of electric power. Advances world port, its air, rail, and highway facilities, its easil 
iw make ure this area alwa has electricit whed markets, i ter and raw-material resources 
ince World War Il production of power ‘ ind it beeore 


i Kleetri ha risen dramaticall from it tyreate I wielphia ha hat at take 


PHILADELPHIA ELECTRIC COMPANY 








The only Electric with 


Smith-Corona " LIVE ACTION “toucu 


for the fastest, easiest typing 
in the world! 





ently 
h keyboard and 
3] movement 
teps to 
That's just one of the reasons it’s easier 


fastest electric typewriter Phone 


Smith-Corona ELECTRIC 
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PERSONAL BUSINESS 


BUSINESS WEEK You may not have quite grasped the fact that today you can own a 
summer home almost anywhere in the country and still be within week-end 
APR. 28, 1956 commuting distance of your office. 


Just a few years ago the executive had to spend three sticky, crowded 
Friday-evening hours trying to join his family at a beach or a lake 100 miles 
away. Now he can spend the same length of time—and more pleasantly— 
joining them in a wholly different region. 


— 





A BUSINESS WEEK Already a surprising number of executives who are residents of such 
states as Indiana, Ohio, and Texas spend week-ends at their summer homes 
on Cape Cod. And California’s Lake Tahoe has summer week-enders from 
as far East as the Mississippi. 

The main reason for these broadened horizons, of course, is the tre- 
mendous growth of air travel, including private and company-owned planes. 
Yet the airplane isn’t the only factor; even the range of summer homes 
within daily commuting distance has stretched out dramatically in most 
metropolitan areas—thanks to better cars and high-speed expressways. 


Is a summer home expensive? Generally speaking, you'll find prices 
lower than you might expect to pay for comparable property in a metro- 
politan area. But there are two important rules of thumb: (1) A home in an 
ocean area will cost more than one in the mountains (ocean-frontage boosts 
the price even higher); and (2) the distance from key cities affects the price 
—the closer you are, the more you will pay. 

Thus, for example, a completely furnished, 27-acre “estate” in North 
Carolina sells for $27,500; a one-acre, ocean-front home on Long Island will 
go for $67,500, furnished. 


Here are a couple of samples of what sailors and ocean-lovers can 
expect in available real estate at some of the better-known coastal areas: 
* Cape Cod. Prices range from $30,000 to $200,000, 75 miles from 
Boston. 


¢ The Maine Coast. Range from $20,000 to $60,000; good airline service 
to New York and Boston. 


¢ Southern California. Most exclusive and desirable areas around Los 
Angeles are Santa Barbara (100 mi.); Laguna Beach and Newport (55 miles); 
La Jolla (120 miles). Prices generally higher than the East Coast—from 
$40,000 to $350,000. 


Don’t assume that the best places for you are necessarily in the best 
known areas. A little searching will reveal a great many areas perhaps 
new to you that have summer homes not only more suitable to your pur- 
pose but just as convenient to reach. 


Because of the wide availability of summer homes, chances are excel- 
lent that you can find a place suited to your family’s particular interests 
and needs. For example, dyed-in-the-wool golfers like either the Southern 
Pines-Blue Ridge Mountain areas of North Carolina ($25,000 to $100,000); 
or the Monterey Peninsula in California ($50,000 to $100,000). 


Owners of companies or executives of large firms lean toward East- 
hampton on Long Island’s South Shore (100 mi. from New York; $30,000 to 
PAGE 169 $100,000). It’s becoming more exclusive than neighboring Southampton. 
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Best bargains in large homes are at Southampton, Newport, and Bar 
Harbor. Houses that used to sell for several hundred thousand now go 
between $25,000 and $100,000. (The catch: Taxes are heavy.) 


At the other extreme is Fishers Island, at the end of Long Island Sound. 
Probably the nation’s most exclusive summer resort, a “bargain” may 
cost you $200,000. Its inhabitants are mainly executives who winter at 
Hebe Seund, or the French Riviera. 


How do you find a summer home if you are interested in going outside 
the limits of your own immediate area? Best way is through Previews, 
Inc., national real-estate clearinghouse. They have offices in all major U.S. 
cities and listings throughout the country. You can either work directly 
through them, or they will supply you with names of local real estate 
brokers. 


The Kentucky Derby next week will open the annual mint-julep season. 
And a lot of people won’t make mint juleps because they think it is a mys- 
terious concoction that only a Kentucky colonel can build. 


Actually, a mint julep is simple to make, although a continuous argu- 
ment rages over the finer points. According to most authorities, here is 
the classic recipe: 


Fill a large glass or pewter tumbler with crushed ice. Pour over it a 
teaspoonful of sugar dissolved in a little water. As the syrup settles, pour 
over the ice two ounces (or more, to taste) of bonded bourbon. Stir briskly 
until glass becomes frosted. Add ice to fill glass. Garnish with fresh mint 
leaves 


Some experts insist on dissolving the sugar in the bottom of the glass 
before filling with ice. Others insist that the mint must be crushed in the 
bottom of the glass. Still others like a jigger of brandy added on top and 
not stirred in. So whichever way you make it, be prepared for every other 
expert to suspect you of barbarism. - 


s 
A couple of new developments for highway vacationers and campers: 


* A new 16-page Turnpike Guidebook features a multicolored map of all 
toll roads and interstate highways from coast to coast. Includes toll infor- 
mation, intercity mileages, travel time; is sponsored by American Auto- 
mobile Assn. and Parade Magazine. Cost: 25¢ from Parade, Box 475, Dept. 
18, Radio City Station, New York 19 


* A “Travel Tent” comes in a car-top carrier, unrolls to be set up in five 
minutes, makes a 10-ft. by 10-ft. room either attached to car or independ- 
ently. Cost: around $160. 


— @ 

Note for gun fanciers: Gun Digest has just published a 388-page book 
called Treasury, edited by John T. Ambler, containing gun lore of all kinds 
from the first 10 years of the Gun Digest magazine. $5 for hard binding; 
$3.50 for paper. Available at sports, book, and department stores. 


Manners and modes: One manufacturer claims a new use for vacuum 
cleaners: Holding the suction hose over a glass of beer will restore a frothy 
head in seconds. .. . The average speed of motor vehicles on main rural 
highways set a new high in 1955—50.7 mph. . . . Businessmen rank second 
only to physicians in prestige, according to a study ranking eight careers. 
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PowenGar ‘Timing’ Belt 


“Invention 


of High Order... 


“For invention of high order and for particularly meritorious improvements 
and developments in machines and mechanical processes.” 
These are The Franklin Institute’s words in awarding its 1955 Longstreth Medal 


to the inventor of U. S. PowerGrip “Timi selts —the outstanding contribution 


1g 
to power transmission of the decade. 


It’s easy to understand why Powe rGrip rece ived this great award. By providing 
; 4 The Franklin insti 
near-100°%, efficiency in positive, non slip, split-second timing, it has becom stand tute, founded in 
ps : , Phila. in 1824, is one 

ard equipment on a wide variety of machines and appliances. The list grows daily of the oldest and 
; most renowned sci 
U.S. PowerGrip Timing Belts —and descriptive literature — are obtainable from entific institutions 

, » its awards are made 

factory-trained engineers at any of the 28 strategically located “U.S."" District Sales only after exhaustive 


studies of contrib 
Ofhices or by contacting us at Rockeleller Center, New York 20, N.Y iaantnanoaa 


Mechanical Geods Division 








SYMBOL OF AN EXPLOSION! 


Construction men race to keep up 


with our exploding economy 














Check your watch. Wait 11 seconds. In that time a new customer 
enters the American market. That’s how fast our population’s 
growing! To cope with this growth over 10 million new 

housing units have been built in the past 10 years. And along with 
new housing go new facilities of all kinds roads, schools, 
sewers, water mains and shopping centers 

Most of the key men who plan, design and build these facilities 
are among the vast audience of important construction men 

who read Engineering News-Record. They depend on EN-R, every 
week, for vital news and interpretations. They depend, too, 


on the advertising pages of EN-R to learn of new equipment, 














new methods and new materials. These pages are a shopping center 
in themselves carrying twice as much advertising 

in 3 million more copies a year than the next largest publication 
in the field! These pages are the basic way to present 


your product to important men of construction 


In building and construction... if you're important 
you either read ENGINEERING NEWS-RECORD or you 
advertise in it, or both. 


ENGINEERING 
aeperemmen = NEWS RECORD 


Write for our informative free booklet entitled “America is 


Exploding” which contains many useful details about the 


growth of construction 
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HOW X E RO G RA P H Y SPEEDS PAPERWORK 


cuts duplicating costs = 


$10,000 


a year for the 


Va 


he Matson Navigation Company is an oldtimer on the 

West Coast. Seventy-three years ago Capt. William Mat- 

on charted his inttial voyage, and his company’s course, 

to Hawai. Today 18 modern freighters ply between there 

and the mainland, and the luxury liner Luzline is also 

on the Hawaiian run. Four company hotels dot Waikiki 
Beach, and a subsidiary carries cargo to Australasia. 

lor such extensive operations, much paperwork is nec- 

Duplicating essential documents was once a major 

bottleneck, and many other items were 

balked entirely by prohibitive pro- 

duction costs ‘Today, all IS different. 

Though everything is wanted in a hur- 

ry, versatile xerography—the clean, 

fast, dry, electrostatic method of copy- 

ing——delivers on time and often ahead. 

Convenience and flexibility make 

xerography a highly desirable produc- 

tion aide. Matson uses it daily for 12 

departments, producing every type of 


THE HALOTID 


7, 


0% 


The LURLINE, Matson's worid-famous luxury liner. 


informative bulletin from a two-person freighter passen- 
ger list to a 300-page management report. Estimated sav- 
ings exceed $10,000 a year. 

New developments make xerography the one, all-pur- 
pose, economical duplicating method. Now, by this photo- 
exact process, you can copy anything written, printed, 
typed, or drawn onto offset paper masters, onto presensi- 
tized positive-working metal masters, onto spirit (or 
other fluid-type ) masters, or onto translucents 

Thus, versatile xerography provides the solution to 
your copying needs, Originals may be enlarged, reduced, 
or copied same size. Masters may be prepared from 
opaques or two-sided copy. Let us show you with facts 
and figures how xerography can cut your duplicating 
costs for all types of paperwork. 


WRIT for “proof of performance” folders show- 
ing how xerography is saving time and thousands of 
dollars for companies of all kinds, large and small. 


COMPANY 


56-102X HALOID STREET, ROCHESTER 3, N. Y. * Branch Offices in Principal U. S. Cities and Toronto 


XEROGRAPHY 


(ZE-ROG-RA-FEE) 


Copies onto 
paper masters and 
metal plates fer mediates for 
OFFSET DIAZO 
Duplicating Printing 


Copies onto 
translucent inter. 


Copies onto 
masters for 
SPIRIT 
(and other fluid-type) 
duplicating 


. a 


UP TO Copies 


EIGHT HALFTONE 
COPIES & LINE 
including 8 paper master or 
translucent intermediate can subjects onte paper 
be made from one rere masters for offset 
graphic exposure duplicating 
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General Electric’s motor plant 
in Schenectady makes a lot of 
different standard models and 
special orders without sacrificing 
mechanized operation. The 
plant shows how to achieve... 


Variety—and Automation, Too 
= =- Ihe advantages of fully mechanized — duce automatic equipment. But by com 


production and assembly—call it aut bining part standardization with flexible 
mation—aren t limited to manufacturer plant layout, Gk has managed to auto 
of high volume completely tandard mate without restricting end product 
ized product That vhat visitors t inict md can shift production hed 
General Electri uper-secret “Build ules even faster than befor 
ing 55” learned when the company un Building 85 turns out ov LOO ditter 
locked the doors of the new production nt standard models of clectric motor 
facility to show it off during a sto of varying horsepower, plus a wid i 
holders meeting in Schenectad last 1K of special-order items, though hand 
week or is cut to rock botton This big 
Building is a $7-million plant that onus im production flexibilit tom 
turns out electric induction motors from trom the reduction of cycle time—th 
74 hp to 30 hip It in integrated unit cngth of time a unit is in tl produ 
that start vith raw maternal and a tion line from the first iw oat 
with packaged product It's go ‘ processing step to final packaging 
vantage is the case with hich 1 in fore Building 55 went inte produ tw 
make both standard and pecial-ord i motor was in the works two week 
motors—without sacrificing the benefit Now, finished motors arrive at the stor 
of automation. Only two mayor hand we bank onh + hour ifter the trip 
operations are involved in the whol tecl, copper ind casting metals have 
proce tarted their trip through th pri 
¢ Flexibility Means Variety—The plant duction line 
hows what can be done im stream © Interchangeable Building Blocks 
lining production technique for item Ihe automati plant incorporates a lot 
produced in limited volume, and for of new ideas in mechanized fabrication 
PUNCH PRESS operates on a fully auto which there is a highly varving market ind assembly. All machinery « xcept the 
matic cycle. Underfloor conveyors move demand. This is the area of production heaviest punch presses and die casting 
the punchings to another press. vhere it has been most difficult to intro ind heat treating equipment is on mor 
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Tennent "75" Sweeper hes EXCLUSIVE 
time-saving fectures often poys for 
itseli in 1} te 6 months 







REMOVING 
GREASE-CAKED DIRT 


Powertul SELF-PROPELLING “Model 1" 
cleans 21° path, picks up seoilage 
does the werk of a crew! 





save 30% to 60% on both 
floor cleaning jobs 


As a result of EXCLUSIVE features, TeNNANT machines avoid 


usual time-wasting delays on floor-cleaning jobs... usually save 


you 404% to 60G in labor costs alone. 

In sweeping, for example, a TENNANT “75” Sweeper picks up 
all types of litter on-the-run ... reverses instantly ... drives like a 
car. Does a very clean job even in dusty areas and usually out- 
performs a 4 to 12-man crew, Several types, sizes. 


Ask for FREE inspection and savings estimate 
In removing traffic-packed dirt, too, a TENNANT Industrial Floor 
Machine saves exfra manhours. Cleans and picks up in one opera- 
tion leaves smooth, dry surface for traffic. Very efficient. Many 
types: 8" to 36” path. WRITE for free inspection of your floors and 
estimate of probable cost-savings. 





G. H. TENNANT COMPANY, 2556 WN. 2nd St., Minneapolis 11, Minn. 


FLOOR 
MACHINES 





: -~SPECIALIZED MAINTENANCE EQUIPMENT 
POWER SWEEPERS + FLOOR MACHINES + SCARIFIERS + ROOF SCRAPERS + CONCRETE ROUTERS 
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CLOSE CHECK is made on all gauges used 
in production at the new plant. 


able mounts. This means lines can be 
altered quickly for major or minor 
model changes. The plant is built as a 
series of interchangeable — building 
blocks. There are three parallel produc 
tion lines—two outer ones handle stand 
ard motors, while the middle one turns 
out special order designs. Workers on 
the middle portion of the special order 
line can draw easily from the facilities 
of both standard lines 
¢ Automatic Operations—At the begin 
ning of both standard model production 
lines is an array of automatically oper 
ited punch presses. When fed coiled 
steel, the presses feed, punch, and in- 
dex the parts. Magnetic conveyor 
belts transfer the material between 
presses, and scrap is automatically col 
lected and carried out of the building 
by conveyors under the floor 

The plant utilizes several types of 
materials handling and transfer equip 
ment to move motor parts one 
initial fabrication to final assembly. Rol 
ler-type conveyors handle a large pro 
portion of transfers, but overhead sus 
pension systems take over for such 
operations as dipping and baking wound 
stators 

Machining operations have been con 
centrated as much as possible on single 
multipurpose machines. Motor frames, 
for example, are milled, drilled, bored 
and tapped on a single machine in a 
series of progressive operations. Pre 
viously, each step required a separate 
machine 
¢ Labor Force—The two operations that 
machines haven't licked are stator wind 
ing and a portion of final assembly 
hese are done by hand. All told, it 
takes a labor force of 600—assemblers, 
coil winders, inspection and operating 
personnel—to operate the plant. Ac 
tually, the employee total is greater 
than that of the old unmechanized 
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USNS YUKON — 640 foot 


Oil Tanker. Largest ship ever 
built on the Gulf of Mexico. 
nih Merrimack Valley Plant 


ve INGALLS <osishiiled® 


Ingalls serves both industry and government, 
in widely separate fields. Ingalls’ KNOWLEDGE 
of all these fields was earned through practical, 
intense, hard-working years. This knowledge 
is at your service today. 


SHIPBUILDING: The Ingalls Shipbuilding 
Corporation has built such outstanding ships 
as the USS Glacier, plus many types of tankers, 
naval vessels, passenger liners, cargo vessels, 
barges, rigs, towboats and yachts. 


STEEL FABRICATION: Thie Ingalls Iron Works 

Company is a major nation-wide fabricator of steel of Alabome 

for power houses, all types of buildings, bridges, Power Co., Gorgas, 

and any special applications. Alabama — fabricated 
and erected by Ingalls 


VERSATILITY |S INGALLS’ KEYNOTE! 


PLATE AND TANK WORK: [he Birmingham Tank 
Company, an Ingalls subsidiary, furnishes oil storage 
tanks, pressure vessels, bins, stacks, rotary kiln 
dryers, ducts, flues, and blast furnaces; 

fabricates steel, aluminum, stainless steel, 

other alloys. 


STEEL ERECTION: The Ingalls Steel 
Construction Company erects structural 
framework for buildings, power houses, tanks, 
bins and stacks. 


We invite you to write for special literature on any 


or all of these subjects. BIRTANKS ready 


for fast delivery — 


to job-site If desired 





THE 
INGALLS THE INGALLS SHIPBUILDING CORP THE INGALLS IRON WORKS COMPANY 


hipyards: Pascagoula, Missi: Decatur, Alabama ales Offices: New York, Chicago, Pittsburgh, Houston, 


Ce M PAN | E Ss Offices: New York, Philadelphia, Washington, Houstor Atlanta, New Orleans 
New Orleans 
THE INGALLS STEEL CONSTRUCTION 
BIRMINGHAM TANK COMPANY COMPANY 
Sales Offices: New York, Chicago, Pittsburgh, Houston ales Offices: New York, Chicago, Pittsburgh, Houston, 
Atlanta, New Orleans, Pascagoula Atlanta. New Orleans 








BIRMINGHAM, ALABAMA 














clear desk and mind 
during the day—the SoundScriber way 


Toss and turn for hours worrying about details 
you should have handled during the 
day yet somehow “never found the time"? 


Turn them over to SoundScriber. 


Get your reports, memos, important paper work off your 
mind while they're hot...and on to that hardworking, 
“won't-forget” SoundScriber Green Disc. Dictated and 
done! With mind and desk free and clear by 5 o'clock 
... business pressure lifted... you'll leave the 

office free and clear, enjoy more time with your family. 


For business peace-of-mind, call or write for 
a demonstration or additional information to: The 
SoundScriber Corp., Dept. B-428, New Haven Q, Conn. 


Onty SGoundSGcriber has ali these 
time and tension-saving teatures: 


e On-the-Disc instructions 

e Two-Arm Flexibility 

e 50% Fewer Motions 

e Adjustable Quick Review 

e Discs Played at Standard 33% rpm 

@ Three Disc Sizes: Dictating (GO min.), 
Mail Chute (15 min.), Memo (8 min.) 

@ Built-in Interview Recording 


DICTATING tQuiPmMeENnT 
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plant. But so is the capacity of the 
new mechanized facility. 

At the end of the production line, a 
giant slotted storage bin receives the 
tested and crated motors. Here they are 
stored on sloping roller conveyors that 
automatically move the crates forward 
as orders are removed from the end of 
the bin for shipment 
¢ Big Market—Building 55 has been in 
full operation since October, 1955. It 
was designed about 34 years ago to mect 
an expanding market for induction 
motors—a market GE thinks will in 
crease in size about 75% in the next 
10 years. And the market is big night 
now 

According to most estimates, about 
80% of the motors in industry ar 
induction type. They are used in 
thousands of applications where high 
horsepower and relatively constant 
speed are required 


Earthmovers Afloat 


One of the biggest shipments of 
carthmoving equipment from the Pitts 
burgh area took place recently when 
four bargeloads (picture) started thei: 
journey down the Allegheny River. ‘The 
destination of their $1,250,000 cargo 
is the site of Olin-Mathieson Co.'s alu 
minum plant about to go up near Clar 
ington, Ohio 

The big bulldozers, scrapers, and 
other gear, will be used to move an 
estimated 10-million cu. vd. of earth 
to prepare sites on both sides of the 
Ohio River. The aluminum reduction 
plant—cost $90-million, rated capacity 
about 60,000 tons per year—will be 
built on the Ohio side of the river, and 
its $30-million power plant will go up 
on the opposite bank in West Vir 
ginia 
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“THIINGS ?” 


"THINGS are what everybody owns. Everybody works with 
things, plays with things, cooks things, rides or walks or stands 
on things, runs things, does one thing or another with things. 

Yet, these things that we call “things” — that are sc deeply 
a part of us, so vitally woven into everything we do—are far 
from being nameless, vague, indefinite shapes, sizes or forms. 


THINGS? 


No, these are not just “things.” Not just materials of wood 
or fibre or chemicals, or ingredients, all the same, all put 
together alike! Not just materials without personality, with- 
out differences. 

Each, rather, is an individual product — designed to intro- 
duce a piece of happiness and satisfaction to people's lives. 
Each is a proud product of someone's mind, heart and dreams. 
Each represents hope and faith and sweat. Each bears a proper 
name, a brand, a signature of a maker's responsibility. 


PROTECT THE NAME 


A manufacturer cherishes the good name his product has come 


to be known by. It symbolizes his company’s responsibility and 
his product's individuality, Frequently, it is an asset more valu- 
able than plants, materials, and all other properties combined. 

The public’s respect for good brand names, its recognition 
that a wise buyer follows brand advertising carefully, and its 
habit of naming the brand when buying, all govern the 
“climate” affecting brand promotion. So, too, does the retail 
dealer's continuous promotion and advertising of the brands 
he carries. A favorable public and retail “climate” means 
effective distribution at lower selling costs, 

Throughout the year, in advertising space and time con- 
tributed by virtually all the media, the Foundation acquaints 
the public with the way brand competition and brand adver- 
tising serve its interests. Similarly, the Foundation shows 
retailers their profit stake in “brands that have made a 
name for themselves.”’ 

If you share this interest in a stronger brand system, you 
may want more details about the Foundation and how you 
can actively participate in its program. An inquiry on your 
letterhead will bring you this information promptly, 


BRAND NAMES FOUNDATION, INC. 


437 FIFTH AVENUE 


NEW YORK 16, NN. Y. 








THE PERFECT PLAN 
FOR THE TRAVELING MAN 


NEW YORK’S 
BELMONT PLAZA 


1-RATE 
PLAN 


1985 
1785 


AIR CONDITIONING 
& TV AVAILABLE 


A FREAT HOTE N 


THe ~ 


BS eimon Faro 


‘olmet) mn Ty e ent arise MOTE, 


Unbelievable 

/ but true! THis PenciL 

/ MARKS CHINA, GLASS, METAL 

PLASTIC, CELLOPHANE . . . 

ALMOST EVERY HARD-TO- 
MARK SURFACE: 


15 vivid COLORS 
AT YOUR DEALERS OR 
WRITE FOR SAMPLE 


p————« BUSINESS OPPORTUNITIES 

both offered or wanted; personnel; financing 
may be found in BUSINESS 
WEEK'S own classified advertising section 


clues 


equipment; etc 
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TURBINE being built by GE will operate at supercritical pressures. This means . . . 


New High in Power Efficiency 


\ new 


Dan gencrator 


breakthrough in steam tur 
that will pull 1S 
clectri 


much 


vw («<0 from a 


Mor powel 
ton of coal—is just around the corner 
That's how the power industry inter 
prets the announcement bi General 
Klectric and Westinghouse that thei 


turbine gen 


4 


new supercrity il-pr ure 
rator oon will be im operation 
General Electri 


ture) will be mor 


new turbine (pic 
efhcient than any 
installed, by 
American (Gas 
station § at 


existing unit It will be 
the end of the vear, at 
& klectri new powc! 
Philo, Ohio 
Westinghouse has designed 
bigger unit for Philadelphia 
Co vhich should be 
19 
* Key to Efficiency—In_ the 
business, the one big kev to 
cthorens has alway been to 
higher pressure And the 
upercrit il turbine has been a big 
Greater efh 
ciency is possible if you run a generator 
ibove the ritical 
team and water have the 


i even 
| lectric 


ompletcd bi 


turbine 
improving 

build up 
conc pt of 


tep in this direction 


it pressures point 
where samme 
density 

lake the new GI 
rated at 125,000 kw 
initial steam pressure of 4,500 psi and 

temperature of 1,100F. The highest 
pressure used by turbines now in serv 


turbine generator 
It operates at an 


ice 18 2.400 psi 
Westinghouse’s unit will have a ca 
pacity of 325,000 kw. The steam will 
a record-high supercritical 
pressure and temperature of 5,000 psi 
ind 1,200 


be used at 


Ihese units make 
further. Philadelphia Electric says that 
with present turbines 


ton of coal go 


i ton of coal ha 
of 2.900 kwh 
boost this 


in Output supercriti il 


operation mat output to 
50 kwh 

¢ Higher Cost—The new turbines ar 

more expensive than conventional ones 

because the high temperatures and 

require special alloys (for the 

buckets 


purifying system: 


pre ssures 


ompressor heavier casing 
Water 


pressures 
of a part 


ind water 
impuritic it supercritical 
must be held to less than .05 
per million parts of water 
lor turbine buckets that would with 
1.2001 
ype! alloy ; ba ed on 


stand metallurgists turned to 
chromium and 
nickel, plus small amounts of stabilizers 
such as columbium and molybdenum 

¢ How It Differs—Conventional boiler 
systems consist of a boiler drum con 
nected by tubs 


As heat 


to a water supply drum 
circulate 

ind the temperature rises. Steam forms 
is bubbles in the tubing and is collected 
in the drum It i 
turbine 


ipplie d, the water 


then piped to the 
where it does its work Con 
densed steam is recirculated to the 
boiler 

In supercritical-pressure operation 
water turns almost instantaneously into 
steam, without boiling This requires 
change in steam generator design, add 
ing a second stage of re-heat to reach 
higher temperatures. The system also 
needs more boiler feed pumps to pro 
vide the extra-high pressure, more feed 
ind a special super pres 


sure turbine section. €ND 


water heaters 
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CORRUGATED boxes for enameled lavatories—bold step 
in competitive market shaves 25% off package cost 


Up until just 
enameled cast iron lavatories were 
them in 


heavy, costly wooden crates Now eXx- 


tradition bound to pack 


perience proves that corrugated boxes 
protect just as well and cost 25% less 
Keen competition in the enameled 


business was pressing one 


lavatory 
leading company to reduce price. But 
production costs could not be cut 
thought of 
corrugated boxes. Not only was first 
cost less, but they reduced package 


weight by 40 


further. Then someone 


Over-all economies 
gained permitted tangible price reduc 
tions without reducing profit 


( orrugated 


recently, makers of 


successfully in heavy duty applications 


because they combine the two quali 


ties most needed: strength and resils 


ency They can be stacked without 
buckling. Yet 
enough to protect the 


damage. Warchousemen like the easy 
/ 


inder impact, they yield 
contents from 


handling and labeling of corrugate 
boxes. And customers like the way 
they keep out dirt 

Today, comupate ! 


THINK FIRST OF CORRUGATED +4 » 


earning countless new uses. If you 
have something to package, think first 
of corrugated. Have a talk with your 
nearby boxmaker. Find him in your 
classified telephone directory 
Boxes— Corrugated 
Langston doesn't sell cofrugated, 


under 


only the machines that make it. Since 
1902, these machines have led the field 
in efhciency and dependability. Samuel 
M. Langston Co., Camden 4, N_J. 


7 


Corrugated Container Machinery 


























Happy day! Some fine morning she comes to work and 
discovers you've made her job a joy with Clary 
Suddenly she experiences Clary's easy new multiplica- 
tion and division — instant Power Controls -— comfort 
able keyboard whispering quietness — and multitude 
of exclusives only Clary gives her 

All this, in her choice of Clary 10-Key or Full Key, and 
in 5 Clary colors — blue, gray, green, beige, turquoise 


People in 160,000 offices have discovered how 
Clary's dream performance ups morale and out 
put. You can, too. Just by calling the Clary dealer ‘ A CORPORATION 
or Factory Branch Office in your yellow pages 


MANUFACTURERS OF BUSINESS MACHINES, ELECTRONIC DATA-HANOLING EQUIPMENT, AIRCRAFT AND MISSILE COMPONENTS 
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Aluminum Wire 


New insulating process 
puts aluminum in better posi- 
tion to compete with copper 
wire in electric equipment. 


The high price of copper—currently 
45¢ a lb.—has sent industry on a wide- 
ranging hunt for substitutes for the 
red metal. And manufacturers are get- 
ting lots of help from aluminum metal- 
lurgists, who are wasting no time laying 
trails to lure them away from copper’s 
traditional strongholds, particularly 
electrical equipment manufacturing 

Most recent development along this 
line is Aluminum Co. of Canada’s an 
nouncement of a new insulation for 
aluminum wire applied by continuous 
anodizing. The process is inexpensive, 
provides a thin but extremely durable 
coating for aluminum wire. It has elec 
tric equipment designers buzzing, and 
may put aluminum over in a big new 
market 
¢ Aluminum’s Inroads—So far, alu- 
minum has made its biggest inroads 
on copper in such applications as ele? 
vated high tension cable for power dis 
tribution. Aluminum won out in that 
contest more than a decade ago because 
of its lighter weight. More recently, 
aluminum windings have been used for 
large transformers. And last year West 
em Electric announced a shift to alu 
minum for communications and power 
cables 

But copper still is king in the elec- 
tric motor and small transformer fie'ds 

despite its higher pricc That's be 
cause a copper wire carries about one 
third more current than aluminum wir 
of equal diameter. And it is consider 
ably easier to make good electrical 
connections with copper than with alu 
minum 

¢ New Process—Aluminum wire insu 
lated with Alcan’s new process may 
give copper much more serious com 
petition, particularly in coil winding 
ipplication Alcan metallurgists have 
worked out a way to put a flexibk 
insulation on aluminum by continuou 
modizing. This is an electrolytic proc 
ess that builds an oxide laver on the 
urface of the metal. It makes a thin 
idherent coating that’s an excellent in 
ulator almost immune to the effects of 
high temperatures 

Until the Alean development, ano 
dized coatings on aluminum were not 
practical for most electrical insulation 
jobs. The oxide laver was extremely 
brittle, couldn't stand up under bend 
ing, stretching, or compression. Alcan 
says it has licked the brittleness prob 
lem—at least as far as coil winding i 
concerned. Its wire will bend sufh 
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How Sunshine Biscuits “Branched Out”’ 
to Serve the Western Market 


An interview with Murry Leach, Vice President 
and Manager of West Coast Operations, 


Q. Mr. Leach, Sunshine Biscuits 
opened its Metropolitan Oakland 
Area plant in 1941. What were the 
main reasons for choosing MOA as 
the location? 
Mr. Leach: 


branch out 


When we decided to 
in order to serve the west- 
ern market more effectively, several pos 
tudied. MOA, as you 


call it, was selected pr marily because of 


sible arcas were 


its climate and location in relationship 
to raw materials and markets 


Q. Is climate particularly important to 
your operation? 


Mr. Leach : It certainly is. There are only 
a few places in the world where products 
such as ours — crackers, cookies and can 
dy —can be made without use of expen 
sive air conditioning. MOA is one such 

Nature does our air conditioning 


t very efficiently with important 


os both in original investment and 


ing costs 

Q. You mentioned 
MOA’s location 
as another im por- 
tani considera- 
tion. 

Mr. Leach: Loca 
tion is really a two 
part consideration 
We wanted to be 


close to raw mate 


SUNSHINE BISCUITS, INC. 


rials— principally flour, sugar and salt 
We also wanted a place that is central to 
all the major metropolitan areas of the 


West 
Q. And MOA met both requirements? 


Mr. Leach: Yes. Flour comes from our 
own mills in Oregon. Sugar — both cane 
ind beet — and salt are refined in or near 
the area. Low cost natural gas, electricity 
and water are present in abun lant suy 
ply Packages bags shiy ping container 


labels 


are available 


everything we need in that line 


Q. And you find 
MOA good for 
distribution? 
Mr. Leach: We 
make real saving 
in shuy ping te 
tomers in 
market 
network of 
tribution center 
throughout the West 
Obviously, these savings affect profit 
favorably We als ive in hipping 


time —an important factor in helping us 


erving market 


maintain the freshne for which our 
products are famou 


Q. We'd be safe in saying, wouldn't 
we, that the MOA plant has worked 
out well for Sunshine Biscuits? 

Mr. Leach: We're very we 


Our sales volume has increased each 
year, We've made three large additions 
to our plant. Number of employees has 
more than doubled. We've added a num- 
ber of new products to those we produc € 
here, County and city governments are 
most cooperative, We're happy over fu 
ture prospects, too, New population is 
moving into the West so fast as to con 
stantly exceed the most liberal estimates 
f the experts. This not only expands our 
market but also assures continuance of 
the excellent supply of skilled labor 


Q. Would you advise other firms to 
establish branch plants here? 


Mr. Leach: On the basis of our experi 
ence, I'd say that MOA should be consid 
ered very seriously by any manufacturer 
who ts planning to sell and serve his west 
ern markets more efficiently and profit 
ibly through branch plant operation 


SEND FOR FREE FACTFILE 


For full information on the Metropolitan 
Oakland Area, write today for Pree Pact 
thumb-indexed Data Sheets 
provide a complete “preplant” survey of 
climate, markets, living conditions, trans 


file. Concise, 


portation networks, sources of supply and 
available plants and plant sites, 


“On the Mainland Side of San Francisco Bay” 


MA.....ciii0. 
O..:0:: 

5 ft *) 
am rea event r cameos county 


CALIFORNIA 
Suite 208 + 1320 Webster $1., Oakland 12, Catifernia 
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Where industry “Grows Places” 
For More Sales...More Profits 











Market-value appraisal 
assures fair price 


When we were asked to establish the Fair Market Value of a 
large rental building,* The American Appraisal report proved 
it was worth a good deal more than the books showed. 

Result: rental income was adjusted upward. More recently 
the building was sold and its price, reflecting greater income, 
was 30° higher than once thought possible, yet was equitable 
to both buyer and seller. 

The American Appraisal Company can serve many needs in 
your business operation— providing reports for property con- 
trol, corporate financing, taxes, accounting and insurance. One 
of our representatives will be glad to show you how you can 
benefit by our over-half-century of leadership in this field. 


"Actual cave trom ovr files 


Send for our valvable booklet 
“Hew You Benefit by American Appreisal 
Service.” it's yours fer the asking 


Home Office: Milwaukee 
Atlanta Kansas City 
Baltimore Los Angeles 
Boston New Orleans The 

Buffalo New York A 

Chicage _——~Philledeliphie MER I CAN 
Cincinnati Pittsburgh 


al APPRAISAL 


a perigee 


Conadion Appraisal company tT Since 1896... Largest...Most Widely Used 


The Leader in Property Valuation 
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ciently without breaking its oxide 
sheath 
¢ Earlier Try—This isn’t the first time 
aluminum producers have suggested 
using anodized coatings for electrical 
insulation. Last year Reynolds Metals 
announced that it had developed a flat 
aluminum strip for use as an insulated 
conductor (BW—Sept.24'55,p72). The 
company made no claims of increased 
ductibility for its coated strip, said it 
got around the cracking and chipping 
problem by mechanical design. A flat 
strip, being thinner than round wire, 
puts less strain on the coating when it 
is wound in a coil. The flat strips also 
can use the coil space more efficiently, 
since no waste space occurs between 
windings as it does with round wire. 

But substituting flat strip is not so 
simple as changing types of wire. You 
have to redesign your electrical equip 
ment if you are going to use the flat 
strip for coil windings. And different 
coil winding machines may be required 
e Advantage—Anodized wire, on the 
other hand, can be used with standard 
coil winding equipment. According to 
Alcan, minor redesign of components 
can accommodate the thicker wire 
needed to duplicate the conductivity 
of copper 

Electrical manufacturers are trying 
out the anodized wire to see if it stacks 
up with initial claims made for it. If 
it does, they expect to get cheaper coils 
that will operate at higher temperatures, 
plus a bonus in reduced equipment 
weight. 





PRODUCTION BRIEFS 





A V-8 automobile engine block, die 
cast in aluminum, is being designed by 
Doehler-Jarvis. Div. of National Lead 
Co. The goal is a one-piece block, 
weighing between 50 Ib. and 70 Ib., 
with no undercuts, no heavy walls, and 
with all holes cast in. D-J has already 
tested six-cylinder blocks die cast in 
aluminum 

7 
Radioactive Caesium 137 has a new 
use: McDonnell Aircraft Corp. has 
found that it can help ferret out rivet 
bucking bars and other small tools left 
lying around loose in planes ready to 
be flown. A small = ation source 
is imbedded in each tool, and a 
scintillation counter can spot the strag- 
glers. 

* 
Acrylonitrile capacity will be doubled 
by American Cyanamid Co. by expand 
ing its $50-million plant at Portier, La. 
rhe abepdeental is a key material 
in making such synthetic textile fibers 
as Orlon, Dvnel, and Acrilan, and is 
used in synthetic rubber and some 
plastics 
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“par excellence” 


-..use any one and get American-Standard quality 


Every one of the divisions whose trade huge heating and air conditioning system tories to fluid drives for the smooth trans 


mark appears above is a quality-minded for industrial plants to trim units to coo mission 


f industrial power 
wrganization. You may have bought prod and heat home from component part No matter how varied these products 
ucts from some of them, sold raw materials for atomic reactor systen nay be, every one is a quality product 


to others, known still others—for all belong mixing valves for automat iing an American-Standard quality product 


to the American-Standard family machines from the mo , Next time you need a product for hom. 
The products these divisions and com Kitchens to beautiful bathroon ndustry, call one of the divisions or com 


panies make vary widely. They range from giant blowers to circulate air through fac panies that make up A\menican - Standard 
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NEW PRODUCTS 





Movie Camera 
Adjusts Own Lens 


Many an amateur movie cameraman 
adjusts his equipment by guess and by 
gosh; often he ends up with a reel 
of film that’s under-exposed or over 
exposed, or maybe a little of both. Now 
Bell & Howell has a camera 
that makes the tyro an expert. The 
lens opening is adjusted automatically 
for all lighting conditions, even for 
shots of an object moving from light 
into shadow 

The B&H unit has a photoelectric 
cell mounted next to the lens, and a 
battery-operated motor. The intensity 
of light activates the cell, and the elec 
tric umpulses it generates control the 
motor. If the average light entering 
the cell is great, the lens mounting is 
turned by the métor—just as you would 
do by hand on an ordinary camera 
and the light-control diaphragm is 
Under low light conditions, the 
reverses itself. The adjustment 
is swift; there’s a fade-in effect if the 
lens is turning while the camera is run- 
ning 

The unit can be adjusted to any type 
of film, including color. For special 
effects the automatic controls can be 
disconnected. If the available light is 
inadequate, a red warning flag drops 
down in the view finder 

The electric eve and the motor are 
powered by six tiny batteries 
of the type used in hearing aids. A 
set of six should last more than a year 
The camera comes equipped with a 
20-mm. £/1.9 lens for general use. 
Wide angle and telephoto attachments 
ire optional 


16-mm 


closed 
motor 


mercury 


Retail price of the camera—the 200- 
ke E—is $289.50. A set of batteries costs 
about $3 





NEW PRODUCTS BRIEFS 





Weighing patients in bed is the job of 
a new portable hospital scale developed 
by Baldwin-Lima-Hamilton Corp., of 
Philadelphia. The bed, complete with 
patient, is raised off the floor by air pres 
sure and the weighing is done electri 
cally. The unit deducts the weight of 
bed and bed clothes Price: about 
$4,000 
+ 

A sun-powered portable radio, said to 
satisfactorily even on overcast 
davs, has been developed by Admiral 
Corp. of Chicago. The unit is fully 
transistorized, and converts sunlight, 
or artificial light, to electricity with a 
small attachment made of 32 silicone 
cells. At night the unit works on 
flashlight batteries. Price of the radio 
is $59.95; the sun power attachment 
costs $175 


operate 


7 
A pocket tape recorder with an auto 
matic rewinder is made by Dictaphone 
Corp., of New York. It weighs only 24 
Ib. and is powered by two small bat- 
teries. A magazine-loaded tape gives a 
full hour of recording and can be erased 
automatically for re-use. Price: $289. 

e 
Catching fish by their noses: A new 
aerosol spray to lure fish is made by 
Robert J. Kerr Chemicals, Inc., of Park 
Ridge, Ill. Five varieties are available 
for trout, salt water fish, carp, bass and 
pan fish, and catfish. The sprays—$2.95 
for a 3-0z. container—are designed to 
stay on the bait or lures for several 
hours. 

+ 
Keeping refrigerant gases dry is the 
job of a new unit developed by Ansul 
Chemical Co. of Marinette, Wis. A 
container of a jelly-type alumina drying 
agent fits into the refrigerant line to 
absorb water and acids; there’s a warn 
ing strip that turns from blue to pink 
if the moisture content gets too high. 
Prices range between $7.60 for an § cu 
in. unit and $10.85 for 30 cu. in 

7 
Copies without carbon paper are pos 
sible with a new typewriter attachment 
called Cop-Eez. ‘The device made by 
Ribbon Copies Sales Corp. of America, 
in Cleveland, controls from one to five 
extra ribbons that slip between the 
several sheets of paper in the machine 
During typing, they move along at the 
same rate as the regular typewriter rib 


bon. 
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THE TREND 





The Great Change in Retrospect 


After 17% years as editor of the distinguished 
British journal, the Economist, Geoffrey Crowther 
has stepped down. And his magazine has conferred 
upon him the greatest honor it has to give—a by- 
line, the first it has used since Crowther’s predeces- 
sor, Lord Layton, wrote his farewell piece in 1938 
Doubtless other well-deserved honors will come to 
Crowther, but none will mean more to his editorial 
confreres on this side of the Atlantic 

Crowther approached the task of writing his vale- 
dictory address with that blend of modesty, wit, and 
wisdom that has come to characterize his journal; 
suddenly one realizes how much the Economist's 
anonymous voice has been the voice of Crowther 

“What to say?” the retiring editor began. “Any- 
one who for long pursues the calling of a jobber in 
opinions eventually arrives at the condition of an 
intellectual slot machine. If a penny is inserted, 
either by the asking of a question or by the hap- 
pening of an event, then the wheels will turn and 
a nicely packaged opinion will emerge. But if the 
machine is invited to provide some general reflec- 
tions on a subject of its own choosing, without text, 
it remains dumb.” Crowther chose the first penny 
that came to hand, that of retrospect—retrospect 
over the years that stretched from the night of 
Munich—the very night he became editor of the 
Economist—to 1956, the year of Bulge and Krush 

What did Crowther find the most important 
change since the awful year of Munich? Not the 
invention of The Bomb; it has not yet made much 
difference in the conduct of foreign affairs. Not 
the emergence of Soviet Russia as a potentially 
aggressive power; his nation’s problem has always 
been how to contain whoever was the potential 
master of the Continent 

The important change, says Crowther, is neither 
of these but “the emergence of the United States 
as a full-time great power, and its willingness to 
form and lead a Grand Alliance.” This develop 
ment means that “for the first time in modern his- 
tory, the defending powers are virtually as strong, 
and as ready, as the potential aggressors.” This, 
he concludes, is the world’s best assurance of peace 

Crowther does not let the matter rest there. From 
history he draws the lesson, not that nothing ever 
changes, but that one must always beware of things’ 
changing back. Americans, Crowther warns his fel- 
low Europeans, can change again and relapse— 
“hardly, indeed, into the indifference of the twenties 
and thirties, but into a sort of wary disengagement 
which, in its practical effects, might be almost as 
bad.” 

What’s astonishing, he finds, is how many people 





in the European democracies seem anxious to do 
all they can to make Americans change their minds. 
The cardinal point in Crowther’s last piece—the 
point on which the security of the West depends— 
is his insistence that the alliance “should be fos- 
tered, not indeed by subservience (which is neither 
expected nor necessary) but by all the loving care 
that one would lavish on a precious plant now in full 
flower, but which might yet wither on the stalk.” 

In response to which, we'd like to confer upon 
Geoffrey Crowther susiness weex’s accolade: com- 
plete and unqualified agreement. 


Step Toward Peace 


The threat of war in the Middle East has been 
abated, temporarily at least, by the announcement 
of a cease-fire agreement between Egypt and Israei. 
Tempers still are hot, and the issues blocking a 
permanent settlement remain, but the agreement 
to end the series of attacks and counter-attacks that 
could have ignited an all-out war is the first con- 
structive step in the direction of peace. 

Until now, it has been difficult for the outside 
world to know which side was more responsible for 
the violence. On one hand, the Egyptians have 
regularly infiltrated the Israeli frontier with small 
raiding parties. On the other, the Israelis, begin- 
ning with the large-scale attack across the Gaza 
Strip in February, 1955, have resorted to large-scale 
reprisals that incited the entire Arab world. Clearly, 
it was as if lighted matches were being tossed at 
a powder keg 

The seriousness of the situation prompted the 
United Nations to send its general secretary, Dag 
Hammarskjold, on a mission to the trouble spot. 
Considering the inflamed tempers of the opposing 
governments and the charges that each has hurled 
at the other, Hammarskjold’s ability to forge an 
agreement ranks as a real achievement. 

By getting both sides to agree unconditionally to 
respect each other’s frontiers, he has, in effect, put 
both under a microscope. If there is a violation of 
the agreement, the world will be in a better position 
to judge which side is to blame and to take appro- 
priate action against the aggressor. 

It is far better that such an agreement was forged 
through the medium of the United Nations than 
by any single nation or alignment of blocs. One of 
the main functions of the United Nations is to act 
as a peacemaker. Although it has not always been 
used for this purpose, the job that it has done 
within the past few weeks in the Middle East is 
alone enough to justify its existence. 
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FAFNIR 
BUILDS 
PLANT NOE 


New five-acre plant at 
Newington, Connecticut will streamline 
machining and heat treating operations 


Fafnir Plant No. 6, now nearing completion, will house the 
most modern machining and heat treating equipment and will 
provide for economical storage and handling of steel. 


The opening of this large plant represents an increase in 

floor area of about 20% and an important step in a long- 
range program to speed production of over 10,000 types 

and sizes of Fafnir ball bearings and ball bearing 

units. The plant occupies one corner of a hundred-acre 


site which will make possible a four-fold expansion. 


Fafnir’s 18 strategically-located branch warehouses 

and its coast-to-coast network of authorized distributors 
will soon reflect the added productive capacity 

which these new facilities make possible. 

The Fafnir Bearing Company, 

New Britain, Connecticut. 


- 
Any type, any size, 

or any purpose all 

made to the highest 

standards of quality. 


FAFNIR 


BALL BEARINGS 


Y Most Complete Line in America 





Pre-assembly Cuts Production Costs 


qe put to work 


SHAKEPROOF engineers, called in by a leading 
manufacturer for a ‘Fastening Analysis”, 
pre-assembled a thread-cutting feature into a 
special shoulder stud. Because of this 


pre-assembly and design ingenuity, a costly 


tapping operation was eliminated and an 
expensive machined part was replaced. 


You, too, can benefit through SHAKEPROOF 
pre-assembly and creative engineering. A 
“Fastening Analysis" of your product can show 
you how hand-operations and valuable 
mass-assembly time can be reduced.. 

how pre-assembly combines fastening 
functions to lower production costs and 
improves product quality. 


Phone, wire or write for a SHAKEPROOF 


Fastening Analysis” today! 
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FASTEX World's Broadest Line of Mass-Assembly Fastenings 





